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eel TY WEBSTER'S 


No waiting necessary for selling Webster products. 
T his fast moving merchandise is fully advertised and 
smartly packaged to sell on sight. Webster's high 
quality is your best guarantee that your customers will 
keep coming back again... again... and again. 




















Multiply your profits with this WEBSTER MultiKopy line... 








MULTIKOPY SHUR-FLAT CARBON MULTIKOPY PENCIL CARBONS, 





MULTIKOPY TYPEWRITER RIB- 







BONS give exceptionally sharp im- PAPERS. The fi — buy in treated- Guaranteed 100-time minimum use, 
pressions. Finest money can buy ack carbons, - Flat will resist plus unusually sharp, clear impres- 
Greater length means less changing ilting and curling under the most sions every time, makes this new 










carbon tops in its field. Available in 
blue, 15 lbs. weight for making up 
to three copies. 





and longer service. asied climate conditions. 
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Within the Webster line, here’s a full line of dupli- 
cating winners: MultiKopy Spiro-Sets, Master Papers, 
Duplicating Fluid, and Star Skin Cleaner. 

FOR FASTER SERVICE remember Webster's ware- 
houses in key cities from coast to coast 
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F.S. WEBSTER COMPANY 


13 Amherst St., Cambridge 42, Massachusetts 


Webster's warehouses in key cities from coast to coast: 





New York, Philadelphia, Pittsburgh, Detroit, Chicago, San Francisco, Cambridge 





FOFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 


have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 


agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 


commercial stationery deal- 
ers and many of the largest 
corporations in the Unites 


States. It also reaches some 
dealers in forty-eight other 


countries who deal in Amer- 
ican office equipment. 
{No person, firm or corpo- 


ration either directly or in- 
directly connected with the 


industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 


ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 


It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 


{COPYRIGHT. Contents 
covered by copyright, 1950, 
by the Office Appliance 
Company. 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 

for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 

customers. They do, however, offer their services in resolving any disagreements which result from relations established 
through the journal. 
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Acco Products, Inc. 226 Federal Equipment Co 101 Kalistror 113 Park Products Co 294 
Ace Fastener Corp. 111 E es Mfg. Corp 164 Keystone Steel Equip. Co 227 Parker Steel Prod., In¢ 217 
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Machines, Ine. 6, ’ I Salle Product Co 29] Pronto File ¢ orp 106 
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American Hair & Felt Co. 18 Goodfrend Metal Products 234 Rapid ‘Roller Co. 71 
American Map Co., Inc. 23¢ Graff, George B., Co 23 M Regal Typewriter Co 28 
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, Sorvall, Ivan, Inc 214 
N Sparkle Brite Cory The 129 
Cc Id Sel Supply C 2 National Business Show Co.....208 Speed Key Cor 236 
4 Speed-O-Print Corp 173 


C-Thru Ruler Co. 23 Imperial Desk Co 146 National Desk Co., Ine. 152 


Speed Prod 











Calculator Equipment Corp...209 Imps 1 Ltl Torn Co 9 Nestler-Fields Mfc. ¢ Te t 2 
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Central Can Co. 1 Int'l ¢ sh I ter Parts Co...238 Northern States Envel. Co 993 Stanley Mfg. Co 193 
Checkmate Sales Corp. I Int'l Office Appliances, Inc....210 Northwest Leather Goods Co.218  Staplex Co., The 229 
Check Writer Co., Inc 236 Invincible Metal Furn. Co 119 Nu-Craft Products Co 190 Stationers Loose Leaf 198 
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Clarotype Co. 21 J Oo Stempel Mfg. Ci 295 
Clary Multiplier Corp. 162 Jasver Ch C 150 Oakville Co. Div. Scovill ons Stewart, R. A.. & (% 137 
Codo Mfg. Corp. 160 Seema Tasks ¢ is a te oe ‘ : lh Storms, H. M.. Co 200 
Cole Steel Equip. Co.....103, 4, 5, 6 Jeaner Seat ; 138 Old T oe Rib. & Cart om aaa Sturgis Posture Ch ( i, 56 
Collier-Keyworth Co 1384 n Cl ( = se Gane Medd Piedaee Ce we 2>. Seat Des. Masthines Cort 154 
Colonial Carbon Co 209 J rt \ D Mf Co J 9 Oxford ; t nn 1 malo mn 
Columbia Ribbon & Carbon ws aa ee "s T 
Mfg. Co., Ine. 73 Tapematic Corporatior Qn 
Columbia Steel Equipment Co... 61 Taylor Chair Co.. The 126 
Cook, The i oC Mig. On,..216 wii Technygraph Co., Th: 202 
300k, em. G., Oa 188 HH] Th , sian Sines ‘ 
. oe - ‘ N ‘ 7 ‘ ‘ ’ . n 1omas Fu ire Cx 1138 
Cooke & Cobb Co., The ) T Bf E NS) E R V ' fl EK B t R E A U | Tiffany Stand ( 196 
Corona Typewriter 19 | Toledo Met Furniture Cx 168 
Corry-Jamestown Mfg. Corp....169 0 { ppliapr ‘ satectad I { th 
Pi ¢ i maintained r tne exciusti | 
Cotterman, I. D.. 238 U Vv 
Cramer Posture Chair Co. 239 me | SuOscribers ard advertiser It answers | i} Underwood Cory B Cove 
. : ‘ ; > r ) I 
Cushman & Denison Mfg. Co._.236 HHI} personal letters all inquiries upon metters germans | U. S. Type. Ribbon Mf Co...213 
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Ellingsworth Mfg. Co. £20 iii proved value Wiggins, J. B., Co 236 
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LASSIFICATIONS 


For the benefit of the subscribers the lines advertised in this issue are here classified. Many of the requirements of the modern 
business office are represented. Should subscribers be interested in any article of office equipment not listed here, they are inviteu 
to communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter 


Adding Machine Parts Caleulating Devices 
Saaen howd 


J Shipman-Ward Mfg. C« 

eck W ‘ Ir V or Safe & Equipment ¢ 

Ss . r s. Lompas Caleulating Machines 
Adding Machines R . Bus. Machines. Ir 

4 R. « B s Mact Ine Seomis haa” Mach. Div 

rrett A Di Clary Multiplier Corp 

ary M ort Smith, L. ¢ & Corona T 
Remir : : Sorvall, Ivan, Inc 

L ( & Cor ma Typws Swift Business Machines Cor 


Caleulating Machines, Used 
Calculator Equipment Cort 
Check Writer Co., In 
Int'l Office Appliances, Inc 
Shipman-Ward Mfg. Compar 


wift B M ines Corp 


Adding Machines, Rebuilt & Used 
Che VW ( Ir 





Intlo 4 r s, Ine 
Shir WN Mfg. Company Calendar Pads & Stands 
Addressing Machines Fox, Geo, E., & Co 
Master A ( Carbon Papers 
W r Mach, Cc (See Ribbons & Carbons 
Aenouves Card Index Boxes & Trays 
Inks, A t All-Steel Equipment, Inc 
Air ‘Gtecutatere & Conditioners Amberg File & Index Co 
‘ Art Metal Construction Co. 
Art h & Clipboard Files Art Steel Sales Corp 
‘ in & D Mfg. Ce Bentson Manufacturing Co.. The 
I I & ¢ Cole Steel Equipment Co 
( \ ( rhe Columbia Steel Equipment C¢ 
7 | rs. 1 ( Jamestown Mfg. Co 
ne ng Co ‘ ral Fireproofing Co 
Y r Co, ( ve-Wernicke Co., The 
Ser Wooda Goodfrend Metal Products C« 
< " ( Guide System & Supply C« 
S Company Home-O-Nize Co., The 
Ya | Mig. « Imperial Methods Co 
ests Invineible Metal Furniture Cc 
= —— fa. < Metal Office Furniture _ 
nd Parker Steel Products, Inc 
A> Veage & Ceaaes Rockwell-Barnes Co 
: ( Ir Shaw-Walker Co 
Weis Mfg. Company 
‘ ‘ Wells Chair Corp 
. Yawman and Erbe Mfg. ¢ 
Autographic Registers 
H ’ I Card Index Files, Revolving 
Bank Supplies ness Efficiency Al 
) & « card Indexes, Mechanical 
} | liebold . 
= —s cards Business 
Bankers Notecases ins. J. B.. Co 
a % he cash Boxes 
; « oY ~— ne Manufacturing ¢ 
= ety ey 


Billing Machines ‘ ral Can Co., Ine 
7 ns ‘ Steel Equipment Co 
General Fireproofing ¢ 
Glol 
( 


Binders, Catalog & Periodical Wernicke Co.. The 


ystem & Supply Co 


y Peerless Steel Equipment (« 
\ I & Index ( Rockwell- Barnes Co 
" . . 
~ ‘ ( ( ash Register Parts 
W 7 I | Cash Register Parts Co 


Binders, Permanent Storage Casters, Caster Bearings, Slides 
| ( B 


ck Company 


r { Darnell Corp...L4d 
Celluloid Envelopes 
Blackboards See Envelopes, Plastic 
, 


Center Drawer Desk Trays 


ws . : Goodfrend Metal Products ¢ 
. ooda 
e Cor ’ Chair trons 
= Bassick Company 
- nkbeoks - ‘ Collier-Keyworth Compan. 
. ‘ Seng Co., The 
W ‘ Chair Mats 
Blue Print & Plan File Cabinets Office Furn. Wholesale Distr 
All-s nt, Is Service Prod. Div. Woodall 
\ ‘ J Stempel Mfg. Company 
\ \i né 
art 8 P Chairs, Folding 
I Metal Products, Inc 
S Manhattan Office Equip. Co 
‘ S ' +< Maple City Stamping Co 
3 t< Royal Metal Mfg. Co. 
‘ Wells Chair Corp 
‘ fing Co.. The Chairs, Office 
Furn. (0 Aluminum Seating Corp 
Equipment ¢ Barcalo Mfg. Company 
+ v ae Berkey Leather Furn. Corp 
ig. < Bright Chair Co 
Bond Boxes Cramer Posture Chair Co 
= ‘ Domore Chair Co. 
Emeco Corporation 
8 okeases Ir Engineering Mfg. Co 
. + y Fixtures Mfg. Corp 
‘ ‘ Fritz-Cross Co. 
~ . " oment ¢ General Fireproofing Co 


Grand Rapids Leather Furn. ¢ 
Gunlocke, W. H., Chair Co 
Bookkeeping Machines Harter Corp 

‘ High Point Bend. & Chair Co 
Imperial Leather Furniture 
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Box Letter Files 


& Index « lasper Chair Co 
Q re Corr lasper Seating Co 
‘ . ‘ johnson Chair Co 
G \ ke Co.. TI Marble, B. L., Chair Co 
| , ( Metal Office Furniture (« 
W \ ‘ New Indiana Chair C« 


Scerbo, Frank, & Sons, Inc 
Shaw-Walker Co 

S . Shepherd, N. T., Chair Co 
k. I k, & ¢ Stanley Mfg Co 
: Sturgis Posture Chair € 
Taylor Chair Co 

Toledo Metal Furn. ¢ 

S Wells Chair Corp 


Bulletin Boards 








Chairs, Posture 
Aluminum Seating ¢ 
Bright Chair Co 
’ Cramer Posture Chair Co 
Business Forms Domore Chair Co. 
é Emeco Corporation 
Fritz-Cross Co. 
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without obligation 


General Fireproofing Co 
Gunlocke, W. H., Chair Co 
Harter Corp 
High Point Bend. & Chair Co 
Imperial Leather Furniture Co 
Jasper Chair Co 
Johnson Chair Co 
King Posture Chair Co 
Marble, B. L., Chair Co 
Metalstand Company 
New Indiana Chair Co 
Royal Metal Mfg. Co 
Sturgis Posture Chair Co 
Taylor Chair Co 
Toledo Metal Furn. Co. 
Wells Chair Corp 
Chairs, Tablet Arm 
Jasper Chair Co 
New Indiana Chair Co 
Wells Chair Corp 
Cheeks, Stamped Metal 
Dayton Stencil Works 
Cheekwriters & Signers 
Checkmate Sales Corp 
Hall-Welter Company 
Safeguard Corp 
Cheekwriters, Used 
Check Writer Co., Ine 
Clipboards 
(See Arch & Clipboard Files) 
Coin Bags, Trays, wyaspare 
Downey, C. L 
Exline, William, — 


Continuous Forms 
Hano, Philip, Company 
Copyholders 
Acco Products, Ine. 
Bankers Box Co. 
Hall-Welter Co. 
Int'l Office Appliances, Inc 
Rite-Line Corp 
Correspondence Trays 
Art Metal Construction Co 
Art Steel Sales Corp 
Corry-Jamestown Mfg. Corp 
Doro Mfg. Co 
Fox, Geo. E., & Co 
General Fireproofing Co 
Globe-Wernicke Co., The 
Imperial Methods Co. 
Maso Steel Products 
Metalstand Co., Ine. 
Nu-Craft Products Co 
Peerless Steel Equipment Co 
Security Steel Equipment Co 
Sengbusch Self-Cl. Inkstand Co 
Service Prod. Div. Woodall! 
Shaw-Walker Co 
Stempel Mfg. Company 
Weis Mfg. Co 
Wells Chair Corp. 
Yawman and Erbe Mfg. Co 


Costumers 
Fixtures Mfg. Corp 
Glaro Machine Products 
Globe-Wernicke Co., The 
La Salle Products Co 
McLeod Furniture Company 
Park Products Co 
Peerless Steel Equipment Co 
Security Steel Equipment Co 
Valeo Company 
Wells Chair Corp 
Covers, Loose Leaf 
Ellingsworth Mfg. Co 
Crayons 
Rowles, E. W. A., Co 
Cushions & Pads, Chair 
Fox, Geo. E., & Co 
Perfect Rubber Seat Cushion Cx 


Dating Stamps 
American Numbering Machine (« 
Consolidated same Mfg. Co 
Force, Wm. A., Company 
Fulton Marking Equipment Co 
Stewart, R. A., & ( 


Desk Bumpers 
Fox, Geo, E., & Co. 

Desk Lamps 
Bainbridge, Kimpton & Haupt. Inc 
Glaro Machine Products 
Industrial Lamp Corporation 
Midwest Naturlite Co. 
Wells Chair Corp 

Desk Name Plates 
Plastic & Wood Products Co 
Rowles, E. W. A., Company 


Desk Pads and Tops 
Chicago Desk Pad Co 
Fox, Geo. E., & Co 
Off. Furniture Wholesale Distr 
Wilson Jones Co 
Desk Pen & Ink Sets 
Sengbusch Self-Cl. Inkstand Co 
Desk Side Files 
Advance Industries 
Amberg File & Index Co 
Automatic File & Index Co 
Business Efficiency Aids 
Yawman and Erbe Mfg. Co 
Desk Trays 
See Correspondence Trays 
Denk Work Distributors 
Advanco Prod. Div. Adv. S. B 
Fox, Geo. E., & Co 
Globe-Wernicke Co., The 
yon Metal Products, Ine 
Victor Safe & Equipment Co 
Wilson Jones Co 


Desks 
Alma Desk Company 
Art Metal Construction Co 
Bentson Mfg. Co.,. The 
Browne - Morse Co. 
Cardinal Sales, Inc 
Corry-Jamestown Mfg. Corp 
Federal Equipment Co. 
Futuramic Steel Products Corp 
General Fireproofing Co 
Globe-Wernicke Co., The 
Haskell Mfg. Co., Ine. 
Imperial Desk Co 
Invincible Metal Furn. Co 
Jasper Desk Co. 
Leopold Company 
McLeod Furniture Company 
Metal Office Furniture Co 
Myrtle Desk Co 
National Desk Co. 
Orna Metal Products Co 
Peerless Steel Equipment Co 
Royal Metal Mfg. Co 
Scerbo, Frank, & Sons, Inc 
Sect -O-Desk Sales Corp 
Security Steel Equipment Corp 
Shaw-Walker Co 
Standard Furniture Co 
Victor Safe & Equipment (« 
Wells Chair Corp 
Yawman and Erbe Mfg. Co 


Diaries 
See Memo Books) 


Dictating Machines, Used 
Graphic Duplicater Company 
Int'l Office Appliances, Inc 
Shipman-Ward Mfg. Company 

Drafting Instruments & Equipment 
C-Thru Ruler Co. 

Cardinell Corp 
Haskell Mfg. Co., Ine, 

Duplicating Machine Parts 
Rapid Roller Co. 

Duplicating Machines & Supplies 
Ames Supply Co. 

Bainbridge, Kimpton & Haupt, Inc 
Buckeye Ribbon & Carbon Co 
Codo Mfg. Corp 

Colonial Carbon Co. 

Harding, Milo, Co 

Hart Mfg. Co. 

Heyer Corp., The 

Ink Specialities Co., The 
Manifold Supplies Co 

Mittag and Volger. Inc 

Old Town Ribbon & Carbon Co 
Queen Ribbon & Carbon Co. 
Rose Ribbon & Carbon Mfz. Co 
Smith, L._C., & Corona Typw 
Speed-O-Print Corp. 
Technygraph Co., The 

Victor Safe & Equipment Co 
Wolber Dupl. & Supply Ca. 


Duplicating Stencil Files 
Atlas Stencil Files Co 
Envelopes 
Cooke & Cobb Company 
Globe-Wernicke Co., The 
Northern States Envelope Co 
Quality Park Envelope Co 
Smead Mfg. Company. Inc 
Wilson Jones Co 
Envelopes, Plastic 
Aigner, G. J., Company 
Markilo Company 
Eradicators, Ink 
Carter's Ink Co. 


Erasers, Blackboard 
Rowles, E. W. A., Company 

Erasers, Rubber 
Ames Supply Co 
Koh-1I-Noor Pencil Co 
Roberts, Weldon, Rubber Co 

Expense Books 
teach Publishing Co 

Fanfold Continuous Forms 
Hano, Philip, Company, Inc 

File Boxes, Collapsible Corrugated 
Barkley, C. L., & Company 

File Boxes, Fibre 
Bankers Box Co. 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Pronto File Corp 

File Boxes, Fibre Collapsible 
Diebold, Ine. 

Filing Cabinets, Insulated 
Herring -Hall-Marvin Safe Co 
Meilink Steel Safe Co 
Mosier Safe Co. 

Shaw-Walker Co 
Victor Safe & Equipment Co 

Filing Cabinets, Metal 
Advance Prod. Div. Adv. 8. I 
All-Steel Equipment, Inc 
Art Metal Construction Co 
Art Steel Sales Corp 
Automatic File & Index Co 
Bentson Manufacturing Co.. The 
Browne - Morse Co. 

Business Efficiency Aids 
Cardinal Sales, Inc 
Cole Stee! Equipment Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Corp 
Futuramic Steel Products Corp 
Genera! Fireproofing Co 
Globe-Wernicke Co., The 
Guardsman Safe Co. 
Invineible Metal Furn. Co 
(Continued on page 6) 








(Continued from page 5) 


Keystone Steel Equipment (« 
Metal Office Furniture Co 
Parker Steel Products, Inc 
Peerless Steel Equipment ¢ 
Remington Rand, Inc 
Rockwell-Barnes Co 

Security Steel Equipment Corp 
Shaw-Walker Co. 

Victor Safe & Equipment C« 
Weis Mfg. Company 
Yawman and Erbe Mfg. Co 


Filing Cabinets, Wood 
Bainbridge, Kimpton & Haw 
Globe-Wernicke Co... The 
Imperial Methods Company 
Weis Mfg. Co 
Wells Chair Corp 


Filing Supplies 
Acco Products, Inc 
Advance Industries 
Advanco Prod. Div. Ady. 8. 
Aigner, G. J., Compan 
Amberg File & Index ¢% 
Art Metal Construction ¢ 
Art Steel Sales Corp 
Rarkley, C. L., & Co 
Browne- Morse Co 
Cooke & Cobb Compan: 
Corry-Jamestown Mfg. (x 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Imperial Methods Co 
Metal Office Furniture 
Northern States Envelope (« 
Oxford Filing Supply ¢ 
Parker Stee! Products 
Quality Park Envelope ¢ 
Rockwell- Barnes Co 
Security Steel Equipment ¢ 
Shaw-Walker Co 
Smead Mfg. Company, Inc 
Victor Safe & Equipment ¢ 
Warshaw Mfg. Co., Inc 
Weis Mfg. Co 
Yawman and Erbe Mfg. ¢ 

Finger Pads 
Speed Products Co 


Gummed Cloth Rings 
Reyburn Mfg. Co., Inc 











Gummed Tape (Pressure Sensitive 
& Appl. Machines 
Tapematic Cort 


Gummed Tape & Sealing Machines 
Reyburn Mfg. Co., In 


index Card Signals 


(See Signals, Index ¢ 


index Tabs 

Advance Industries 

Aigner, G. J., Compar 

Amberg File & Index ¢ 

Barkley, C. L., & Co 
Globe-Wernicke Co... The 
aff, George B.. Co 
Guide System & Supply (: 
Markilo Company 
Master-Craft Corp 
Reyburn Mfg. Co., Inc 
Shaw-Walker Co 
Sheppard, C. E., Co 
Speed Products Co., Ine 
Victor Safe & Bauinpment ¢ 
Warshaw Mfg. Co 


inks, Adhesives, ete. 
Carter's Ink Co, 
Colonial Carbon Co 
Higgins Ink Co., Ine 
Ink Spectalties Company 


Inkstands 
Cushman & Denison Mfc. C« 
Sengbusch Self-Cl. Inksta 






In 


Inter-Communicating Equipment 
Executone, Inc 
Knives, Office 
Gits Molding Corp 
Labels 
Imperial Methods Co 
Oxford Filing Supply ¢ 
Reyburn Mfg. Compan Ir 
Warshaw Mfg 
Wels Mfg. Co 
Ladders, Library. Store & Vault 
Cotterman, I. D 
Leads for Mechanical Pencils 
Listo Peneil Corp 
Leather Goods 
Chicago Saddlery Co 
Mashek, Frank, & Co 
Northwest Leather Goods ¢ 
BStebco Products 
Stein Bros 


Letter Trays 
(See Correspondence Trays 
Library Equipment 
All-Steel Equipment, In« 
Browne- Morse (x 
Corry-Jamestown Mfg. Cort 


Lithographed Continuous Forms 
Hano. Philip, Company t 

Lockers & Storage Cabinets 
All-Steel Equipment, Inc 
Anderson- Hickey Co., Ine 
Art Metal Construction Co 
Browne - Morse Co 
Corry-Jamestown Mfg. Cort 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment ¢ 
Lyon Metal Prod., Inc 
Parker Steel Products, In 
Security Steel Equipment ¢ 
Shaw-Walker Co 
Yawman and Erbe Mfg. ¢ 

Loose Leaf Books & Systems 
Aigner, G. J., Company 
Amberg File & Index ¢ 
Boorum & Pease Co 
Master-Craft Corp 
Sheppard, C. E., Co 
Standard Loose Leaf Co 
Standard Loose Leaf & Bury. ‘ 
Wilson Jones Co. 


In 








ose Leaf Metals 

Sheppard. C. E. ¢ 

\ lor ‘ 

ose Leaf Sheet Covers, Plastic 
‘ r.G ‘ 

! \ »f 
‘ nJ { 


Mail Distributors 
‘ P ) \ Q 
Vert ‘ The 
rsé “=. ‘ 
Manifold Books & Business Forms 
; ; ‘ | 
Ma Tacks 


Maps, Globes, ete 


( 


Marking Devices 
Matched Office Suites 
‘ : 


Frank. & § 
Fur ( 


Memorandum Books 


Memorandum Device 
‘ 4 \ 


Mending Tape 
; nM ( 
Metal Badges, Checks, Tokens 
) ~ W > 
M steners 
‘ k ‘ 


Numbering Machines 
> WN Ml 


_ Vir ‘ 
Ww 2 
KR. A x 
Office Partitions and Railings 
\ 


ffice Printing Outfits 
V } 


Pads, Figuring 
I & I ‘ 


Paper Fasteners and Washers 


Paper Fastening Machines 
( 


Paste 
S Ink 4 
Pencil Sharpeners 
Cc Hu I ‘ 


Pencils, Mechanical 
A . Cor 
Pencils, Wood Cased Lead 

I-N } ( 
Pens. Steel 
Cc. I r 


Pins and Pin Containers 

0 ( ) 
VN ‘ 

Platens. Typewriter. ete 
S ( 


Presentation Covers 
\ \ 
M ‘ 
f e & Sian Markers 
. ' ‘ 
NI ‘ 
} 4 & « 
f nehes 
« 
Ww ( I 
n & 1 ‘ ‘ I 


Push Pins 


Ribbons and Carbons 


{ Mi { 
‘ Supt ‘ 
R & « ( 
( 
I \ ‘ 
A. I 
R & « ( 
T ‘ 
> ‘ 
R & « ( 
, . 
oR 
." M f 
r ( 
‘ i 
H.™M 
r 
( 
. Fr 
Rubber Bands 
bber Stamps 
ts k ¢ 


Rubber Type 


Strong Bexes, Fire Protected 
i Stamp Mf cx Mebold. Ir 
Herring-Hall-Marvin Safe ¢ 





Marking Equipment ¢ Meilink Steel Safe Co. 
s ur R. A., & ¢ Prot all Mfg. Co 
Rul T s Victor Safe & Equipment ¢ 
ulers ransparent P 
I Ruler ¢ Walz Manufacturing Cx 
T 
Safes, Office _,, Construction ¢ 
art esas ¢ Browne- Morse Co 
~ R- . Ca sl Sales, Ine. 
‘ I - ‘ Corry wn Mfg. ¢ 
’ . ep we \ 
G Wernicke ¢ I — eering Mie. ¢ 
Guar an Safe ¢ Fed , ai P 
H Hall-M 5 ‘ Globe-W ke ( I 
eM , ‘ Haskell Mfg. Co., It 
M k Stee] 8 ‘ ro "Prod. I 
Mosler Safe ¢ Manhattan Office Ex 
r all Mf ( M S P ae 
gton Ra I Deer a - p 
Shaw-Walker ¢ S @ —_ ‘ 
Safe & } Shaw-Wa , 
Sand Urns Vict Safe & Equ é ‘ 
‘ Ml W ( ‘ 
( Ya Fert Mi ‘ 
Scrapbooks Tables, Folding 
( A ke ( I Mid I gP 
Mfg. « Tabulating & Statistic Machines 
Jones ¢ R R Ir 
Shelving Tags 
All-Steel Equipms Reyt M ( ! 
Morse ¢ Telephone Accessories 
i wn M ‘ Huff S ( 
Metal P I V : & | ‘ 
4 Corporat Thumb Tacks 
Shows & Exhibitions Graff, G B., ¢ 
. : S ‘ Oa ( ny D ~ 
. V 1 Mi ‘ 
Signals, Index Card Ticket Holders 
( I H 
Alg ‘; i 
( T. George B., ¢ 
Safe & I y Time Clocks and Recorders 
Ir I ‘ Ma ( 
Signs, Changeable Letter 5 \ Mfg. « 
“4 " . + yar . Trimming Boards 
\ ‘ . 
Slide Rules I iS > ( 
M ‘ Type, Typewriter 
Smoking Stands, Office \ > ‘ pa 
( M p s “ Mfg. « 


~ I’ ‘ 


Typewriter Cleaning Material 
Ar S ‘ 


} M ‘ I 
‘ B \ & t i 
r ri Ca al < 
Gorting ae ; c ( 2 Ly 
‘ E aos Mit \ I 
K i ( 
Spindle Files Sh ' ‘ Mix. ( 
‘ 1 Spark ; ( 
Stamp Pads Ww I s 
Ink ¢ Typewriter Covers 
s \ ‘ Shit i W vir ‘ 
M: hq ‘ Typewriter Cushion Bases & Knobs 
r” . I An ri « Fe ‘ 
Ss R. A., & ( Ames S ‘ 
Stamps. Rubber Fox, G } & ¢ 
s R Sta Peer S I ( 
Stands for Office Machines R E. W. A., Con 
Industr 8) Ward Mfg. ¢ 
\ ~ Equ Typewriter Cushion Keys 
\ Supt ‘ A ~) ( 
Sa I re I rial ¢ I 
M ‘ s Ward Mfg. ¢ 
I ‘ s F " 
‘ SI P ( I 
M Steel Pro Typewriter Parts & Tools 
\ k Steel Safe ¢ Ames 8 Compa 
M ( par Shir Ward Mfg. ¢ 
Mid Metal Mfg. ¢ W Patent Accé ‘ 
q S } ( 
S Ww \ ‘ Typewriter Tables 
See 8 for Off M 
Stand ¢ 
M Fu ‘ Typewriters, Mfrs. of 
\\ e ¢ sir Cor Allen, R. « Bus M 
Staple Extractors = Rand, I 
4 Faster 1 \ writer ( 
Markwe Mfg. Co Sr L,. ¢ & 
1 
Staples & Stapling Machines ( 
4 } er Cort Typewriters, Rebuilt & Used 
Arrow Fastener ¢ I Int’l Of Ar neces, } 
{ well Mfg. ¢ Regal 1 r‘ 
N ( Prod | Shir " Ward Mfg. ¢ 
> 1Pr ( Upholstered Furniture 
x ( r Barca M 
Mie. Cor Berk Furn. ¢ 
\ Chair ¢ Bright « ( 
Stencils, Brass Car > ] 
" x Ww (Ta 4 lA ‘ 
Stenographers’ Notebooks I I er} ‘ 
Ro R ( NN 
Stools RK M Mf ‘ . 
, ring Mfg ¢ S & 58 I 
y ‘ Ss M ‘ 
W ‘ bir (or T . \ ‘ 
‘ 
Storage & Transfer Cases We ( ( 
pete : aT - Upholstery Materials 
Art M —a P o ashi D ‘ 
R : ‘ I ‘ 
" cy & « Visible Systems Equipment 
Mira. « \ G . 
Mor ‘ Art M Constr ‘ 
‘ iy Q ] Boor « ‘ 
S | ‘ D 
s t ‘ G ‘ 
M ‘ Ma Cor 
t S P ( Re I I 
‘ E 4 s \ ‘ 
‘ “ ke ¢ ! Ss E. ( 
~ &S& ‘ _ I i‘ 
H HW Ml S r V s & |} ‘ 
M r W ( 
' Me } ‘ Ya } M r 
Mf Office ¥ r Waste Baskets 
Oxford Filing § ( Arts s Cor 
wor Steel Prod B } &H 
S } ‘ ( ~ } ment « 
I Cor ‘ Mi ‘ 
Rockw Ra ‘ Fox, G & ¢ 
S } ( 4 ( 
S W - ( ( \ ( 
\ Mig. ¢ Goodf I 
V i r Ert \ ‘ S r Steel F 
Store Fixtures & Equipment Shaw-W er « 
All-Steel Equipr I Wells ¢ r Corp 
Strong Boxes Wholesale Stationery 
A ne Mfg. ¢ Bainbr Kimpton & H Inc 


OFFICE APPLIANCES, May, 1950 





WANTS AND TOR SALE 


The rate for classified advertisements is twelve cents a word, minimum charge $2.40 








SITUATIONS WANTED 


SALES REPRESENTATIVES AVAILABLE 








EXPERIENCI SALESMAN with established stationery trade in Los 

Ange rea res to represent manufacturer making good stationers 

iten Best of references Address E-110, Office Appliances, Chicago 6 

0 YEARS’ EXPERIENCE IN RETAIL Office Supplies and Office Furniture 

Desire t Los Angeles area, as inside or outside salesman. Prefer 
st six } 1s inside salesmar Jack Karr, Post Office Box 1267, 

Glenda ( f 





FOREMAN or combination sales and 
some exp. on typewriters 

Would like So. Missouri 
Chicago 6 


POSITION WANTED AS SHOP 
vice ul rndding and calculators, 

‘ ! 1% years sales and service 

| Box E-111, care Office Appliances, 








EXECUTIVES AVAILABLE 








WANT POSITION in a Managerial Capacity in Office Machine Business. 
) years Exy ence, Factory trained on all Remington Rand Equipment 

Prefer } n in one of the Atlantic Seaboard States. Write E-112, care 

(iitice A s, Chicago 6. 

YOUNG MAN SEEKS POSITION as manager, assistant or buyer for com 
é i t business. With New York representative firms for past 


f references furnished 


t Write Box E-113, care Office 
} 12nd St., New York 17, N. Y¥ 








EXECUTIVES WANTED 


leading office supplier and printer in 
commensurate with ability to increase 





growing 


SALES MANAGER for 
“ ‘ , present 


I me 





Excellent market Must know sales organization 
Pleasant associates in an old, well-established concern 
Delighttf t imunity. Replies held confidential. Enclose snapshot, 
Address 8-30, care Office Appliances, Chicago 6 
BRANCH MANAGER WANTED-—Leading steel office furniture manufac 
f | itions from men experienced selling office equipment 
i ints and with ability to train and direct salesmen 
| S Off Chicago 6 


Appliances, 








SALESMEN WANTED 














FLORIDA SALES AGENCY which includes two former district managers 
is available to sell practically any type of office machines or other 
equipment which can be sold direct to user. Can show excellent record in 
hiring, training, managing, and actual selling. Convincing references. Ex 
perienced selling banks, manufacturers, utilities, retailers, insurance com 
panies, educational institutions, and many others. Address E-ll4, care 
Office Appliances, Chicago 6. 





AFTER 25 YEARS OF SUCCESSFUL SELLING and. management in the 
retail end of the Office Equipment Industry, I have this month entered 
the Manufacturers agency field. I need one or two good office equipment 
lines to round out my picture. The Territory I am concentrating on 
includes Eastern and Northern Ohio, Western Penn., and Western New 
York. A mutually beneficial selling arrangement is my desire, if we can 
agree on our combined merits. Write or Phone R. L. (SANDY) SAN- 
FORD, 15811 Chadbourne Ave., Shaker Heights, Ohio. Telephone WYoming 
1-4274. Cleveland, Ohio. 





SALESMAN WITH PRACTICAL RETAIL AND WHOLESALE experience 
in office equipment and supply plans to establish himself as manufacturers 
representative in a group of states which might include Ohio, western 
New York and Pennsylvania, Indiana, Kentucky. Actual territory limita- 
tions will be suited to requirements of manufacturers. Can drop a state 
or two, or add if desired. Character and ability references. Address E-115, 
care Office Appliances, Chicago 6. 





MIDDLE WEST REPRESENTATION offered by salesman who after good 
results calling on dealers in another field plans to serve as manufacturers 
representative calling on stationery and office equipment dealers, Head- 
quarters in Chicago. Will consider a limited area or a group of states. 
Will consider both social and commercial lines. Age 48. College graduate 
Top references. Address E-117, care Office Appliances, Chicago. 


MANUFACTURERS REPRESENTATIVE COVERING MICHIGAN, Ohio 
and Indiana is available for a commission line or two, which may consist 
of school or office supplies. Calls regularly on jobbers, chains, and sta- 
tioners. Has good sales record. Address E-116, care Office Appliances, 
Chicggo. 


WILL PROVIDE OUTSTANDING SHOWROOM, display facilities for 
manufacturers of office equipment and accessories. Accessible to all loca- 
tions in Chicago. Existing dealer contacts Address E-118, care Office 
\ppliances, Chicago 6. 











YOUNG MANUFACTURERS REPRESENTATIVE calling on dealers in 
Michigan, Wisconsin, Minnesota, both Dakotas needs non-conflicting line 
Well acquainted. Box E-119, care Office Appliances, Chicago 6. 





ONE OF THE COUNTRY’S LEADING MANUFACTURERS of office equip 
t needs a representative to travel the states of Mary 
t \ 1 North Carolina. Excellent opportunity. Salary plus 
Ser photograph and mplete details of experience. Box 

. Of I neces, Chicago 6 
CITY SALESMAN—Good opportunity for experienced salesman selling 
Stat Office Equipment, Furniture and Supplies. Live Western City 
trading center for large area. State Capital, excellent climat« 

\ P. O. Box 1808, Boise, Idaho 
SALESMAN WANTED—Must be experienced in A. B. DICK Duplicating 
equipment f Well established dealer in mid-western town of 80,000 
Good ry plus liberal commission. Write full qualifications—S-33, care 


Chicago 6 
DEVALUATION—NEW LOW 
OPPORTUNITY FOR OFFICE EQUIPMENT 
WORLD FAMOUS CALCULATING and Adding Machines, made in 
, f r in design and performance, now offered at drastically 
Available from stock. If interested in promoting these 
I te Room 501, 210 Fifth Avenue, New York 10, N. Y 

XCEPTIONAL OPPORTUNITY for experienced ribbon and carbon paper 
es We have several attractive openings in Ohio, Indiana, Mich 
ind Kentucky for representatives to call on established retail cus 
P nent employment with drawing account, commission and 
Write in confidence stating age, past and present connections, 

Int yal Carbon & Ribbon Co., Inc., Logan, Ohio mi 
LEADING MANUFACTURER of heavy equipment seeks two full-time rep 
esent for llowing territories: (1) Ohio, Indiana, Michigan and 





PRICES 
SALESMEN 








Kent New York (including Metropolitan area), New Jersey and 
Per Must reside in territory and own car. Experience in office 
t esirable Drawing plus travel expenses against commis 

Give full business and personal data in first letter 


Box S-34 Office 


Appliances, Chicago 6 
1. B. DICK MIMEOGRAPH SALESMAN. Protected territory two South 
{ inties with support from four stores and general line 
Must be experienced with good sales record. Write full de 
photo. Stockwell & Binney, San Bernardino, Calif 
SALESMEN WANTED 

WASHINGTON, D. C. OFFICE EQUIPMENT & FURNITURE STORE has 
f t city salesmen experienced with proven recent sales 
and full details required in first letter. Box 8-35, care 

100 E. 42nd St., New York 17, N. Y. 








I ences 








MECHANICS AND REPAIRMEN WANTED 
XPERIENCED MECHANIC on all 


had at 





makes adding machines and calcu 
least seven years’ experience, must be tem 
to work. Permanent job and you can set salary if you 
Send references and full information in first letter Don 
iV ! Blytheville, Arkansas 
WANTED—Typewriter and Adding machine 
rience r ikes adding mach’'s, sober, reference 


Worth, Texas 


hLdward ‘ pany 





mechanic, must be well ex 
Head Typewriter 
H ator St Ft 





WANTED—FIRST CLASS, EXPERIENCED TYPEWRITER or adding 

act man Prefer man well expe rienced in both, however, not 

I tion open after April 30th. Write full information, stating 

x pe f g marital status, et Information held strictly confidential 
I Typewriter Co., 106 S. 4th Street, Louisville 2, Kentucky 





ADDING MACHINE REPAIR SHOP—Wanted to handle local service con 
tracts ol f known electric adding machine. Opportunity to also act as 


Write Room &802-A, 210 Fifth Avenue, New York 10, N. ¥ 


OFFICE APPLIANCES, May, 1950 





SALES REPRESENTATIVES WANTED 





OPEN TO FRANCHISE. FULL SALES RIGHTS NOW AVAILABLE ALL 
rERRITORIES. WE REQUIRE REPUTABLE SALESMEN OR FIRMS TO 
PRESENT OUR PROVEN CHECK FILING SYSTEM TO BANKS. WE 
HAVE SATISFIED CUSTOMERS IN EVERY STATE, RESULTING FROM 
DIRECT MAIL SOLICITATION. EVERY BANK A POTENTIAL CUS- 


TOMER. OUR METHOD HIGHLY ENDORSED. AN EXCEPTIONAL 
‘SIDE LINE” OPPORTUNITY FOR SINCERE WORKERS. WRITE OR 
WIRE BRITT SALES COMPANY, CLEARWATER, FLORIDA. 


WANTED—TOP SALES REPRESENTATIVES calling on office equipment 
dealers and commercial stationers all territories. Sell profitable line of 
steel office equipment. Write, giving territories covered and frequency of 
visits to Futuramic Steel Products Corporation, 1400 Atlantic Ave., 
Brooklyn Mm, BR. Ue 








LONG ESTABLISHED MANUFACTURER of desk pads and accessories 
desires representative to cover New England, Baltimore and Washington. 
Excellent prospects for right man. Address 8-36, care Office Appliances, 
100 EK. 42nd St., New York 17, N. Y. 





PACIFIC COAST MFR. of desk accessories has territories open in Texas, 
Rocky Mountain States, and Washington and Oregon. Sell dealers only. 
Good side line. Commission. Advise lines now carried. All information 
strictly confidential. Box 8-37, care Office Appliances, Chicago 6. 





SALES AGENTS WANTED 
LOOSE LEAF AND OFFICE EQUIPMENT 

NATIONALLY KNOWN EASTERN MANUFACTURER has high income 
opportunities for aggressive and experienced salesmen to market a com- 
plete line of Visible Record Equipment, Payroll Systems, Loose Leaf and 
Form Printing to consumers in newly opened territories. Knowledge of 
office equipment essential. Full or part time. Liberal commissions. State 
experience and territory covered in first letter. Address 8-38, care Office 
Appliances, 100 East 42nd Street, New York 17. 





basis, to handle new line of 
Van Norman Molding Co., 


REPRESENTATIVES wanted, commission 
molded plastic smokers stand and ash trays 
4631 Cottage Grove Ave., Chicago 15 





SALES REPRESENTATIVES having Payroll sales experience 
to take agency for new and revolutionary Payroll systems. Opportunity 
to be in business for yourself with small investment. Territories now 
being assigned. All replies strictly confidential. Write for details. Box 
S-39, care Office Appliances, Chicago 6 


WANTED 





REPRESENTATION WANTED: Leading steel desk and filing cabinet 
manufacturer has several openings for manufacturers representatives, 
calling upon office equipment dealers and stationers offering a complete 
und well established line. Territories available—Middlewest and North- 


west. Box S-40, care Office Appliances, Chicago 6. 


WANTS AND FOR SALE, Continued on Page & 


7 








WANTS AND FOR SALE, Continued from Page 7 


SALES REPRESENTATIVES WANTED, Continued 





MANUFACTURER OF PROMOTIONALLY RICED 





plastic upholstered reception 1 fice é Needs live w 
representatives for many territ t t Must have 
tacts with leading office furnitur le Mail f part 
ulars including lines now carried t \ ( H | t WN. ¢ 
SALESMEN—MANUFACTURERS REPRESENTAT p 
ment store and stationery trade, t t ‘ e of new off 
novelties. Exclusive territor St it b Write stating t 
ritory you cover and line you r Per | ts ( P. O. Box 


25, Linwood Station, Detroit 6, M 





RETAIL BUSINESS FOR SALE 


WANTED YOUNG MAN (not er 
in OFFICE SUPPLY AND OFFT( 





























$10,000 in business operating tw rate Ow 
wants to retire because of ill h t I tate sit 

ers need not apolv; if y don't ! t te ] 

my time. Don Edwards, Don Fd ( | | é ‘ Arkar 
OFFICE AND RECEPTION ROOM FURNITURI Show Cass 
Store Equipment Busine Ide te N. C. Town 30,006 
population. Strictly cash busine 60,000 1 ( No salesme 
Electric Elliotte Address Machine ar { St M g t covering 
part of Va., South Car. and two-tl N. ¢ \ ect f catalog al 
van body truck Uptown locatior f floor ‘ Show Window 
wonderful show room Low rent r t t lease Ideal t 
expand in Printing and Stationer Ml t e. Owner retiring. Ir 
ventory, good will, ete., $45,000 a . { l I te |] é 
Principals only Will stand rigid ir t Reference ; I 
required. Address S-41, care Office Apy ( f 

THE MOST UP-TO-DATE TYPEWRITER, A ng M Cash Register 
store in the west. In the heart of t te ea. The onl 
exclusive office machine between El P Ft. Wort! Doing good 
business, Have exelusive line ill new ¢ nt I trucks, baking 
ovens and store fixtures. Will t tner wl know 
his business. Must come well re ! er H t to do myself 
Write 8-42, care Office Appliance ( 

FOR SALE: RETAIL OFFICE FQUIPMENT STORI ist. Roya 
typewriters, Victor adding machine 1 B.D eographs frar 
chises. In rural area. $9,500 a year net profit. W f ximate 
$15,000 tox S-43, care Office Apy I Cl z 

FSTABLISHED TYPEWRITER \ Machine ( Register ar 
Duplicator business. Leading frat é I t t Big repair 
business. (Lowest repair year » : Ve \ verhear 
Located on the main street in a ent N York Ide 
setup for two. A bargain at $5,00 I terest A ddre 
S-44, care Office Appliance Chi 

OFFICE EQUIPMENT AND SUPPLY NESS heautif 
Wisconsin city of 12,000—trading ar , + inne 
good volume and profitable Best ' . . 

to handle. Box S-45, care Office A ( 

LARGEST AND MOST COMPLET! i EGIST Adding M 
chine Business in fastest growir t Ex ve dealer 
ships. Low rental downtown locat f i et f busines 
Box S-46, care Office Appliances, ¢ 

FOR SALE—STATIONERY STO! P ( Establishe 
twenty-five years Location top I né kK k ( 
Pasadena 1, California 

OFFICE SUPPLY AND TYPEWRITER BUSINESS in O I if | 
portunity. Well established. Write S-47 Of App! Chicago ¢ 





WANTED TO BUY RETAIL BUSINESS 





OFFICE SUPPLIES 
20,000; prefer West 


Stationery R ( ~ t & ¢ f 0 On 
Texas: w t x S-4 





Office Appliances, Chicago 6 

WANTED TO BUY: Established ! t f } oO} 
Write full details to 8-50, care Off ‘ ‘ ( ago 
WANTED ESTABLISHED RETAIL O DI | ness We 
Southwest. Give detailed informatior t tur b Rox S 


care Office Appliances, Chicago ¢ 





RUBBER STAMPS MADE 





TO ORDER 





PROMPT SERVICE—Reasonable ¢ t ; Clear ¢ I . 
Printed to Associated 
Chicago 6, Ill. 


Stationers & ( t Jeff I st 








PENCIL IMPRINTING 





PENCILS hot stamped 
foil. Sell schools using school 
St., Cincinnati 2, Ohio 


“Your Na Mar ‘ ga 
Np rRIAL PENCILS } Pear 








FOUNTAIN PEN REPAIRING 





WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk I Per 
etc. Repaired at standard price t R t ys, a 
improving. We especially feature CONKLIN SWAN WATERMAN 


WAHL, PARKER, WELTY, SHEAFFE! Mot 

other makes. We feature Gold Pen |} t } R Ml ake 
to ONE place for better ser ¢ AS} Tr NEW WELTY PENS 
$1.50 to $10.00 LIST. Welty Per ! ( ‘ 2 < State 
St., Chicago 8 





ADDING MACHINE PARTS, TYPE, ETC 








LARGE STOCKS of new and é \ ( \l Part 
available. Quotations funished or I. A. Del 
Jr., 1648 10lst Ave., Oakland, Ca 


OFFICE MACHINE REBUILDERS AND REPAIR SERVICE _ 


rYPEWRITER AND ADDING MACHINE PLATENS Recover 
g nteed I yy te bases, cases, back ‘ riages ed al 


like new I ind Wynn In N is W en St N Yorh 


Precision 


ira f 


REPAIRED 





STAMP AFFIXERS, OPENERS, SEALERS 


STAMP AFFIXERS, ENVELOPE SEALERS, LETTER OPENERS, Postag 

lachines rey f r ilt, bought, sold, regard we tion, t 
rade I é tations furnished u est I Ma 
Exchangs Fitzhugh St., Rochest 8, N. ¥ 


FOR SALE AND WANTED TO BUY, USED EQUIPMENT 














ELLIOTT-FISHER, Burroughs, Moon Hopkins, Adding ar { ilating 
Mac s, Compt ters, Electromatic Typewrité ind fanfold machines 
rt and I. 4 go Office Appliance C 0 West 2ist St., Cl 
go & 
ELLIOTT-FISHEI! M Adding Machine ( pt eter Bur 
gl and Mor < ( ilators 'ypewriter fhice hine 
j | r-Warsh Co., 849 N St Milwa kee 3, Wis 
VANTED TO BUY > trand bookkeeping ne Mode { and ¢ 
{ plete ber, serial, size url I whet ront 
feed k feed International Office Appli ‘ Ine 29 i 
St New York 10, N. ¥ 
BURROUGHS MOON HOPKINS ELLIOTT-FISHER Bo et g Ma 
Compt et makes calculator ght ind | Book 
g Ca ilating M hines, Ine., 938 § ul M nneapous M —_ 
WANTED TO BUY Late model Elliott-Fishe t kkeeping al billing 
' Must ‘ 40.000 serial number \ ting Ma e Serv 
( f w. W gton St., Chicago 6 
WANTED All ilators ind 1ddaing ! > 4 
del, serial number | adding capacity. Intert al Off \ ¢ 
| } Kast 9 St New York 10, N. ¥ 
BURROUGHS ACCOUNTING MACHINES Bought and Sold I) 
} nt Company I 605 South Dearborn Street, Cl ig 











BURROUGHS BOOKKEEPING MACHINES \ Mode 
~ trlve r t I 1u tat 
} 


ind model in requ 





Co f \\ Larned, Detroit 2¢ 
WANTED—ADDING MACHINES, TYPEWRITERS, Addressog I { 
4 H 00, TH Graphotypes, Frame I Cabinet I l 
te highest cas} Give serial number. Write t Roberto Morera 
West Sith St.. New York 24, N. ¥ “a = 
WILL SELL AT SACRIFICE PRICES Felt & t Compt eter Ma 
Elliott-Fisl I y Machines, Burroughs’ | kkeey g M t € 
D Katz 650 B va New York 19, N. ¥ I ph Cl On 
FO} SALI Severa B yughs bookkeeping i es M ‘ 315K 
: imbe 4 67 90 Front feed. Invite off Box S-48 , Office 
es, C1 g - 
DISPOSING LARGI rOCK adding machine \ rs, Burt gl Sund 
f ’ ike tvpewriters, also ised portables M f at 
We {0th Street, N York City _ = 
RI ROUGHS PRODUCTS specialty get higl i f 
tor book I comptomete \ I Steer 17 Se 


HOPKINS, Elliott-Fisher Remingtor \ inting 
g in the office machine ne Stat I 
n and \ iote highest cash price Internat Of 


\ ‘ I 2 I t 22d St., New York N. ¥ 


BURROUGHS, MOON 
\I ; es aT ‘ é ! 


s, calculating mactl iding 


and sold. W. J. ¢ Compat 6-908 N 


old 


ELLIOTT-FISHER 
Water St., Milwaukee 2, Wis 
AND E ADDRESSOGRAPH |! ‘ : my 


WANTED STYLE B 
t | sing Machine & Su; Mt I ant 


e | \ 
I M 
CLASS 1900 H ! , 

Business Equi; t ¢ f W Larned 


ADDRESSOGRAPHS WANTED 
( I { rt rlate 


\l Joy Pa P} e Mount Joy 
rERGRAI EQUIPMENT Good condit hine 


VISIBLE FILES 
KARDEX ACMI POSTINDEX AND 


HAND ffer r imi 


St St. I 





VISIBLE FILING EQUIPMENT 
ESTABLISHED er specializing é t K 
P t W ff full cooperation t f 


New York 13, N. ¥ 
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Copies of patents shown here can be 
obtained from the Commissioner of 
Patents, Washington, D. C., for 25 
centea each in cash, postofiice money 
orders or certified check. Stamps 
and personal checks not accepted. 
Copies of design patents are ten 
cents each. 





Granted Mareh 14, 1950 
2.500.217 ‘Stapling Machine. Francis J. Taylor, Jr 





New York, N. ¥ 


Conn., assignor to Underwood Corp 
2,501, 257. Means for Mounting Copyholders on 
Typewriter Platforms. Floyd H. Bloomstran, James- 


town, N. Y fe pqstgnee to Art Metal Construction Co., 
Jamestown, N 

2,501,264. hbesincventite Machine. 
Rotterdam, Netherlands 

2,501,295. Pencil Holder and Sharpener. Albert F 
Stockton, Calif 


Marius den Outer, 


Stone, 


2,501,439. Cap and Clip for Pens or the Like. 
Joe O. Dean, Wallingford, Conn 

eo Spiral Binder, Sumner W. Dow, Bos 
ton 

2,501,564. Staple Feed for Fastener Applying Ma- 
chines. Charlies B. Goodstein, New Rochelle, N. Y 

2,501,605. Case Shift Mechanism for Typewriting 
Machines. James F. Koca, Woodstock, IIL, assignor 


Woodstock, Ill 


to Woodstock Typewriter Co., 
Carl G. Nielsen, Ra 


2,501,612. Mechanical Pencil. 


; - a assignor by mesne assignments to cine, Wis. 
2,500,322 Binder. Eugene A. Pilling, Chicago, Ill 
2,500,346. Cluteh Control Mechanism for Caleulating ' Granted March 28, 1950 : 

Machines. Raymond A. Christian, Oakwood, and Wil- 2,501,703. Stapling Tool. Walter E. Wember, Wau 
am L. P r past on, Ohio, assignors to National kegan, Ill., assignor, by mesne assignments, to Na 

Cash Regis ( Dayton, Ohio ema Aatostitn Corp., a ———— ¢ iil 
2 500 367. P 1 Clasp. Gilbert L'Heureux, Ob 2,501,932. rawer Cabinet Locking Structure. Steve 

‘ : ; SS _— iim ” G. Budai, Norwood, and John H. Brinker, Cincinnati, 
2. 500, 366. Fountain Pen. Hyman R. Segal, New ome assignor to The Globe-Wernicke Co., Norwood, 
) < 0. 

2 cen. 439. _Writing Instrument. Charles M. Tursky aes, 008. Fountain Pen. Carroll W. Peters, Belvi- 

Eng g J ere, Ill 
2,500,587. Platen Rotating Mechanism for Stone. ag gras Pencil Sharpener. John J. Sig 

hie Typewriters. Harrison M. Von Duyke ma cone, 

SS ee - 2,502,190. Visible Index Signal Lock. Frank Lioyd 
2,500,833. Fountain Pen. Henry C. Klagges, Col Wassell, Westport, Conn., assignor to Georgene P. Was 
gswood, N nd Harry C. Kofke, Phil tel yi Wy estport, Conn 

Pa.. assignors t Ss Pen Co., Cat on “y 2,502, 278. Brief Case. Samuel Perlin, Far Rock 
2,500,837. Pencil Holder. Saul Le Vine nas roit away 

” set siibacicaag ow ™ 2 S02. 277." Mechanical Peneil. Douglas W. Powell, 
2,500,838. Telephone Pencil Holder. Saul Le Vine Yakima, Wash 
etr M spi xe ' 2,502,27 a Master Sheet Clamping Means for Dupli 
2,500,845. Stamp Guide for Mailing Machines. Johr cating Machines. Henry G. Robinson, Lakewood, Ohio, 

W. Met Chicago, Ill assignor to The Lamson & Sessions Co, Cleveland 

' Ohio 
-502,321. Carriage Positioning Control Mechanism. 
> 500.979 RF, 2t, —. Coler-Dark William M. Harrison, San Francisco, Calif., assignor 

Flushing, N. ¥ assignor Universal Fou ain Per to Marchant Calculating Machine Co., a corporation 

= Pe Ag of Calif 
> Ban ¢ ' ——_— 2,502,328. Display Casing for Pencils. Paul KR 
a. os oe? znor” to pen. Hy oe or ~\ 1, Ba «  Kubn, Brentwood, Mo., assignor to Ritepoint Co., St 

noe q Tom o , —— »™ Louis, Mo 
2,501,102 "Selt- Perforating ink Container. Edgar 
S n. Ponca C ity. Okla Granted April 4, 1950 
2, 7 Feed- Roll elease Mechanism for Type- 2,502,435. Lead Pencil Holder. Earl W. Curtis, 
writing Machines. Harry C. Yaeger, West Hartford tedford, Oh! 
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Typewriter Device for Repetitively Oper- 
Douglas H. Ward, Woodside, 


Henry P. 


2,502,494. 
ating a Typewriter Key 
N 


. 4 

2,502,680. Letter Seale. 
York, N. Y. 

2,502,773. 
Broly, N. Y. 

2,502,785. Office Filing Card. 
New Orleans, La 

9 Ball Point Pen. 


Stewart, New 


Mechanical Pencil. Benjamin Zelenitz, 


Lionel J. Gottschalk, 


Valtin H. Last, Sloats 

burg, N 
2,503,007. Mechanical Pencil of the Selective Plural 
we Type. Donald F. Steuck, West Allis, Wis. 
3,043. en Desk Set. Robert Gruen, New York, 


Janesville, Wis 


7 , assignor to The Parker Pen Co., 
Moboly-Nagy, 


N 
2,503,061. Pen Desk Set. Laszlo 


Chicago, lL, assignor to The Parker Pen Co., Janes 
ville, Wis 
2,503,080. Mechanical Pencil with Push-Button Type 


Lead Feeding Means. Ivan B. Tefft and Marlin & 
Baker, Janesville, Wis., assignors to The Parker Pen 
Co., Janesville, W 

2,503, 127. Electric impulse Generator for Caleulat- 
ing Machines. Robert E Mumma, Dayton, Ohio, as 


signor to The National Cash Register Co., Dayton, 
Obie 
2,503, 162 Removable Type Assembly for Type- 
writers. Helene A. Lundgren, St. Albans, N. Y¥ 
503, 182. Line-Printing Typewriter. Robert F 
Wheeler, Chicago, I 
2,503,185. Bed and Platen Hectographie Address 
Machine. Ansel J. Wright, Minneapolis, Minn 
DESIGN PATENTS 

157,715. Multiple Memorandum Pad Holder. Mena 
em Mandel Wolfe, Los Angeles, Calif. Granted March 
14, 1950 


157,764. Office Dictation Machine. Harper Landel! 
Philadelphia, Psa., assignor to The International Ele« 
tronics Co., Philadelphia, Pa. Granted March 21, 1950 

157,771. Stencil Duplicator. Porter H. Mason, Wii 
liam D. Mason, and Jack Mason, Norfolk, Va 
Granted March 21, 1950 

157,876. Combined Key Punch and Ticket Feeder. 
George H. Kress, Vestal, N. Y., assignor to Interna 
tional Business Machines Corp., New York, N. Y 
Granted March 28, 1950. 

157, % Bali Pen Point. Bertram H. Stewart, New 
York, Y. Granted March 28, 1950 

157, sia. Ball Pen Point. ag Stewart, New 


York, N. ¥ Granted March 28, 19 

157,952. 7 Tray. Eric Gronemeyer, Pompton 
Piains, N. J signor to Zephyr American Corp., 4 
orporation of x. Y. Granted April 4, 1950 
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Surprise Party 


N APRIL, 1911, the following let- 

ter went to H. Craig Dare, c/o 
The New York Commercial 

“It has been brought to our at- 
tention that you are making in- 
quiry of advertisers in Orrice Ap- 
PLIANCES about the results achieved 
We will be obliged if you will let 
us know what inspired the inquiry 
and what is the purport thereof.” 

Mr. Dare’s reply, in part: 

“I am preparing six or seven 
articles on Chicago’s leading trade 
papers. . I shall send you with- 
in a few days a duplicate of an 
article which I know will please 
you and that you will be interested 
in the proposition I shall make.” 

And so we were. 

The New York Commercial’s 
story opened with, “We have no- 
where in the entire history of this 
country’s specialized journalism a 
more substantial example of how 
influential and successful a pub- 
lication may become when it actu 
ally and unstintedly deserves the 
loyal support of the entire inter- 
ests it represents than is furnished 
us by that robust monthly, Orricr 
APPLIANCES, of Chicago. Its heavily 
laden advertising pages form glit- 
tering tribute to the efficiency of 
its circulation, and its news, edi- 
torial and feature pages develop 
the ‘why’ of its splendid interna 
tional circulation. 

“Every phase of making, selling 
and using of office equipment and 
supplies is intelligently covered 
and broadly treated. 

“Within its many pages the 
whole field of office management 
and modernity in office equipment 
is cOvered in a manner that not 
only makes better business men 
and workers of its readers, but 
proves that the men who manage 
OFFICE APPLIANCES are broadly 
versed in all which pertains to the 
field of which it has become a 
recognized standard as a counselor 
and adviser. 

“The writer has had wide experi- 
ence in the work of investigating 
advertising values of American 
trade papers, and in the whole of 
his experience he has never met 
with such unanimous endorsement 
as has been accorded the result- 
getting qualities of Orrice AppLi- 
ANCES. 

“The letters were sent me all 
unknown to the publishers and 
proved in comprehensive manner 
that not only is it respected but is 
an indispensable factor in the suc 
cessful and economical introduc- 
tion and selling of everything used 
in an office of a well regulated 
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'\ Yn 1, 


ais 
Being a review of some 
events at the start and 
in the progress of the 
OFFICE EQUIPMENT 
INDUSTRY 


and its trade journal 


OFFICE APPLIANCES 


business; that its circulation 
spreads over the world; that its 
news, editorial and advertising 
pages form an established ‘meet- 
ing place’ of manufacturer, dealer 
and consumer of office applian- 
ces 


Responses to Mr. Dare’s Queries 


Then followed the answers that 
Mr. Dare received from his in- 
quiries 

The late Griff Glover, vice- 
president of the Dalton Adding 
Machine Company, Poplar Bluff 
Mo., opens with, “We are both glad 
and proud to be numbered among 
the guests invited to the surprise 
party to be given OFFICE APPLI- 
ANCES. .. . The journal is not only 
printed and distributed but read 
and approved, and therein lies the 
value of its success. We are pleased 
to testify both as readers and as 
advertisers. Thanking you 
again for affording us an oppor- 
tunity to join in this show of 
hands.’’* 

The Weis Manufacturing Com- 
pany (signed by A. L. Weis, presi- 
dent), Monroe, Mich.: “We are 
pleased to say that we consider 
OFFICE APPLIANCES by far the best 
publication in its field. That we 
are getting satisfactory results is 
evidenced by the amount of space 


*Later on was toc » the follow- 


ing statement from Mr. Glover: “Do 


you know that we have received 3000 

juiries from our pretty poor adver- 
tisements in your good paper and I 
believe it would surprise even you to 
know from what out-of-the-way cor- 
ners of the world some of them have 
come.” (See editorial page, “Uniqus 
Advertising Record.” ) 





we are using in this publication.” 
(See editorial page, “Unique Ad- 
vertising Record.’’) 

Mittag & Volger, Park Ridge, 
N. J.: “We have been advertising 
in OFFICE APPLIANCES ever since its 
publication. We have always felt 
there was a conscientious desire on 
the part of the management to 
conduct the paper in such a way 
as to bring the best results to its 
office appliance advertisers and to 
the office supply trade in general.”’ 
Signed by A. H. Barkerding, then 
vice-president and manager, a 
good friend now in the silent ma- 
jority. 

Hampshire Paper Company, 
South Hadley Falls, Mass.: “We 
consider OFFICE APPLIANCES to be 
the best magazine in its field, and 
one of the most up-to-date, ‘live’ 
trade papers we have ever used 
It brings us good results.” 

The Manifold Supplies Company, 
New York: “The Manifold Supplies 
Company takes large space in 
OFFICE APPLIANCES, more, we be- 
lieve, than anyone else in our line. 
A general policy that inspires con- 
fidence, an editorial department 
that interests, and a circulation 
that reaches practically every buy- 


‘er of our goods, is perhaps the 


explanation of its success.” 

Cc. S. & R. B. Company, Chicago: 
“We are speaking very conserva- 
tively in saying that the direct and 
immediate results from our adver- 
tising in OFFICE APPLIANCES have 
been more pronounced than from 
any other trade publication we 
have ever patronized. This is par- 
ticularly true of the foreign field. 
We do not remember that a single 
issue has gone to press carrying 
our advertisement from which we 
have not received a number of new 
inquiries regarding our line of 
goods. The care and discrimina- 
tion shown in its editorials and in 
the special articles contributed 
would alone insure it a place on 
the desk of the busy man who can- 
not spare time to read and digest 
the contents of all such publica- 
tions.” 

Acme Staple Company, Camden, 
N. J.: “We have received results 
from our advertising in OFFICE 
APPLIANCES, not only from the 
United States but also from vari- 
ous foreign countries. We anxi- 
ously await OFFICE APPLIANCES each 
month because of the news and 
detailed statements we get with 
reference to the trade throughout 
the country. We would recommend 
this publication to everyone who is 
interested in office appliances or 
the stationery trade.” 
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Indeliba Manufacturing Com- 
pany, Rochester: “I have had very 
splendid returns from advertising 
in OFFICE APPPLIANCES.” Then fol- 
lowed fine commendation of the 
way the publication is conducted. 
Signature was by the late A. P. 
Little. 

The Sam’l C. Tatum Company, 
Cincinnati: “It affords us much 
pleasure to say a good word for 
OFFICE APPLIANCES. We consider 
that it occupies a very strong posi- 
tion in the trade and is second to 
none as a result producer as well 
as being a helpful assistant to 
those engaged in the stationery 
or office appliance business.” 

The Plew & Motter Company, 


Chicago: “We inserted in a special 
number of OFFICE APPLIANCES a 
two-page advertisement and have 


been hearing from it ever since. 
We have sold in Switzerland and 
in Holland directly from that ad- 
vertisement. How much direct 
business it brought us in the 
United States it is impossible to 


say, but the fact that stationers 
all over the country pointed out 
that advertisement to our travel- 
ing men was significant of its 


value to us.” 

The business of others who ex- 
pressed high opinion of the jour- 
nal is no longer conducted. 


Advertisers Express Approval 


Copies of the New York Com- 
mercial containing the story were 
sent to other manufacturers ad- 
vertising in the journal. The fine 
comments of a number of them 
were highly appreciated. Follow- 
ing are excerpts from several of 
the letters received: 

Barrett Adding Machine Company, 
Grand Rapids, Mich. 

Iam enclosing a copy of a letter 

received today from Albuquerque 


which is a fair sample of the ones 
that have been coming in. Would 
state that we have up to date re- 


ceived replies from ten well known 
appliance dealers abroad through 
your advertisements and an- 


nouncements. 
Barrett Adding Machine 
Company 
Barrett 


Multicolor Press Company, 
Fresno, Calif. 

The surprise party in New York 
Commercial was a splendid indi- 
cation and proof of the standing 
of Orrice APPLIANCES in the busi- 
ness world and we want to con- 


gratulate you on this. To put it 
in the language of the classics and 
without seeming disrespectful, we 
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might say, “Bully for Orrice ApP- 
PLIANCES.” 

We have received quite a num- 
ber of inquiries from our adver- 
tisement of last month, even 
though it was not a full page, and 
since we get results like this you 
can rest assured that we are bound 
to have a splendid opinion of OFr- 
FICE APPLIANCES. 

Multicolor Press Company 
—L. A. Harris 


Byron Typewriter Cabinet 

Company, 

San Jose, Calif. 

Even with the small ad in your 
paper alone, we have been over- 
whelmed with inquiries and are 
pleased to say that we have a nice 
chain of dealers all ready for us 
when we can start up. 

Byron Typewriter Cabinet 
Company 
K. M. Byron 


Noiseless Typewriter Company, 
New York, N.Y. 

I have seen the “N. Y. Commer- 
cial” under date of Thursday, May 
llth, and want to congratulate 
you on the publicity. The best part 
of it is that all they say is true. 

Noiseless Typewriter Company 
Camps 


Proudfit Loose Leaf Company, 
Grand Rapids, Mich. 

We have received copy of New 
York Commercial and it certainly 
must be very gratifying to you to 
have such nice things said about 
your paper. We are of the same 
opinion regarding OFFICE APPLI- 
ANCES, in fact, it is the only maga- 
zine in which we are running a 
continuous ad. 

Wishing you every success, we 
are, 

Proudfit Loose Leaf Company 
Johnson 


M. M. Rothschild, 
Chicago, IIl. 

It may interest you to learn that 
the results from the advertising 
in OFrFIce APPLIANCES are indeed 
gratifying. Today we received let- 
ters from readers of OFFICE AP- 
PLIANCES from Madras, India, 
Smyrna, Turkey, Paris, besides 
orders from six firms in the United 
States who were influenced our 
way by reading my ad in your 
publication. I have advertised con- 
siderably in trade papers covering 
typewriter and office supplies, but 
have received more returns and 
actual orders from OFFICE AP- 
PLIANCES than all the others com- 
bined. 

—M. M. Rothschild 
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Secor Typewriter Company, 
Derby, Conn. 

My attention has been called to 
an article in “Printer’s Ink,” De- 
cember 11, 1907. I was not then 
associated with this company in 
any active capacity, but I under- 
stood at that time that the adver- 
tising through medium of OFFIcEe 
APPLIANCES produced most unusual 
results, and that the company re- 
lied almost wholly upon the Or- 
FICE APPLIANCES to reach the deal- 
ers. 

Had the company at that time 
entered upon an active selling 
campaign and availed itself of the 
opportunities which developed 
through the advertising in OFFICE 
APPLIANCES an excellent return 
would have been realized. 

OFFICE APPLIANCES we know has, 
in the last few years, largely in- 
creased its field of usefulness, and 
we confidently expect in the next 
few months a very handsome re- 
turn from the advertisements 
which you will publish for us. 

The Secor Typewriter Company 

—F. A. Richardson 


L. C. Smith & Bros. Typewriter 

Company, 

Syracuse, N. Y. 

We were not requested by the 
New York Commercial to furnish 
a letter, but we have read with 
great interest the article referred 
to and find it expressive of our 
sentiments. 

L. C. Smith & Bros. Typewriter 
Company 
—M. T. Frisbie 


The Tengwall Company, 
Chicago, Il. 

This company is receiving re- 
sults from our advertisement now 
running in your magazine and we 
are especially pleased with the re- 
sults you are procuring for us in 
foreign countries. 

The Tengwall Company 
—H. N. McClain 


Trussell Mfg. Company, 
Poughkeepsie, N. Y. 

I am delighted to see the mer- 
ited story of OFFICE APPLIANCES in 
the New York Commercial of May 
11th, which I read with very much 
interest, and passed on to our fac- 
tory at Poughkeepsie. 

This must make you feel that 
your endeavor to provide the best 
magazine in your field has been 
worth while, and I shall always 
consider it a pleasure to say a 
good word for OFrFrice APPLIANCES 
and its management. 

Trussell Mfg. Company 
—Geo. X. Hickerson 
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The State of the Industry 


Brief interpretations of significant facts and trends 


Industry Staying e ACCORDING to a basic analysis of the office equipment indus- 

Near Billion Mark try, issued on March 30, 1950, by Standard & Poor's Corporation, 
the trend of effective demand for office equipment as distin- 
guished from the potential demand, will depend primarily upon 
the course of general employment and wage scales. The expected 
drop in demand because of employment decreases will be cushioned 
by continued effort to increase efficiency. Aggregate sales 
in the industry were at the billion mark in 1948. The figure for 
1949 is something over $800 million. In 1950 the amount should 
be very nearly the same. In analysis of the industry's future, 
the Standard & Poor's report says, "While growth in volume will 
likely continue, relative to the general economy, the expansion 
of unit sales may be lessened by this recent trend toward the 
marketing of machines that can do multiple jobs formerly re- 
juiring a large number of simple machines. The upward trend in 
unit sales to individuals of such simple machines as portable 
typewriters and adders may continue." 


In Defense of e IN OUR PRESENT economy the middleman is usually pictured as 

the Middleman the villain who profiteers to the point that the consumer pays 
while the producer of the goods gets little for his toil. In this 
connection a recent editorial in the Wall Street Journal, passed 
on tous by a dealer of our industry, Archer Gibbons, East Orange, 
N.J., is illuminating. The experience of New York City's Depart- 
ment of Welfare is told. "The Federal Government," says the 
editorial, "has been having spud trouble and offered to give the 
Sity's Welfare Department large quantities of potatoes free for 
nothing if it would just come and get them." The city found it 
couldn't afford these gifts. "It turned out that freight, pack- 
aging, storage, administrative and other expenses would make 
the 'free' spuds cost 7.5 cents a pound by the time the Welfare 
Department had got them ready to distribute. The same potatoes 
can be bought from regular commercial channels right in the city 
for less than four cents a pound." Conclusion—"Maybe the poor 
middleman is worthy of his hire after all." 


Fair Traded Items e OCCASIONALLY brand name products made in this industry and 

at Cut Prices put on a Fair Trade price schedule by manufacturers are sold or 
offered for sale at lower than the established prices. Dealers 
handling such products are naturally upset by having potential 
customers refuse to buy at the Fair Trade price because they can 
purchase at a lower figure elsewhere. While some of the "lower 
price" references of prospects are merely attempts to get a bar- 
gain, there are enough actual cases to make the situation a prob- 
lem. Policing of Fair Trade prices, of course, must come from 
within the industry. Further, evidence of violation must be 
complete and, even more important, the "“policer" must have a 
clean record. Some of the cases on which action has been started 
have fallen through because of evidences of guilt among the ac- 
cusers as well as the accused. The real value of Fair Trade 
prices is dependent upon full co-operation of all concerned— 
manufacturer, distributor and dealer. 
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e TODAY, BUYERS are resistant because they want to be sure that 
they are getting a full value for their money. They are inclined 
to examine every proposition carefully in order to be satisfied 
that they are making a good investment. An unfortunate reac- 
tion to the resistance is a tendency to reduce a price in the 
hope that a sale will result. Before any indiscriminate reduc- 
tion, remind yourself that a 10% price cut will mean that you 
must then do 33-1/3% more business to make the same gross profit 
based on the average mark-up in the stationery industry. A 20% 
reduction will require selling twice as much merchandise. An- 
other negative aspect is the snowballing tendency of the price 
cutting idea. Nobody starts it, but almost everybody follows, 
as a "defense" measure. Let's sell up instead of cutting down. 


A Reminder About 
Price Reductions 


e POST-WAR EXPERIENCE in this country has demonstrated the great 
adaptability of a free economy, according to the Committee for 
Economic Development. The economy shifted rapidly from mili- 
tary production to civilian production. It absorbed the re- 
turning veterans with minimum unemployment. It made succes- 
Sively smaller transitions as the intensity of demand shifted 
from one area to another. It overcame numerous shortages by ex- 
pansion of production. It maintained a high note of private 
investment and high and widely-shared levels of consumption. 
In these respects the free price and private investment system 
has worked well in the post-war period. Experience, however, has 
provided no assurance that the free economy, unaided, can main- 
tain stability of the overall level of price, unemployment or 
production. Here is an essential area of government action to 
Supplement the free economy. But the action needed is not to 
resort to direct controls, but further advance toward monetary, 
fiscal and other policies for stability that will leave the mar- 
ket free to perform its essential function. —WSL 


Adaptability of 
a Free Economy 





Good Reading This Month 


e THE TWELFTH ANNUAL school equipment and 
Supplies section is offered by Office Ap- 
pliances this month starting on page 24. 
The enterprising dealer here will discover 
valuable tips on how to sell to county 


boards, how to select a salesman who can 
adequately deal with an intelligent school 
audience and how planning can help. 

e GOOD HOUSEKEEPING isn't confined to the 


home. It should apply to the store, also, 
if the retailer is to profit from the old 
saying, "Cleanliness is next to Godli- 
ness." Dusting shouldn't be beneath a 
Storekeeper's dignity. See page 32. 


e PUBLICITY on outstanding installations 
keeps the office furniture market active, 
executives of the Commercial Office Sup- 
ply Company, Tallahassee, Fla., have dis- 
covered. Read how they have turned the 
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spotlight on a firm's achievement through 
effective stories and pictures. Page 36. 


e BREATHES THERE an office appliance 
salesman who hasn't overlooked a subsidi- 
ary sale? And that particular item can 
well be folding chairs, needed in every 
office. The H. S. Crocker firm in San Fran- 
cisco has facilities for storing these 
important accessories to every conference 
room. Other offices, too, have use for 
folding chairs. Read on page 37 about the 
tremendous potential in chairs. 


e IT'S CONVENTION TIME. Office Appliance 
reporters and photographers bring to you 
in this issue complete coverage of the 
National Office Furniture Association ses- 
sion in New York and the first of the Na- 
tional Stationers Association regionals, 
Districts No. 5 and No. 13. Stories be- 
gin on pages 15, 42 and 46. 
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NSA Troupers 


on the spring circuit 


Across the states, the speeches 
of these men contribute to the 
success of the NSA regionals 


(See pages 42 to 48) 
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NOFA Breaks Attendance and Interest 
Records at Fourth Annual Convention 


OP paletager a tradition of getting bigger and 
better every year, the fourth annual assembly of 


the National Office Furniture Association, held in the 
Commodore Hotel, New York, N. Y., Thursday, Friday 
and Saturday, March 23, 24 and 25, was a record- 
breaker in every sense. Registration was well over 
1000 and total attendance, including part-time dele- 
gates, was 500 or 600 higher 

In recognition of the mutual desire of exhibitors 
and dealers to have more time for visits in display 
booths, the entire first day, from nine in the morning 


night, was held open for the furniture 
and ssories business show. The great demand fer 
exhibit made it necessary to put up booths in 
about every open space and every private dining room 
on the ballroom floor. With the assistance of a floor 
map, most of the dealers in attendance found it pos- 
most of the exhibits. 


+3) ¢ + 
unth en al 
a 


space 


sible to visit 


Cocktail Party on Sunday Night 


and cocktail party in the grand ballroom 
iy evening from six to eight o’clock inter- 
inspection of exhibits, but not much 
loss was experienced because it is always 
take some time out for food. Guy W. 
Remington Rand, Inc., spoke words of wel- 
come in his capacity as president of the Office Equip- 
ment Dealers Club of New York. Greetings were given 
by Bernard Nemlich, Regan Office Furniture Company, 
New Yi N. Y., general chairman of the 1950 NOFA 
convention. A feature of special interest was the 
a large screen of a number of pictures of 
men in the office furniture industry when 

babies, or at least quite a number of years 
than they are now. The ability of the audi- 
zuess the identity of the babies was not very 


on Thursds 
rupted the 
actual time 


necessary to 


showing on 
prominent 
they were 


youngel 


ood 


Early Friday morning, President Moe Turman, Met- 


wood Office Equipment Company, New York, N. Y.., 
and other officers and directors were on hand to 
ypen the first formal session of the convention. By 
ten lock a goodly crowd had gathered and Presi- 
dent Turman called the meeting to order. 
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Registration Tops 1,000 Mark—Exhibits 
Number Nearly 100—Harry Hotherr New 
President to Succeed Moe Turman—Pick 
Chicago as Convention City for 1950 


As customary, numerous convention committees were 
appointed and then President Turman turned the 
gavel over to John E. Mossman, Desks, Inc., New 
York, N. Y., session chairman. Following a few open- 
ing remarks, Mr. Mossman asked for the annual 
report of Treasurer Edward Blau, Max Blau & Sons, 
Newark, N. J. Mr. Blau’s presentation was followed 
by the report of Executive Director John Gray, who 
titled his comments, “This is Your NOFA.” 

In his review of NOFA activities, Mr. Gray expressed 
the conviction that there is a great lack of sales train- 
ing in the office furniture industry. NOFA is now 
organized to assist in setting up training programs, 
similar to the courses sponsored at the City College 
of New York by the Office Equipment Dealers Club of 
New York. In addition to such schooling, NOFA has 
on schedule a series of one-day sales clinics to be 
conducted in various parts of the country where local 
chapters are located. Another medium of education 
for association members is the NOFA Bulletin which 
carries informative and inspirational articles in each 
issue. Mr. Gray concluded his report by announcing 
that convention registration was over 1,000 this year 
as compared to the figure of 800 reached last year. 

In characteristic fashion Moe Turman gave his 
report as president after nearly four years of service 
in that capacity. Pointing out that the past is impor- 
tant only as it contributes to the future, Mr. Turman 
offered a brief review and forecast. The NOFA ideal, 
he asserted, has always been to achieve better human 
relationships within the industry. NOFA has always 
tried to serve all involved—the dealer, the manufac- 
turer and the customer. Some progress has been 
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THE NEW NOFA PRESIDENT 


ARRY HOFHERR, Kendrick Fur- 

niture Company, Chicago, pres- 
ident-elect of the National Office 
Furniture Association, is a contribut- 
ing type of person. Like his prede 
cessor, Moe Turman, Mr. Hofherr 
thinks in terms of the service he can 
render as an association member. 
The things he has done, the jobs that 
might have sought him are perfect 
evidences of his helpful attitude. 

Joining the Kendrick staff in 1934 
as salesman, office worker and gen- 
eral assistant to any and everybody, 
Mr. Hofherr was made secretary and 
treasurer of the firm in 1940. Since 
then his efforts have been very largely confined to general manage- 
ment and administrative functions. 

During his early years with Kendrick, Harry continued his education 
in the evening at Loyola and Northwestern Universities. While a student 
at Loyola Academy, he was captain of the track team and was named 
all-state halfback, an indication of his prowess as a football player. 
A few years later he was elected captain of the Loyola University 
track team and recently served as president of the Loyola Alumni 
Association. 

Since entry into the business world, Mr. Hofherr has been active in 
the Lions organization and is at present third vice-president of the 
Central Lions Club. His fraternal affiliations are with the Knights of 
Columbus, of which he is a Past Grand Knight of the Marquette 
Council. When he was elected to the NOMDA presidency he was 
serving as president of the Office Furniture Association of Chicago. 

Marriage came to Harry Hotherr in 1938. Today Mr. and Mrs. Hot- 
herr are proud parents of five children—Edward and Maryanne, and 
Tom, Dick and Harry. 

















made, but the needs and opportunities for the future his remarks by saying, “God bless the next admin- 
are vast. All must realize that NOFA is not a sub- istration.” 

stitute for good business operations. Its function is The subject of national advertising, which was 
only to help by teaching and providing information. assigned for consideration some time ago to a com- 


It cannot run a business for a dealer member. As 
NOFA has been built to its present point only by the 
combined efforts of many people, its future can be 
assured only through the continuation of such co- 
operative endeavor. After thanking exhibitors and 
to the success of the 
Turman concluded 


dealers for their contributions 
convention and the association, Mr 





: ; eet | 
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mittee headed by Bernard Nemlich, was next on the 
agenda. Mr. Nemlich asked John McKenna to intro- 
duce Gordon Gross of the McClain Advertising Agency, 
who had developed a suggested program. After dis- 
cussing the values inherent in nationally publicizing 
NOFA as a brand name, Mr. Gross presented enlarged 
copies of several advertisements designed to express 
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NATIONAL OFFICE FURNITURE 


the character of the association and its members. 
According to the recommended plan, advertisements 
would appear in such publications as Business Week, 
Fortune, Dun’s Review and Nation’s Business. Display 


cards for local use, suggested signboard copy and a 
mat for dealers would all tie up with the 
national campaign. Another feature would be NOFA 
price tags for dealer use. 


rvicre 
service 


After the presentation by Mr. Gross, Mr. Nemlich 
took over and lead a discussion on the national 
advertising campaign idea. The result was an ap- 
proved motion to pass along the idea of national 
advertising for NOFA to the new administration to 
work out details. 

The rest of the session was devoted to a panel 


discus which was preceded by an address titled, 
The Outlook for Metal Office Furniture,” by J. “Lou” 


$10n 


Mann, Sturgis Posture Chair Company. Mr. Mann 
prefaced his remarks by stating that he had made 
a survey among many leading manufacturers of metal 
office furniture before preparing the text of his ad- 


dress. In other words, the information he was about 
did not come only from his own experience 
of his own company. 


1920’s, according to Mr. Mann’s report, manu- 


to present 
nor tnat 


In the 


facturers of metal office furniture did about five 
per cent of the total annual business. In 1930 the 


tage figure went up to 25 and in 1940 it reached 


percen 


NOFA BANQUET HIGHLIGHTS— 


Ralph Carney. vice-president Coleman Co., 
featured speaker at the banquet. 

Don McAllister, “Geyers Topics”’, 
senting the Geyer trophy to Hy Natovich, 
Spak & Natovich, Inc., Chicago, Ill.. who 
received it for the Office Furniture Assco- 


pre- 


iation of Chicago, desiqnated as the local 
association having contributed the most 
time, money and oneoay to the advance- 
ment of the cause of NOFA in the past year. 
Harry Hofherr making his first official ad- 
dress as NOFA President. 

4. John Gilbert, OFFICE APPLIANCES. con- 


gratulating Bernard Nemlich, Regan Office 
Furniture Co., New York, N.Y., winner of 
the “OA” plaque, awarded to the member 
of NOFA who ‘‘made the greatest personal 


contribution to the association during the 
past year’. In the foreground are Presi- 
dent-elect Harry Hofherr and Moe Turman, 


retiring president. 


5. Moe Turman receiving the leather-bound 
portfolio filled with letters of appreciation 
from friends in the industry. The pres- 
entation was made by Dave Hunting, Metal 
Office Furniture Co. 
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ASSN. CONVENTION DINNER, HOTEL COMMODORE, N. Y., MARCH 25 


the 50 mark. During the war there was no production 
of metal office furniture but in 1949, it was stated, 
the metal furniture production represented 75 per cent 
of the total business. In terms of dollars and cents 
the 1939 figure was 36 million dollars and in 1949 it 
was 100 million dollars or over. 

Answering the query, “Why the Growth?”, Mr. Mann 
said that manufacturers realized that improvements 
in design, color and function were necessary in order 
to reach the great market they visualized. There is 
still much to be done. Manufacturers must do a better 
job in helping dealers reach the big market and 
dealers must study the market in order to get the 
maximum results. They must show the customer how 
he can improve his office. In order to do that, men 
must be trained to analyze an office from the stand- 
point of its needs. The dealer and his men must 
become service agents. 

Following his address, Mr. Mann functioned as mod- 
erator of the panel discussion. On the panel were 
David Hunting, Metal Office Furniqure Company; 
Irving Levy, Art Steel Manufacturing Company; Nel- 
son Greenfield, Burrows Brothers, Cleveland, Ohio, and 
Tom Fox, All-Steel Equipment, Inc. A large number 
of questions were put and answers given before the 
session adjourned at about 12:30 p.m. 

All Friday afternoon and evening and all Saturday 
morning delegates were free to visit the exhibits of 
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comin year. In view of anticipated receipts of 
$18,882, the budget was adopted without opposition 

The resolutions committee, headed by Seymour 
Natha! ffered some important resolutions which 

irre considerable discussion. In essence, the 
resolutions as approved are as follows: 1. Only quali- 
fied, pa ip dealer-members of NOFA will be admitted 
to NOFA activities, except at conventions and exhibits. 
Only NOFA members will be permitted to exhibit. 
Only qualified dealers, whether members of NOFA 
or not, will be admitted to convention exhibit areas. 
2. All local chapters of NOFA are requested to change 
their fiscal years to conform with the calendar year. 
3. The new administration of NOFA was requested to 
appoint a committee to formulate a code of fair 
business practices .for the office furniture industry. 

The next report heard was that of the nominating 
committee, headed by Hy Natovich, Spak & Natovich, 
Inc., Chicago. The following slate, as offered by the 
committee, was uanimously elected: President—Harry 
Hofherr, Kendrick Furniture Company, Chicago, III. 
Vice-presidents—Guy Rentsler, Remington Rand, Inc., 
New Yo! N. Y.; H. V. Boswell, Office Furniture, Inc., 
Washington, D. C.; V. L. Caldwell, John Wanamaker 
Company, Philadelphia, Pa.; Ed Eggleston, General 


Office Equipment Company, Pittsburgh, Pa.; Seymour 
Nathan, Charles S. Nathan, Inc., New York, N. Y.; 
W. T. Powell, Myrtle Desk Company; U. L. Henzy, 


Wagoner-Henzy-Fisher Company, Cleveland, Ohio; 
Henry Skillings, Boston, Mass.; John Mossman, Desks, 
Inc., New York, N. Y.; Joe Brenner, Brenner Desk 
Company, Newark, N. J.; Hy Natovich, Spak & Nato- 
vich, lh Chicago, Ill. Activities Secretary—Bernard 
Nemlich, Regan Office Furniture Company, New York, 
N. Y. Recording Secretary—Charles Goodman, S. Stein 
& Company, Chicago. Treasurer—Ed Blau, Max Blau 
& Son, Newark, N. J. Comptroller—Jack Styron, Mary- 
land Office Supply Company, Baltimore, Md. Executive 
Director—John Gray 


Retiring Presidents Made Board Members 







At the iggestion of the nominating committee it 
vas voted to make each retiring president of NOFA 
an aut tic member of the board of directors for 
life, or for as long a term as each wishes to serve. 
Mr. Turman expressed his appreciation, indicating 
AT RIGHT 
|. Howard Gatewood, Wood Office Furniture Institute; Ed. Conlon. 

Rockwell-Barnes Co.; John Reinecke, secy., I. 

Winn Horness, Lee Lowe and Joe Horness, all Browne-Morse Co.; 

David Kohansky, Aetna Safe Co. 

E. J. Schwarz and M. J. Schurman, both American Commercial 

Equip. C East Orange, N. J.; M. C. Morcheles, Stacor Equip. 


Cory A. Weglage, N. Y. Furniture Exhibit Co., New York, N. Y.; 
Morris Brenin, Stacor Equip. Corp. 

4. K. L. Young, Federal Equip. Co.: C. G. Burroughs. Gimbel Bros.., 
Philadelphia. Pa.; C. M. Featherstone, Federal Equip. Co.; E. War- 


ren Dorwart. Gimbel Bros.. Philadelphia, Pa.; H. V. Boswell, Office 
Furniture, Inc., Washington, D. C. 

5. Geo. Schad and B. E. Richardson. both Nucraft Furniture Co.; 
Harry Wells. Jasper Office Furniture Co. and Nucraft Furniture 


Co.; M. A. Ellman, M. E. Ellman & Co., Detroit, Mich.; Curtis Rich- 
ardson. Nucraft Furniture Co. 

6. Harry Hellings. Palmer-Trout & Co., Trenton, N. J.:; Rex Dawson, 
Meilink Steel Safe Co.; Henry Trout, Palmer-Trout & Co.; R. C. 
Haines. Meilink Steel Safe Co.; J. H. Redmond and L. E. Vanderlip. 
both F. F. Vanderlip Co., Hartford. Conn.; Jack Levis, Brock Press. 
In Stamford, Conn.; C. C. Penske, Meilink Steel Safe Co. 

7. Dick Thomas. The B. L. Marble Chair Co.; H. M. Shaaber. Business 

qui * Reading. Pa.; C. S. Shubert, The B. L. Marble Chair 

Jerick Franke and Alfred E. Freedenburg, both Lucas Bros.. 
Md.; Chas. Sanborn. Chas. G. Stott & Co., Washington. 





Nc such and Dorothy Gordon, both Gregson Mig. Co.; Mervin 


5 z 
Levin, Business LL uip. Corp., Boston. Mass.; Arthur Gordon and 
J. I regson Gregson Mig. Co. 

8. Norman = ys Ginsbur Inc., Chicago, Ill.; Guy Rentsler, 
Remington “Rand. Inc.; Bernie Nemlich, Regan Furniture Co., New 


N. Y.; Pres.-elect. Harry Hofherr, Kendrick Furniture Co.. 
shicag Tl Warren Spitzer, Spitzer's Office Furniture House, 
Chicag John Gray. NOFA executive director. 
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that he would like to continue his connection with 
the NOFA board as iong as possible 

Invitations from several cities in reference to future 
conventions were heard. The only definite decision 
made was to accept Chicago’s offer to be host at the 
1951 assembly. Cleveland and Atlantic City made bids 
for 1952. Their invitations were placed on file for 
later consideration. 

Sessions Chairman V. L. Caldwell, John Wanamaker 
Company, Philadelphia, was introduced. After some 
general remarks, Mr. Caldwell presented Kenneth J. 
Davis, W. H. Gunlocke Chair Company, who spoke on 
the subject, “Glamour and Office Equipment.” 

Investing a product with glamour, according to Mr. 
Davis, requires the use of the art of showmanship in 
relation to that product. Adhering: to such basic prin- 
ciples as obtaining the best lines available and acquir- 
ing a full knowledge of the products is not enough. 
Showmanship is a necessity. Some of the factors of 
showmanship that Mr. Davis outlined were as follows: 
1. Sell your company all the way from your letter- 
head through to the layout and appearance of your 
store and the personality and the dress of your sales- 
men. Try to give your store a personality and then 
publicize it. 2. Dress up the front of your store and 
give your entrances the air of invitation. Use color, 
spotlights and motion in your displays. Do not clutter 
up your floor space with a lot of furniture. A simple, 
harmonized, related display is always more effective. 
Something different that also performs a service func- 
tion, such as a chair clinic, will bring results. 3. Follow 
through after a sale is made. Write a friendly letter 
of thanks to your customer and then have the sales- 
men call to see that everything is acceptable. 

In conclusion, Mr. Davis said about showmanship, 
“Don’t whisper like an undertaker, nor shout like a 
circus barker, but speak out clearly and vigorously 
to create for your company and its products the at- 
mosphere or tone that builds sales and profits for you.” 


4 
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Panel Discussion on Wood Furniture 


Following the address, Mr. Davis became a mod- 
erator of the panel discussion with the following 
serving as panel members: Dick Thomas, The B. L. 
Marble Chair Company; Howard Gatewood, Wood 
Office Furniture Institute; Jim Wallace, Jasper Office 
Furniture Company; and Ed Eggleston, General Office 
Equipment Company, Pittsburgh. 

A number of interesting topics were discussed, in- 
cluding the prominent place of wood furniture in 


AT LEFT— 


1. Joe Pritchard, Wells Office Furniture Co.; Joe Eckstein, C & E Sales 
Co., New York, N.Y.; Allard A. Allston, Darlington, S.C.; Richard 
Brown, M. Brown & Co., Boston, Mass. 

2. Bernard Mercer. Sainberg & Co.. Inc.; Ed Eggleston, General Office 
Equip. Co., Pittsburgh, Pa.; Bob Sainberg. Sainberg & Co., Inc.; 
Moe Dormison, Moe Dormison Co., San Francisco. 

3. Chas. Grubstein, American Leather Mig. Co.; Herman Bernsley and 
Jack Banov. both Banov-Bernsley & Co.; Bill Berkey, Berkey Leather 
Furn. Corp. 

4. Henry L. Guth. mirs. rep.; H. V. Boswell, Office Furniture, Inc., 
Washington, D.C.; B. Agronick, Bene & Co., Inc., Providence, R.I.; 
Edward J. Mulvaney. Milwaukee Chair Co. 

5. F. J. Bloempot. The Sikes Co., Inc.; J. H. Mitchell, Mitchell-Dixon 
Office on Co., Greensboro, N.C.; Larry Bush, The Sikes Co. 
Inc.; Nelson Greenfield, Burrows, Cleveland, Ohio; H. W. Koehn 
Jr.. The Sikes Co., Inc. 

6. Geo. Grosch and Pres. Geo. Ruck, both Columbia Steel Equip. 
Co.; Jack Palmer, Palmer-Trout Co., Trenton, N. J.; Jack Emhardt 
Columbia Steel Equip. Co.; Harry Hellings, Palmer-Trout Co. 

7. J. B. Wagoner, Alma Desk Co., High Point Bending & Chair Co. 
and Myrtle Desk Co.; John C. Turner, Alma Desk Co.; J. EK. Boling 
and F. J. Boling. High Point Bending & Chair Co.; Joe Wallace. 
Alma, Myrtle and High Point. 

8. J. W. Golden. Joe Blumm, Ben Dudnikov, Jack Landis, W. J. 
Harper and D. W. Alexander, all Metalstand Co. 

9. Lou Farber, Chicago; Mrs. and Mr. Gene Richards, Finger Office 
Furn. Co., Houston, Tex.; Mrs. Lou Farber; Joseph Aron, Indiana 
Desk Co. 
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the office, posture seating, and the fact that in 1947 
55 per cent of all office chairs sold were made of wood. 

At the conclusion of the panel discussion a number 
f prizes were awarded, and then all delegates went 
their ways to prepare for the NOFA annual banquet. 

Presidi at the annual banquet was one of the 
last official functions of Moe Turman as president 


of NOFA. With fine skill he introduced the notables 
at the head table, including Earl Kochheiser, presi- 
dent of the National Stationers Association, and Paul 
Burbank, general manager of NSA. 

The two regular awards of the evening were made 
by John A. Gilbert of OFrrice APPLIANCES and Don 
McAlister of Geyer’s Topics. Mr. Gilbert presented a 
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s E. Wade and Charles M. Featherstone. Federal Equip- 


Walt J. Rees, Joseph Senick. J. M. Bachrach, president. and B. 


A. Steinberg. all Huntington Chair Corp. 
H. W. Barclay, “‘New York Times:'’ Moe Turman, Metwood Office 
Equipment Corp., New York. N. Y. 

4. Irving O. Lasner and Stuart Goldsmith. Goldsmith Bros., New 
York, N. Y.; Allan Murray. Victor Safe & Equipment Co. 
H. Axman and E. J. Walsh. The Bassick Co. 
Harry Nechamen. John J. Schulda and Karl Castle. Invincible 


yel, Challenger Steel Products, Inc.; M. H. Schiain, Busi- 

Furriture, Inc., Elizabeth, N. J. 

N Chofnas, J]. M. Haskell. S. K. Haskell and Sid Lichtenstein. 

Has Mig. Co.; Vic Corkran, Jackson Chairs, Boston, Mass.; 

George Kohansky, Haskell Mig. Co. 

3. M. Davidson, Perfect Rubber Seat Cushion Co.; M. J. Weinstein. 
Martin M. Moldew Associates. 
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10. R. P. Jonas, Oxford Filing Supply Co.; S. J. Schwartz, Midwest 
Jobbing Co., Memphis, Tenn.; Max Block. Keystone Steel Equip- 
ment Co. 

ll. Mario Scerbo and Albert Scerbo, Frank Scerbo & Sons, Inc.; 

Samuel Itkin, Itkin Bros., Inc.. New York, N. Y. 

M. R. Landes and H. M. Getty, Polar Mig. Co.; Bernard H. Nem- 

lich, Regan Office Furniture Corp., New York. N. Y. 

13. William H. Cravens and Ward Taylor. Walcott-Taylor Co., Inc., 
Washington, D. C. : 

14. B. A. Steinberg and Walter J. Rees, Huntington Chair Corp.: 
Thomas Stotz, Stotz Office Equipment, Easton, Pa.; Joseph A. 
Senick, Huntington Chair Corp. 

1S. Henry Junker and Joseph Burger. Art Steel Sales Corp. 

16. Bill ‘Wilhelm and John Schork, Peerless Steel Equipment Co.; Her- 
bert Carle, H. M. Carle Stationers, Easton, Pa. 

17. Mrs. Mildred Zich, Westcort Co.; Charles Nathan, Charles 5S. 
Nathan, Inc., New York, N. Y. 

18. A. A. Barth. Mrs. A. A. Barth and Roland J. Freeman, all Jasper 
Chair Co. 


12. 
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AT RIGHT— 


. Leonard E. Parker. 


. Anton J. 


. Nicholas Ta 


. R. Nielson, 


Frank Haynes, John R. Rembert Co., New Haven, Conn.; V. L. 
Caldwell. John Wanamaker, Philadelphia, Pa.; Glenn F. Elwood 
Standard Furniture Co. 


. R. F. Runyan and L. E. Hendrickson. Harter Corp.; Guy H. Rentsler 


Remington Rand, Inc. 
Mildred S. Zich. National Office Furniture Assn.; Samuel H. Hen 
ning. Cole Steel Equipment Co.; Harry Sills. Commercial Staty. Co. 
New York, N.Y.: Victor Scheinman, Cole Steel Equipment Co. 
Parker Steel Products, Inc.. Joseph Blum 
Metalstand Co., Inc.; Max Block and Theodore Mestel, Parker Steel 
Products, Inc. 
Kuhn, Joe Galen, H. W. Crane, William Wilhelm and 
John F. Schork, all Peerless Steel Equipment Co. 
agna, Princeton Upholstery Co.. Inc.; D. Shea, Eagle- 
lanchard Brothers & Lane; 


Ottawa Leather Co.; George Belzel 
Martin Dayron, 


Ralph Gottlieb, Princeton Upholstery Co., Inc.; 
M. Dayron & Co., Inc.. New York ; 

T. Lowcher, Ted Gammon. Mrs. Ted Gammon, 
J. Novick. G. Tartarone and B. W. Kane. all Security Steel Equip- 
ment Corp. 























l. John C. Holten and J. J. 
2. Jack Rich, M. T. Shepherd and Ted Auskern, all N. T. Shepherd 


. Max Bright. Harvey Bright and Arthur Bright 
- Henry Wexler Emb 


. Mr. and Mrs. L. R. Gold, Gold Desk & Safe Co., 


' fheller Co., Philadelphia. Pa.; Harry 























Schulda, both Riteform Chair Co., Inc. 


Chair Co. 
all Bright Chair Co. 


assy Office Furn. Co., New York. N.Y.; Irving 
Brause. M J] S Furn. Distr. Co., Inc.; Nat Golden, Shuster, Fried 
& Golden. 

J. A. Kempton. 
Victor Scheinman 
Steel Equip. Co. 


Richmond, Va.: 
. Scheinman, all Cole 


Richmond Office Supply Co., 
. WwW 


M. E. Schnall and 


Los Angeles, Calif.; 
Joe Brenner, Brenner Desk Co., Bruce Ellsworth, Corry-Jamestown. 
August Krieg. Jasper Seating Co.; Harry Trumpfheller. Harry Trump- 
. Betts, Thomas Furn. Co.; 
Henry L. Guth. mirs. rep.; Frank Woll, Frank Wolf Co., Philadelphia. 
Pa.; Raphael Blessinger. Jasper Desk Co.; H. A. Clemetsen. Office 
Furn. Warehouse, New York, N.Y. 


. Stuart Goll. mirs. rep.; W. C. Dinges, Mrs. Dorothy “ees and 
R. S. Ras 


Stanley Werksman, all Emeco Corp.; R. S. Ras, Co., 
Colonie, N.Y.:; Gus Lefcourt, Emeco Corp.; Sam Rosendori, Jr., 
Southern Stamp & Staty. Co., Art Alexander, Emeco Corp. 
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THE INCOMING AND OUTGOING N.OF.A. PRESIDENTS— 
President-elect Harry Hofherr, Kendrick Furniture Co., Chi- 
cago, and Moe Turman, Metwood Office Equipment Corp., 
New York City, retiring as president after 31/2 years of service. 


plaque to Bernard H. Nemlich, who was chosen by 
the board of directors of NOFA as being the member 
vho had made the greatest personal contribution to 
the as iation during the past year. The Geyer trophy 
was WO! y the Office Furniture Association of Chi- 
‘ago a e local chapter of NOFA which contributed 
the most toward the advancement of the association. 
Hy Natovich, one of the founders of the Chicago 
group, accepted the cup 


Moe Turman Receives Gifts 


Moe Turman sang his swan song after four years 
vi in modestly appropriate terms and then 
presented President-elect Harry Hofherr. Mr. Hofherr 


_ 
7 


spoke iefly and then called on Dave Hunting, Metal 
Office Furniture Company, who presented a leather 
bound book of letters from friends in the industry to 
Moe Turman. Then Howard Gunlocke was a spokes- 
man for the association in presenting a 16-inch RCA 
television set to Mr. Turman 

An unscheduled but deeply moving statement was 
made by Seymour Nathan, who paid high tribute to 


Mr. Turman, concluding with the words, “He was like 
father 1 me.” 


Mr. Turman managed to acknowledge the gifts and 


AT RIGHT— 


Thomas O'Mara and Cornelius Herz, both Executive Furniture Co.; 
T. R. Patton, Patton Office Equip. Co., Mineola, L.I Se 
2. H. M. Lawrence, Horace M. Lawrence Co., Philadelphia. Pa.; David 
L. Warner. Brenner Desk Co., Newark, N.J.: Henry Clark. Corry- 
Jamestown Mig. Corp.; Mrs. D. L. Warner: Ralph E. Larsen, Corry- 
Jamestown Mig. Corp.; D. Waldner. D. Waldner Co., Hempstead, 
N.Y.; Harold W. Edgren, Corry-Jamestown Mig. Corp.; Samuel H. 
Roemer. Brooklyn, N.Y.; M. R. Cowan and Chas. H. Blad. both 
Corry-Jamestown Mig. Corp. 
Howard Grady and H. G. Joswig. both Clark & Gibby. Inc., New 
York. N.Y.; Gordon D. Meals and W. Gerald French. both Taylor 
Chair Co.; Adolph Marks, Morton Marks & Sons, Richmond, Va.:; 
L. W. Wilmoth. Commercial Furniture Co.; Morton Marks. Morton 
Marks & Sons, Richmond, Va.; Bill Gigliotti, Taylor Chair Co. 
4. Seated (reclining): A. P. Pennie, Sylvan Shop & Office E 
o.. Teterboro, N.J.; Chas. J. Brantl ancker & Sellew. Inc., == 
York. N.Y. Standing: C. W. Wood, Harry Haynes one H. W. 
I r.. @ll Barcalo Mig. Co.; Marvin }illsber . Hillsberg 
af Syracuse, N.Y.; F. J. Bloempot, Barcalo ig’ c Co.; Paul 
Dancker, Jr.. and Larry Clark, both Dancker & Sellew, Inc., New 
New York. N.Y 
rold Atwood, mifrs. rep.; James D. Row and Prosper J. Boudart 
ockwell-Barnes Co.; Wm. W. Jones. The Baltimore Staty. Co.. 
re, Md.; Arthur Gibson, Arthur Gibson Co., Providence, R.I. 
Ed Conlon, Rockwell-Barnes Co. 
en Spitzer, Spitzer's — Furn. House, Inc., Chicago. IIL; 
gleston, General Office Equip. Co., Pittsburgh. Pa.; L. J]. Block 
and E99 Mulvaney. both Milwaukee Chair Co.; Samuel S. Rosendori. 
Southern Stamp. & Staty. Co., Richmond, Va. 
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the words, despite the near presence of tears, and 
said that for any work he had done he had received 
the best pay possible in the form of devotion of 
friends in NOFA. 


Because of illness one of the two guest speakers of 
the evening—Supreme Court Justice Ferdinand Pecora 

could not be present. Ralph W. Carney, vice-presi- 
dent, The Coleman Company, wound up the success- 
ful evening in a dramatic and effective way with an 
excellent address titled, “Selling to Defend America.” 
Mr. Carney convinced his audience that the world 
could be saved, its economic ills removed, and war 


(Turn to page 132, please) 
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Twelfth Annual Featuring of 


SCHOOL EQUIPMENT AND SUPPLIES 





Specialization Keeps School Supply 


Business Coming In 


R 80 YEARS, Nic Tengg’s, famous San Antonio, 

Tex., stationery and, office equipment store, has 
specialized in the sale of school books and supplies. 

When it started in business, there were only one or 
two private schools in all San Antonio. And in the 
course of nearly a century of existence, it has seen the 
development of the “free schoolbook” system and 
faced the growing competition of other stationery 
stores, department stores, drug stores and even grocery 
stores for a share in the business 

Yet today Nic Tengg’s is so well known as San An- 
tonio’s center for school supplies that it scarcely has to 
advertise at all. To think of school supplies, in San 
Antonio, is to think of Nic Tengg’s—and many school- 
book customers are third- or even fourth-generation 
customers of the store. 

Moreover—and this is perhaps the highest compli- 
ment of all—when one seeks a school supply story 
among San Antonio’s stationers and office supply 
firms, he is given a uniform answer: 

“Get it from Nic Tengg’s.” 


Same Location 50 Years 


At first glance, Nic Tengg’s seems a bit on the old- 
fashioned side. 

The store, on East Commerce street, is in the same 
location which it has occupied for 50 years. The Tengg 
brothers, who operate it, range from 60 to 65 years in 
age. The two big display windows were put in 25 years 
ago and the firm has no intention of remodeling 
them. The rows of lighting fixtures, put in many 
years ago by one of the Tengg brothers in a moment 
of inspiration, still hang from the high ceiling. 

But when one begins to study the methods it uses 
in handling the schoo] supply business, he can under- 
stand how Nic Tengg’s has been able to more than 
hold its own in the growing competition for school 
business. 

When the school supply business season comes, it 
goes “all out” for school supplies 

The same is true of any other season, from St. Pat- 
rick’s Day to Christmas. But that is another story, or 
maybe another series of stories. 


Secure Lists of Books 


Long before the time for school to open, at least by 
midsummer, the store receives from each school in 
the area a list of the books that will be needed in each 
grade and the approximate number that will be 
needed. 

Taking the totals for each book, Nic Tengg’s esti- 
mates from past sales what percentage of the total 
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The Nic Tengg Organization of 
San Antonio, Tex., Has Met 
Competition Successfully for Over 
Three-Quarters of a Century 


hy J. H. Reed 


Special Writer 


number to order.’That percentage, of course, is a trade 
secret. But it is betraying no secret to say that itis a 
very sizable percentage, for the store outsells every 
other schoolbook outlet in the city. 

The firm next orders from the publishers the num- 
ber of different books it thinks it will need. 

Some publishers will take back excess books, others 
will not. So, of course this has an influence on the 
number that will be ordered. Other supplies are ord- 
ered well in advance, in accordance with advance 
estimates. And the store is so old a hand at the 
business that it rarely has many items left on its 
shelves. 

As fast as books and supplies arrive, they are “sorted 
out” and arranged by grade in a separate room from 
the main store, so they can be more easily transferred 
to the store proper at the proper time. Items like 
drawing supplies for each class are put together and 
“packaged” so that they can be sold as units. This 
prevents children from handling each item separately 
and saves a lot of time during the rush period. 


Preparedness Comes First 

Nic Tengg’s believes in preparedness, so its window 
and counter displays for school supplies go in at least 
by the middle of August. 

Two types of school supplies are handled 

One of these is supplies for the parochial schools, 
and the other for the city, or secular, schools 

Since an entirely different set of books is used for 
each, the store keeps the two entirely separate. All 
front display counters at the left of the entrance are 
devoted to city schoolbooks. At the same time, all 
front counters at the right of the store entrance are 
devoted to parochial schoolbooks. This arrangement 
has not varied in half a century, and the children 
know at once where to go to find their books. 

Center sections are devoted to tablets, school bags, 
1950 
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notebooks and supplies used in both types of schools. 

The result? 

A student has but to hand a Nic Tengg salesman his 
required list of books and supplies and get it filled in 
a few moments. With each section of wall cases back 
of the counter devoted to a certain school age or class, 
there is practically no confusion. 

Both of the big display windows at the Nic Tengg 
store are devoted to schoo] supplies, from mid-August 
to mid-September, by which time most of the school 
supplies will have been purchased. The Tengg brothers 
are firm believers in window displays, and not a season 
goes by which they do not emphasize in their window 
display work 

Price is not featured in the display because school 


supply items are either (a) in the 10- to 25-cent range 
and carried by everyone, or (b) high-priced items like 
leather brief cases or binders which might “scare off” 
possible trade if window-priced. Half a century of 
experience has taught the firm to put its best foot 


forward with displays, but not to feature the prices 
too strongly. 

Advertising done by the Nic Tengg Company is 
unique. So well known is the firm that a simple, small 
advertisement at the beginning of the season an- 
nouncing that Nic Tengg’s school supplies are ready 


seems to be all that is necessary. 

The firm does not even supplement this with folders 
in its September statements. 

For stationery and office supply firms which have 
been in business less than 50 years, however, this type 
of advertising may not be the best ever. 


They will find, as other San Antonio firms have, 
that blotters distributed to the school children on the 
opening day, with a list of school supplies and prices, 
and a similar folder inserted in the August or Sep- 
tember statements, will help stimulate the business. 


Find Textbook Field Profitable 


Although the state buys many textbooks for the 
younger children (they are not even allowed to take 
them home to study) the textbook field for parochial 
schools, junior and senior high schools and colleges 
is still profitable, Nec Tengg has found. Furthermore, 
an increasing number of parents are buying the state 
textbooks for younger children so that they can do 
some work at home if they want to. 

The Nic Tengg store is unusual in many respects. 

It employs no outside salesmen. It does no direct- 
mail advertising. Its newspaper advertising consists 
of little more than a “card” or announcement in the 
three San Antonio metropolitan newspapers. 

Yet over the years, through careful advance prepa- 
ration, arrangements and window display work, it has 
built a place in the city’s school supply field that can- 
not be approached by any other stationery or office 
appliance store. 

And no methods which have been increasingly suc- 
cessful over a period of 80 years can be disregarded. 

Old-fashioned? 

Well, if it is old-fashioned to build and hold the 
position of San Antonio’s largest school supply firm, 
there are lot of newcomers to the school supply busi- 
ness who would like to be old-fashioned, too! 





How to Sell to County School Boards 


| pte per cent of our school sales are to the 
county school boards, rather than the individuals, 
and these sales may be broken down into two classi- 





ALBERT LOVE, president of Foote & Davies, Inc., Atlanta, 
Ga., whose school sales activities are described in the 
accompanying article. 
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By James C. Hearn 


Manager, 

School Equipment & Supply Department, 
Foote & Davies, Inc. 

Atlanta, Ga. 


fications—the purchase of expendable school supplies 
and the buying of school equipment. 

Pertaining to the first category, it has been our ex- 
perience that this ‘particular type of merchandise is 
purchased during the summer months, preparatory to 
the beginning of the scholastic year. We have found 
this business to be highly competitive and purchases 
are made strictly on the price basis. 

What is our sales method? 


Busy During Summer 


Our salesmen double their efforts during the sum- 
mer months in calling on the school officials. We 
have found that during this time they are more recep- 
tive to discussing their future requirements than dur- 
ing the routine of school operation. Sufficient samples 
are mailed and left with them in order that they may 
be familiar with the type of products that we have to 
offer, and an attempt is made to have our particular 
brand of merchandise specified in their listing of re- 
quirements. Also, we have found that very close 
co-operation between dealer and manufacturer is nec- 
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essary due to special discounts allowed on large quan- 
tities for school use. Such methods of operation have 
proved very satisfactory in selling expendable supplies. 

In contrast, the sale of school equipment cannot be 
classified as being seasonal, due to increased building 
activity from Federal aid and the interest for better 
school programs, particularly in our section of the 
country. Thus, this has become an all-the-year-around 
field. 

Work With Architects 


Through construction reports we have been able to 
get information on proposed construction and addi- 


tion to school facilities in the preparatory stage. By 
having this information we have been able to work 
very closely with architects and school officials in pre- 
paring their specifications on requirements of equip- 
ment. 

We have also found that oftentimes shelving and 
lockers are included in the general contract and by 
submitting prices and specifications to the contractor, 
prior to bidding, we have been successful in obtaining 
quite a few nice installations. 

That, basically, is how we sell to school boards. In- 
tensive preparation and co-operation are the essentials 
in the program. 





Book Sales and Sundries Pep Up 


School Business 


F GRADE SCHOOL books seem out of place on an 
office equipment dealer’s shelves, you may benefit 
by a tip from a southern Illinois merchandiser who 
sells them to advantage 
The R. J. Brunner Company of Carbondale, IIl., is 
one of two concerns in the county handling such 
books, and the amount of traffic which book sales 
bring to his store amply repays him for the rather 
Slim profit on the books themselves 
Warning that the county superintendent of schools 
should be interviewed before stocking books, Brunner 
advises keeping buying at a minimum. A list of books 
to be used in the county’s schools is obtainable from 
the county superintendent. Keep the supply of in- 
dividual copies down, ordering often if necessary. 
Not only students, but teachers, principals, and school 


board members are brought to the store, many for 
the first time. 
School business is a pet topic with Mr. Brunner, 


is serving about 90 per 
his six-county area in 


who estimates he at present 
cent of the school needs in 
southern Illinois. 

Starting to campaign for school business in the sum- 
mer months, he solicits business principally in the 
rural areas—many times bringing his message 
right to the front porch of the principal or superin- 
tendent on vacation. 


sales 


Survey Reveals Potential Business 


During one such season, he conducted an informal 
survey on mimeograph paper. From each school he 
learned how much paper would be used in a normal 
term, and casually inquired whether he might get 
the account if he could supply a product at a reduced 
price, yet retaining the quality they had learned to 


expect. He found that 7,000 to 8,000 reams would 
supply his territory, so in getting bids from whole- 
salers on this larger amount he was able to enjoy 
discounts which he passed on to the schools. As a 
result, his selling price now is more than his own 


cost used to be. True, it means carrying larger stocks 
but he has found it to be profitable 

Brunner is convinced that selling typewriters for 
classroom use has a long-range effect on student 
typists that will be profitable in years to come. “If 


Mary Jane learns to type on a Royal (or any other 


26 


Brand Preferences Get Their Origin 
In the Classrooms 


hy Robert A. Stoffes 


Special Writer 


make, for that matter) she’ll likely prefer that brand 
for her personal machine later on. It may be slow 
in showing up, but it does have a lasting influence 
on a new generation of typists.” 

In these days of school consolidation, it is wise to 
be alert for new, more efficient schools emerging to 
replace several tiny units. Salesmen working in the 
field will know if such plans are under way through 
their contacts with school principals. These improved 
schools are in the market for modern equipment, 
much of which comes directly from the office appli- 
ance store. 

Disagreeing with a somewhat popular notion that 
school business is without profit because of costly 
service, discounts, and bids which must scrape bot- 
tom, Brunner believes that the school can become a 
steady, dependable market 


Alert to School Market 


As an example of his alertness to the school mar- 
ket, when fire destroyed offices of the personnel deans 
at Southern Illinois University in Carbondale, together 
with all its equipment, many persons offered to help 
the distressed deans reorganize in a temporary loca- 
tion. Among these was the Brunner company, which 
installed on loan, without obligation to buy, a com- 
plete set of office furnishings. The university accepted 
this as a gesture of good will because channels of 
requisition would have left the office without equip- 
ment for at least several months 

Schools seldom present a problem of collections or 
credit, and usually the school is in need of more 
equipment than the principal realizes. In that case, 
the wise office outfitter need only suggest in a con- 


structive way what additions may be desirable 
While selling typewriters for a typing classroom is 
pretty obvious, salesmanship need not stop there. 


Many schools are turning to modern posture chairs 
in typing rooms, some use copyholders, and all are 
1950 
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potential customers for sundries such as type clean- 
ing fluids, brushes, erasers and felt pads. It is the 
less obvious commodity that must be suggested. For 
his three salesmen who are “on the road” most of the 
time, this dealer has suggested a handy check-off 
list when contacting the school market. It includes 
the following notations: 

1. Learn how frequently classroom typewriters are 


replaced, enabling your firm to get in its bid at the 
right time 

2. Is there need for additional equipment, such as 
adding machines, duplicators and files? Courses in 
office machines may need calculators, or a duplicator 
might enable the school to publish a newspaper or 
literary magazine. 

3. Perform good will services for the school’s com- 
mercial department, such as demonstrations with new 
equipment (anything is new to those who haven’t used 
it) such as electric typewriters, new-type calculators, 
the latest styli and other stenciling aids, colored 
duplicating, or dictating and recording machines. 

4. Don’t forget the administrative offices of the 
school—the superintendent’s office or offices of depart- 
ment heads. More and more schools are switching 
to steel furniture or adding improved dictating equip- 


ment or top-quality files. 


5. Do the school publications have separate offices? 
If so, they are potential customers for typewriters, 
paper, duplicator ink and stencils, staplers, tape dis- 
pensers and paste pots. These publication activities 
often have separate funds in colleges or large schools 
and thus may not be served through regular channels. 

Brunner has made an attempt to place his type- 
writer rentals—of which there are many in his col- 
lege town—on a quality basis. He has boosted his 
rate from $3 a month to $4.25 and refuses to rent 
anything but a first-class machine. He is getting all 
the business he can handie at the higher rate. None 
of his rental machines is older than seven years, and 
many less than that. Old models are immediately 
disposed of, the remaining machines being thoroughly 
reconditioned and improved with a gray crackle finish 
baked on in his own shop, at a total cost of about 
$10 each, including mechanical improvements. 

He is particularly enthusiastic about the greatly 
improved appearance after the crackle finish is ap- 
plied. Many customers, he finds, are inclined to think 
of the rebuilt machine as brand new. 

Cost of applying the finish is kept at a minimum 
by using this job as a fill-in for the typewriter ma- 
chanics during slack days. Soon his entire stock of 
rental machines will be refinished in this manner. 





The School Equipment Salesman and 


His Work 


HE MANNER of presentation used by a salesman 

has a great deal to do with building sales volume 
in school furniture and equipment. This is the view 
of R. G. Bartlett, proprietor of the California Seating 
Company, 1822 S. Vermont Ave., Los Angeles, Calif. 

In practice, Mr. Bartlett points out, small and me- 
dium-sized bids are opened and tabulated by members 
of the board of education and each salesman is given 


a chance to address the group, explaining the quali- 
ties and adaptability of his merchandise. The man- 
ner of presentation used frequently can make or break 
the sale. While the low bid naturally has the pri- 
mary advantage, the board must know that other 
things in addition to price are also advantageous. 
It is not good public economy to buy something 
merely because the original purchasing price is low. 


Personality Counts in Sales Work 


Obviously personality enters into the matter, so the 
school equipment company must be cautious in choos- 
ing salesmen in the first place. A clear knowledge 
of the board’s needs and problems must be grasped 


and the presentation must be such as to make the 
board sure that the salesman has the welfare of the 
school district and the pupils at heart. A mere eager- 
ness to sell, an overostentatious enthusiasm, a show- 
ing of glamorous high-pressure are not the sales- 
manship elements to employ in talking to an in- 
telligent board of education. That word “service” is 
tremendously overworked, but overworked or not, the 
salesman making a presentation to a board of edu- 
cation must realize that an altruistic and helpful 
attitude counts more than a sales talk which, even 
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Personality and Knowledge of Products 
Needed in Selling to the Intelligent Board 


if truthful, does not carry the full weight of earnest 
sincerity. In brief, the board must have confidence 
in the man as well as in the materials that he is 
selling. 

With the above thoughts in mind this company 
has employed only people who have had long ex- 
perience ‘in selling school equipment. This has paid 
out apparently, for the California Seating Company 
has been in business only two years and has the 
earmarks of going places in a fine way. 

There are at least 600 school districts in the south- 
ern California area that this company covers. In the 
smaller districts, school buildings have from one to 
12 rooms each. In the smallest of such districts the 
salesman contacts the principal or district superin- 
tendent. In the larger ones he is more likely to con- 
tact a purchasing agent or a business manager. In 
all cases the salesman is contacting well-educated 
and well-qualified men. When he is talking about 
laboratory equipment or domestic science equipment, 
he definitely must have a deep knowledge of both 
equipment and problems. Men who can measure up 
to this standard are the only men used on the sales 
job by the California Seating Company, Mr. Bartlett 
points out. 


Salesman Must Be Trained 


Simple installations are, of course, usually done by 
the employees of the school, but when it comes to 
major installations a trained personnel is mandatory 
on the part of the selling organization. The only 
exception to this general statement that can be found 
would be in the case of an extremely large school 
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district where a large, well-trained regular staff is 
employed to take care of installations. There are not 
too many districts large enough to be so equipped. 

Salesmen for this company, most of whom average 
as much as a thousand miles a week when on the 
territory, are equipped to take samples with them 
that can be shown at any time. This means a great 
deal. While there naturally is a limit to what a sales- 
man can take with him he saves himself time and 
makes a better record if he has those items with 
him which can be readily carried in a properly de- 
signed vehicle. 

The California Seating Company uses displays at 
conventions and other major gatherings. All of this 
is in line with the general policy of stressing dem- 
onstrations. While thorough coverage of the territory 
is insisted upon, it is demonstration of actual equip- 
ment that does the most to convince ‘the customer. 

Direct mail is used and is considered to have fine 
value. It keeps contacts alive. It keeps potential 
customers aware of the fact that the company is on 
its toes. But here again, the whole direct mail pro- 
gram would be more or less ineffective if actual dem- 
onstrations are not thought of as the final method 
of approach. Advertising in school periodicals is con- 
sidered valuable and used freely, but, as in the case 
of all advertising, this is thought of merely as a 
means of keeping the company’s name and the com- 
pany’s lines of merchandise in the minds of the 
potential customers. 


Territory is carefully allotted to salesmen. As a 
rule the area depends not upon size but upon the 
number of schools in such territory. All of southern 
California has been partitioned out in this manner. 
The men in the less populous areas may have to 
drive a little further than those in the more popu- 
lous areas, but there naturally are other considera- 
tions that equalize the jobs. 

As a concluding remark Mr. Bartlett points out 
that you really can not “train” a salesman for this 
kind of work as you might “train” him for various 
other lines of sales work. In the final analysis it 
is experience that counts. He learns his merchandise 
by experience and study, he learns how to appraise 
local situations quickly and how to sense problems in 
a given school or community. It is remarkable how 
quickly a widely experienced school equipment sales- 
man can size up a given situation in a given school 
district. With that knowledge quickly at hand, with 
the merchandise that is needed, and with a com- 
pany behind him that makes good on all points, the 
salesman can do good work. It has worked out that 
way in the two years that the California Seating 
Company has been active in the southern California 
area. 

As evidence of the firm’s success it might be pointed 
out that new sales offices are at this writing being 
established at 1420 W. 9th St., and that ample ware- 
housing is being provided at another strategic loca- 
tion.—JET 





Student Rental of Typewriters Is 


Good Business 


ENTING TYPEWRITERS to students for use during 

the school year has been built into good returns 
at the AAA Typewriter Company, 95 E. Fifth St., Saint 
Paul, Minn., according to M. Teshion, manager. 

“Use of typewriters in preparation of school work 
has become almost a ‘must’,” said Mr. Teshion. “Many 
students cannot afford to buy their own machines but 
are glad to avail themselves of the opportunity to rent 
them at a comparatively low cost. In a city of many 
colleges such as ours, this opens a wide rental field. 
Use of typewriters has also extended into the high 
school student groups, thus enlarging possibilities of 
rentals. 

“With a state university in session the year round 
and many schools organized for summer classes, ren- 
tals continue throughout the year. The heaviest busi- 
ness is done in the fall with a pickup at the beginning 
of each semester.” 


Use Consistent Advertising 


The company attracts trade through consistent ad- 
vertising. Formerly advertisements were carried in a 
number of school papers, but this has been discon- 
tinued in favor of newspaper advertising. While the 
latter is much more costly, tests have shown that re- 
sults are more profitable. Large advertisements are 
carried because these draw more attention than small 
ones. 

One of the best mediums of advertising, it is felt, 
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Consistent Advertising, Good Display and 
Special Rates Will Build Student Business 


By E. C. pithin 


Special Correspondent 


is the classified directory of telephone books. A large 
boxed advertisement is carried in addition in this 
section of the book. 

A wide selection of rental typewriters is available, 
in both standard and portable types. Nationally 
known makes are offered—L. C. Smith, Underwood, 
Royal, R. C. Allen and Remington. These names are 
mentioned in advertisements, so that potential renters 
may know that they may find the machine of their 
choice as well as establishing confidence in the prod- 
ucts offered. 

Machines are given good display both in the store 
and windows. Horseshoe-shaped counters have been 
installed. All these machines are set up individually 
so that each may be well examined and tried out. 
Counters are painted an attractive soft yellow, against 
which machines stand out well. Each machine is 
well-spaced in display so that there is no effect of 
crowding. The over-all showing catches attention 
because of the large number of machines available. 

Because it is thought movement catches the eye 
more quickly than stationary displays, turnables have 
been installed in windows. On these typewriters are 
placed for display, usually but one model at a time. 
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On the immovable section of the turntable are shown 


books instruction in typewriting, and packaged 
carbon papers. Both of these items find ready sale, 
particularly to student trade. 

A special rate of rental is offered to students. In 
case ident wishes to buy a machine which he has 


rented, rental paid may be applied on the purchase 


price. Both new portables and used machines are 
rented. There is a slightly higher rental rate on 
new machines 

While a rental service is offered generally, the num- 


students far exceeds that of other 


pe! rented to 


groups, making it profitable to do heavy concentra- 
tion of effort on the student trade. 

The rental service does much to keep the store in 
the minds of students so that when they are even- 
tually ready to buy a typewriter they will return. 
Courteous, considerate service has made a friendly 
relationship with patrons, building business in both 
rentals and sales. 

The company has a complete repair shop at the 
rear of the sales floor, with refinishing and baking 
oven equipment to rebuild machines included. 








CHECKING UP—Bill Floyd, co-owner-manager of Mobley’s at Hillsboro, Ill., checks stock 
before embarking on another successful merchandising campaign for school supplies. 


Planning Sells School Supplies 


JISIEST season of our school supply year comes 

two weeks in August and the first two 

September,” says Bill Floyd, co-owner and 

Mobley’s of Hillsboro, IIl. 

We begin buying our schoo] books in May. We start 
ff with an inventory, from which we determine the 
number of each grade sold during the last year. From 
this we calculate our new year’s requirements,” says 


| iw Bl 


WeeCK 


Except for the first grade, we base our anticipated 
rrades on the number sold in the next lower 
For instance, if we sold 100 fourth 
1949, we assume these to be fifth 
book. We 


year. 
rrade grammars in 
this year and to require the next 
rdingly 
For the first grade, we contact the county super- 
of schools for a list of expected newcomers 
ementary grades. If this list is not greatly 
changed from last year’s, we base our order on that 
okeh last year 


intendent 
+} 


I we made out 
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By D. A. Hoover 


Correspondent 


“An important point in ordering is to secure enough 
stock to avoid running out during the mad rush of 
the fall school opening. To avoid such an embarrassing 
and expensive experience, we always order for a full 
semester. 

“By ordering in May, we have plenty of time to 
check the books and supplies in as they arrive and 
make certain we have everything. We store them 
away until the middle of August, and then make the 
entire store emphasis one of books and supplies. The 
department is then out in front of everything else.” 

“At that time,” Mr. Floyd continued, “we clear the 
entire store of all other displays, and shelve them— 
cosmetics, toys, sundries, everything. Then starting 


29 








at one end of the store on a side, we group piles of 
books by grades right down an entire side. Thus a 
parent can take his child to the proper grade section 
and get every book he needs at one time without any 
searching. You’d be surprised how much clerical time 
is saved and how quickly customers can be outfitted 
and moved on. 

“Now, on the other side of the store we group all 
other supplies by kinds. Notebooks of all categories 
go together, all erasers, all rulers, all crayons, and the 
like. Everywhere a customer looks during this school 
month, he sees school] books and supplies. 

“To insure a complete selling job, we have mimeo 
lists of the requirements of each grade at each school. 
These lists are mounted on clip boards and one is in 
reach of each clerk. By checking the customer right 
down the list, we get more volume and the buyer gets 
the tedious job all done at one time. Once a parent 
has been through the schoolbook rush, he is hard to 
get back. If he misses part of his supplies, the child 
may have to get by partly equipped, or pick the re- 
mainder up at some other outlet later. At any rate, 
it would be lost to us.” 





Window Display Helps 


Just previous to the school supply season, Mobley’s 
put in a complete window of school supplies—no books, 
but a galaxy of everything else. Brightly colored pen- 
cils in vases arranged in whorls are eye-catching and 
traffic-stopping. Around among the strictly school 
items they sprinkle a few high-grade ledgers, and 
account books. They Know that the back-to-class, 
back-to-work spirit of fall is not confined to the chil- 
dren. It pays off in good mark-up items. 

“We use seasoned employees to wait on the school 
supply trade. One employee has had three years 
experience, one four years, and Mr. and Mrs. Mobley, 
owners, each have 20 years experience. Having reared 
a family, they know the school business from both 
sides. Sympathy as well as knowledge, is a worth- 
while attribute of a school supply clerk, claims Mr. 
Floyd. 

“As soon as the rush season is over, the remaining 
supplies are checked and arranged in glassed show- 
cases for the replenish traffic. This remains here until 
May, when the cycle is repeated and we prepare for 
the mushroom expansion of the next fall’s trade.” 





Trained Men Needed to Sell School 


Equipment 


L. SEGAL, proprietor of the General Office Furni- 

s ture Company, 927 S. Los Angeles St., Los An- 
geles, a firm that has done an outstanding job in 
selling school and college furniture for many years, 
stresses as his first point the necessity of having all 
new salesmen trained very carefully under the direc- 
tion of older and more experienced men. 

This type of selling is highly specialized, Mr. Segal 
points out, and not every salesman is by nature quali- 
fied for it. There are none too many whose past train- 
ing fit them into the job. Since outside men are 
comparatively scarce for this line of work, ordinary 
and casual training is out of the question. 

Although there are very few changes in the size of 
an order after a sale is once made, and since there 
likewise are very few changes in the merchandise 
decided upon, it is not often that a follow-up is neces- 
sary until more furniture is needed in the same school 
or school district, yet a salesman must be qualified to 
give advice in a professional way and must be able to 
help with installing in those few cases where that is 
necessary. ; 

As is well known, the ultimate sale usually is made 
as the result of competitive bids and, as a rule, in the 
Los Angeles area at least, the lowest bidder meeting 
the specifications makes the sale. However, merchan- 
dise must be up-to-date and all the considerations that 
enter into the specifications must be well known to the 
salesman—in other words, in his preliminary contacts 
he must give evidence of definite knowledge of school 
problems and must inspire confidence. The young man 
who would succeed in selling this line of merchandise 
must be willing to put in time mastering the problems 
that a school principal faces, or at least he must be 
well versed and show a sympathetic interest. 

In the matter of display Mr. Segal has found that 
attractive displays at institutes are very effective. He 
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Natural Aptitude and Special 
Training Are Essentials 


é in Selling School Furniture 
The “Little RB y 4 Tuffi 
General” is the Y . . 
int trade- 
po of ‘ae West Coast Correspondent 
General Office 


Furniture Co. 


stresses the fact that such displays must be attractive. 
It is not enough merely to have some school furniture 
on exhibit, but the setup must be well done and well 
manned. 


School Equipment Segregated 


At the store definite space on the second floor is 
given to this department. There it is well arranged 
and easily demonstrated. It is not considered good 
policy to mix merchandise intended for schools 
with general office furniture. When given space sepa- 
rate from the other merchandise, the impression is 
made that the merchant places a high respect on 
schools and school problems. 

While all the regular mediums of advertising are 
used, such as newspapers and periodicals, particularly 
school and P.T.A. publications, yet the big emphasis 
is placed on direct mail. A complete and very detailed 
catalog is published and mailed to a carefully selected 
mailing list. A catalog has been found to be a won- 
derful contact-maker, telling the story briefly but 
thoroughly. Pictures speak as loud as printed words. 
The value of the catalog has long been demonstrated. 

General Office Furniture Company is always open 
to new sources of equipment and the management 
believes in a varied stock. There are variety of tastes 
and variety of needs in this line of business that can 
only be met by having a stock, or access to stock, that 
meets all needs. No one manufacturer, however good, 
can be thorough enough or wise enough to supply a 
1950 
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clealer with a stock that will settle all his problems for 
him. In this business, as in any business, new ideas 
are constantly coming to the fore. 

All outside salespeople employed right now are men, 
but there are women in the store, including Mrs. Segal, 
who are thoroughly conversant with all phases of the 
business and do excellent work as salespeople. After 
all, the outdoor sales work is a big rugged, requiring 
long drives and considerable hard work. 

The company is not in the school equipment manu- 
facturing business. It has been found a better policy 
to sub-contract all jobs where manufacturing comes 
into the picture. Naturally, there are special needs 
coming up every now and then requiring special equip- 
ment. Those fully equipped to do this kind of thing 
in the best way are the ones most likely to give the 
most satisfaction, and so sub-contracting is the rule. 


However, certain more or less specialized items are 
emphasized in rather a big way by this firm. Library 
shelving, as well as library chairs and tables, are fea- 


tured 

Stress is also placed on laboratory tables, particu- 
larly for universities and colleges, chemistry tables are 
important items, and domestic science cabinets enter 


nicely into the picture. Adjustable study tables for 
pupils are kept in stock and sell well. 

Mr. Segal states that he considers the school furni- 
ture and equipment field a desirable line of busi- 
ness. There is rapid progress in the educational field, 
all our towns and cities are growing, new schools are 
constantly being built, and old ones modernized. 
Growth in southern California is especially rapid. 
General Office Furniture Company reaches out to all 
parts of southern California, and even into Arizona, 
so the field is definitely a large one. 

Right now in the southwestern area the trend is 
away from the conventional school brown colors and 
from dark oak. Maple and birch in light and natural 
tones has come into the picture in a big way. Oak in 
soft tones, however, is used extensively. Driftwood and 
suntan are among these softer tones in oak finishes. 

The company was founded in 1934 and growth has 
been consistent through the years in all lines of office 
and school furniture. It has been necessary to enlarge 
the business quarters from time to time. Special at- 
tention to the school furniture department has been a 
fixed policy from the beginning. 





Working with Teachers and School 
Officials Pays Dividends 


HE BUSY SEASON of our school supply year starts 
about the first of August and continues through 
September and October. We are school and office sup- 
ply headquarters, and must plan adequately in ad- 


vance to meet this long, busy season. 
“About April 1 we begin to place orders for the sup- 
plies we will feature in the fall. To guide us, we work 


the superintendent of schools to determine 
not only the number of students expected in each 


close ly with 


grade, but the exact supply each will be using. The 
high school principal is able to give us considerable 
help in choosing what and how much of each item 


we will buy for this age group 

“We work closely with teachers of every grade to 
learn exactly what product fits her problem best. For 
instance, we learned that a certain teacher was having 
difficulty with crayons in her first grade class. A con- 
ference ith her and we found that the crayons she 
used were softening up in the grip of hot little hands 
all over the paper. 


‘ | YY rir 
ana smearing 


Another Brand Found Best 


We recommended another brand which had a firmer 
texture. We made teacher, students and parents happy 
with the substitution. We also kept the business of 
that school 

“We stand ready at all times to tailor our stocks to 
the individual requirements of our customers. That is 
why we study the situation so carefully before placing 
We want everybody to be pleased with what 
he finds here, not only in kind and quality, but price 


the order 


as Well 
Starti 


geon’s fill an 


x at least 30 days before school opening, Stur- 
entire window with a most complete and 
assortment of school supplies. Since they are 
right next door to a grocery super-market, 


colorful 
located 
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Complete Quality Stocks and Aiding 
Teachers with Problems Pays Off 


their sidewalk traffic is heavy and they make most 
effective use of their two clear glass windows. 

With the window display set up, they place a large 
table just inside the doorway and load it with nothing 
but school supplies. It is open on all sides where 
children and parents can move freely around it to 
make their selections. 


Use Newspaper Advertising 


“We use newspaper advertising extensively, of 
course,” Mr. Sturgeon said. “And let it be known that 
we will have something worth while to be given to each 
caller free of any charge. It is a miracle how well this 
pays off, related to its low cost. Last year, we had big 
white blotters printed with our name and address and 
the fall football schedules at the local high school. 
We have not decided just yet what kind of free adver- 
tising gadget we will use, but we are certainly plan- 
ning to use it.” 

The Sturgeon store reports good sales of low-priced 
fountain pens. They discovered a quality, handsome 
pen with an interchangeable point which they can sell 
at a dollar. They are so good that teachers as well as 
students buy and use them. This is some of the inside 
information the Sturgeon store picked up by the 
philosophy of close contact with the customer. They 
found that the average student and teacher considers 
an expensive fountain pen too good to risk loss by 

(Turn to page 148, please) 








MODERN DISPLAY for the 
OFFICE EQUIPMENT DEALER 





Good Housekeeping 
Makes for Better 
Interior Displays 


NTERIOR DISPLAY, practically a forgotten or for- 
saken sales medium in all too many office furniture 
stores, is one of the most costly neglects to the indus- 
try. This is no doubt due to the fact that the office 
furniture dealer operates with a minimum of inside 
help and the outside interests outbalance inside con- 
siderations. Excuses are easy to make. I had a man 
tell me one time that he was too busy to return a 
manuscript to me. The total time it would have taken 
him would have been well under 30 seconds. Anyone 
could have done it for him, but the excuse was easier 
than the action and the job I had to do was delayed 
beyond reason. So it is with procrastination. It is 
easy to put things off and too many times the things 
are more important than we think. 

Good housekeeping is so important to the success of 
a retail store that it merits a chapter to itself. Clean- 
liness starts from the ground up, a fact often over- 
looked by the men who are anxious to make sales of 
distinctive office furniture but who do not take the 
trouble to make that office furniture look distinctive 
at the point of sale. Very often a false sense of econ- 
omy has a lot to do with this sort of neglect. Rather 
than go to the initial expense of recarpeting even the 
front section of the display room, they are sublimely 
content to show expensive furniture in a garage-like 
atmosphere which in many cases kills the sale before 
the salesman has a chance to state his case. 


Keep That Entrance Attractive 


But let us start at the front door of the store or 
showroom. We are taking for granted that this sales- 
room is on the ground floor with an outside entrance. 
Mr. Shopper is entering the doorway and the first thing 
he notices is that the windows are smoky and that the 
doorway is full of bits of paper which have blown in 
from the street. It may be that this particular street 
is very windy and the doorway is littered several times 
a day. This is an unfortunate situation; nevertheless, 
the impression created by the dirt in the doorway con- 
tinues to be anything but favorable. It’s one detail 
which must be watched with a critical eye and, if 
necessary, the doorway should be swept every hour. 

“Is this part of modern display?”, you may ask. In- 
deed it is and a very important one and becoming 
more important as the world becomes more educated 
to pleasant living. “Why, this is nothing but an ele- 
mentary lesson in cleanliness,” you may say. Correct, 
but how necessary it is to learn not to procrastinate, 
not to neglect it, lest it become part of a consuming 
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The “OA” Display Section Is Conducted 


hy George D. Taylor 


Long Beach, Callif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 





and costly monster which drives purchasers away from 
our institution to more pleasant surroundings. 

We have dealt with light on many many occasions 
because we know that a poorly-lighted floor or dis- 
play window means poorer business. Not only should 
we see that there is adequate light, but we should see 
that it is burning night and day so that the customer 
can always get a perfect picture in his mind of the 
item we are trying to sell him. If we do not do this, 
he will probably be sold by a more progressive mer- 
chant who has attended to this important detail of 
customer convenience. 


Dusting Isn’t Beneath Your Dignity 


How many times have I walked into showrooms and 
found the clerks sitting at their desks very comfort- 
ably while the merchandise they are hired to sell is 
literally hidden by the dust which none of them has 
had the ambition to remove. Isn’t this a ridiculous 
situation? In many cases the salesman has the idea 
that dusting is something beneath his dignity. Here 
is another consuming monster which, if allowed to 
feed on lack of thought and indifference, will help you 
to the “has been” list. In many instances the dusting 
of the merchandise is left to one individual to whom 
many of the less important jobs have been assigned. 
In fact, the poor fellow (who is in many instances un- 
derpaid and very unhappy with his lot and justly so) 
has sO many jobs to do that he could not possibly get 
all of them done. The tragic fact is that in this merry- 
go-round and whirl of “Let George do it” the job 
NEVER GETS DONE, and once again the customer is 
greeted with merchandise the value of which is hid- 
den in dirt. Dusting is everyone’s consideration and 
the wise salesman will see to it that his opportunity 
for sales is not hampered by a false sense of pride or 
lack of dust cloth action. 

Another disturbing and unsightly mess which is al- 
lowed all too often to remain on view is the unemptied 
waste basket and overflowing ash tray. Again “Let 
George do it” is the cry, but George is on the truck 
or attending to some other job which takes him the 
better part of the day. Another unsightly mess greets 
the customer which just a few seconds work by a will- 
ing soul would have eliminated 


Maintain Inviting Restrooms 


Now a word about restrooms. Would you be proud 
to take a customer who is about to purchase (or whom 
you hope will purchase) a $300 desk or a $1,000 suite 
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to the cubbyhole in your store referred to as a rest- 
room? Most of these places ill-kept, dirty, plumb- 
ing out of order, no soap, no towels and no ventilation 
are an insult to the customer. What an impression 
this will make on the individual to whom you expect 
to sell merchandise at a substantial profit. “Why, the 
guy isn’t even considerate” will be his reaction if you 


show him to a restroom of this nature. Is this modern 
display? Certainly it is and it has a lot to do with the 
frame of mind of your prospective customer. Think it 
over. 

Then, of course, in the study of good housekeeping 


a great deal of thought must be given to the arrange- 
ment of merchandise. An overcrowded appearance is 


no good if you want tw sell for profit. It will not create 
the type of sales you are after. In your prospective 
customer's office you show him an actual picture of the 
merchandise from a catalog or photograph album, or 


build him a word picture as you describe its merits. 


Now he wants to see the actual merchandise, so he 
makes an appointment to meet you in your store. What 
does he see when he meets that appointment? Have 


your imagination and created a scene that 
him or have you just piled as much mer- 
you possibly can into very little space and 
to separate the objects in which he is in- 


you used 
will delight 
chandise as 
dared him 


terested 


There is no showroom so small or so large that the 
front section cannot be carpeted or at least covered 
with smart appearing linoleum or tile. A battery of 
files can be used to partition this front section to 
average office size. This front section will prove to 
be a victory front when the sales battle centers around 
your place of business. Even if you have to change 
the setup two or three times while dealing with the 
customer, it is well worth the effort and will be the 
means of adding many many sales to your yearly vol- 
ume. The office furniture business is of a nature that 
requires a minimum of effort for a suitable display 
program. There is actually no excuse to be offered 
for neglect in this important phase of the business and 
yet it is neglected more than any other. It is time to 
wake up to the possibilities we are overlooking for 
extra sales through this medium. 

So we end our very brief discussion of good house- 
keeping. When we consider the details with an open 
mind we can readily see that it is just a matter of 
common sense. It is the avoidance of procrastination 
and the adoption of the same solicitous preparation 
shown by women folk when expecting honored guests. 
Who could possibly be more of an honored guest than 
the customer to whom we hope to sell a good-sized 
order of distinctive merchandise. Are we ready for 
him? 





This Month's Idea 
for the Dealer's 
Ad Window 


Inspired by the January Advertisement 
of the Globe-Wernicke Co., Cincinnati 


URN TO PAGE 127 of the January issue of OFFICE 
APPLIANCES and you will see an idea which is adapt- 
to your window display and will prove to be a 
-maker for you. The O.A. ad display for this 
uggested by this excellent advertisement, a 
product of the advertising department of The Globe- 
Wernicke Co., Norwood, Cincinnati 12, Ohio. 

Too many of us just put a desk in the window and let 
that. The passer-by (and he usually is a 

sees just another desk and nothing has 
been done to arouse his interest. But if you have a 
sketch, or a blueprint of the illustration used in this 
advertisement you convey a thought to the window- 
which will start the wheels rolling in your 
direction. You will have shown him one of the most 
important talking points in favor of the overhanging 
desk. You will have conveyed the message that it is 
a conference desk, eliminates the table, provides larger 
desk top area and can be used for conferences when 
necessary. 

Our artist has depicted one method of arranging 
this window. You can devise many such arrangements, 
y on the size of your window and its shape. 

would be highly desirable, if you have 
n, to use the actual chairs around the table 
addition to the framed picture on the wall. The 


able 
money 


month is 


gO al 


passer-by 


shopper 
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AN EFFECTIVE WINDOW SHOWING “CONFERENCE 
ROOM” APPLICATION OF G-W STREAMLINER DESK 


artist suggests hanging the props (the frame on the 
wall and the two signs.) The sketches do not have 
to be as elaborate as the ones in the picture; a very 
rough sketch will do. The cost is negligible. The long 
narrow strip in the front of the desk should be of 
compo board painted to harmonize with the desk. This 
can be used to fasten circulars or small signs in place 
to carry extra selling messages. Your store name 
should always appear boldly in the display, which 
should be well lighted at all times. The suggestions 
for the small readers or sales talks should always be 
short and sweet, something that the customer can 
read at a glance. We suggest for this particular dis- 
play something like the following: Larger Working 
Surface—Space Saver—Room for Elbows—Room for 
Knees—Modern Design. 

The public is always interested in something new 
and so the word NEW is always a spark to attract 
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attention. Once again the Globe-Wernicke advertise- 
ment has provided a very valuable idea which can be 
used in selling conference-top desks by means of mod- 
ern display. They are to be congratulated on their 
forward-looking approach to the merchandising prob- 





lems of the day. No doubt this is not the last offering 
they will present that is above average. Watch these 
advertisements; use the skill of the advertiser to the 
advantage of your organization. The Globe-Wernicke 
Co. want you to do that. They want to sell desks. 





Roto Table for Displaying Office 





HOW THE ROTO TABLES PROVIDES COMPLETE RELAXA- 
TION FOR THE PORTABLE CUSTOMER.—At least eight port- 
ables or adding machines can be tested by shopper while 
relaxing in a comfortable chair. Finished in chrome and lin- 
oleum, the table fits well into modern store surroundings. 


NE OF THE newest display ideas for portable type- 

writers is the new Roto table which has just re 
cently appeared on the market on the West Coast 
This table is an attractive piece of store furniture and 
is one of the most practical methods of showing and 
of selling portable typewriters, adding machines, in 
fact, for any items to which variety display would be 
an asset. 

The Roto table has many distinct advantages, the 
most important of which is its design. In this column 
we are interested in what it will do to sell more type- 
writers for us. In the first place, it will enable you 
to show at least eight models while the customer re- 
laxes in a comfortable chair and listens to your story. 
This is a distinct asset, those who have used the Roto 
table reporting that the sale is half made under these 
favorable conditions. The customer can try out each 
machine without once getting up and naturally his or 
her concentration is greater under these conditions. 

The photograph shows a salesman demonstrating 
portable typewriters and graphically depicts what I 
have just been discussing. A modern display of this 
nature is a decided asset in this modern age. Just a 
light touch of the finger swings the next machine into 
plain view and there is no interruption during demon- 
strations. 
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Machines 


Equally Suitable for Sales or Window Display 
Use Is This Attractively-Finished Fixture 


The table is also a decided asset to the appearance 
of any modern store. It is sturdily constructed of shiny 
chrome, with linoleum top, and will fit in with any 
store of modern design. 

For window display you can purchase a Roto table 
with electrical attachment, which revolves it slowly, 
giving you the added advantage of motion in display. 

One of the recognized aids to attaining volume in 
retail selling is to break down the resistance of the 
customer by making it easy for that customer to shop. 
The Roto table offers distinct advantages along these 
lines in the portable typewriter field. There is simply 
no effort required on the part of the customer. The 
salesman does it all and it is not much of an effort 
for him either, nothing that will detract him from the 
sales message he is trying to put over. Just a simple 
movement of the wrist and the next machine comes 
into view, and within reach of the customer’s hands. 
This procedure also presents an opportunity to demon- 
strate a posture chair at the same time, if you make 
the customer comfortable in one before you start the 
demonstration. The Roto table is for sale by the Roto 
Table Company, 70 Oak St., Ventura, Calif 
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NEW LEATHERCRAFT SHOWROOM 





Leathercraft, Inc., recently announced the removal of their 
Chicago Loop showroom from 209 S. State St. to Suite 1108 
in the North American Bldg., 36 S. State St., Chicago 3, Ill. 
The offices, illustrated above, are attractively furnished and 
arranged to facilitate prospective buyers’ inspection and se- 
lection of brief bags, brief cases and zipper ring binders. 
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SIMPLICITY IS THE APPEAL FACTOR IN THIS DISPLAY ANNOUCING A NEW LINE 


Promote New Line with Simple Display 


HE ACCOMPANYING photograph illustrates the 

window display which announced the fact that the 
Western Office Furniture Company. of 428 S. Spring 
St., Los Angeles, is now agent for the Murray line of 
office furniture. Ben Tufeld.of Western says that he 
is alway n the look out for the distinctive lines to 
satisfy his clientele of Los Angeles businessmen 

The Los Angeles display was one of the utmost sim- 
plicity, consisting of a complete suite of the Murray 
arranged in simple attractive manner, with 


six cards giving the message and calling attention 
o the various selling points. In this particular case 
the messages were selected from the Murray circular 


endale furniture. The cards simply announced 
that the line was available at the above address 


The proper procedure for the introduction of an 
important new line is to make a special effort during 
a period of a week or two to attract as many busi- 
nessmen as possible to the store to view the line. The 
department and display windows should be attrac- 
tively arranged and a few floral bouquets added to 
create interest. This air of excitement should be 
maintained for several weeks and announcements 
should be sent out inviting a selected group of mer- 
chants to the showing. For a quarter-century the 
Western Office Furniture Company has held an en- 
viable position in the office furniture field on the West 
Coast. Many of the finest offices in Los Angeles have 
been furnished under Ben Tufeld’s personal super- 
vision. 





FIRE PROTECTION WINDOW 





This interesting window display was recently installed by 
Lowman & Hanford Co., Seattle, Wash. The importance of 
fire protection for business records was dramatically 
brought home to the public by the use of artificial flames 
surrounding a Victor Fire Master insulated file. Blow-up 
photographs showing the damage done by an actual fire 
and how Fire Master files protected certain valuable papers 
part of this display, which remained in the 
window for three weeks. 


were aiso ad 
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NEW WEAREVER DISPLAYS 





Three new colorful lithographed display pieces are now 
being distributed by David Kahn, Inc., maker of Wearever 
fountain pens, for window and interior store display. On the 
Wearever Pennant pen, No. 836, two pieces are available— 
1l x 13% inches and 11 x 261/, inches. On the Wearever Tri- 
Color pen, No. 920, new display measures 11 x 13! inches. 
All are available from David Kahn, Inc., North Bergen, N.]. 
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Publicize Jobs Done and Keep Calling 


OT ONLY INTENSIFIED sales calls, but good pub- 

lic relations will help the office furniture re- 
tailer maintain an active market, according to R. J. 
“Lindy” Linderbeck, and W. Dell Hartt, executives of 
Commercial Office Supply Company in Tallahassee, 
Fla. 

Commercial Office Supply Company, which has been 
established for ten years in the Florida capital city, 
covers a huge territory consisting of northern and 
western Florida, involving many resort cities and small 
industrial communities. Despite a tiny store which 
makes it impossible to show more than five desks at a 
time, the Commercial organization has made some of 
the largest installations ever installed in state govern- 
ment buildings, as well as specializing for years in 
equipping businessmen in all communities all the way 
to the Mississippi line. 

The company has three outside salesmen, in addition 
to Mr. Linderbeck, who currently are making twice as 
many calls on prospective office furniture purchasers 
as before the war. “We simply follow the theory that 
you've got to make calls to get results,’ Mr. Linderbeck 
smiled; “and, although we have a reputation for in- 
stalling very large furniture contracts, we make it 
plain to every prospect that we can handle anything 
from a $.05 pencil sale up to a 100-desk, 75-file layout 
Since the end of the war we have operated on the 
theory that the only way to keep up with the market 
and to develop prospects is to go out and look for 
business, even if it means calling on an adamantly- 
disinterested prospect several times in a single month 
We are all on the road many more hours per week 
than before the war and find out that in the office 
furniture field, as in any other, repeated calls, even 
against the most discouraging circumstances, will 
produce sales.” 


Installations Earn Respect 


At every stop, salesmen of Commercial Office Supply 
Company are greeted with much respect, due to the 
firm’s outstanding installations in state capitol] build- 
ings in recent months. Included among these was a 
recent furniture contract for the Florida Senate, call- 
ing for the installation of rich dark wood paneling of 
all walls of the Senate Chamber, and 42 separate wal- 
nut desks, for each of the state legislators using the 
room. In addition to designing the installation, Com- 
mercial Office Supply Company co-operated with 
Globe-Wernicke in solving the state legislatures prob- 
lems for architectural decor by suggesting and plan- 
ning the wooden paneling which was _ ultimately 
ordered. 

Many other such installations which command much 
respect throughout the state have come the way of 
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By Bert Merrill 


Special Correspondent 


Commercial Office Supply Company since 1946. One 
of the prime reasons, Mr. Linderbeck and Mr. Hartt 
believe, is practical public relations. 

Under the plan, the Tallahassee dealership has dis- 
covered that it is possible to gain much recognition 
from local newspapers, simply through furnishing 
photographs and information on new installations to 
local newspapers. For example, when a bank remodels, 
and new office furniture is installed throughout, 
merely furnishing the local newspaper with all the 
facts and photographs will often result in a complete 
story on the installation and credit for the office 
furniture firm, it was pointed out. While in some in- 
stances photography is difficult to apply, Commercial 
Office Supply Company has adopted the policy of 
photographing every job which either involves unusual 
features, or which can be utilized to solve the problem 
of another businessman under similar circumstances. 
“There is no sense in hiding our light under the pro- 
verbial bushel,” it was indicated, “and with news- 
papers willing to co-operate by publicizing such instal- 
lations, we have developed many more contacts.” 


Population Increase Helps 


A heavy population increase during the past two 
years along the northern Florida border and in the 
Gulf Coast resort areas, has considerably increased 
the furniture market as a corollary, according to Mr. 
Linderbeck. Surprisingly, while southern Florida and 
other parts of the Deep South have evinced a strong 
preference for steel furniture, there has been no such 
switch in the northern section of the state, the retailer 
indicated. ‘““‘We expected a stronger trend for steel in 
general throughout our territory,” he said. “However, 
sales are shaped along wooden lines, with more cus- 
tomers asking for rich dark woods than for steel furni- 
ture of any type. There has also been a sharp trend 
toward space-saving furniture, inasmuch,as new busi- 
ness buildings being constructed universally allot less 
space to offices, and many remodelings have converted 
old-fashioned large offices into two or more smaller 
types.” 

Due to space limitations, Commercial Office Supply 
Company is relying upon photographs, sketching and 
an excellent reputation for any type of installation, 
large or small, for its continued success. 
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Forgotten $ $ $ in 


REATHES THERE an office appliance salesman who 
hasn’t overlooked a subsidiary sale? When you 
sold those typewriters did you sell some tables to go 
with them? When you sold that new desk did you sell 
lamps, blotters, or costumers? When you sold that new 


set of office furniture did you sell any folding chairs 
to be kept for emergencies? 

Don’t feel badly if you must answer “no” to the last 
question, because you’re not alone—folding chairs are 
probably one of the most overlooked items in the office 


appliance field. Every office needs some, every shop 
should have some on hand. But how many do you 
find? How many crowded offices have you been in 
where a chair had to be brought from another room 
so everyone could be seated? 

Nothing is easier to sell than a folding chair if the 
proper approach is used. Nothing is easier to tie in 
to a cinched sale than a few folding chairs. Yet 99 
f the men who sell office furniture overlook 
potential in chairs which can be 


per cent 
the treme 


t ndous 
stacked and 


stored out of sight. 
Planned for Emergency 
Our hat is off to the man who designed the new con- 


room for the H. S. Crocker firm in San Fran- 
cisco (OrricE APPLIANCES, February, 1950). He had 
storage cabinets imbedded in one wall, these cabinets 
to be used for storing folding chairs which could be 
viought out at a moment’s notice for large meetings. 
There was a man who Knew that an emergency isn’t 
necessarily a period of confusion. An emergency can 
be planned for 

That’s why folding chairs have such a forceful sales 
pitch—they can be sold as an item for strictly emer- 


ference 


gency use; they take up little space when stacked; 
they can be placed unobtrusively behind a cabinet or 
in a closet. The new luxurious models can even be 
used as regular office furniture; they are that good- 
looking 

The latest chairs of this type feature a plush new 


nylon upholstery whose good looks alone enable it to 


READY FOR AN EMERGENCY — This 
typical modern office scene shows how 
folding chairs can help out when a 
group enters the office unexpectedly, or 
when the executive prefers to hold 
meetings in his office rather than in a 
conference room. It’s much easier to 
take these chairs out of a near-by closet 
or storage cabinet and set them up 
than it is to move heavy lounge chairs 
around. Saves the rugs, too, and pro- 
vides more versatile seating facilities. 
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Office Sales 


Folding Chairs Are One of the Most 
Profitable, but Most Neglected, 
Items in the Office 


Furniture Field. They're Natural Tie-ins 


be a top seller. But this new nylon fabric, available 
in a variety of colors, has withstood enough tests by 
independent laboratories to virtually guarantee long 
wear and color-fastness. 

Another feature of the latest folding chairs is a 
telescoping leg mechanism which is almost pinch- 
proof. A light touch will fold or open the chair. It has 
a rich chrome finish and its spring seat provides de- 
sired comfort. There are solid rubber tips which assure 
safe contact with the floor—no teetering. It’s ex- 
tremely difficult to tip one of these chairs even when 
standing on it. 


Sell Chairs Like Insurance 


What more can a salesman ask of his product? The 
folding chairs are attractive, they are compact, they 
are sturdy, economical and, above all, practical. You 
can sell them like you would insurance—they are a 
guarantee against emergencies. Every office should 
have one or two. No office family should be without 
some. 

The folding chair today is a natural for a tie-in 
sale with any order for office furniture. These chairs 
have progressed far beyond the “undertaking parlor 
and church supper” stage. With chrome plating and 
nylon upholstery they can match the decor of the most 
modern establishment or the most expensive office. 

Admit it, now. Haven’t you forgotten about the sales 
possibilities of folding chairs? You don’t forget dol- 
lars, so why forget an easy place to pick them up? 
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REMODELED OFFICE FURNITURE DIS- 
PLAY FLOOR AT OMAHA PTG. CO., 
OMAHA, NEBR.—Total space is 5000 
square feet, with groupings of furniture 
in walnuts of various finishes, oaks and 
steel, comprising desks, tables, cella- 
rettes, phone stands, costumers and 
chairs, both swivel and side arm. The 
floor is of asphalt tile, with walls and 
drapes complementing the furniture. 
The entire area is fluorescent-lighted. 
The new layout is attracting both at 
tention and new trade, owners report. 








PROFESSIONALLY COMPLETE. — The 
above caption was fittingly applied to 
this window at A. Pomerantz & Co., 
Philadelphia 2, Pa. The store reported 
this display of a well-outfitted doctor's 
office to be very effective, and that the 
resulting sales were most gratifying. 





A DALLAS ADVERTISING AGENCY 
SELECTS STANLEY FURNITURE.—Fine 
leather furniture made by Stanley Mig. 
Co., Fort Worth, Tex., has been installed 
throughout the new executive offices of 
Leche & Leche. Inc., advertising agency 
in the Mercantile Bank Bldg., Dallas. 
Shown here is the office of Miles F. 
Leche, president. Stanley pieces illus- 
trated, left to right. are: Side chair No. 
1810, swivel chair No. 1002!/2, side chair 
No. 901 and sofa No. 1860. 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 
CONFIDENCE .. . COUR- 
AGE .. . CO-OPERATION 


IGHTEEN potent words from 
the cryptic pen of President 
Calvin Coolidge dispatched to us 
at Box 2153, Spokane 2, Wash., c/o 
Shaw & Borden Company has won 
our monthly I. Will Pepper-Upper 
contest. It was thoughtfully air- 
mailed us by a Missouri stationer. 
These are the important words 
that our eminent beloved late 
president evaluated with his pen: 
‘“‘No person was 
ever honored by 
€ what he received. 
Honor has been the 
reward of what he 
gave.’’ Calvin 
Coolidge. Thus, 
having thrilled to 
this factual “I. Will 
Pepper-Upper” winning state- 
ment, use it in your very next 
sales meeting, and send us your 
candidate for a future winning 
statement. A useful office equip- 
ment new gadget is always our 
award in this department. 
* * > 7 * 

To Wayne Journigan of the firm 
of Bainbridge, Kimpton & Haupt, 
Inc.,and also represent- 
ing C. L. Barkley & 
Company, we are truly 
grateful for the follow- 
ing important contri- 
bution to Business 
Builders. Listen in most care- 
fully to this release, captioned: 

THERE IS TIME 
FOR EVERYTHING 








tj 





Take time to work—it is the 
price of success 

Take time to think—it is the 
source oI power. 

Take time to play—it is the 
secret of perpetual youth 

Take time to read—it is the 
fountain of wisdom. 

Take time to be friendly—it is 
the road to happiness. 


Take time to dream—it is hitch- 
ing your wagon to a Star. 

Take time to love and be loved 

it is the privilege of all God’s 
children 


Take time to look around—it is 
too short a day to be selfish 

Take time to laugh—it is the 
music of the soul. 


> . ” > * 


On our last broadcast we re- 
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leased the good news that “Line”, 
our cheerful quintuplet would 
emerge in each issue and, together 
with his merry brothers “Sign”— 
“On” — “The” — “Dotted”, would 
award a suitable prize to the lis- 
tener-in to this page, who would 
send us a good-fun starter story 
for BUSINESS BUILDERS each 
month. Therefore to a 
Florida stationer 
(and this Florida office- 
outfitter gives credit- 
line to Capper’s Weekly 
from where he envi- 
sioned it) “Line” goes this month’s 
laurel for this contribution ... we 
know you'll truly relish it. So send 
in your good-fun starter items to 
“Line”, care of our box number 
and address as noted elsewhere in 
this telecast ...and on the “Line’s” 
line, to wit: 

A New York youngster, who was 
more accustomed to man-made 
wonders than the marvels of na- 
ture, was treated to a vacation in 
the country. There he saw his first 
rainbow. 

The attitude of the child, as he 
gazed upon the gorgeous phenom- 
enon, was one of wonder and per- 
plexity. 

“Mother,” he finally exclaimed, 
“it’s very beautiful, but what is it 
supposed to advertise?” 


* * - * * * * 


I-D-E-A E-X-C-H-A-N-G-E 





Presented each month to give 
your dollars CENTS - INSURED 
plus SENSE-ASSURED!!! 
Remember the Price—ONE IDEA 
FROM YOU FOR EACH 
IDEA ORDERED 
BY YOU! (Mention number). 
(For securing address, same as 
elsewhere in this telecast.) 

B. B. ‘‘Idea’’ No. 

1959-11 “CIVIC GOOD- 

2 WILL IS GOOD BUSI- 
NESS.” Here is a splen- 

did plan of an Idaho 

stationer, who in a 
medium-sized trading area has 
sensed and made use of an impor- 
tant business-getting tool, a de- 
vice as he puts it, “so often under- 
estimated by those in our profes- 
sion. Be sure to send for this one 

B. B. ‘‘Idea’’ No 
1950-12 “YOUR OWN 
EMPLOYEES’ PARTIN <«< 
YOUR SALES PROMO- 

TIONS.” Here ready - 
for you from an Indi- 
ana office-outfitter is a real plan! 
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B. B. ‘‘Idea’’ No. 1950-13: 
“POINTING THE WAY TO MORE 
SALES BY PROPER KNOWLEDGE 
AND APPLICATION OF YOUR 

OWN ADVERTISING 
CONCEPTS.” You have 
here’a most carefully 
worked-out plan de- 
tailed in a practical 
workmanlike manner 
by the advertising director of a 
large southern stationer. It is real 
meat — steak that is spelled 
s-t-a-k-e and this important firm 
is glad to share it. Send in a good 
workable IDEA in exchange. 


B. B. “Iidea’’ Bo. 

1950-15: We've had a 

\ veritable April shower 

of ideas. Here is one 

you can turn into May 

BUSINESS FLOWERS: 

“CONVERTING COMPLAINTS 

INTO GOOD WILL AND GOOD 

BUSINESS. WE HAVE DONE IT— 
SO CAN YOU!” 


B. B. ‘‘Idea’’ No. 

1950-20: “FOLLOWING 

BUSINESS BUILDERS 

< TRAILS OF 1950.” As it 

is not possible because 

of time-space on this 

page, your co-ordinator of this de- 

partment has arranged excerpts 

from the many other BUSINESS 

BUILDERS received from most 

every state in our union and sev- 

eral from outside the United 
States. 


> , * * +. > > 


TERSE TRAILER 
SOUP IS ON .. . Last 
broadcast we an- f 
nounced that the here- 
tofore unpublished 
telecast of our Busi- 
ness Builders merry little illustra- 
tion character, together with his 
briefcase-carrying brothers, were 
named respectively — 
“TERSE” “TRAILERS” 
“PRODUCE” “FOR” 
“YOU”! and offering a 
prize for the best T. T. 
sent in. We award it to 
a private secretary to the execu- 
tive vice-president of a Wyoming 
stationer, who quotes David Lloyd 
George: “THERE IS NOTHING SO 
FATAL TO CHARACTER AS 
HALF-FINISHED TASKS.” 


38, It 3B 3 


Office-efficiently yours! 
RALPH B. ORTEL 
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Editorial 
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Unique Advertising Record 


@@ ON PAGE 10 in the “Surprise Party” story 
in “Along the Trail,’ the Weis Manufacturing 
Company of Monroe, Mich., refers to its adver- 
tising in this journal. The extent of this ad- 
vertising in copy space, in periods and in time, 
probably makes it unique in the annals of ad- 
vertising in this country. Indeed, in any coun- 
try. 

The space, a four page insert; the periods, 
ten months of each year; the time, from Janu- 
ary, 1911 to April, 1950. The inserts being pre- 
ceded with half page, full page, or two page 
insertions in the twelve issues each year for 
four years. In all, 4914 years. And may it be— 
and on. 

It is doubtful if any advertiser in any field 
anywhere has used equal space in any publica- 
tion for so long a period. 

Through the many years, as information of 
the company’s progress was reported, the in- 
creasing lines, removal from rented quarters 
near Toledo town center to its own new building 
farther out, then to its own buildings in Mon- 
roe, Mich., (only 20 miles away), more new 
products, more new buildings, and so forth, a 
certain staff member of the journal would (in 
pleasant recollection) send his mind back to 
the turn of the century to a two room factory 
and would occasionally observe, “just think, all 
of those buildings and contents squeezed out of 
a little paste tube.” 

But of course, there were also the three I’s 
which, as every one knows, are part of the magic 
in the success of thousands of others in the 
field of office equipment and elsewhere. They 
are: Industry, Initiative, and Integrity. 

And, just incidentally—that “Unique Adver- 
tising Record’”—would it be appropriate to con- 
sider it a red feather in the cap of OrricEe AP- 
PLIANCES? 


Here and There 


BUDDY POPPY PROCEEDS ARE 
USED FOR SERVICE TO 
THOSE WHO SERVED 
In 209 foreign countries our na 
tion's war dead lie silent in the soi 
on which they fought. In honor of 
these valiant dead and the courage 
ous veterans who sleep in our own 
hallowed soil, the V.F.W. is again 
conducting the annual Buddy Poppy 


iving, to war 


WIGOws. 
work: to 


rare 
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Sale appealing tc 
bring help to tho 
orphans 


All sale proceeds are used for 
welfare and rehabilitation: to pro- 
vide a wide range of veteran wel 

carry on a nation- 
wide service and oe 
yram through the national and state 


Machines and Men Perfect 
Census Jask 


@# IT HAS BEEN pointed out that the terrify- 
ing job of completing the 1950 Census isn’t 
bothering Dr. Roy V. Peel, the new director, a 
bit. In this respect he follows the pattern started 
by the late J. C. Capt and rebuilt with exquisite 
precision by Dr. Philip Hauser, census expert 
who had been called in from his teaching job at 
the University of Chicago. Dr. Peel is from the 
University of Indiana. 

Back of the scenes, however, is an important 
assist from the tabulating machines of this in- 
dustry, which strangely enough must pay tribute 
to the Census for providing the impetus making 
these mechanical helpers possible. The tabulat- 
ing machine is one of the few office mechanisms 
which were designed and developed in their early 
stages for the use of the United States Govern- 
ment and later found their way into the business 
world. 


It was about 46 years ago that OrFricEe APPLI- 
ANCES published an item to the effect that the 
Tabulating Machine Company of Washington, 
D. C., had just made arrangements for the man- 
ufacture of tabulating machines on a commer- 
cial scale. The machine was the Hollerith, the 
invention of Dr. Herman Hollerith, who de- 
signed and built his first machines for use in 
tabulating the reports of United States Census 
Bureau enumerators. It was not long before 
business and industry became aware of the pos- 
sibilities of the new tabulating machine and 
commercial applications of it were made. The 
Powers accounting machine, like the Hollerith 
model, had its transition from the Census Bu- 
reau to industry. 

The Census show goes on. The men at its 
helm may change, but in the background are the 
machines which help democracy count noses. 





organizations; to help maintain the 
V.F.W. National Home for war or 
phans and widows: and to compen- 
ate the disabled ex-service men 
who make the Buddy Poppies. 
Approximately 70 per cent of 
the money contributed locally for 
the crimson memoria! flowers re- 
mains in the community in which it 
is given. One cent of each Buddy 


this industry t 
se veterans yet 
and to 


abilitation pro 
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DORIS DAY, BUDDY POPPY GIRL 
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COL. BORTZ AIDS RETAIL 
MERCHANTS' GROUP OF 
PETERSBURG, VA. 


rl M. Bortz, presider 
kwith & Company, In 
Office Machine Sales 
th of Petersburg Va. 
the position 
perating) f the 
hant ssociation ‘ { 
s position, Colone 
rdinate the work of 
eau and the collection 
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NICHOLS TO ADIVSE STATE ON 
SCHOOL NEEDS OF TOOL 
AND DIE MAKERS 
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State Department of Education. 

Diligent work on behalf of ap- 
prenticeship training in the tool and 
die craft earned Mr. Nichols’ ap- 
pointment, which was made by Sam- 
uel L. Fick, chief of the Bureau. 

In the interest of the tool and 
die craft, Mr. Nichols is technical 
advisor to the superintendents of 
Alameda and San Francisco County 
schools, assistant representative of 
industry for the California Machin- 
ists State Joint Apprentice Com- 
mittee, and a member of the pub- 
licity committee for the mass grad- 
uation of apprentices to be held in 
Oakland in June. 





RICHARD B. VAIL SEEKS 
RETURN TO CONGRESS 
Richard B. Vail, president of Vail 
Manufacturing Company, 900 E. 
95th St., Chicago, is a Republican 
candidate, seeking return to con- 
gress from the Second Conares- 
sional District which he previously 
served. 
His campaign cards ask the voters 








RICHARD B. VAIL 


to ‘elect again the man who suc- 
cessfully prosecuted congressional 
action against Hiss, Coplon, Eisler 
and the Hollywood Screen Writers.’ 

Mr. Vail is making a vigorous cam- 
paign. 





BILL DIEHL, JR., LEADS 
UNIT TOWARD GOAL 
IN RED CROSS DRIVE 
Bill Diehl, Jr., of Diehl Office 
Equipment Company, Columbus, 
Ohio, goes after Red Cross Funds 
in the same energetic manner that 
he does busines: 
At a recent initial report meeting 
f the Columbus Red Cross cam- 
paign, special gifts division, with 
Mr. Dieh! as chairman, led with 46 
per cent of its quota collected. 
Off to an early good start in the 


drive, the campaign leaders ex- 
pected Mr. Diehl|'s division to lead 
the way to an early completion of 
the cc licitation 
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2 WHO STREET 
OAK TREE 
HOLLOW 


Dear Editor: 


Did you ever hear the story 
about the ghost of the Great 
White Auk? Years ago the Auk 
was quite a bird on this planet. 
In the Arctic he was the Paul 
Bunyan of Birdland. His nest was 
chopped out of an iceberg and 
lined with the rugs of polar bears 
that fell as his prey. He could 
split an iceberg in half with a few 
pecks of his powerful beak, as 
easily as an iceman can cut a 
block of ice in two. 


Well, some years ago, all Bird- 
land began chirping excitedly 
about a big bird that perched on 
top of a big oak tree on a high 
cliff overlooking the sea. When 
the wind blew, the demon reared 
skyward until it seemed to touch 
the clouds, flapping its wings 
with an awesome sound and 
fanning them out to a wing- 
spread that covered the tree like 
a gigantic umbrella. 

Birdland got flittery. This must 
be the ghost of the Great White 
Auk, the bird that split icebergs 
with its beak. If he’d start a rum- 
pus in Birdland, he’d wreck the 
place! The birds flew to the for- 
est to hide out, the stores closed, 
the farmers left their crops to 
wither and die. No bird dared 
venture out of the forest. 


On moonlight nights, when the 
monster could be seen flapping 
its great wings ominously in the 
wind, the birds in their hide-away 
got the flitters. Many starved 
because they were too terror- 
stricken to go foraging for food. 


One day two men appeared 
at the bottom of the tree. “I 
landed on the cliff’, said one, 
“and the wind took it to the top 
of that big oak”. They climbed 
up and pulled down a parachute 
that had been scaring Birdland 
for weeks whenever it flapped 
and flung its silken folds with 
the wind. 

Many of your fears are as 
groundless as a parachute up a 
tree. 

Very wisely yours, 
OLLIE THE OWL 
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DISTRICT NO. 5 STARTS THE 1950 
NSA REGIONAL MEETINGS SERIES 


Don Crile Nominated Governor at Assembly in 
White Sulphur Springs, W. Va.—NSA Troupers 
and Others Present Helpful Addresses 


ROM THE TIME of arrival until departure, regis- 

trants at the annual session of District No. 5 of 
the National Stationers Association were treated roy- 
ally. Some checked in several days early and some 
stayed after the scheduled two days of March 20 and 
21, but all enjoyed the hospitality of the Greenbrier 
Hotel regardless of the length of stay 





HEAD TABLE NOTABLES AT NSA DIST. NO. 5 BANQUET. WHITE SULPHUR SPRINGS, W. VA. 
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A golf tournament scheduled for Sunday, March 19, 
brought a number of early registrants. Chilly tem- 
peratures cut down on golfing skill but not on the 
enthusiasm of the golfers, who were determined to get 
a full measure of pleasure out of touring one of the 
famous golf courses adjacent to the hotel. 


The “House of Friendship” conducted by the Fifth 
District Travelers Club Sunday evening was a pleas- 
ant affair. It was an informal occasion providing 
everyone with an opportunity to engage in friendly 
conversation and appreciate the music of the skillful 
quartet who sang request numbers through most of 
the evening. 

Gov. Harry R. May, May Office Service, Beckley, 
W. Va., exhibited his managerial ability by starting 





FAMILIAR FACES AT THE WHITE SULPHUR SPRINGS REGIONAL, MARCH 20-21 


- Beauty spot on golf course. 

. Travelers Officers. new and old—Seated: William Kane, Oxford Fil 
ing Supply Co., vice-president; George Long. mfr's rep.. president 
Arthur Frey. mfr’s rep., secretary. Standing: Tom Low, Minnesota 

ing & Kitg. Co., retiring secretary; Chet Harper, Wilson Jones 
Co., retiring president; Frank Willenborg, Willenborg Staty. & Prtg 
Co., Cincinnati, treasurer. 

. Ancient foot bridge over small stream which active boy can jump. 

. Arthur Walker, Farnham Staty. & School Supply Co., lavanepele. 
and Andy Maish, Dennison Mig. Co., both members of the NSA 
executive committee which met in the Greenbrier just prior to the 
regional assembly. 

5S. Seated: Mrs. Ken Boyer, Mrs. Hal Suender, Mrs. Harry Wharton. 

Mrs. Risky Morris, Mrs. Thomas Joyes and Mrs. Ed Garrison. Stand 

ing: Risky Morris, Eaton Paper Corp.; Harry Morton, Indianapolis 
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Claude Allen 
Ed Garrison. 


Office Supply Co., Indianapolis, Ind.; Hal Suender 
and Tom Joyes, all of The General Fireproofing Co. 
Parkersburg Office Supply Co., Parkersburg, W. Va. 
6. Mr. and Mrs. R. A. Macdonald, Macdonald & Stingel. Saginaw 


Mich.; Mr. and Mrs. Bob Ball, Ball-Marsh Office Supply, Inc., Jack- 
son, Mich. 
7. Geo. Aigner, G. J. Aigner Co.; Chas. Rabaut. Beecher Peck & 


Lewis, Detroit. Mich.; Bob Vojta. Chicago Saddlery Co.; A. C. Van 
Horne, Eberhard Faber Pencil Co.; Gordon Kickels Cc. L. Barkley 
& Co.; Harry Balch. Quality Park Envelopes Co.; Lou Wendt, 
Chicago. Ill. 

. Roy L. Wood and R. B. Gingland. both Esterbrook Pen Co. 

. All of Detroit: Mr. and Mrs. Leo Bigelman, Modern Office Supply 
Co.; Charles Rabaut, Beecher Peck & Lewis; Mr. and Mrs. Nathan 
Balaban. Service Office Supply Co. 


we 
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the fir usiness session on time Monday morning. 
Monday until just after noon Tuesday, Gov. 
things moving on schedule. He set an ex- 
edent for his successor, Don Crile, Office 
Company, Canton, Ohio, who was nomi- 
nated governor at the Tuesday morning assembly. 
Appropriately, the first speaker of the convention 
was NSA President Earl Kochheiser, The Chas. Ritter 


From 9 A.M 
May kept 
cellent prec 
Equipment 


Company, Mansfield, Ohio. His address, “Raising the 
Level of Our Industry—Or Are You A Fatalist,” was 
a challenge to dealers everywhere to meet the cur- 
rent economic situation with vigor and intelligence. 
That the stationery industry is afflicted with certain 
detrimental factors and conditions cannot be denied, 
President Kochheiser pointed out, but that calls for 
reformation rather than fatalism. First must come 























SCENES AND PERSONALITIES AT THE WHITE SULPHUR SPRINGS REGIONAL 


Toledo, Ohio; Rose Cushman 
NSA; Zac Smith, vice-president 


Newell B. Newton Co. 
the general manager 
rs Division, A. 


Governor Harry May and President Earl Kochheiser con- 
g Governor-elect Don Crile, The Office Equipment Co.., 
Ohio. 


e Lipman, Geo. B. Graff Co.. 
Y Va., and governor of NSA 
Park Envelope Co. 


srl Kochheiser and Mrs. Jack Kendrick. Standin 
dent, Distributors Division, NSA; Jack Kendric 
esident of 
Burbank, 
s Posture Chair « Mrs. 
y Staty. Co., om Colo. 


Mr. & Mrs 
Ohio: Mrs. & Mr. Don Crile. 
Malody. National Blank Book C 


Seated: Mrs. 
Elmer Er 


Harry May. May Office Service. 
District No. 5; Harry Balch. 


: Zac Smith, 
. immediate 


Mrs. Burbank; Lou Mann 


eee Aug NSA; 
Jack Kendrick, Kendrick 


& Mr. 


Al Garrigan, ‘Shice Ea & Equip. Co.. 


Springtield 


tice Equip. Co., Canton, Ohio; C. H. 


Elmer Krumwiede and Mrs. Vern Wiberg. Standing: 
umwiede and Vern Wiberg. both Elmer Krumwiede & Assoc. 
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8. Landon Smith and Irving Kathman. both Eversharp, Inc.; Mrs. 
Kathman; Jack Schafer, Norma Pencil Corp. 

8. A picture of dimensions—Tom Low. Minnesota Mining & Mig. Co.: 
Steve Stout, Wilson Jones Co.; George Long. mirs. rep.; Neil 
Short, mirs. rep. 

. H. B. Van Dorn, Joseph Dixon Crucible Co.; Paul Buckwalter, 
National Blank Book Co.; John A. Gilbert, OFFICE APPLIANCES. 

. Seated, foreground: Mrs. Don Hanover, Jr., Mrs. Harry May, Mrs. 
Robert Hanover, Mrs. Geo. Long, Mrs. C. J. Eline ~ A ~~ La 
John Howison. Seated, background: Mrs. and Mr. Mite 
uist, Standard Office i Ine Port Huron, Mich. ene 

owison, Kelsall-Voorheis, In Cincinnati, Ohio; Geo. 
S. Long & Sons, Cincinnati, Ohio. 

. Gus Nelson and Walter Van a both Joseph Dixon Crucible Co. 

. All from Cincinnati—Seated: Mrs. Jack Schafer, Mrs. Geo. C, 
Redeker, Mrs. Ha C. Dick, Mrs. Irene Dreidame and Mrs. Fred 
Reuter. tention: fotk Schafer, mirs. rep.; Geo. Redeker, Harry 
Dick and Fred Reuter, all Redeker & Dick. Inc.; Frank Willenborg, 
Willenborg Stationery & Printing Co. 

. Miniature home used as gift shop. 

. Don Swan and Harvey Rockwell. both Yawman and Erbe Mig. Co. 

. Barber shop small enough to inspire tall tales. 
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a recognition of the evils and then intelligent plan- 
ning and expenditure of effort to correct the condi- 
tions. One of the cures, of course, is the use of modern 
merchandising methods which will not only help in- 
dividual stationers, but also raise the-level of the 
industry to a plane where its prestige will be a source 
of genuine pride to all involved. Co-operative en- 
deavor is indicated and there is no better way to 
participate in such a movement than through mem- 
bership in NSA. 

Next on the program was Irving Kathman, Ever- 
sharp, Inc., whose topic was, “Complacency Costs 
Stationers a Quarter of a Million Dollars a Year.” 
Mr. Kathman asserted that commercial stationers 
have been losing 30 per cent of their annual business 
potential to premium and advertising gift houses who 
sell some 250 different types of items found in most 
stationer’s stocks. Salesmen of advertising gift houses 
amass a total volume of $280 million worth of busi- 
ness a year. Prices charged are 30 per cent higher 
than stationer’s rates and the specialty salesmen 
are paid a 35 per cent commission. Currently only 
one-seventh of the premium business is obtained by 
stationers. There is every reason to believe that sta- 
tioners could come close to reversing the positions 
and become possessors of six-sevenths of the volume. 
Advertising gifts represent a large and profitable 
market that can be reached by stationers through 
sound planning and promotion. 


. Metal Furniture Sales Discussed 


H. H. Suender, manager of advertising and sales 
education, The General Fireproofing Company, was the 
next speaker. Under the title, “Selling Metal Furni- 
ture is Not Difficult,” he reviewed the history of metal 
office furniture and then discussed market potentials. 
Pointing out that one of five businesses is new since 
the war and that the greater number of office work- 
ers than ever before, plus increased wage costs, make 
savings through efficient equipment desirable, Mr. 
Suender said that market possibilities are great. Re- 
placement of obsolete equipment alone represents a 
big market. The way to take advantage of the great 
potentials is to require a better brand of salesman- 
ship and to organize and put into operation a plan 
of promotion that takes into account the customer's 
desire for improved efficiency and appearance. Mr. 
Suender cited an example of an office with ten em- 
ployees having fixed costs of $200,000 over a period 
of ten years, whereas the metal furniture necessary 
to equip that office would cost only $6,000, or three per 
cent of the total. An alert salesman could use such 
figures effectively in his sales work. Better sales- 
manship is an essential. Only proper training will 
equip salesmen to do better jobs. 

The next item on the program was an enlightening 
presentation of “The Hoover Commission and its 


AT LEFT: 


1. Earl Kochheiser, president NSA; Mrs. Harry Nichols; Mrs. Earl 
Kochheiser; Harry Nichols, Weis Mig. Co. 

2. Mr. and Mrs. Don Swan, Yawman and Erbe oe Co.; Reginald 
Macdonald, Macdonald & Stingel, Saginaw, Mich; Robert Ball, Ball- 
Marsh Office Supply, Inc., Jackson, Mich. 

3. W. J. Carroll, Eberhard Faber Pencil Co.; R. C. Fitzgerald, Shaw- 
Walker Co.; Andy Maish, Dennison Mig. Co.; Charlie Lipman, Geo. 
B. Graff Co. 

4. Richard Jonas, Jr., and Bill Kane. both Oxford Filing Supply Co.:; 
Cc. S. Colebank, Colebank Office Supply Co., Elkins. W. Va.; Rich- 
ard Lewisohn, Jr.. American Pencil Co. 

5. Robert Sprott, Globe-Wernicke Co.; Mr. and Mrs. Milton S. Pickle, 
Will Winnes Co. Cincinnati, Ohio; Geo. Long. Geo. S. Long & 
Sons, Cincinnati, Ohio. 

6. The House of Friendship Committee: Cal Long. mirs. rep.; Bill 
Wintrich, Acco Products, Inc.; Jack Luke, Sengbusch Self-Closing 
Inkstand Co.; Ron Douglas, W. H. Gunlocke Chair Co. 

7. Harry Morton, Indianapolis Office Supply Co., Indianapolis, Ind.; 
John Smythe, Geyer Publications; Art Frey, mirs. rep.; C. C. Penske. 
Meilink Steel Safe Co. 

8. John McPike and Harry Nichols, both Weis Mig. Co.; Harry Balch. 
Quality Park Envelope Co.; Herb Walsh and H. M. Donisthorpe, 
both Ace Fastener Corp. 

9. Lou Mann, Sturgis Posture Chair Co.; Mrs. and Mr. Geo. Alter, 
Invincible Metal Furniture Co.; Mrs. and Mr. Don C. Hanover, Jr.. 
Sturgis Posture Chair Co. 
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Work,” by Dr. Albert L. Stearn, West Virginia Uni- 
versity. Dr. Stearn told about the progress that has 
been made in putting the Hoover Commission rec- 
ommendations into force in Washington and said 
that there are at least a dozen more important rec- 
ommendations still to be considered. Beneficial re- 
sults are definitely beginning to become apparent. 

An open forum discussion under the chairmanship 
of President Kochheiser took up the rest of the 
morning. Among the subjects discussed were: What 
is Your Credit Policy? Fair Trade Prices and Mer- 
chandise. Are We Spending Too Little for Advertis- 
ing? What Would You Do if a Customer Asks for 
a Salesman Who Is Not Servicing the Account? Help- 
ful answers were given from the platform and the 
floor 


The afternoon was given over to lobby and room 
conferences, or indulgence in some of the several 
forms of recreation available within the confines of 
the hotel 


The Annual Banquet 


In interest and entertainment value, the annual 
banquet, on Monday evening, was at a high level. 
Vv. J. W. Scott, Rose City Press, Charleston, W. Va., 
was a toastmaster who could not be bettered from 
professional ranks. He introduced head table folk 


with pleasantly humorous comment and then pre- 
sented J. Hollis Robson, also of Rose City Press, who 
entertained with a talk titled, “Hillbilly Philosophy.” 

Forest Thompson, Morgantown Printing & Binding 
Company, Morgantown, W. Va., chairman of the 
tournament committee, was introduced for the pur- 
pose of making the golf awards. He announced that 
the low gross winner of the tournament was Dave 
Price, Eagle Pencil Company. Jim Jones, W. A. Sheaf- 


fer Pen Company, and John McPike, Weis Manufac- 
turing Company, were tied for low net. Several other 


men golfers received prizes and then Mrs. Elmer 
Krumwiede of Chicago was awarded the lady’s low 
net prize. Mrs. Ron Douglas earned the low gross 
award 

The | quet evening was concluded with an ex- 


cellent floor show which revealed a wide variety of 
talent from high artistry to somewhat low laughter. 

According to the promise of Gov. May the Tues- 
day morning session started on time under the chair- 
manship of Herman P. Dean, Standard Printing & 


Publishing Company, Huntington, W. Va. Four of 
the five speakers on schedule were NSA Troupers. 
The first was Paul B. Buckwalter, National Blank 
Book Company, who made a fine presentation of 


the subject “Distribution in a Welfare State.” 
(Turn to page 172, please) 


AT RIGHT 

1. Lou Mann, Sturgis Posture Chair Co.; Irving Eathman, Eversharp. 
In Earl Kochheiser, president NSA; John Gilbert, OFFICE APPLI- 
ANCES 


Harry May. May Office Service, Beckley, W. Va.; W. B. Gregor 

II WwW B. Gregory & Son, Inc., Detroit; J. Ed Conlon and F,. ‘d 
Tynan, both Rockwell-Barnes Co. 
Forest R. Thompson, Morgantown Prtg. & Binding Co., Morgan- 
town, W. Va.; John A. Long, mifr’s rep.;: Don Swan, Yawman and 
Erbe Mig. Co.; George Long, mir.’s rep.; Max Dollens, Eberhard 
Faber Pencil Co.; A. C. Harper, Wilson Jones Co. 

4. Gus Nelson, Jr.. Joseph Dixon Crucible Co.; H. E. Compton, Comp- 
ton Office Machine Co., Huntington, W. Va.; H. B. Van + Joseph 
Dixon Crucible Co.; C. S. Colebank., Colebank Office Supply Co., 
Elkins, W. Va.; John Henn, Joseph Dixon Crucible Co. 

5S. Frank R. Shaw, Rust Craft Publishers; John Howison, Kelsall-Voor- 
heis, In Cincinnati, Ohio; Herman P. Dean, Standard Prig. & Pub. 


Co., Huntington, W. Va.; H. E. Gildea, Hoosier Desk Co.; L. R. 
_ Addington, Wabash Filing Supplies. Inc. 
6. V. J. W. Scott. Rose City Press, Charleston, W. Va.; J. Hanley 


Morgan and Doris Dalton, both Morgan's, Inc., Huntington, W. Va.; 
Mr. and Mrs. Paul Kell, S. Spencer Moore Co., Charleston, W. Va.; 
Mrs. and Mr. Joe McCormick, Stationers Guild of America: Earl 
Kochheiser, Charles Ritter Co., Mansfield, Ohio, NSA president. 

7. Chet Harper, Wilson Jones Co.; Scott Purvis, Joseph Dixon Crucible 
Co.; Mrs. Harry Bloomquist; Tom Lowe, Minnesota Mining & Mig. 
Co.; Harry Bloomquist. Standard Office Supply. Port Huron. Mich. 

8. Seated: Mrs. Claude Allen, Mrs. Charles Roth, Mrs. J. M. Boehne 
and Mrs. Sterling Pittman. Standing: Chas. Roth, Roth Office Equip- 
ment Co., Dayton, Ohio: Sterling H. Pittman, Collins & Pittman, 
Inc., Terre Haute, Ind.; Claude Allen and J. M. Boehne, both The 
General Fireproofing Co. 
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ANNUAL BANQUET OF 13TH DISTRICT, NSA. 


NSA DISTRICT 13 HOLDS REGIONAL 
SESSION IN NEW YORK CITY 


Convention Staged at Hotel Statler—Education 
and Selling Stressed by Troupers— 
Reichman Renominated 


HE ANNUAL convention of New York stationers 

of District No. 13, National Stationers Associa- 
tion, was held on Thursday and Friday, March 23 and 
24, in the Statler Hotel, New York, N. Y. Governor 
Robert Reichman, Mooney’s, Inc., New York, N. Y., 
presided and registration totaled 126. 

Headed again this year by the keynote of the meet- 
ing, “Your Association—The Continuation School of 
Business,” in which teamwork and co-operation was 
stressed and a well-rounded program was presented 
covering product education, selling and association 
benefits. 

NSA troupers present were E. R. Kochheiser, Charles 
Ritter Company, Mansfield, Ohio, president NSA, who 
gave his talk entitled, “Raising the Level of Our In- 
dustry—Or Are You a Fatalist”; Irving Kathman, 
Eversharp, Inc., whose topic was, “Complacency Costs 
Stationers 14 Billion Dollars a Year”; Paul Buckwalter, 
National Blank Book Company, who spoke of “Distri- 
bution in a Welfare State”; Paul E. Burbank, National 
Stationers Association, who presented “The Stationers 
World”; Frank Shaw, Rust Craft Publishers, who gave 
his talk on “Are You Securing Your Potential in Greet- 
ing Cards?”; and L. R. Addington, Art Metal Con- 
struction Company, who spoke of “Training Salesmen 


to Sell.” Their remarks are covered in more detail 
elsewhere in this issue. 

The program was divided into three sessions, pre- 
ceded by registration which started at 10:30 o'clock 
on Thursday morning. Sociability prevailed until 
12:30, when luncheon was served in the Georgian 


Room. 
Hear George R. Le Sauvage 


As the luncheon tables were cleared, Governor Reich- 
man, after extending greetings and a cordial welcome, 
introduced the first guest speaker, George R. Le Sau- 
vage, assistant to the president, Frank G. Shattuck 
Company, New York, N. Y., who spoke of “The Role of 
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HOTEL STATLER, NEW YORK CITY. MARCH 24 


Associations in Legislation.” Expressing grave concern 
at the apathetic way trade association matters are 
handled in Washington, he warned that more care 
should be used in making contacts if associations’ ob- 
jectives are to be accomplished. He pointed out the 
necessity of making contacts with members of Congress 
by means of letters and telegrams and laid particular 
stress on personal] visits. 


ON OPPOSITE PAGE: 


1. Registration Committee—Seated: Bernard B. Saltzman, Wilson Jones 
o.; Dorothy Kopcezynski, Noesting Pin Ticket Co.; Bob Reichman. 
Mooney’s, Inc., New York, N a epremaes 13th District, NSA. 
Standing: Milton Stone, manufacturers’ resentative: Dwight N. 
Briggs. Sun Rubber Co.; G. Fred Griffiths. "Taeciies Pin Ticket Co.; 
“a Wachtel, American pont Co. 

2. E. J. McDonough, Jr., E. McDonough & Co.. Inc., Brooklyn, 
N. Y.: William Sever ¢ and a Munson, Oxford Filing Suppl 

3. Frank H. Palmer, Eaton Paper Corp.: Sig Engleberg. Eagle 
Co.; J. S. Libien, Libien Press, New York, Bs Be 

4. Governor Bob Reichman talks things over with Richard E. Wahr- 
man, R. E. Wahrman, Inc., New York, N. Y., president Stationers 
Association of New York. 

5. Charles F. Shelly. Eberhard Faber Pencil Co.; J. 
A. sweater Pen Co.; Sam Austrian, Commercial Staty. Co., 


York, N. 
2 W. Mueller, Esterbrook Pen Co.; atose Libien. 
New York, N. Y.; L. A. Mathews, Weis Co.; H. S. Bradford 
and E. M. ‘‘Ted’’ Bradford, American Pad me aper Co.; Herb Gray- 
ansco Paper Prod- 


son, Ace Fastener Corp.: Charles Wansker, 
Jack Silver, Ad- 


ucts Co. 

7. R. C. Hutzelman, Herring-Hall-Marvin Safe Co.:; 
vanco Products; R. G. Blauvelt, Herring-Hall-Marvin Safe Co.; Isa- 
dore Lerman, Lerman Bros., New York. N. Y.: Joe Strauss and 
Ed Bonney, Automatic Pencil Sharpener Co. 

8. Paul E. Burbank. NSA; George R. Le Sauvage, assistant to presi- 
dent, Frank Shattuck Co., luncheon speaker. 

9. W. A. McDonell, Art Metal Construction Co.; Bob Reichman, 
Mooney’s. Inc., New York, N. Y.: Paul E. Burbank, NSA; Earl R. 


Pencil 


E. Sweeney, W. 
New 


Libien Press. 


Kochheiser, Charles Ritter Co., Mansfield, Ohio. president NSA. 

10. John L. Gallup, OFFICE APPLIANCES; Dwight W. Michenor, Direc- 
tor of Research, Chase National Bank, luncheon speaker. 

ll. Harry Lefkowitz, Guide System & Supply Co.; Ed. Reavy. W. A. 
Sheatier Pen Co.; J. P. laser, Goldsmith Brothers. New York. 
N. Y.; Ben T. Sandner, Le Page's, Inc.:; Leo Epstein. Wilson 
Jones Co. 


12. W. Galten and R. E. “‘Bob’’ Gooley, Cushman & Denison Mig. 
Co.; Emil Contraris, Joseph Dixon Crucible Co.; Charles H. Kuehne. 
S. E. & M. Vernon, Inc.; Ed. Leventhal, Biddle Purchasing Co.; 
Charles Wright. W. H. Kerr Pen Co. 

13. Governor Bob Reichman, Mooney’‘s New York. N. Y.; Rose 
Cushman, NSA 

14. Arthur Shearman, Boorum & Pease Co. 

15. Louis M. Brown and John D. Horne. 

16. R. H. Llewellyn, R. H. Llewellyn Co., Manchester, N. 
President Earl R. Kochheiser, Charles Ritter Co., Mansfield, ' Ohio. 

17. Howard Sanders, Stationers & Publishers Board of Trade: William 
H. Greenleaf, Bainbridge, Kimpton & Hau Inc.; J. C. Bainbridge. 
Noesting Pin Ticket Co.; Al E. Johnson. P" H. Hotchkiss Co. 

18. Paul Buckwalter, National Blank Book Co.; vice-president Manu- 
facturers Division, NSA; Louis F. Caracci, The Nor-Wood Co.. 


Inc., 


Eberhard Faber Pencil Co. 
SA 


Inc.; Gerard D. White, Acco Products, Inc.; Robert Benet, Robe! 
Press, New York. N. Y.: M. H. Chute, Jr., Bainbridge, Kimpton 
& Haupt, Inc. 


19. H. W. Bowman, American Pencil Co.; Henry Levy. Silver Staty 
Co., New York, N. Y.; Richard Lewisohn, Jr. and Lou Wachtel. 


American Pencil Co. 
20. Chris J. Tomford, Carter's Ink Co.; Edw. C. O'Brien, J. J. O’Brien 


& Son, New York, N. Y.;: J. J. Savage, Carter's Ink Co.; Al Paris 
Stationers Guild of America. 
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That's what you get in PANAMA-BEAVER Carbon Papers 


Constantly precise as the most detailed operations in producing an airplane, 
are the manufacturing processes employed here to make PANAMA-BEAVER prod- 


—ae ne shot cut to office offecioney 


Brilliantly conceived, meticulously planned, developed into vital being for yeo- 
man service in the most important of America’s offices and institutions — PANAMA- 
BEAVER Carbons and Ribbons can never suffer from the obvious faults of mass- 
production, never be other than head and shoulders above the commonplace. 








PANAMA-BEAVER 
Gjtbbonk aha 


MANIFOLD SUPPLIES CO, 188 3rd Ave. Brooklyn 17, N. Y. 


Coast to Coast Distribution 





CARBON PAPERS HECTOGRAPH UNI-MASTERS INKED RIBBONS 
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sonal contact. In conclusion, he strongly urged that 

trade associations, in order to avoid that apathy which 

exists, use every means possible to make their needs 

known to both federal and state legislators if they 
(Turn to page 151, please) 


To illustrate his point, he told of the restaurant 
industry, 80 per cent of which is composed of small 
businesses, and of how men from all parts of the coun- 
try went to Washington to hold group meetings with 
Congressmen to accomplish what they wanted by per- 
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WORLD'S FASTEST PORTABLE 
WINS ART CRITICS’ AWARD! 







bier 


Museum of Modern Art experts pick 
SMITH-CORONA over all other 
portables in “Good Design’’ competition! 


The All-New SMITH-CORONA, Ster/ing model, has received the 

“Good Design” award of a special committee appointed by the New York 
Museum of Modern Art. Exhibited at Chicago’s Merchandise Mart as “an excellent 
example of modern design,” the World’s Fastest Portable was chosen 


over a/l other makes. Small wonder that it’s America’s new favorite in portables! 


L C SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 N Y Canadian factory and offices, Toronto, Ontario. 
Makers also of famous Smith-Corona Office Typewriters, Adding Machines, Vivid Duplicators, Ribbons and Carbons. 
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Here’s the 


Carter’s Carbons are handsome!s 
packaged in the modern manner to 
give them added sales appeal. [t's 
another Carter's plus. 















line you need for 
_CARTER’S 








Carter’s Ribbons are also packaged 
attractively in stvlized boxes that 
typists like to use for pins, ete. when 


ribbons are used, 
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Carter’s Duplicator 
» do any type of 


lly. They'll 
ole ad. custome 


more profits. 


Wide variety for many uses — 


Carter’s makes typewriter carbons, duplicator 
carbons, pencil carbons . . . and ribbons in a 
wide variety of inkings and colors. You can 
meet any customer’s requirements with the 


complete Carter’s line. 


Exclusively for dealer sales — 


You not only get a complete line . . . you get 
complete protection from direct sales compe- 


tition with Carter’s. For Carter’s Carbons and 


ire made ino 


more 


MMMY customers ... 


Carbons and Ribbons 


Ribbons—in line with a firm Carter policy of 
dealer protection—are sold only through Sta- 


tioners and Office Outfitters like yourself. 


Top quality that satisfies — 


You can be sure of steady customers . . . repeat 
sales ... when you sell the Carter’s line. The 
top quality of every item is the result of fifty 
years of “know how”—for which there is no 
substitute. [It’s another sound reason why it 


will pay you to push Carter’s to all your 


“quality” customers. 





THE CARTER’S INK COMPANY 


Cambridge 42 * Boston, Massachusetts 
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ROYAL COMPANION PORTABLE TYPEWRITER 





A standard, full-size Royal Companion portable type- 
writer with segment shift has been introduced to retail 
at $69.50, a third model in the Royal portable line 
which also includes the Gray Magic Quiet DeLuxe and 
the Gray Magic Arrow. Speaking of the new model, 
Maxwell V. Miller, Royal president, stated: “Our pur- 
pose in introducing the Companion is to provide at a 
low price a sturdy, standard, full-size portable type- 
writer equipped to perform all necessary functions. . 
The segment shift, for example, has previously been 
confined to office typewriters and the higher-priced 
portables. Its advantages in eliminating the bobbing 
carriage and resulting eyestrain are well known.” Mr 
Miller said that the Companion model offers the price 
buyer a portable typewriter with high quality type-bar 
escapement and carriage actions, plus sound construc- 
tion and durability. The typewriter is finished in brown 
and is delivered in a harmonizing brown, fabric- 
covered case. The new model has a standard keyboard 
with “office typewriter’ arrangement of letter keys 
and spacing of keys and key rows. It offers all essen- 
tial operation controls. Complete information is avail- 
able from the Royal Typewriter Company, Inc., 2 Park 
Ave., New York 16, N. Y. 


TRAYV-L-AIR CIRCULATOR 





The Trav-L-Air circulator can be used as a desk or 
floor model circulator, wall or window fan, or portable 
traveling fan. The unit is enclosed in a chromed spiral 
grill with a detachable front guard and deflector. When 
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in place, the deflector circulates the air outward in 
every direction and the unit serves as a desk or floor 
model air circulator. When the guard is snapped off 
the unit then becomes a straight fan and can be used 
on the window sill to exhaust hot, stale air or to draw 
in cool outside air. 

The adjustable stand, which can be removed to per- 
mit the Trav-L-Air’s packing in a traveling bag, may 
be used as a hanger to make a wall bracket fan of the 
unit. The circulator is equipped with an eight-inch, 
five-blade varified air impeller and 1/70 horsepower 
motor. Information may be secured from the Modern 
Utilities Company, 2400 DeKalb St., St. Louis 4, Mo. 


LA SALLE PRODUCTS DURANITE 





A new special finish called Duranite, baked at a 
high temperature, is used on LaSalle Products Com- 
pany’s line of ash trays and smoking stands. This 
finish with translucent effect, applied on highly pol- 
ished steel, is claimed to make it possible to reduce 
prices an average of about 25 per cent as compared 
with the Old English plated finish heretofore used 
exclusively on the line. The style of the glass recep- 
tacle liner of smokers and ash trays has been changed, 
both the 6 and 8-inch models having an improved 
wider lip around the circumference for a cigarette 
rest. These are available in Duranite or the polished 
satin chrome finish. Information is available from 
the LaSalle Products Company, 2216 N. Clybourn Ave., 
Chicago, Ill 


DITTO ANALYSLIPS 


Ditto, Inc., has developed a patented method of 
breaking down any list of items by item—each item on 
a separate sheet of paper—without rewriting. It is 
done by running a set of overlapped strips called 
Analyslips through a Ditto duplicating machine to pick 
up one item on each. As many as 30 such slips can be 
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Y THE NEW, SENSATIONAL 
ROYAL COMPANION! 


Compare it feature for feature! It’s a complete... sturdy ... full-sized portable 
at $69.50. With features not found on any other portable in its price class! 








CLUSIVE! 
en EXCLUSIVE { 


EXCLUSIVE! 


Acceleraction! 







EXCLUSIVE { 


Fully Standard Keyboard! 


EXCLUSIVE { 


Finger-Flow Keys! 





EXCLUSIVE! § gxcwusel 
EXCLUSIVE! poe Dovble Shit Keys ond ° 


Shift Freedom! from either Shift Key! 


Other Great Royal Features To Round Out the Picture! 


Line Space Lever + Full-length 10-yd. Ribbon and Automatic Reverse + Pica and Elite Type + Line Finder 
Adjustable Left and Right Margin Controls «+ Warning Bell Moves With Stop + Back Spacer 
Carriage Release Lever + Shock Absorber Feet + Time-saver Top + Two Full-sized Cylinder Knobs 


Full 3-point Paper Feed + Single and Double Spacing *» Many More Outstanding Features 





ROYAL COMPANION 


made by Royal Typewriter Company, Inc. 
WORLD'S LARGEST MANUFACTURER OF TYPEWRITERS 
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run through the machine at one time. The slips are 
then torn apart and used as desired. 

Some of the ways in which these Analyslips have 
been used are inventory control, sales analyses, stock 
taking, labor tickets, move tickets, analyses of pur- 
chases, inspection unit copies, hospital charges and 
catalog preparation. These slips can be made in prac- 
tically any size, either paper or card stock, in any num- 
ber of units to a set, printed on one or both sides. In- 
formation can be secured from Ditto, Inc., 2243 W. 


Harrison St., Chicago 12, Ill 


ROYAL METAL CHAISE LOUNGE 





A new Royal Metal chaise lounge of comfortable 
flex-spring construction is declared to have many 
uses in industry and institutions. It is said to be 
ideally suited for a diagnostic couch in first aid rooms 
and the necessary part of an employees’ lounge. The 
wedge-shaped pillow of rubberized, curled hair is re- 
movable. Also available in the distinctive square tub- 
ing with a custom satin finish, this couch measures 
26 inches wide by 18 inches high by 75 inches long. 
Buyers are given a choice of new nylon upholstery, 
Super-Tuftex leatherette, medium buff or genuine 
leather. All units are equipped with universal joint 
floor guides to prevent marring rugs or scratching 
floors. The manufacturer is Royal Metal Manufactur- 
ing Company, 175 N. Michigan Ave., Chicago 1, II 


SAFEGUARD SECURITY LOCK 





New models of Safeguard instant checkwriters are 
now equipped with special locks to prevent misuse 
by unauthorized persons. The Security Lock available 
now on the lower priced models is declared to rein- 
force a weak spot in the protective wall of check pro- 
tection systems. Details on the new feature may be 
secured from Safeguard Corporation, Lansdale, Pa. 
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REMINGTON RAND SUPER-RITER 





The Super-Riter, Remington Rand’s recently an- 
nounced 1950 manual typewriter, is declared to have 
smooth writing qualities, key sensitivity and high 
quality print work resulting from the Tempo-Touch 
system. Fold-a-matic construction is said to reduce 
typewriter maintenance time and costs. All side plates 
remove in split seconds. Loosening a few screws allows 
the hinged carriage assembly to be folded back, creat- 
ing a wide working “V” opening that facilitates in- 
spection. A 60-0-60 paper insertion scale is declared to 
simplify typing procedures. Other conveniences listed 
are one key keyboard margin control, finger-fitted 
keys, automatic key release and exclusive page Endi- 
cator. Information is available from Remington Rand, 
Inc., 315 Fourth Ave., New York 10, N. Y 


ART METAL SPEED-FILE 





The new completely re-engineered Art Metal Speed- 
File is claimed to include full visibility and easy ref- 
erence position of entire contents of file drawers im- 
mediately upon opening. The last folder is fully ac- 
cessible and as convenient for use as any other in the 
drawer. All drawers have a rigid front and an expan- 
sion back which permits the contents to automatically 
Slope backward 3% inches throughout the drawer 
immediately upon opening. This construction feature 
is declared to provide greater strength to the entire 
file assembly and also assure greater convenience and 
speed in finding and filing. The new file is equipped 
with spacers which divide the contents of the file 
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RISIS in the AWFUSS” 


(No. 4) 


WHY DID YOU LET US 
RUN OUT OF ECCENTRIC 





"CAUSE WE AIN'T GOT 
BELLS AND WHISTLES ON 
OUR STOCK RECORDS! 


*An awftuss is a place where business is misconducted 


Your business—EVERY BUSINESS has certain records needing 
repeated and instantaneous reference—often needing “whistles and 
bells” to call attention to special information or special action. 


For such records the Globe-Wernicke Visible Reference Record 
equipment gives EYE-QUICK information! Signals special condi- 


tions! Flashes credit information, 
routing details, sales assign- 


ments, periodic stock require- 
ments, regular call dates, and 
other wanted facts—AT A 
GLANCE! 

It serves information desks, 


delivery routes— 
any quick information point in 


switchboards 


any business 
Available in 


rete rences 


l-line and 2-line 
frames of three 


widths and two capacities. 


Your service-minded Globe- 
Wernicke dealer will gladly give 
you complete information and 
price Find him listed in your 
classified telephone directory 
under “Office Equipment and 
Furniture 


Engineering Specialists in 
Office Equipment, Systems 
and Visible Records 
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G-W Rotary Visible Reference 
Record, up to 10,000 items; 
other types for wall or desk 
use. Another Globe-Wernicke 


product to speed up business 
and cut costs. 


Cincinnati 12, Ohie 
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BLIND SPOTS IN 
BUSINESS NEED YOU 


The adjacent ad talks about a prod- 
uct which all too many businesses 
need and all too few know about and 
are using. This product eliminates 


**blind spots” in business. 


This ad is to remind more than two 
million businessmen readers that there 
are many highly important and valu- 
able uses for this equipment. We 
don’t expect the ad to complete 
sales—that is your job. But we 
know the ad will plant a lot of 
seed which you can cultivate and 


harvest. 


Note that the ad refers to you as a 
““service-minded Globe-Wernicke 
dealer”’; suggesting the value of keep- 
ing your business identified with the 
Globe-Wernicke name. We trust 
you will keep our advertising 
copy veracious by living up to 


the ‘‘service-minded” reference. 


Another excellent way for you to 
“‘sign”’ Globe-Wernicke advertising 
reaching your market is to keep 
advertised products prominently dis- 
played in your windows and store. 
This ad without the Globe-Wer- 
nicke signature is available for 
use in your newspapers over your 
signature. Mat “for free” on request 


to G-W Advertising Department. 


Cordially, 


Eimer G. Rahe 
Vice President — 
Sales 
Globe-Wernicke 
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H.C. Allen tusinessa 


offer dealerst 


ET y 
’ Te, a on portable, desk model 
teed Ae ADDING pighishinias |: 
: = 
oo, and on the 


NEW R. C. ALLEN : 
Standart T TPENRITES 





R. C. ALLEN STANDARD TYPEWRITER 
Carria age width 11” 


Deaniges 
Wide ee: ages Available 


MODEL 60 
Price $105 





DON’T MISS THIS OPPORTUNITY! THE ENTIRE COUNTRY 
1S YOUR TERRITORY! PROSPECTS ARE EVERYWHERE! 
BE AN R. C. ALLEN DEALER. 








y, 


sPEAK PROFITS 


These most modern, low priced R. C. Allen port- 
able adding machines are now available to all MODEL 70 
dealers at top discounts . . . and, with them, the Price $125 
new R. C. Allen typewriter. R. C. Allen portable, 





desk model adding machines have more features 
at lower prices than any others on the market. All 
models add, subtract, multiply and divide. The 
new R. ( \llen typewriter, too, is packed with 
sales features perfect type alignmient, produces 
neater impressions, fast action, personalized touch 
control and the new “WONDER WINDOW?” that 


vives a constant check on margins. 


R.C.Allen Business Machines, Inc. 
680 Front Avenue, N.W., Grand Rapids, Mich. 


The only company offering the independent dealer a full line of 
ADDING MACHINES * CALCULATORS * BOOKKEEPING MACHINES 
CASH REGISTERS * TYPEWRITERS 


MODEL 75 
With Direct Subtraction 
Price $150 


MODEL 65 
With Direct Subtraction 
Price $125 


R. C. Allen Business Machines, Inc. 
“S$alesmaker"’ Division 
680 Front Ave., N.W., Grand Rapids, Michigan 
1 want to know more about the Peak Profits that you 


offer dealers in R. C. Allen portable, desk model add- 
T 4 S [ ing machines and the new R. C. Allen typewriter. 


NAME 


ove - 


city 


STATE 








and provide full support in partly-filled drawers. 
Guides are locked into place with a snap-out guide 
rod. Speed-Files are available at present only in the 
five-drawer height but will eventually be offered in 
four, three and two-drawer heights. Complete infor- 
mation is available from Art Metal Construction 
Company, Jamestown, N. Y. 


MASO ROYAL ELEVATOR STAND 





A choice of four different materials in the tops of 
the Royal elevator stand is now offered by Maso, 
making it possible to sell a stand that will mix with 
and blend in with wood or steel office furniture. The 
new tops available include genuine oak veneer with 
hardware core and a office green baked enamel finish 
on the all-steel understructure; genuine walnut veneer 
with hardwood core and walnut finish understructure; 
masonite with a grained walnut finish and walnut 
understructure and black masonite with office gray 
understructure, and all-steel heavy gauge top with 
office gray, green or walnut, baked enamel hammer- 
loid finish. The wood and masonite tops measure a 
full 1534 x 35 inches opened full and the all-steel top 
14% x 35 inches. All stands are 27 inches high. These 
are now shipped one to a carton, completely set up 
at the factory, shipping weight about 27 pounds. Fur- 
ther information is available from Maso Steel Prod- 
ucts Company, 81 W. Van Buren St., Chicago 5, Il 


STANLEY SOFA, CHAIR GROUP 





The Stanley executive sofa No. 1760, illustrated here, 
has been added to the Stanley line of fine leather furni- 
ture. This new group includes club chair No. 1710 and 
two-place settee No. 1750, matching the three-place 
sofa. These are upholstered in fine top-grain leather in 
a variety of colors and have all-welt trim. The cushions 
are reversible. Construction includes solid hardwood 
throughout in mahogany, oak or walnut. The manu- 
facturer is Stanley Manufacturing Company, 2310 N 
Main St., Forth Worth, Tex 
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UNDERWOOD ADDING TABULATOR 





The new Underwood Sundstrand adding tabulator 
may be actuated automatically or manually and prints 
in either vertical or horizontal sequence. The car- 
riage and automatic feature controlling mechanism 
have been designed to tabulate and return in unison 
or to operate independently of each other for greater 
operating flexibility. This machine with a new adding 
principle is declared to be particularly useful to rail- 
roads for such reports as interline waybilling and per 
diem, to banks for transit letters and batch sheets or 
to government offices. It is equipped with direct sub- 
traction and credit balance with a listing capacity of 
ten columns and totaling capacity of eleven columns, 
and prints items in black and totals and sub-totals 
in red. Information is available from the Underwood 
Corporation, One Park Ave., New York 16, N. Y. 


MIDCO AIR FRESHENER 





A new compact, low-cost electrical unit designed to 
destroy odors, freshen air and kill germs is now be- 
ing introduced to the market. Known as an air fresh- 
ener and sanitizer, the unit plugs into any 110-120 V., 
60 cycle AC outlet and comes ready to operate. 

The Midco air freshener may be hung on the wall, 
placed on any flat surface or moved from room to 
room. Operation, continual or intermittent as desired, 
is said to cost about one-half cent for one bulb burn- 
ing 24 hours. The principle employed in the new 
unit has been used commercially for many years and 
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Stebeo...and Only Ste’eo ...Gives You the Edge! 


wa LIFETIME EDGE 


*Reg. U. 8. Pat. Of 


Steleo GIVES YOU THE EDGE! 


The amazing LIFETIME EDGE that's 
practically indestructible! Will not 
break or chip with normal, hard 
usage...prevents edges from scuff- 


ing, fraying or breaking open 


holds case in perfect shape. Offered 
only by STEBCO and guaranteed for 
life of product! 


Stebleo Gives you THE EDGE! 


The exclusive LIFETIME HANDLE on 
STEBCO bags and luggage! Solid 
leather core gives cushion-comfort; 
leather-covered steel band rein- 
forces handle; patented construc- 
tion won't break or tear loose. 
Guaranteed for life of product! 


Steleo GIVES YOU THE EDGE! 27-51-25 


Two-Suiter 
Feature amazing TUFIDEbySTEBCO 26-57-25 
TUFIDE looks like leather... feels 9-57-25 companion Bag 
like leather .. . AND actually out- Brief Bag 
wears leather. TUFIDE business 


oltre lileMtislelelet MelaoMel icleclsli-tcte) LIFETIME EDGE Offers You The Biggest 


for five years! 
Competitive Edge In The Leather Goods Industry! 


Stetco GIVES YOU THE EDGE! Yes, you have a big edge when you sell luggage and business cases by STEBCO. 


Only STEBCO gives you this most important invention in leather goods . . . 
STEBCO — and only STEBCO — offers THE LIFETIME EDGE! This special reinforcing rail prevents edges from 
smart superbly constructed luggage scuffing, fraying or breaking open. It adds years to the life of luggage and 
and business cases in matching 


leather or in TUFIDE! 


business cases. In fact, it’s guaranteed for life of product! 
More than that, STEBCO luggage and business cases offer your customers 
distinctive styling and luxurious quality at prices to satisfy every budget! 


A good ¢xample is the matching trio shown above. Superbly fashioned of 
selected top grain, aniline dyed cowhide, these pieces offer real luxury and 


Stebeo ives YOU THE EDGE! quality. Available in many leathers and TUFIDE, too! Feature Stebco and 


cash in on the sales and profits of LIFETIME EDGE. 


WRITE FOR NEW 1950 STEBCO CATALOG! 
NATIONAL LUGGAGE & LEATHER GOODS WEEK—JUNE 12 THRU 17, 1950 


STEBCO pre-sells your customers 
with powerful national advertising 
in leading magazines! 


Ma Stetbco Products Cn in” 


Stebco Products and Frank Mashek Products Now Consolidated Into One Great Line 


x 
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is based on the beneficial effect obtained through the 
use of certain types of ultraviolet rays. 

Features include an aluminum case, specially de- 
signed aluminum reflector, special transformer, gen- 
erating bulb, eight-foot cord and a neutral finish to 
blend with any decorative effect. Model No. 100 has 
a room capacity of 1000 cubic feet while the two-bulb 
model No. 200 has 1750 cubic feet capacity. 

Units are approximately four inches wide, two inches 
deep and nine inches high, individually boxed six or 12 
to a carton. Further information can be obtained 
by writing to the manufacturer, MidWest Naturlite 
Company, 228 W. Kinzie St., Chicago 10, IIl. 


RICE HOODED CASTER 





A new Rice Brothers hooded caster is included in 
the Roll-Master series. This hooded caster features 
the patented Roll-Master construction and has inset 
axles designed so that the nuts and axle heads will 
not interfere with the shoes. The hooded series is 
designed to save shoes and is made in two-inch wheel 
size, stem types to fit wood and steel chairs. An oil 
impregnated metal bushing is now furnished in all 
Roll-Master caster wheels in soft tread models, an- 
nounces Rice Brothers, Inc., 299 Euclid Ave., Cleve- 
land, Ohio. 


FRANKLIN SELF-CLEANING SAND URN 
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Franklin's self-cleaning sand urn has a self-cleaning 
lid which is declared to make possible the sanitary 
handling of a dirty chore, eliminating hand sifting and 
hand scraping of bowl. All sand in the bow! is safely 
aerified and odors are eliminated. The urn is also 
equipped with sloped safety edge to prevent burning 
cigarettes from falling onto floors and makes possible 
the safe placing of urns on carpets. These urns have 
20-gauge steel lids and 24-gauge steel bodies. The finish 
is wrinkle baked and triple chrome plating is used. The 
manufacturer is Franklin Metal Products Company, 
1500-02 Wabash Ave., Chicago 5, Ill 
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NIEMANN CONFESSION-EAZE 





Functional comfort is claimed in a new Niemann 
confessional chair, Confession-Eaze, designed for the 
priest hearing the penitent on either side of the con- 
fessional booth. The base remains stationery but the 
seat revolves within a 30-inch circle on a turntable 
which requires no adjustment. Legs are fitted with 
sliding domes. The chairs are available in top grain 
leather, fabric or supported plastic. Information can 
be secured from Niemann, Inc., 330 E. Ohio St., Chi- 
cago, Ill. 


FIXED BED MACHINE DESK 





The Yawman and Erbe No. 6550-03 FBL fixed bed all- 
purpose machine desk has a top measurement of 55 
inches wide, with the portion to the right of the ma- 
chine well being 30 inches deep. The machine well is 
angled slightly along the front and inside edges to 
permit positioning the machine to suit the operator’s 
convenience. Front to back depth at this point is 34 
inches. Equipped with molded grey linoleum top, 
brushed chrome corner caps and binding strip and ad- 
justable island base, this new desk becomes a part of 
the No. 6000 associate line. 

The machine well is linoleum covered and has an in- 
sulated hole for electric wiring. The finish is Y and E 
Neutra-Tone gray. The large flat top to the right of 
the machine bed permits a multitude of general cleri- 
cal uses. Another convenience is declared to be the 
right-hand pedestal containing three card or box 
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3 drawer height 


2 drawer height 
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Manufacture 


COLUMBIA STEEL EQUIPMENT COMPANY 
PHILADELPHIA 7, PA. 


EXECUTIVE OFFICE A - 
Lincoln-Liberty Building ir nnsbury, Orianna & Wingohocking Streets 
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drawers, with privilege of substituting a vertical file 
drawer. The knee space drawer is 169/16 inches wide 
by 205, inches deep. Full details regarding this new 
desk can be had by writing the sales promotion and 
advertising department of Yawman and Erbe Manu- 
facturing Company, Rochester 3, N. Y 


SENGBUSCH CATA-RACK 





The Sengbusch Cata-Rack is designed to improve 
efficiency and desk appearance. It has eight two-inch 
compartments, each one indexed, and will hoki.jarge 
catalogs, books and telephone directories so they)are 
always conveniently and systematically at the ‘tisers’ 
fingertips. The device is of all-steel riveted and welded 
construction and handles permit it to be moved easily 
Rubber feet protect the desk. Of steel gray or green 
finish, these racks are packed four to a heavy shipping 
container. Complete information is available from 
Sengbusch Self-Closing Inkstand Company, 2222 W 
Clybourn St., Milwaukee 3, Wis 


MOSLER FIRE FORTRESS 





The Mosler Fire Fortress is a safe designed to give 
both fire and burglary protection for records, cash and 
valuables in homes and departmental and private of- 
fices of large organizations. It carries fire and bur- 
glary labels of the Underwriters’ Laboratories, Inc 
as well as similar labels from the Safe Manufacturers 
National Association and. gets the low E burglary 
insurance rate less ten per cent for contents of the 
chest. The safe has inside dimensions of 18% x 1434 
inches and a depth of 20 inches and comes equipped 
with several sizes of money chests. Inquiries should 
be directed to the Mosler Safe Company, Hamilton, 
Ohio. 
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NU-CRAFT SORTING RACK 





The Nu-Craft sorting rack for use in banks is de- 
signed to reduce time in sorting depositors’ savings 
cards during business hours. At the end of the day, 
the card holder permits the breaking down of num- 
bers and eliminates intersorting. These racks are 
made in three sizes, 11 and 22 compartments. Con- 
structed of steel and electrically welded throughout. 
they are finished in walnut hammertone. Further 
information can be secured from Nu-Craft Products 
Company, 163 Pacific St., Brooklyn 2, N. Y 


WEBER RECORDO-PRINT ADAPTOR 





Attached to any model A-2 Weber addressing ma- 
chine the new Weber Recordo-Print Adaptor is de- 
clared to make it possible to address direct from file 
cards, ledger sheets or, in fact, any office record form. 
No plates or stencils are needed. Names and addresses 
are typewritten on gummed stickers which are sup- 
plied either in sheets or rolls. These typed stickers are 
attached to regular customer file cards on any office 
records. Each card or record sheet then becomes an 
addressing “plate.” It is only necessary to pull a card 
from the file, insert it into the Recordo-Print Adaptor, 
slide the envelope or statement into position, and press 
the lever. The typewritten address is instantly printed. 
Full details may be obtained by writing Weber Ad- 
dressing Machine Company, Mt. Prospect, Il 


VICTOR ADD-A-LINE 











Add-a-line is a new Victor Visible product designed 
for economy, efficiency and speed in the compiling 
and maintaining of lists of any kind. Die-cut paper 
strips chain together to any length desired, and fasten 
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NEW MASTERPIECES 
FROM AN OLD ART 





? arede to all 
2601 R (right arm) 


RANGER SECTIONAL CHAIRS 


Now you can ‘Go Ranger”’ throughout the office! The Ranger Sec- 


2601 C (armless) 





tionals offer a wonderfully inexpensive way of achieving decora- 


Fore 
L— L _—— 
tive harmony. There is an infinite variety of arrangements possible _. . two makes a bargain 


with them, and you can group them according to your customer's -——_ -— 
own tastes and the dimensions of his office. The new Gunlocke wie —_ | =//\zIp =a 


catalog illustrates the complementary pieces. Write for it today 


Ll Saal a at 


fag Hf (=) ... as a comfortable settee 


= | 











Vil IMPORTANT! 
| W ha For extra duty and long wear... 
y- Genuine Leather, the ‘Sterling 


. Silver’ of upholstery materials. 
with a ‘‘go-between”’ table : : 





H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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to a strip holder, which in turn can be filled in a ring 
book or file folder. These strips are available in three, 
five and seven-inch strips and four different widths 
for one, two, three or four lines of typing. All sizes 
of strips can be attached to the one type of strip 
holder and all widths of the same length can be in- 
terlocked together, if so desired. Substitutions, addi- 
tions and other changes can be made anywhere in 
the list without disturbing the rest of the record 
simply by removing the one single strip. Add-a-line 
can be adapted for use in any Victor Visible 8-inch 
wide pocket equipment by means of a simple pocket 
adaptor which fastens to the top of the pocket and 
to which the Add-a-line strips attach. Literature and 
prices are available on request from the Victor Safe 
& Equipment Company, Inc., North Tonawanda, N. Y. 


PULLMAN TIMESAVERS 





The Pullman Timesavers No. 1 and No. 2 are new 
additions to the Consolidated Stamp line of marking 
devices. Heavy-duty stamps, they are designed to take 
the place of 13 individual rubber stamps usually used 
in an office or shipping department. The strong, vul- 
canized band carries wordings needed daily—‘Via Air 
Mail,” “First Class Mail,” “Special Handling,” “Special 
Delivery,” “Air Parcel Post,” “Return Postage Guaran- 
teed,” “Return Receipt Requested,” “Printed Matter,” 
“Fragile,” “Hand Stamp Only,” “Registered Mail,” and 
“Do Not Bend.” 

The frame is made of chrome-plated steel and one- 
piece knurled wheel provides easy setting of wording 
desired. Two sizes are available from Consolidated 
Stamp Manufacturing Company, 44 Warren St., New 
York, N. Y. 


UNDERWOOD FANFOLD WRITING MACHINE 





Automatic retraction of carbon paper is a feature of 
the new Underwood all-electric fanfold writing ma- 
chine. A form measuring gauge, equipped with clamp, 
grips and holds the top edge of a completed set of 
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forms, while the carbon paper is automatically and 
electrically moved into the following set of forms. 
Designed for use with either floating sheet carbon or 
roll carbon, this multi-copy electric writing machine 
is used for preparing purchase orders, invoices, bills of 
lading, waybills, premium notices, and other writing 
applications involving the use of time and work sav- 
ing continuous forms. Information is available from 
the Underwood Corporation, One Park Ave., New York 
16, N. Y. 


STENOMASTER ERASER, BRUSH 











The new Stenomaster eraser is made in two numbers, 
equipped with white nylon brush. No. 2827 gray rubber 
ink eraser is for typewriters and No. 2825 red rubber 
pencil eraser for general office and draftsman use. 
Both numbers are packed one dozen to a box, to retail 
at $6.00 per dozen or $.50 each. Erasers are adjustable 
and replaceable. Weldon Roberts eraser refills retail 
at $.05 each and are packed two dozen of one color to 
the box. 

The outstanding feature of the Stenomaster is de- 
clared to be the new nylon brush, outlasting animal 
hair and vegetable fibre brushes 20 to 1. The manu- 
facturers say it will not kink or break off in ordinary 
usage and will withstand abuse. The Stenomaster com- 
bination eraser and brush also can be furnished, if de- 
sired, imprinted to special order at nominal extra cost 
in gold, silver, black or colored foils. Minimum order on 
imprinted type is three dozen. Full information can be 
secured from Brushmakers, Inc., 529 S. 7th St., Min- 
neapolis, Minn. 


JIF-FILL AUTOMATIC CLEANER, FILLER 





A new device to quickly clean and fill all types of 
fountain pens is nained the Oakes Jif-fill. By the flip 
of a lever and a squeeze of the rubber bulb “any type 
of fountain pen is cleaned and filled automatically.” 
This item is especially designed for banks and large 
offices where desk pens and counter pens are used. It 
comes in a sturdy cardboard box with complete in- 
structions for use, retailing at $4.95. Dealers or jobbers 
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Here’s how 
A é Al Cook’ 
does business 













HE SAYS— 


“I've been operating my outfit long enough, I guess, to have some 

pretty definite opinions as to some of the most important factors 
involved in making a good living selling office equipment. I've been 
handling the Diebold line for the past six years and I’m convinced 
that Diebold rates up at the top on every point. 


7 You've got to sell equipment that won't bounce back on you after it’s been in 


service awhile. It has to look like quality and give the customer quality service. 


2 Price. The blue-sky-price days are over. The price tag has got to make 
sense to the customer regardless of how many indirect savings the product 


will bring him 


3 You've got to build a reputation for ‘having everything’. Get the 
complete Diebold line and establish yourself as headquarters for every office 


equipment requirement 


3 Product reputation . prestige! Has your customer ever heard of the 
line you carry? Diebold products have been on the market for ninety years. 
Many prospects are favorably inclined to the product name before you start 


selling. The Diebold name puts ‘class’ in your operation. 


5 I'd like to cover a lot of points here, but maybe I'd just betrer leave it 
with, ‘Stop in and see me some time when you're in Oklahoma City—I'd like 


to hear your ideas, too!’” 


"Diebold dealer Al Cook of the 
Al Cook Desk & Office Supply 
Co., Oklahoma City, Okla. 


The Diebold line is a complete line 


scohaey) Ward ile mcheedn 
WW/// — 


There are o limited number of Diebold | FIRST COME—FIRST SERVED! 


franchise opportunities available. Write : ‘ ‘ , . 
; I'd like to hear the Diebold dealer story—with no strings attached! 
today if you're interested in doing a more 


profitable business in your territory 
NAME_ ADDRESS — 


“i ’ COMPANY _ — 
: l€ OId. inc. REMARKS sa 
Dept. 2, Canton 2, Ohio 
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interested may secure information from the distribu- 


tor, Buxton & Skinner Printing & Stationery Company, 


306 N. 4th St., St. Louis 2, Mo. 


COLE STEEL PORTABLE FILE 





The new Cole Steel portable file No. 5426 has been 
designed as a low cost item convenient for quick refer- 
ence. The top section has lock and key, suitable for 
confidential records, and is equipped with spring com- 
pressor for protection of papers. The lower compart- 
ment is designed for books, supplies or personal articles 
Colors are olive green or Cole gray. Overall height is 
301% inches and dimensions of the upper compartment 
are 1314 inches wide, 11% inches high and 24 inches 
deep. The lower compartment is 1214 inches wide, 14 
inches high and 24 inches deep. A cabinet with lock on 
bottom compartment, No. 5426L, is also available. 


G-F MODE-MAKER BOOKCASE 


Initial shipments of the new General Fireproofing 
Mode-Maker bookcases are now being made. Blend- 
ing with the modern design of the Mode-Maker desk 


66 


line, the bookcase has a Velvoleum top and the dou- 
ble aluminum binding strip which characterizes these 
products. Dimensions are 36 inches wide, 16% inches 
deep and 43%, inches high. Shelves move out as the 
doors are opened, making it easier to withdraw or 
return books. A movable compressor keeps the books 
upright. The standard arrangements include a glass 
door on top and a solid door on the bottom, although 
two glass or two solid doors are optional at the same 
cost. 

Books, filing folders, ring binders and miscellaneous 
materials can be handled conveniently in the book- 
case which is finished in standard G-F gray, with 
anodized and etched aluminum trim and legs. Other 
finishes are available at an increased cost and in- 
dividual paracentric locks may be installed if desired. 
The manufacturer is the General Fireproofing Com- 
pany, Youngstown 1, Ohio. 


RAPIDATA SYSTEM 


RapiData is a new simplified punched-card sorting 
system designed for the user whose accounting vol- 
ume is not large or complex enough to warrant the 
installation of expensive tabulating equipment. 

The coding area is on the interior of the RapiData 
card and is determined by each particular application. 
Cards are supplied with the requisite number of coding 
fields up to the maximum determined by the card 
size. The cards can be made in any required size as 
well as in standard sizes. The design is such that 
coding numerals can readily be written or typed di- 
rectly above the coding column, a feature which pro- 
vides simplicity in punching and interpreting the 
cards. 

An electrically powered, ten-key RapiData punching 
machine is said to permit rapid and accurate coding, 
in much the same manner as with IBM cards. The 
RapiData punching machine has not yet been pro- 
vided with an automatic load and unload. The card 
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STEEL MIDGETS for 3x5, 4x6 and 5x8 card 
Green or Gray enamel. Equipped with or wif 
out index and 100 cards. 


WOOD MIDGETS for 3x5, 4x6 and 5x8 card 
Light Oak finish. Finest wood tray on the marke 
Alphabetical and Recipe Indexes. 


STANDARD STEEL CARD TRAYS for i 
4x6, 5x8, 8x5, 6x9 and 4x9 in 8" and 123" i 
side lengths. Green or Gray baked enamel, 


STANDARI D ¢ RD TRAYS 
in same sizes as steel in Oak, Walnut or Mahe 
any finish. Adjustable follow blocks. 


STANDARI I \ TRAYS WIT 
OUT COVER for 3x5, 4x6 and 5x8 cards. Lig}, 
Oak finish. Top edges cut away for easy accé 


UTILITY FIBI BOARD CARD FILES! 
3x5, 4x6, 5x8, 6x9 and 4x9 cards. Made 
tough binder board covered with agate pap 
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ility pull-out drawer type 


nsfer made of heavy cor- 
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VICTORYS 


An economy case in many sizes 
that’s really popular. Made 
from heavy corrugated board. 





Cover is part of the case and 
extends clear across. No gum- 


med tapes 


REFERENCE 


A fibre board transfer for close- 
at-hand use. Compact and dust 
proof. Letter or Cap sizes 
Furnished with or without A-Z 


folders. 


SHELL 


No shelves necessary to store 
cards in this transfer - - drawers 
may be removed for reference 
without disturbing others 


Made of heavy binders board. 


Fibre pull-out style for docu- 
ments, vouchers, envelops, etc. 
Size 103"x44"«11}". Back of tray 


tapers for easier reference. 
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SINGLE DRAWER CARD 

CABINET for 3x5, 4x6, 5x8, : = 

8x5, 6x9, 4x9 in 12" and 15° 

lengths. Non-Marring feet. - . 


Adjustable follow blocks. 
LETTER FILE— Used often 


TWO DRAWER CARD CAB- a personal file for letter size 
INET for 3x5, 4x6, 5x8, 8x5, 6x9, papers. Gray or Green baked 
4x9 in 15" and 18" lengths. Gray enamel. With or without locks 


or Green finish Easily and Stack them two or three high 


solidly stacked 
















LETTER TRAYS steel and wood. 
Build them one, two or three high. 
Steel trays in Gray or Green enamel. 
Wood in Natural Oak, Walnut or 
Mahogany finish. 








STATIONERY CABINET to keep papers or- 


LEGAL BLANK CABINET—A small capacity derly, clean and dustless. Holds letter and note 
cabinet with drawer that always proves to be size papers, long and short envelopes and a 
a handy accessory around any office. Also drawer for carbon papers or other items. Oak, 
available with shelves instead of drawers. Mahogany or Walnut finishes. 





THE WeEIs MANUFACTURING COMPANY 


MONROE, MICHIGAN 


NEW YORK 13: The Weis Mfg. Co., 54-56 Franklin St. 
CHICAGO 6: Associated Stationers Supply Co. 
BOSTON 10: Adams, Cushing & Foster, Incorporated 





OKLAHOMA CITY 1, FORT WORTH 1, HOUSTON 2: Carpenter Paper Company 


Since 1892 


OF 
OFFICE FILING EQUIPMENT ® FILING SUPPLIES @® STATIONERY SPECIALTIES 





“Worth their weight in 


I) 


gol ‘Mercury Products 








With these custom-made deluxe rollers and blankets, you can 
produce multilith and multigraph jobs of truly professional quality. 
They are built exactly like the superb rollers and blankets 
this company makes for the largest and most elaborate 
commercial printing and lithographing machines. You get bonus 
quality without paying a premium when you specify Mercury. 


ANKETS 
CuRY-LITH ROLLERS AND at 
a" Multilith printing mac 
for 


mMERCURY-GRAPH 
for Multigroph duplicating R i] re D K 0 \ L i R [ 0 m p A nl ¥ 


D. M. RAPPORT, Pres Federal at 26th Street tiie Scie. 





OFFICE APPLIANCES, May, 1950 71 











is mounted on the two pins on the carriage slide and 
is manually moved to the extreme right-hand posi- 
tion, whereupon the card is in direct alignment for 
coding the first column. As each succeeding column is 
coded the card automatically indexes to the next 
column position. Provision has been made for spacing 
and tabulating. 

Sorting may be done by hand or by the RapiData 
sorting machine. Cards are loaded and aligned on a 
platform which is then raised or lowered until the 
desired numeral is aligned with the horizontal row 
of holes in the separators. A long needle is then 
inserted through separators and the platform is low- 
ered one digit position. A vibrating mechanism at- 
tached to the frame supporting the separators ex- 
pedites the separation of cards held by frictional ad- 


herence. Further information can be obtained from 
The RapiData Corporation, 31 Gibbs St., Rochester 4 
mS: 


VISIRECORD MAGNIVIDER 





Designed for visible filing efficiency, the curved su 
face of clear, plastic Magnistrip across the top of the 
divider provides for magnification of the indexing 
signals. The Magnistrip also provides for the mag 
nification of “Card-out” controls and typed or printed 
material on the horizontal margins of the Visirecord 
echeloned cards. This concaved surface is said to 
add greater strength to the divider while the slanting 
indexing results in “normal vision.’ 

The body of the Magnivider is made of durable 
aluminum, finished with eye-ease, shadow-reducing 
light gray. The Magnistrip is bonded to the divide: 
by rivet extrusions of the aluminum portion of the 
divider itself. 

Available with the Visirecord “Q” and “V” end rails 
.440 and .575 inches thick, the Magnivider is made for 
cards 6, 8, 10, 11 and 12 inches in height. It can be 
obtained in the standard Visirecord lengths of 17, 21 
and 25 inches from Visirecord, Inc., 32-36 47th Ave 
Long Island City 1, N. Y 


G-W WHITE METAL HARDWARE 


White metal hardware is now being used on the 
Globe-Wernicke 400 Line wood files to make the prod- 
ucts more distinctive and handsome. This 400 line is 
available in two, three or four-drawer files, letter or 
legal size, and with a variety of inset drawers. All 
sizes and styles in genuine walnut can be shipped im- 
mediately. Complete information is available from 
The Globe-Wernicke Co., Cincinnati 12, Ohio 
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SPARKLE BRITE 





Sparkle Brite was formulated by a typewriter expert 
who has spent the greater part of his life selling and 
repairing typewriters. The manufacturer claims that 
it cleans machines quickly and efficiently because of 
a balanced formula which also safeguards the machine 
from rust. It is easy to apply with the brush that is 
furnished with every bottle. Said to be excellent for 
‘leaning platens when applied with a cloth, it is 
claimed to contain a chemical which adds life to the 
rubber surface 

The product may be also used to polish the chrome 
or nickel parts of a typewriter. A companion product 
is Spark-L-Oil formulated for typewriters and other 
intricate machinery. Applied with a dropper it will not 
eum or congeal. Information is available from the 
Sparkle Brite Corporation, Houston, Tex 


CURTA CALCULATING MACHINE 





J 


"regi, 


The Curta has been introduced as a complete pocket 
size precision calculating machine for all four arith- 
metical operations. The small outside dimensions of 
the instrument, as illustrated, permit it to be held in 
the hand while in use, or carried in the pocket without 
inconvenience. Features are declared to include calcu- 
lating capacity for adding, subtracting, multiplying, 
dividing, squares and cubes; safety stops against oper- 
ator’s error, clearly exposed figures and silent action. 
In principle the handling of the machine is the same 
as that of the common large machines excepting that 
1950 
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Secretaries, stenos and P. A.’s who buy Ctassic have 


understandable enthusiasm for this splendid typewriter 


ribbon. CLassic produces a sharp, dignified write which 
is extremely satisfying. Its cleanliness is a pleasure, and 
its long life provides real, substantial economy. 
Stationers who sell Crassic find that it results in steady, 
profitable accounts, secure against the efforts of compe- 
tition. 

CLassic is a remarkable typewriter ribbon. Its fine Egyp- 
tian cotton fabric is strong and durable and the ability of 
CLassic to re-ink itself is amazing. It just goes on and on, 


And there is 


yardage on each spool of CLassic, too. 


giving the same clean, uniform results. 


generous extra 








COLUMBIA RIBBON & CARBON sh co. OA-S 
102 Herb Hill Road, Glen Cove, L. L, 


Please senc ud me complete oun AD about Ciasstc Ribbons. Also 




















Dealers’ Co-operative Sales Promotion Plan. 
Name 
Firm 
Address 
City Zone. State 
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That’s another point which has big buyer appeal. 


CLassic Ribbons are made in all colors and color com- 
binations, including the unusual black and white (Memo 
Special). You will satisfy, but good, every type of business 
machine requirement with Columbia’s Crassic. Use the 
coupon to get more information about Cassic and 
Columbia’s Dealer Plan. 


COLUMBIA “ey & CARBON MFG. CO., INC. 
Main Office & Factory: 

102 Herb Hill Road, Glen Cove, L. I., New York 

New York Sales & Export: 58-64 West 40th Street 

Branch Offices & Distributors in principal cities 

Consult your local Telephone Classified Directory 


CLASSIC TYPEWRITER 
RIBBON 


Advertising and Sales cooperation make these Columbia brand 
names important to you! PINNACLE- MARATHON « SILK GAUZE - RAIN- 
BOW + COMMANDER «+ CLASSIC « ACCOUNTANT SPECIAL + NONSTICK 
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this instrument is held in one hand while operating. 
Complete information is available from Contina A. G. 
Mauren/Liechtenstein, Switzerland 


APSCO DELUXE PENCIL SHARPENER 





New deluxe model Apsco pencil sharpeners are 
now being introduced, three of new designs offered 
with no increase in price. The Premier deluxe, Giant 
deluxe and Chicago deluxe have a new, modern base 
styling with rich, iridescent finish. The large ca- 
pacity shavings receptacle has new Locktite construc- 
tion which holds the receptacle in place for either 
upright or wall attachment. These new designs are 
combined with the Apsco cutter heads and cutters 
which are precision made, case-hardened and spe- 
cially milled to sharpen over 2% times as many 
points. Orders are being taken immediately for de- 
livery in rotation after June 1 from the manufacturer, 
Automatic Pencil Sharpener Company, 1801 18th Ave.., 
Rockford, III. 


IDEAL SCHOOL SUPPLY LECTERN 





This speakers’ stand is declared to have many uses 
by schools, lodges, hotels and organizations which hold 
sales meetings. The lectern is made of straight- 
grained walnut veneer, finished in light walnut and 
in straight-grained light oak, finished in light oak. 
Two-thirds of the top is sloped at the correct angle 
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for easy reading, with a horizontal surface for the 
speaker to place his watch, and so forth. The upper 
shelf is convenient for a water pitcher and glass and 
the lower shelf has been recessed to allow ample 
foot room. The height is 46 inches, width 28 inches 
and depth 20% inches. Additional information may 
be obtained from the Ideal School Company, 8318 
Birkhoff Ave., Chicago 20, Ill. 


METAL BACK RING BINDER 





“Knight in Armor” is the name given to this new 
ring binder introduced by Standard Loose Leaf & 
Binder Company. Shielded with an exposed hammered 
metal back, it comes in a variety of colors such as gold, 
silver, brown, green or blue. As a result of this new color 
approach to the back of the binder, the “Knight in 
Armor” may be had in an unlimited array of colors to 
meet with individual requirements. 

Constructed of sturdy binder board, Du Pont Fabri- 
koid and loose leaf metals, it is available in 11 x 8% 
inches in the two-ring or three-ring style. Complete 
information may be secured by writing Standard 
Loose Leaf and Bindery Company, 1717-19 S. Halsted 
St., Chicago 8, Il. 


- + 


TWENTY-FIVE YEARS FOR NAT P. BLISH 

Nat P. Blish on May 1 is observing his twenty-fifth 
anniversary as representative of the Reyburn Manu- 
facturing Company, Inc., Philadelphia, Pa., most of 
this period in the New England territory. Nat is at 
present secretary and treasurer of the New England 
Travelers Club and has served the club in a “behind- 
the-scenes” capacity loyally and effectively for years 

He takes a lively civic interest in Belmont, Mass. 
his home town and is a loyal follower of athletics. He 


is past manager of the Belmont baseball team and 
still takes an active part in both baseball and ice 
hockey. 


—- 


“CHUCK” CHARLES UNDERGOES EYE OPERATION 

“Chuck” Charles, Charles Office Equipment Distribu- 
tors, Los Angeles 21, Calif., is recovering from a recent 
operation for a detached retina of the right eye. He 
was taken to St. Vincent’s Hospital, Los Angeles, Calif: 
He had planned to start his spring trip March 20, but 
this year his many friends in the territory will see him 
about 30 days late. 

—- 


BINGHAMTON FIRM TAKES NEW LOCATION 

J. R. Reynolds Company, formerly B. & R. Office 
Machines Company, has moved from 72 Washington 
St., to 1804 Court St., Binghamton, N. Y. The firm 
features Victor adding machines and Rex-O-Graph 
duplicators. G. E. O’Neil, McCaskey Register Company 
representative, has office space with the Reynolds 
Company.—RCS 
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THE INDEX—PART OF A UNIT 








Precise fit of index to forms and binder is 








essential to a satisfactory loose leaf system. 











As the leading manufacturer of loose leaf 





binders, forms ond indexes, we coordinate 














these elements to form a complete, perfectly 








S| functioning unit. 

















LEDGER AND POST BINDER INDEXES 
Celluloid, leather or imitation leather tabs. 
Sheets of ledger paper or Tag Cloth. 





uc The wide range of grades and stylesof tabs 

. provide o proper index for every purpose. 

: Order indexes with your other require- 
ments and save on transportation costs. 


See catalog No. 146. 
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RING BOOK INDEXES 
insertable celluloid tabs. 





VISIBLE RECORD INDEXES 
Celluloid tabs — solid or insertable. 














RING BOOK INDEXES 
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MACHINE POSTING 
Metal tabs for trays, 


FILING GUIDES celluloid tabs for 


Metal, celluloid or pressboard tabs. 


WILSON JONES Co. 


GENERAL SALES OFFICES 


CAMBRIDGE, MASS. 


26 Blackstone Street 
Ma 


EW YORK 
3rd Street 
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CHICAGO 
3300 Franklin Bivd 
n Plants at CHICAGO and ELIZABETH, N. J. 


SAN FRANCISCO 
234 First Street 


KANSAS CITY, MO. 
816 Locust 5treet 
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with these new 4-S-E stars! 


The New A-S-E 6000 Desk Line is 
star-studded with sales points 


You'll be as proud to display these You'll want to begin with “looks” —and 

new A-S-E desks as we are, because many we think you'll agree this is as handsome a 
desk as clean, modern design can produce. 
Now check the new features below and 
add them to the many other A-S-E features 
you already know. Then consider the 
completeness of the line—a size and style 
for any practical requirement in the 


of the new features incorporated in them 
have come from you dealers. 

If ever desks were loaded with customer- 
wanted features that give salesmen some- 
thing important to talk about, it’s these new 


. we , , 
stars of the desk world: modern office. That’s the story: every- 
We urge you to compare the 6000 Line thing you need to increase your desk sales 
with any and all desks on the market. is here in the new A-S-E 6000 Desk Line. 


Check—Compare these new features of the A-S-E 6000 Desk Line 


*% Handsome, modern design with base set standard 60” x 30”. 
A size and style for every office requirement. 

% New Styledge molding circles desk in one continuous piece. 
Warm to the touch, and as durable as steel itself. Set in beautiful 
anodized aluminum trim. 

* All box drawers operate on 6-point nylon glides, self-lubri- 
cating, which eliminates all metal-to-metal contact. Smoothest, 
quietest you've ever seen. Will last life of desk. 

* Pop-out dictation shelves cushioned in rubber in both “in” 
and “out” position. 

* 10-bearing suspension on correspondence drawer, incorporat- 
ing rebound feature. Depth to accommodate 2 letter-width 
cross files. 

%* Complete convertibility, with the fastest interchange of drawers 
and tops on the market. 

*% Deepest box drawers on the market. 


* All desks Bonderized. 





Act— Sett— EARN WITH THE COMPLETE A-S-E LINE! 


~ 


ALL-STEEL EQUIPMENT INC. 


600 CLEVELAND AVENUE . AURORA, ILLINOIS 











Flat Top Desk 76’’ x 34 Single Pedestal 45’’ x 30” Fixed Center Bed 
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Guest Book 





G. Max Keating, manufacturers’ representative of 
Kansas City, Mo., dropped in at this journal’s head- 
quarters March 14. Mr. Keating became acquainted 
with practically everything the retail office supply 
dealer sells during the years he was connected with 
Gallup’s. Later, as a manufacturers’ representative he 
covered several states, with Kansas City as his head- 
quarters. He represents several concerns including the 
Schwab Safe Company and Welham Metal Products 
Company, his territory being the Dakotas, Iowa, Ne- 
braska, Missouri, Kansas, and probably Arkansas. He 
had come to Chicago to visit with the sales manager 
of one of the companies for which he sells. 


Max Manus and Finn Clausen, of Clausen & Manus 
at Oslo, Norway, afforded Orrice APPLIANCES a pleasant 
visit March 15. Mr. Manus was on his first trip to the 
United States since 1945, at which time he was accom- 
panied by Finn’s older brother Sophus. Manus and 
Minn had been in the United States about a month 
and planned to remain another month before return- 
ing home. The firm of Clausen & Manus has been 
active in the sale of modern office equipment for many 
years. It is Norwegian representative for such well 
known manufacturers as Victor Adding Machine Com- 
pany, Pitney-Bowes Postage Meter Company, Marchant 
Calculating Machine Company, Simplex Time Recorder 
Company, Speed-O-Print Corporation, Ditto, Inc., Ideal 
Stencil Machine Company, Wassell Corporation, and 
Dictaphone Corporation. Prior to coming to Chicago 
the two had called upon manufacturers in New York 
City and Rochester. They planned to visit various 
cities in New York State after completing their Chicago 
calls. 

Mr. Manus is a man with an enviable war record. 
His exploits were subjects of widespread comment in 
American periodicals. He is the author of a book on 
activities of the Underground, which was read with 
great interest. Both Mr. Manus and Mr. Clausen mar- 
ried after the war. Each has two children, Mr. Manus 
a boy and a girl, Mr. Clausen two boys 


C. K. B. Taylor, Williams-Cook, Ltd., London, Eng- 
land, and Ernest H. Smith, The Naldrett Press, Ltd., 
London, were Guest Book signers on Friday, March 
17. Being connected with stationery and printing 
businesses, Messrs. Taylor and Smith naturally were 
interested in making contacts with firms in similar 
businesses in the United States. During their “idea 
exchange” visits they found much to commend. Ar- 
riving in New York on February 22, they spent about 
three weeks in the East before going on to Toronto, 
Canada. Chicago received them on March 16 and 
bade them farewell on March 20. 


Dave C. Neuhaus, manufacturers’ representative who 
works out of Kansas City, Mo., and covers a group of 
states, called at the headquarters of this journal March 
22. He had come to Chicago to visit with a manufac- 
turer whose wares he sells. Dave believes in co-opera- 
tion and always takes his part in association activities 
of the Eighth District. He finds time likewise to attend 
the annual NSA gathering in Chicago 
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Garfield T. Buckley, Jr., of Queen Ribbon & Carbon 
Company, who hails from East Orange, N. J., dropped 
in at Orrice ApPLIANcEs for a brief visit on March 27. 
His trip was limited to the one city, where he had an 
important matter of business that required his atten- 
tion for several days. From Chicago he planned to re- 
turn to the East. 


Charles Forbes of Forbes Products Corporation called 
upon OFFICE APPLIANCES for a brief visit March 31. He 
had called previously about two-and-a-half years ago. 
During the intervening time his line of plastic and 
leatherette products has expanded substantially, as 
has his field of operation. He was in Chicago on a 
sales mission. 


Jack C. Kern, Dallas, Tex., visited with us by tele- 
phone on April 4 while waiting for the train to take 
him to the All-Steel Equipment conference which was 
held April 5, 6 and 7 in Aurora. Jack was enthusiastic 
about two important matters. One was the ASE sales 
convention in Aurora, the other the advent of Jack 
C. Kern III, who was born January 29 at Big Spring, 
Tex. The young man weighed 6'2 pounds on arrival. 
According to Jack, not only the child and his parents, 
but also the grandparents, are doing well. 


George S. and John A. Long, father and son, of Cin- 
cinnati, dropped in on April 4 while in Chicago be- 
tween trains. They were on their way to a three-day 
sales conference of All-Steel Equipment, Inc., in 
Aurora. Both are manufacturers’ representatives and 
sell the ASE line to dealers in Ohio and some adjacent 
territory. George Long has been selling filing equip- 
ment throughout his business career and enjoys an 
excellent reputation wherever he has worked. He is 
president of the Fifth District Travelers Club. His 
son has learned the business quickly and is well quali- 
fied to work with dealers in building up steel furniture 
volume. 

Oe 


NATIONAL DESK NAMES REPRESENTATIVES 

The National Desk Company, Inc., Herkimer, N. Y., 
has appointed two new representatives. They are Hal 
Johnsen, serving all of Wisconsin and Minnesota and 
Max Keating, serving Missouri, Kansas, Iowa and 
Nebraska. 





Industry Personnel 
Brevities 











RICHARD J. WALSH—A Philadelphian transplanted 
into Arizona and whose roots reach deep into the indus- 
try is Richard J. (Dick) Walsh of Walsh Brothers, 
Phoenix, Ariz. From his first job at $3.50 a week as 
office boy for Joseph H. Shoemaker, a Philadelphia 
lawyer, he has progressed far in business, joining his 
brother Peter J. Walsh (now deceased) in Phoenix in 
September of 1924. At that time the Walsh brothers 
were operating under the name of Royal Typewriter 
Agency. Richard J. Walsh is now the owner of Walsh 
Brothers, with offices in Phoenix and Tucson, and 
employing 35 persons. A reputation was built for the 
highest type of business practices. Mr. Walsh has given 
unselfishly of his time for both industry and civic activi- 
ties. He has served as regional director of NOMDA, 
as president of Phoenix Rotary Club, and as director of 
the Merchants & Manufacturers’ Association, the Good 
Government Council and the Better Business Bureau. 
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Now Being Distributed to the Trade 


The Cooke & Cobb Company 


122 East 23rd Street New York 10, N. Y 
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NOMDA NEWS 





National Office 


Machine 


Dealers Association 


Harold Mann, Executive Secretary, 1267 North Wilton Place, Los Angeles 38, Calif. 


Members of the National Office Ma- 
chine Dealers Association are urged 
to send in suggestions for the better- 
ment of the industry. Tell about your 
sales experiences. Offer ideas on how 
the association can operate more suc- 
cessfully. A short question-and-answer 
column devoted strictly to inquiries 
relating to the office machine industry 





can be developed. Answers will be as 
prompt as possible and every effort 
will be made to assure accurcy. An- 
swers and other trade information 
which cannot be published in OF FICE 
APPLIANCES will appear in the reg- 
ular NOMDA bulletins. Address your 
correspondence to John Dannenfelser, 
133 E. Spring St., New Albany, Ind. 





JACK WEINER ANNOUNCES NOMDA CHAIRMEN 
FOR CHICAGO CONVENTION JUNE 28-JULY 31 
Jack Weiner, Belmont Typewriter Sales & Service, 
in his capacity as general chairman has announced 
appointments of chairmen of the various committees 
for the National Office Machine Dealers Association 

















JACK WEINER 


BRUCE BROWN 


silver anniversary national convention, to be held at 
the Palmer House in Chicago on June 28-July 1. 

Executive secretary of the convention will be Harold 
Mann, executive secretary of NOMDA. 

Bruce Brown, Bruce Brown, Inc., is co-chairman with 
Mr. Weiner. 

The other chairmen named are: 

Finance—Larry Walter, Peter Paul Mechanical Serv- 
ice. 

Publicity—Burns Marvil, Ames Supply Company 

Program—Jim Ward, Shipman-Ward Manufacturing 
Company. 

Association Development—Harold Mann. 

Hotel Committee—COMDA office 

Entertainment—Sam Palonsky, All Makes Typewriter 
Exchange. 

Convention Hall—Harvey Miner, Miner Business Ma- 
chines Co. 

Convention Signs 
writer Company. 

Exhibits—Harold Mann 

Hospitality—Fred Gamrod, Adroit Office Equipment 
Company, Inc. 

Ladies—Marjorie Vowell, Central Typewriter Ex- 
change, Inc. 

Registration—Jack Teeter, Teeter the Typewriter 
Man, Hammond, Ind. 

Transportation—Ken Aubry, 
Office Machines Company. 

Each chairman is asked to appoint two members 
to help him, one dealer and one manufacturers’ repre- 
sentative. 

For the first*time in the history of NOMDA an 


Stanley Stewart, Stewart Type- 


Aubry & Taendler 
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historical exhibit will be held. Bill Simpkins of the 
Tiffany Stand Company is in charge of gathering 
together the items for this display, and planning their 
proper arrangement in the exhibit hall. All types of 
machines are to be represented with machines coming 
from well-known private collections, as well as from 
manufacturers. The association hopes to open this 
exhibit to the public. 

With the appointment of Bruce Brown as co-chair- 
man, Jim Ward as program chairman and Jack Teeter 
as membership chairman, plans for the convention 
are hustling right along, according to general chair- 
man Jack Weiner. 

Bruce Brown has been active in Chicago OMDA for 
many years. It was during his presidency of the local 
that the Jim Ward Day was sponsored by the Chicago 
group. As a running mate for Weiner, Brown will be 
able to add his experience to the various committees. 

Choosing Jim Ward for program chairman gives the 
association plenty of experience in an important post. 
Welding together a complete and full list of events 
to make the 1950 meeting a memorable one is the 
task of this all-important committee. 


Seeking New Members 

Obtaining new members will be entrusted to Jack 
Teeter of Hammond, Ind., head of the membership 
committee. A booth for enrolling new members is 
planned, with attendants on duty at all times ready to 
give all necessary information to dealers wishing to 
join. As many committees do not swing into action 
until later on, their personnel will be announced in 
May. 

Another “first” for this year’s event will be the 
presentation of a mechanics’ and servicemen’s clinic 
under the supervision of Rocky Jones of the OAMI 
of Springfield, Mo. This clinic is to be patterned after 
the one held at OAMI, and is expected to be one of 
the most popular events of the entire convention. It 
is to be held on one day only—Saturday, July 1. It 
will start at 8 am. and will continue to 6 p.m. All 
mechanics and servicemen of the dealer members are 
invited to attend. The cost of this part of the conven- 
tion will be defrayed by the association as a service to 
its many members. It is expected several hundred 
service men will be on hand for this up-to-the-minute 
class on the latest adjustments and information about 
the newest machines on the market 

Graduates of OAMI, who now reside in Chicago, 
will assist the manufacturers’ representatives at the 
various tables in order to present as much information 
in as short a time as possible. All attending will be 
given full answers to their problems and questions by 
factory superintendents of service, who are expected 
to be present on an assignment from each home office. 

“We feel this clinic will fill a long-felt. need for 
the dealers,” stated Jack Weiner. “Many dealers have 

(Turn to page 176, please) 
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(A SURE LIKE 
TO WORK AT MY 
NEW GF DESK 








Pre inaedeee she likes to work 
A at her new GF desk and so does 
every ofhice employee who is for- 
tunate enough to have one. GF metal 
desks in their lustrous gray finish 
and anodized aluminum trim iIn- 


crease employee morale. improve 


efficiency, make a favorable impres- 
sion on your customers and last in- 
definitely. You might be surprised 


to learn how little GF desks cost in 
relation to the good thev can do for 
vou. They are truly a worthwhile 


dollars and “sense” investment as 
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its modern...its metal 


.-o its America’s first 


choice...its a GF desk 


thousands of large and small com- 
panies have proven for themselves. 
Get the facts. Write for the folder 
—"“GF 1600 Line Desks” 


name of our nearest branch or dealer. 


and the 


The General Fireproofing Company, 


Dept. A-17 


GENERAL 
FIREPROOFING 


¢> 


Foremost in Metal Business Furniture 


. Youngstown 1, Ohio. 


DEALERS THR«¢ T THE WORLD 


© GF Co. 1960 
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Check these GF features and 
you'll see why the 1600 Line for 
years has been the world’s largest 


selling desk : 


1. Typewriter housed in 
either pedestal, as you prefer. 
Pedestal door swings out and 
typewriter bed is simply pulled 
forward. Elevator mechanism 
raises it automatically to working 
position, 

2. Planned for office pro- 
duction as scientifically as a 
modern turret lathe is designed 
for factory production, Ample con- 
venient space to work with and 
house the tools of the office worker. 


3. Resilient Velvoleum top 
provides ideal writing surface — 
satin-smooth, quiet, durable, stain- 
proof, moisture-proof, 


4.Decorative aluminum 
molding around top protects Vel- 
voleum from damage in shipping 
and moving, from cigarette burns, 
from gouges by chairs and clean- 
ers’ equipment, 


5. Interchangeable drawers 
permit quick rearrangement of 
any and all drawers to suit user's 
needs. 


6.Four-leg construction 
provides greater freedom for user's 
feet and chair movement, 

cleaning easier, permits closer 


spacing of desks without crowding. 


7.Rugged metal construc- 
tion throughout . . . no splinters 


or rough edges . . . no warping, 
shrinking or swelling . . . mois- 
ture-resistant, fire-resistant, 


8. Handsome in appearance 
—all edges and corners rounded 


—warm gray finish relieved by 
trim of sparkling aluminum. 


9. Low in lifetime cost —com- 
pares favorably in initial cost 
with any other desk —repair, main- 
tenance and refinishing expense 


negligible. 


The GF dealer's sales effort is aided by 
a strong national advertising program. 
The % page on the secretary's desk at 
left appears in Time, Business Week and 
other well-known magazines. 














Don’t just say... 
“ENVELOPES’’— 
say 


uality ark 


Say “Quality Park” and sell 
"Quality Park’ and you give your 
customers MORE than just envelopes. 
You build customer-satisfaction 

that means profitable repeat 
business. Quality Park means 
envelopes ...plus... 


* QUALITY... . that’s as much a part of 
every Quality Park envelope as it is 
of our name. High grade stock, 
heavy gumming, strong seams 
mean satisfaction. 


* PACKAGING ... not just boxes, 
but strong covered containers that 
outlast the supply of envelopes and 
keep the last envelope in perfect 
condition. 


* SERVICE... that means dependable 
supply to meet the demand. Quality 
Park envelopes are sold only 
through established dealers and 
modern production facilities assure 
prompt delivery of quantities large 
or small. Complete stock carried in 
Chicago warehouse. 


QUALITY PARK MEANS 
MORE THAN ENVELOPES 








The Quality Park 
Champion Clasp 


There’s a Quality Park 
Envelope for every 
envelope need... 


CHAMPION CLASP 
BLUE LINE AIR MAIL 
EXPANDING WALLETS 

VERTICAL FILE POCKETS 
TWO COMPARTMENT 
BANKER’S FLAP 
AIRWAY EXPRESS 
FILING and LEGAL 




















General Office and Factory, Quality Park, St. Paul 4, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 


Sold Through Dealers Only ! 
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7 GREAT NEWS Sensational New 
a Development In. 
Crepe Paper Industry by Reyburns 


INTRODUCES SCIENTIFICALLY HARMONIZED COLORS 















PHILADELPHIA: —A most outstanding advancement in the crepe paper industry, since that product 
was first introduced to craft workers and decorators many decades ago, is the new line of 
scientifically harmonized colors now being produced by The Reyburn Manufacturing Co., Inc. 
During their long and close contact over many yeors with s ond retailers of crepe 
paper, it became increasingly evident to Reyburn that many colors of crepe paper were 
seldom used by decorators and craft workers as such colors could rarely be used with others 
to form pleasing color harmonies. Hence the use of crepe paper generally was limited to but 
a few popular colors. The need was obvious 
for improved colors with a positive method 
for selecting accurate color harmonies, which 
would afford decorators and craft workers 
unlimited scope for the use of crepe paper in 
their arts. 








Solving the problem proved quite a 
formidable undertoking as it soon became 
apparent to Reyburn that the adoption of an 
improved color line would necessitate the 
abandonment of their established line’ in 
addition to the long arduous task of creating 
new color formulas. Firmly convinced however 
of the existing need for improved colors to 
increase the use of crepe papers generally, 
Reyburn began the task several years ago of 
completely revising their color line. After long 
experimentation and in collaboration with a 
nationally prominent colorist, their complete 
new line of scientifically harmonized colors 
was developed, based upon the researches 
and studies of noted color authorities. 


Color harmonized 


mn CREPE PAPER 
Me. 458 nue ; 
HE REYBURN manuracy 


GREEN 






RIN: 


CREPE PROOF 

The beautiful new colors of Reyburn's 
Color Harmonized Crepe Papers are true 
toned and perfectly balanced in their relation- 
ship to each other. Accurate color harmonies 
are thereby assured in any color combination 
the craft worker or decorator may select. 
Fifty-two colors are available in Reyburn's 
Color Harmonized Art Crepe Paper, their 
best grade, and fewer colors in Flameproof 
crepe papers and in the lower priced Utility 
and Quakerfold Crepe Papers. 


New Pocket Work Chart 
Facilitates Color 
Selection. 


Another Reyburn innovation is their new 
Pocket Work Chart for Color Harmonized 
Crepe Papers. Very attractively designed in 
convenient pocket size, the chart is replete 
with explanatory notes for its use and con- 
tains movable color scales of actual crepe 
paper somples. These ingenious scales enable 
the user to select and compare with ease an 
infinite variety of very pleasing and highly 
effective color harmonies. 





color harmonized crepe papers 





MADE EXCLUSIVELY BY 


"| The REYBURN MANUFACTURING CO.,INC. > moron ora 


dealers and decorators without charge upon 
| PHILADELPHIA 32, PA. BRANCH FACTORY, ROYERSFORD, PA. oe en nn een Reyburn 


uml WAREHOUSES: 4048 W. POLK ST., CHICAGO 24, ILL. - 612 E. SECOND ST., FORT WORTH, TEXAS Manufacturing Co., Inc., Phila. 32, Pa. 
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ROYAL TYPEWRITER APPOINTS SECRETARY 
David B. Collins, former assistant secretary-treas- 
urer, has been elected secretary of the Royal Type- 























DAVID B. COLLINS ROBERT S. MILLER 


writer Company and will continue to serve also as 
assistant treasurer. 
A graduate of Princeton University, Mr. Collins 


joined the typewriter company as an advertising as- 
sistant in 1931. He was promoted to general sales an- 
alyst in 1934, foreign statistician in 1937, branch sales 
correspondent in 1942, personnel manager in 1943, and 
assistant secreteary-treasurer in 1948 

To assist Mr. Collins in his new post, Royal has ap- 
pointed Robert S. Miller, former assistant personnel 
manager, to the position of assistant secretary. As 
Royal’s assistant personnel manager, Mr. Miller 
planned a job evaluation program for the company 

o ee 


DISPLAY APSCO AT CONVENTIONS 

A new booth featuring Apsco pencil sharpeners was 
initiated at the N.E.A. convention in Atlantic City, 
N. J., February 25 through March 2, and the booth also 
was seen at the N.C.E.A. convention in New Orleans, 
La., in April. 

The booth features Apsco’s complete line, with a 
pencil sharpener for every need. A major portion of 





AUTOMATIC PENCIL SHARPENER BOOTH AT 
N.E.A. CONVENTION, ATLANTIC CITY, FEB. 25-MAR. 2 


NEW 


the booth is devoted to a display of latest model sharp- 
eners and calls attention to Apsco’s precision-engi- 
neered cutters. 

Apsco pencil sharpeners are manufactured by the 
Automatic Pencil Sharpener Company, Rockford, II1., 
Beverly Hills, Calif., and Toronto,-Canada 
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ANOTHER McPIKE JOINS WEIS SALES RANKS 

John L. McPike, son of Harold McPike, vice-president 
and general manager of the Weis Manufacturing Com- 
pany, and grandson of Curtis McPike, who will be 
remembered for his connections with the old Rock- 
well-Rupel Company, Chicago, has become a member 
of the Weis sales staff. Mr. McPike will function as 
assistant to Harry Nichols, who has called on dealers 
in Michigan, Indiana and Ohio for more than a quarter 

















JOHN L. McPIKE 


of a century. In his new work John McPike will be 
of the third generation to be affiliated actively with 
the filing supply business. 
-_—__ 
ROCKWELL-BARNES MAKES SPECIAL FAN DEAL 
Recently appointed exclusive nation-wide distributor 
to the office equipment trade for nationally adver- 


Foe Coot COMFORT An ywHep ~ 
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ROCKWELL-BARNES COUNTER FAN DISPLAY 


tised Fresh’nd-Aire air circulators, Rockwell-Barnes 
Company, 35 E. Wacker Dr., Chicago 1, Ill., now offers 
scientifically designed office fans of all sizes and ca- 
pacities. These range from eight-inch personal table 
models to the 35-inch heavy duty circulators for large 
area cooling. The line includes portable units that fit 
easily into luggage for travel use, combination fan 
and heater units, and window ventilators, all finished 
in pastel colors. Available is a special fan department 
deal No. 1390, offering a basic inventory of 11 assorted 
personal model fans plus a free full-counter selling 
station display. Details are available from Rockwell- 
Barnes 
——-_- 
MRS. DEMAREE ON EUROPEAN TRIP 

Mrs. O. M. Demaree, president of Demaree Stationery 
Company, 908 Walnut St., Kansas City, Mo., planned to 
sail April 28 on the Queen Elizabeth to visit eight 
European countries before returning the latter part of 
June 
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Stylemaster Executive Line 


Stylemaster Associate Line 
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ister Departmental Line (Island Base) Stylemaster Departmental Line (Leg Type) 














You supply the correct unit from the Cee complete line... 





Your customers will listen with interest when you say, “This piece of 


equipment was designed by “Y and E” for exactly the job you have in 





mind.” ... You can say that with “Y and E” equipment because ’Y and E” 
makes a complete line of office furniture that is skillfully designed 


to fit each particular office job— at all administrative and clerical levels. 


it 
n 


. Also Makers of Quality Filing Systems and Supplies _ 





d 
g 
The Franchise that means 
. quality merchandise —_— 


: | MaWMAN 00 Fane MEG. ©. 


1015 JAY STREET - ROCHESTER 3,N. Y., U. S. A. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 

Offices of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff 

at the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park 

Ave., New York, will be happy to be of any possible service. While the facilities at New York are not so many 
as at Chicago, there will be found the same desire to serve. 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 





Manchester, April 1, 1950 

I hear that the National Association of Distributors 
of Office Equipment has been holding its annual gen- 
eral meeting. W. E. Sculthorp of 115 W. Nile St., Glas- 
gow, has been re-elected president of the Association 
and we hereby congratulate him on this further indi- 
cation of his standing in the world of office equipment. 

G. H. Stibbs, 388 High St., Rochester, has been re- 
elected secretary. 

Speaking of Glasgow reminds us that this is the 
Golden Jubilee year of Farquharson Bros., Ltd., Cyro 
Works, Anniesland, Glasgow, W. 3, who manufacture 
carbon papers, typewriter ribbons, duplicator inks, and 
stencil papers. 

In such a long time as 50 years a firm must produce 
good stuff in order to exist and the firm of Farquhar- 
son Bros. is no exception. Their many friends in the 
U. S. A. and Canada will be interested to learn of this 
Golden Jubilee. 

The firm has developed a new line of Tartan pack- 
ing, evolved purely for the American and Canadian 
markets. 

The firm will be exhibiting at the B. I. F. as manu- 
facturers of all carbon paper, inked ribbons and du- 
plicator inks (the only ones in Scotland) and overseas 
connections are assured of a warm welcome at the 
company’s stand. 

As we are mentioning the B. I. F. it is well to recall 
some of the achievements of the Gestetner Company, 
which firm is extending its works buildings at Tot- 
tenham (London.) 

To meet the steady demand for the famous Gestet- 
ner duplicators, 70 per cent of total production is 
reserved for export, but buyers on the home market 
may still obtain immediate delivery for the full range 
of Gestetner machines. It is expected that the works 
extensions, shortly to be completed, will enable the 
company to keep pace with requirements of buyers 
in Britain-and overseas. 

The full range of Gestetner duplicators at the 
B. I. F. will include a new 120 Model which has been 
evolved in response to the growing need for a low- 
priced machine capable of doing all the duplicating 
when short runs are the rule, yet embodying many 
of the exclusive features of the larger model. The 
new 120 has automatic counter, print adjuster and 
accurate automatic feeding for various thicknesses 
of paper. It has a maximum printing area of 814 x 
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123g inches, takes paper up to 87% x 145g inches and 
is fully covered by comprehensive guarantees. 
Rexel, Ltd., of London has just brought out a new 





NEW GESTETNER 120 MODEL DUPLICATOR 


reinforcing punch. This new appliance: reinforces the 
punched holes with a strip of self-adhesive tape, mak- 
ing it impossible for such papers to be torn in the files. 
This punch may also be used for ordinary punching 
by means of a one-finger adjustment. The design is 
in best modern style and all working parts are enclosed 
against dust or damage. 

The punch is in hammered grey stove enamel and 
nickel-plated finish and has plastic handle. All work- 
ing parts are rustproof and there are rubber feet to 
protect desk surfaces. 

A new stapler, too, has been evolved by the Rexel 
Company. This is the “Comet” stapler, which opens up 
completely for refilling and has no hidden parts to 
clog or go wrong. 

The “Comet” has a large loading capacity—210 
staples at a time—and is permanently guaranteed. 

Leabank Chairs, Ltd., Churchfields, Broxbourne, 
Hants., will be exhibiting the Leabank workchairs, I 
understand, at the B. I. F. These chairs have frames 
of steel construction in modern design, but what the 
writer likes particularly is the wide range of uphol- 
stery fabrics in new colors which are now available. 

One chair—for the secretary—which has proved very 
popular has a new combination of sage green Bedford 
cord with metallic grey enamel. 

Insofar as the trade is concerned, it must be said 
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pressure-sensitive 
tape applier! 


at re oe a No more curling of tape! No more sticky fingers! 

een tS eet oe Just touch the feeding end to the surface... zip 
EM, ms it to the length you want... snip it by pressing 
: _— the knob down...and it's on! It's a speedy, 


one-hand operation! Applies tape smoothly 
without a wrinkle! Saves tape! Saves time! 
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ew, at 
a“ te ¥ 
, Cres me - > = ts 
J age : we 
Pare = ye Everyone who uses pressure- 
c. $50%, #5 Ds * ‘ < 
-— . | > 


sensitive tape needs Tapex! Cash in on the 
tremendous need for this sensational new product! 
Made of unbreakable plastic in wine, green, grey and brown. 
Two sizes (each load a roll of tape up to 1296"): TAPEX A takes 
fape up to '2” width; TAPEX B takes tape up to %4” width. 
Retails profitably at $2.45 and $2.75. 
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Perfect for applying imprinted tapes! 
Tapex is the quickest, easiest 
way fo apply tape imprinted 
with prices, store name or 
advertising message. 






| ! 
f ¥ IN THE STORE =| IN THE OFFICE IN THE HOME IN INDUSTRY 
U “) sealing packages, | mending torn papers, wrapping gifts, | masking, stripping 
RS making displays, I sealing packages, storage containers, i negatives, shipping 
as J price-tagging, | binding records, repairing window | labels, mounting 
a ff decorating mounting data shades, books | posters 
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that there is not the same shortage in British shops 
for office equipment which existed at one time. This 
does not mean to say that all types of equipment are 
“easy” to come by. New typewriters, for example, are 
a case in point. 

But the days when “anything sold” 
hand equipment fetched an abnormally 
would seem to be passing. 

There is still a lot of criticism on the part of manu- 
facturers of wooden type office ene regarding 
the present timber position. 


and second- 
high rate 


Seek More Timber Imports 


The Timber Trade Development Association in Great 
Britain has been active in pressing for greater imports 
of material from abroad. The Association believes 
that if more timber were imported, then timber could 
once more fulfill its task for traditional-type wooden 
articles and steel, now being used for many of these 
articles, would then be released for other work. 

Insofar as the office equipment field is concerned, the 
situation seems to be that no matter how much timber 
were available, a section of the consuming public 
would still prefer steel furniture. By and large, there 
seems to be a hard core who prefer steel and others 
who prefer timber. Those in between are con- 
cerned chiefly with price considerations. 

An indication that Britain is slowly but surely recov- 
ering from the war is to be seen in the steadily im- 
proving quality of office equipment. Spare parts, for 
example, are much wider and more varied and this 
applies to those which will be offered at the B. I. F. 
by Typewriter Sundries Co., Ltd., of London. 

It is interesting to note that typewriter rubber platen 
shells are being produced in increasing quantities and 
big consignments have been sent overseas. Recovering 
service for the home market has, of course, been 
maintained at a high level of efficiency. 

The firm is an exceedingly progressive one and the 
managing director, during the past year, made jour- 
neys to the Americas and other representatives to the 
British Commonwealth and European fields. 

No doubt many readers of OFrrice APPLIANCES will 
recall having met the managing director of this firm. 
All old friends as well as new visitors are welcome at 
the firm’s stand at Olympia, F 53 


Introduce Filing System 


Milners Safe Company, Ltd., of London, has pro- 
duced a Milspan filing system which is, I understand, 
the least expensive of this kind on the market. 

This new filing system has already been introduced 
into Canada and will be more in evidence at the 
coming Trade Fair in Toronto. 

The firm claims that this is the simplest and most 
efficient system of its kind on the market. Each 
folder, or group of folders, is housed in its own pocket, 
which is suspended from a steel chasis. The pockets 
are interlocked in a concertina form so that it is 
impossible to lose a paper between the files. Addi- 
tional pockets can easily be inserted at any point 
without disturbing adjacent pockets. The outer bridge 
pieces are supplied in three colors and are provided 
with title slips adequately protected by transparent 
protectors. 

Briefly, advantages are declared to be greater visi- 
bility, no “dog’s ears,” bridge pieces in three colors, 
a flat, firm surface, no “jumping the rails” and no 
wedging. Last but not least is the advantage that 
the system will fit any standard type of filing cabinet. 

The whole operation of inserting a new file or remov- 
ing an obsolete one takes only a few seconds. 

———__o-—-o— 
REM-RAND HAS ERIE OPEN HOUSE 

Remington Rand held open house March 17 and 18 
in its new sales office and display floor at 711 French 
St., Erie, Pa. New products, new devices and new ideas 
were on display.—GET 


NCR LEASES KANSAS CITY BUILDING 

New, enlarged and more modern quarters are now 
being occupied by the National Cash Register Com- 
pany, Kansas City, Mo., leasing a two-story building 
at 1617-25 Baltimore Ave. The company had been lo- 
cated at 1526 Grand Ave., for 26 years. 

The new location occupies more than twice the space 
of the former site, having a size of 16,000 square feet. 
The company has maintained an office in Kansas 
City for nearly 60 years. 

The two-story Baltimore property has 37 feet on 
Baltimore with an extension at the rear to 75 feet. 
It is 110 feet long. Vacant space south of the building 
is used for parking. The National Cash Register Com- 
pany’s lease with the Oppenheimer Industries, Inc., 
owners of the building, is on a long-term basis. 

The structure, which was built in 1945, has under- 
gone a $50,000 remodeling job by National. 

The National Cash Register Company, whose terri- 
tory is the Kansas City area and 13 counties in Mis- 
souri and Kansas, handles cash registers, bookkeeping 
and adding machines on a sales and service basis. The 
new move will allow the firm to expand both its serv- 
ice and sales divisions. About 50 persons are employed 
by the company now, and this payroll will probably 
be enlarged after the move, C. E. Shockey, manager, 
said.—_GMH 


—_<- 


UTICA FIRM OBSERVES FIFTEENTH ANNIVERSARY 

The Vernon R. Evans Company, Utica, N. Y., ob- 
served its fifteenth anniversary in business on March 
10. President Vernon R. Evans greeted friends of the 
company on this day and received many floral pieces. 
Cigars and cigarettes were given to the men who called 


and carnation corsages and small souvenirs to the 
ladies. 
Previous to starting in business for himself, Mr. 


Evans sold office equipment at Grant’s Book Shop and 
was a member of the firm of the Pfleeger Business 
Equipment Company and a district representative of 
The Globe-Wernicke Co. He is a vice-governor of Dis- 
trict No. 2 of National Stationers Association, a trustee 
at the New York Institute of Applied Arts & Sciences 
and active in civic affairs. 

Vernon R. Evans Company is exclusive dealer for Art 
Metal Construction Company, Sikes Company, Sta- 
tioners Loose Leaf Company, Allied Carbon & Ribbon 
Company and American Writing Paper Company. 

The firm also represents Standard Furniture Com- 
pany, National Blank Book Company, Boorum & Pease 
Company, The Globe-Wernicke Co., Bates Manufac- 
turing Company, Ace Fastener Corporation and Ester- 
brook Pen Company. 

Ne 


MAGEE NAMED MANAGER OF NEW DIVISION 

S. Jefferson Magee, formerly with L. B. Herr & Son, 
Lancaster, Pa., was recently appointed manager of the 
new office supply and equipment division of Feldser 
Printing & Office Supplies, Lancaster, Pa. Mr. Magee 
has had 14 years of experience as an office equipment 
and supply salesman. 

This new division of the company started operations 
April 1, carrying a complete line of office supplies and 
equipment in addition to the large printing facilities 
operated by the firm. 

The Sidney Feldser printing firm has been in exist- 
ence and serving Lancaster industry with printing 
needs since 1920. The slogan is “Your Logical Source 
Since 1920.” 

—— < 
EGRY REGISTER TO OPEN BRANCH PLANT 

The Egry Register Company of Dayton, Ohio, has 
leased the Lidco Building at Leipsic, Ohio, and will 
move part of its equipment to form a branch of its 
manufacturing plant there. According to the president 
and general manager, Lawrence Rauh, operations will 
be started as soon as machinery can be placed and 
personnel trained to operate it. 
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LYON 


...the High Profit line to sell 
HERE’S WHY: 


1 Large Discount —assures you of good mark-up and profit. 





2 Diversified Markets— probably every one of your present custom- 
ers is a good prospective steady buyer for many items in Lyon’s 
broad line. 


3 Easy to Sell—a merchandising and selling catalog —simplified pric- 
ing—unit packaging, backed by direct mail campaigns that sell. 


4 Direct-to-Dealer-Prices—buy direct from the factory at prices 
based on volume production. 


5 Factory Co-operation—a Lyon man as near as your telephone. 
Lyon District Offices and representatives in principal cities are re- 
sponsible for serving Lyon dealers in their territories. 


6 National Advertising—Lyon reaches buying and specifying per- 
sonnel in all markets for Steel Equipment —factories, shops, schools, 
offices, etc. Lyon is the largest user of advertising in the industry. 


MAIL THE COUPON for detailed information 


METAL PRODUCTS, INCORPORATED 
General Offices: 528 Monroe Avenue, Aurora, Illinois 
Factories: AURORA, ILL., YORK, PA., CHICAGO HEIGHTS, itl 
Sold Nationally through Factory Branches and Dealers 










LYON Metal Products, Incorporated 
528 Monroe Ave., Aurora, Ilinois 


Please send me information about the Lyon dealership. 







NAME 












ADDRESS 








City 











A PARTIAL LIST OF LYON PRODUCTS 


® Shelving ® Kitchen Cat ts ef p - 
* Lockers * Display Equipment ° 
* Wood Working Benches * Hanging Cabinets °F 


* Economy Locker Racks ® Welding Benches e[ w 
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PLANS COMPLETE FOR N.O.M.A. INTERNATIONAL 
CONFERENCE AND EXPOSITION IN CLEVELAND 
This year’s gathering of N.O.M.A. in Cleveland, May 

21-24, marks the thirty-first year of association activity 

for the organization. Following numerous chapter 

meetings and teas, the big annual gathering gets off tc 

a flying start at the chapter presidents’ dinner on Sun- 

day evening, May 21, held annually as a tribute to the 

116 chapter leaders. It is a night of recognition of past 

national presidents and for the presentation of the 

Leffingwell Medal and Fellowship Award. Members 

from 44 states and five Canadian provinces will be pres- 

ent at the dinner. 

Monday is a day for getting down to business in the 
technical sessions. The annual business meeting will 
also be held, at which time the new national officers 
are elected and take over. Another full schedule of 
technical sessions is planned for Tuesday, followed by 
the annual banquet on Tuesday night. The annual 
gathering concludes with a luncheon on Wednesday, 
May 24. 

The annual exposition, which swings open its gates 
at 1 p.m. on Monday, will present a total of 84 exhibits, 
featuring the newest and best in business equipment 
and machinery. In the 33 hours the exhibit is open, 
every member and guest will be provided ample op- 
portunity to make a detailed inspection of everything 
new in office efficiency devices and equipment. 

For the third year, the backing and co-operation of 
the Wood Office Furniture Institute, Metal Business 
Equipment Industry and Office Equipment Manufactur- 
ers Institute will contribute much to the scope and 
success of the exposition. 

Exposition hours at the Cleveland Public Auditorium 
will be as follows: 

Monday, May 22—1:00 p.m. to 10:00 p.m 

Tuesday, May 23—10:00 a.m. to 10:00 p.m 

Wednesday, May 24—10:00 a.m. to 10:00 p.m 


OO 


MAKE PLANS FOR DISTRICT 3 REGIONAL 

Charles W. Lukens of Yeo & Lukens Company, Phila- 
delphia, Pa., governor of District No. 3, NSA, has an- 
nounced that plans are near completion for the re- 
gional meeting to be held June 19 and 20 at Atlantic 
City, N. J. This session will have the full assistance of 
the Penn-Mar-Va Travelers Club. 

Governor Lukens announces the following will act as 
chairmen: 

General Chairman—Russ Ashley, Ashley-McCormick 
Company, Bridgeton, N. J. 

Program—Sam Rosendorf, Jr., Southern Stamp & 
Stationery Company. 

Registration—Harry Sheppard, Pittsburgh Stationery 
Company, Pittsburgh, Pa. 

Entertainment—Harry Tehan, Jr., Cooke & Cobb Co. 

Hotel—Ben Wachtel, Parker Pen Company. 

Golf—Richard M. Graff, Esterbrook Pen Company. 

The sessions will be held at the Chalfonte-Haddon 
Hotel and air-conditioned rooms will be available for 
all meetings. Those registering under the American 
plan at the hotel will have the luncheons and banquet 
credited to their room account. 

Governor Lukens states that there will be a big name 
speaker at a combined luncheon on Monday for mem- 
bers and wives. A dealer session is planned 
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PHILADELPHIA STATIONERS ASSOCIATION MEETS 

With an attendance of 50 members and guests, the 
Philadelphia Stationers Association held their regular 
monthly meeting on Thursday evening, March 16, at 
the Robert Morris Hotel, Philadelphia, Pa. 

In opening the meeting, President Joseph A. Snitzer, 
Automatic Printing Company, Philadelphia, expressed 
his pleasure in seeing such a good attendance. The 
following guests were then introduced: Al Stecker, 
Eureka Specialty Printing Company; Bernard Spector 
and Al Szatmary, both of Commercial Office Supply 
Company, Philadelphia, Pa.; Harry Lynn and John 
Basford, both of Esterbrook Pen Company; John L. 
Gallup, OFFICE APPLIANCES; William Hintz, William G. 
Hintz, Inc., Reading, Pa.; Ned Baynon, Boorum & Pease 
Company, and Joseph Roberts, American Stamp and 
Stationery Company, Allentown, Pa. 

After reading of the minutes of the previous meet- 
ing by Secretary Joseph Dunn, William F. Murphy’s 
Sons & Company, the treasurer’s report was given 
by Bernard Dieckhaus, Dieckhaus Stationers. Ed Eis- 
enstein, Shanahan & Company, chairman of the 
speakers’ committee, reported progress in obtaining 
speakers’ for future meetings. George Wustner, Wil- 
liam F. Murphy’s Sons & Company, chairman of the 
trade customs committee, reported progress in getting 
a number of manufacturers to fair trade some of their 
products. Thomas Stagg, Hoskins, Inc., expressed the 
opinion that fair trade will eventually be adopted by 
many manufacturers in the industry. President Snit- 
zer announced that the next meeting will be held at 
the Lehigh Country Club in Allentown, Pa. In this 
connection, Joseph Roberts, American Stamp and Sta- 
tionery Company, Allentown, Pa., announced that a 
fine reception is in store for the group and urged 
members to send in their reservations early so suit- 
able arrangements can be made for their accommoda- 
tion. A chartered bus will be available to transport 
the group leaving Philadelphia in the early afternoon. 


Selling Aids Discussed 


Members of the Penn-Mar-Va Travelers Club were 
then asked to give a short talk on selling aids ren- 
dered by manufacturers and their sales representatives 
to help dealers sell their products. The first to re- 
spond was George E. Harscheid, National Blank Book 
Company, who defined a salesman as “one whose occu- 
pation is to sell” and a good salesman as “one who 
works with his hands, head, heart and feet,” using all 
his facilities to the end that he renders a real service 
to his customer. In pointing out that one of the most 
important departments in the stationery store is that 
of record equipment and supplies, he recommended 
that a series of sales meetings would be beneficial to 
the dealer in order to educate his personnel with the 
product and learn of the best method of presentation 
and selling. In conclusion, on behalf of his company, 
he offered to provide a series of educational meetings 
consisting of five sessions for dealers’ salesmen. 


Writing Instrument Promotion 


Ben Wachtel, Parker Pen Company, reminded his lis- 
teners that fountain pens are bought as gift items 
as well as for personal use and called attention to 
the fact that fountain pen manufacturers spend be- 
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tween four and five million dollars yearly to create a 
demand for their products. Pointing out that no other 
item in their store enjoys so much creative advertising 
as fountain pens, he earnestly urged stationers to make 
good use of promotional material supplied by manu- 
facturers. Declaring that fountain pens can be made 
a profitable part of the stationer’s business if proper 
attention is given to that department, he suggested 
clean, well-lighted stores and attractive window dis- 
Plays be tied in with timely advertising. In closing 
he reminded his listeners that fountain pens are a 
good item in stores and a good business is to be had 
if the dealer will go after it. 

' Richard M. Graff, Esterbrook Pen Company, told of 
the many years spent by manufacturers and their 
sales representatives in learning all there is to be 
known of their products. Declaring that constructive, 
helpful information designed to help dealers in every 
way possible is made available by the manufacturer, 
he urged dealers to take advantage of that material. 
He, too, advocated the holding of sales meetings so 
that the dealers’ salesmen might become thoroughly 
acquainted with the manufacturer’s whole line and 
thereby render a better service to their customers. In 
conclusion he suggested another effective way to be- 
come familiar with manufacturers’ products is by con- 
ducted tours through their plant, such as is arranged 
by the Esterbrook Pen Company, enabling the dealers’ 
salesmen to see in detail the many operations that go 
into the making of the product he sells. 

The balance of the evening was devoted to open 
discussion on problems of interest to the association 
and the industry. 

—- © 
PLAN CINCINNATI DINNER, GOLF PARTY 

The Queen City Chapter of Fifth District Travelers 
Club and the Cincinnati Stationers Club have an- 
nounced plans for the fourth annual dinner and golf 
party to be held at the Kenwood Country Club, Ken- 
wood Rd., Cincinnati, on Tuesday, June 13. Prizes will 
be offered to golfers and non-golfers 

_F. E. Zinkhon is chairman for the Queen City Trav- 
elers. 

The stationers’ committee is composed of Frank Wil- 
lenborg, Howard Armstrong and Mel Kleier and the 
travelers’ committee includes Art Frey, Jim Crell, Don 
Hanover and Cal Long. 
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CONNECTICUT VALLEY STATIONERS MEET 

The Connecticut Valley Stationers’ Association held 
its regular meeting on March 29 at Ceriane’s Cafe 
Mellone, New Haven, Conn. President Ray Scheppach, 
Scheppach & Goekler, New Haven, Conn., called the 
meeting to order and after dispensing with the regu- 
lar business, plans were made for the June outing. 
A motion was unanimously approved that “the golf 
committee be started off on the road to having an 
all-out party complete with trimmings.” It was rec- 
ommended that the committee submit specific plans at 
the next meeting 

John Dwyer, manufacturers’ representative, stated 
that plans for the regional meeting, to be held in June, 
were progressing very well. 

A motion was unanimously approved that Vice- 
president Charles B. Burt, Burt & Dell, Hartford, Conn., 
and his committee be empowered to procure the 
Charles P. Garvin Memorial lectern and gavel and that 
the lectern be appropriately inscribed as best deemed 
fit by the committee. It was agreed that a carrying 
case should also be provided. 

. —- 


COMDA MEMBERSHIP DRIVE BIG SUCCESS 

The monthly meeting of the Chicago Office Ma- 
chine Dealers Association held in the Maryland Hotel 
on March 14 was something special. About 30 were 
present to enjoy a period of entertainment and then 
participate in the business meeting presided over by 
Larry Walter, Peter Paul Mechanical Service, presi- 
dent of the association. 

Primarily the reason for the large attendance was 
the successful new membership drive conducted by 
Bob Goldblatt, Star Typewriter Company. For the 
duration of the drive, the normal $50 initiation fee 
was waived, making it possible for prospects to be- 
come members by payment of the regular $25 mem- 
bership dues. As chairman of the drive, Mr. Goldblatt 
made printed contact with a large number of eligible 
non-members in the state of Tllinois. Twenty-one 
accepted the invitation to join the association. Fif- 
teen of them are in the accompanying picture. 

As general chairman of the Chicago convention 
committee for the National Office Machine Dealers 
convention, Jack Weiner, Belmont Typewriter Sales 
& Service, Chicago, spoke enthusiastically about the 
NOMDA annual assembly scheduled for the Palmer 





FIFTEEN OF 21 NEW MEMBERS WHO JOINED COMDA AT THE MARCH MEETING 


In the center of the front row is Bob Goldblatt. Star Type- 


writer Co., Chicago, Ill.. who was responsible for bringing 
in the gg ae to the association membership. Seated: 
James H. rs, Office Machines, Chicago, IIl.; ert Tan- 


ra, Evanston. Ill.; J. J. Barrson, Superior Typewriter Service, 
¢ Mr. Goldblatt: Erwin Graf. E. Graft & Co., Chicago: 

oseph Weber. Weber Addressing Mach. Co., Mt. Prospect, 
ll.; Richard F. Hoyt, Duplicopy Co., Chicago. Standing: 
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Tom Murrin, Murrin Equip. Co., La Salle, Ill.; Robt. E. Lytle. 
Lytle Business Machine Co., Chicago; G. Graff. Speed-O-Print 
Corp.; Chas. F. Loch, Loch Business Machine Co., Blooming- 
ton, Ill.; John P. Berg and Bob Hansen, both ABC Business 
Machine Co., Chicago; E. A. Reifler. Autocopy, Inc., Chicago; 
Ken Gilbanks, Business Specialties Engineering Co., Chicago; 
Wm. Irving, Franks Office Machines Delivery Service. Chicago. 
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* From all points of the compass comes praise of the sen- 


sational new models of EMECO Aluminum Chairs! Now is 
the time to see and sell this leadership line—-EMECO— 
representing true craftsmanship in aluminum furniture. 
Design, construction, comfort and appearance that set a 
new standard—plus VALUE that gives you a powerful 
competitive edge. A chair for every office and institu- 
tional need. See our convincing new catalog NOW. 


Write or Wire. Franchise dealers now being selected. 
EMECO CORPORATION * HANOVER, PENNA., U.S. A. 
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House, Chicago, next July. Harvey Miner, Miner 
Business Machine Company, Kankakee, Ill., a NOMDA 
regional governor, also spoke briefly about the com- 
ing convention. The meeting was concluded with a 
general discussion of problems related to service and 
repair of office machines. 

*—- - 

BOSTON STATIONERS ELECT OFFICERS 

The annual meeting of the Boston Stationers As- 
sociation was held at the Hotel Puritan on March 
20 with 64 members and guests present, reports Sec- 
retary Harley Lewis, Ward’s Stationers, Boston. 

President Harry A. Azoff, Federal Stationery Com- 
pany, Boston, presided and Bernard Willander, 
Thomas Groom & Company, Inc., gave the nominating 
committee’s report for the following slate of officers: 

President—John W. Murray, Murray’s, Inc., Med- 
ford, Mass. 

First vice-president—Bob Slate, Bob Slate Company, 
Cambridge, Mass. 

Second vice-president—Edward F. Stockwell, Ameri- 
can Pencil Company. 

Third vice-president 
Company. 

Executive committee—James W. Crowe, L. E. Muran 
Company, Boston, Mass., William Kushner, Adams 
Stationery Company, Boston; John Witte, Mittag & 
Volger, Inc.; Philip F. Pike, Minnesota Mining 
& Manufacturing Company: Michael Ohanian, Wil- 
son Jones Company; E. H. Knapp, Victor Safe & 
Equipment Company; Charles P. Anderson, Thomas 
Groom & Company, Inc., Boston. 

Historian—Harry L. Chandler, Adams, Cushing & 
Foster, Inc., Boston. 

Auditor—Arthur L. King, Ward’s, Inc., Boston. 

Membership—William J. McManus, Thorp & Martin 
Company, Boston; Charles F. Crowley, Adams, Cush- 
ing & Foster, Inc., Boston; James W. Hayes, Blake & 
Rebhan Company, Boston. 

These new officers were voted in and then intro- 
duced. The new president, John W. Murray, delivered 
a well-received acceptance speech and then presented 
Retiring President Harry Azoff with a gold-banded 
gavel and a past president’s diploma. 

Guest speaker was Wallace G. Strathern, director 
of training for Eastern Gas & Fuel Associates on the 
subject, “Standing Still or Going Ahead.” It dealt 
primarily with selling and human relations. 

*—2>¢ = 


NEW YORK OFFICE EQUIPMENT DEALERS MEET 

The regular monthly meeting of the Office Equip- 
ment Dealers of New York was held on Monday eve- 
ning, March 6, at the Brass Rail Restaurant, New 
York, N. Y., with President Guy Rentsler, Remington 
Rand, Inc., presiding. 

At the close of dinner, after extending greetings, 
President Rentsler called for committee reports. Treas- 
urer James Glenn, Manhattan Desk Company, the first 
to respond, reported the treasury in good shape. He 
was followed by Seymour L. Nathan, Charles S. Na- 
than, Inc., who gave the report of the finance com- 
mittee. 

Announcement was then made of the death of Ray- 
mond Henry, Itkin Brothers, and all stood with bowed 
heads in respect to his memory. 

Chairman of the NOFA program committee, Bernard 
H. Hemlich, Regan Office Furniture Corporation, an- 
nounced that a plan for national advertising by NOFA 
is being considered by the committee. It was submitted 
to the NOFA officers’ conference on March 22 after 
which it was presented at the NOFA convention on 
March 23-25 at the Hotel Commodore, New York, N. Y. 
He then introduced the guest speaker of the evening, 
Gordon Gross, who was pinch-hitting for John J. Mc- 
Kenna, public relations counsel, who was unable to 
attend. He stated that the purpose of the proposed 
advertising campaign is to awaken businessmen, both 
nationally and locally, to purchase new office furnish- 
ings and equipment from dealers who are members of 


Fred T. Bowes, Eagle Pencil 
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NOFA and promote confidence in those dealers who 


display the NOFA insignia. With the aid of large 
blow-ups of the first three proposed advertisements 
of the campaign, he went into details of the copy, 
stressing the important points to be covered in order 
to accomplish their objective. He called attention to 
the advantage of additional promotional material, such 
as store display, placards, mat service, tags and decals, 
which will be made available to the dealer to tie in 
with the campaign. 

At the conclusion of his presentation considerable 
discussion took place, with the result that a resolution 
of approval by O.E.D. of New York and recommenda- 
tion that the plan be proposed at the NOFA conven- 
tion was passed. 

The balance of the meeting was devoted to open 
discussion of problems of importance to the associa- 
tion and the industry. 

amnstsnicsapilialiliieadies castes 
GUILD CLUB HOLDS TORONTO MEETING 

The monthly meeting of the Toronto division of the 
Stationers Guild Club was held on March 8 in the Oak 
Room of the Union Station. 

More than 90 members heard Reg. C. Everett of 
Grand & Toy, Ltd., speak on “Are You a Cog or a Clog.” 
He held up the stationery business as a profession 
and challenged members of his audience to apply 
themselves to their work and keep things running 
smoothly. Special entertainment was provided by 
Charlie Colville, magician and ventriloquist. A dele- 
gation of stationers from Hamilton, Ont., attended the 
meeting. 

© 
NEW JERSEY STATIONERS HOLD ANNUAL PARTY 

The annual dinner and St. Patrick’s party of the 
Stationers Association of Northern New Jersey was 
held on Friday evening, March 17, at the Robert Treat 
Hotel, Newark, N. J. 

After an hour of cocktails and good fellowship, about 
150 members and guests answered the call to dinner 
in the grand ballroom, where they enjoyed a delicious 
roast beef repast. A festive atmosphere prevailed as 
all donned green and white paper hats in honor of St. 
Patrick. Joe Lanahan, Joseph Dixon Crucible Com- 
pany, was prevailed upon to lead the group in singing 
some good old Irish songs. He was followed by genial 
Leonard A. Mathews, Weis Manufacturing Company, 
who related a number of humorous stories. 

President A. Siminoff, Colonial Stationery Corpora- 
tion, Newark, N. J., extended greetings and a hearty 
welcome and expressed the hope that all would enjoy 
the splendid entertainment to follow. He then an- 
nounced that Victor Quinn, Standard Stationery Com- 
pany, Newark, N. J., was celebrating his birthday and 
all joined in singing, “Happy Birthday To You.” On 
behalf of the association he thanked the entertain- 
ment committee for doing a fine job and called upon 
Chairman Martin E. Escoffier, Clinton Stationery Com- 
pany, Newark, N. J., to take a bow. 

Robert Reichman, Mooney’s, Inc., New York, N. Y., 
governor of N.S.A. District No. 13, when called upon 
to say a few words, reminded his listeners that the 
13th District convention would be held on March 23 
and 24 at the Statler Hotel, New York, N. Y., and ex- 
tended a cordial invitation to all to attend. President 
Siminoff announced that the NSA 3rd District con- 
vention would be held on Monday and Tuesday, June 
19 and 20, at the Chalfonte-Haddon Hotel in Atlantic 
City, N. J. He then called upon J. S. Libien, Libien 
Press, New York, N. Y., to assist in the distribution of 
a large number of gifts contributed by manufacturers. 

An excellent floor show was presented under the di- 
rection of Lional P. Stapleton, the well-known pro- 
ducer. It consisted of a variety of acts, both amusing 
and entertaining, and a number of Irish songs were 
sung as befitted the occasion. 

Music was furnished by Al Pickar, Acme Stationery 
and Printing Company, Newark, N. J., and his orches- 
tra. Credit for the successful affair goes to the follow- 
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Your ideas only count when you get them into 


: action . lake that selling idea that hit you at 
1:45 yesterday afternoon. Wouldn't it have been 

t , . “5 

- really dynamic if 600 of your dealers were work- 

n ing it foday- 

J 

7 [The new OLD TOWN liquid duplicator makes 

y 

A that possible . . . and economically too. 


Simply dictate for typing on an ordinary type- 


writer. In a matter of seconds the original is in 


the OLD TOWN duplicator. Presto! beautiful, 
: , sharp copies start flowing almost faster than you 
can count them. An idea at 4:45 — in the mails 
) as a working money-maker before closing time. 
NO MODERN OFFICE SHOULD BE WITH- 
; OUT THIS MACHINE. Transforms your ideas 
3 and instructions into profitable action...in 


minutes for pennies. 


Without the use of stencils, mats. type, ink or 
gelatin it will reproduce anything written, typed 


or drawn, in one or several colors all at once. 


. HUNDREDS OF USES 


Sales Letters Stock Lists Purchase Orders 

House Organs Specifications Payroll Systems ’ 
Bulletins Quotations Inventory Reports 

Notices Postcards Instruction Forms 

Price Sheets Contracts Graphs & Drawings 

Estimates Order-Billing News Releases 

Statements Reports School Papers 

Get in touch with OLD TOWN for a demonstration 
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aaune | RIBBON & CARBON CO., INC., Brooklyn 17, N. Y. 





»S ANGE 


AN FRAN World’s foremost maker of duplicating supplies... 
pioneer in the chemistry of liquid process duplicating. 


Makers of the finest inked ribbons and carbon papers for every conceivable use 





ing entertainment committee: chairman, Martin E. 
Escoffier, Clinton Stationery Company, Newark, N. J.; 
Abe Siminoff, Colonial Stationery Company, Newark, 
N. J., and Rupert L. M. Jacobus, Edward Madison Com- 
pany, Montclair, N. J. 

Officers of the association are: 
noff, Colonial Stationery Company, 
first vice-president, Charles Charrier, Crescent Press, 
Belleville, N. J.; second vice-president, Jerry Santry, 
Boorum & Pease Company; treasurer, Martin E. Escof- 
fier, Clinton Stationery Company, Newark, N. J.; sec- 
retary, Rupert L. M. Jacobus, Edward Madison Com- 
pany, Montclair, N. J. 


president, Abe Simi- 
Newark, N. J.; 


oo ee 


DWIGHT BRIGGS HONORED AT 12:30 CLUB 

A well-merited honor was extended to Dwight N 
Briggs, Sun Rubber Company’s popular representative, 
by the Stationers 12:30 Club of New York City at a 
dinner on his birthday, March 20, at Rosoff’s Restau- 
rant in New York City. A large attendance was pres- 
ent to do homage to Mr. Briggs and share in the eve- 
ning’s pleasure. 


As dinner drew to a close, several of the group 
marched into the dining room with candles and a 
special birthday cake and presented it to Mr. Briggs 


President Mortimer Libien, Libien Press, New York, 
N. Y., welcomed the diners. He reminded the assem- 
bled group of the main purpose of the gathering and 
read several testimonials and telegrams which bore 
witness to the sterling character of Mr. Briggs and 
recounted his long interest and intensive efforts in 
behalf of the club and in the promotion of its ideals 
Ever since the club began, Mr. Briggs has served the 
club in some official capacity, as president, secretary 
and treasurer, an elective office in which he now con- 
tinues his service to the club. He was not content 
that the club should function merely as a social or- 
ganization, but with the able assistance of others to 
whom he gave full credit he sold the membership on 
adopting measures which have added greatly to the 
security and success of the individuals 


Presented with Watch 


On behalf of the club, President Libien presented 
the honored guest with a beautiful wrist watch as a 
token of esteem and gratitude of each member 

To the ringing notes of nearly 100 male voices in 


‘For He’s A Jolly Good Fellow,” Dwight, as he is fa- 
miliarly known, was visibly affected by the praise and 
this evidence of the goodwill and appreciation of the 
group. In his customary humble and friendly manner, 
he acknowledged the gift and expressed his sincere 
gratitude for these manifestations from his fellow 
members. Reminiscing, he covered much of the early 
history of the club, mentioning in passing some of the 


stalwarts who had made the organization. He said 
that in his experience with the 12:30 Club he had 


made a lot of fine friends from whose friendships he 
had benefited greatly. That his friends considered 
his efforts of sufficient value to so honor him was a 
source of great gratification and pride 


Remembers His Hosts 


That each of those present might carry away with 
them a small token of his esteem, Mr. Briggs presented 
each with a handsome memo wallet as they filed by 
the head table and shook hands with the guest of 
honor 

As Dwight was a former member of the staff of 
OFFICE APPLIANCES, we, too, attest his sterling qualities 
as a man and a friend and join his associates in the 
Stationers 12:30 Club in wishing him “Many happy 
returns.” 


—--<- 


BEN FIELD JOINS FEDERAL EQUIPMENT 

Federal Equipment Company, Washington, D. C., 
recently announced the appointment of Ben Field as 
representative in Michigan and Ohio. Mr. Field is 
well known to office furniture dealers, having been 
associated with Gunn Furniture Company and Michi- 
gan Desk Company for many years and more recently 
with Murray Furniture Company 


—< 


CLARY APPOINTS W. S. “BILL” WATKINS 
W.S. “Bill” Watkins has been named dealer district 
manager for the southeastern part of the United States 
by Clary Multiplier Corporation. Mr. Watkins was for- 
merly western district manager for Clary. His new 
assignment takes him into one of the fastest growing 
sections of the country industrially, according to Mar- 
vin S. Bandoli, vice-president in charge of distribution. 

Mr. Watkins’ headquarters will be in Atlanta, Ga 





DISTRICT 8 NSA PLANNING MEETING 





Shown in attendance (left to right) at the convention pre-planning 
meeting of District No. 8 NSA on March 25 at the Continental Hotel 
in Kansas Cit Mo.. are: standing—D. A. “Dan’’ MacDougall, Sta- 
tioners Loose Yoat Co., secretary-treasurer, Midwest Travelers Club: 
Bill Pickering, a Faber Pencil Co.. president of Midwest 
Travelers Club; J. Wren Jr., House of Wren, Oklahoma City. Okla.., 
overnor of Lights District; Miss Vivian Fairow and Paul Baird, 
eo. E. Baird & Son, Kansas City, Mo.; Art O. Pfister, Smead Mig. 
Co., vice-president Midwest Travelers Club; W. E. Tucker, Schooley 
Printing & Statione Co.. Kansas City. Mo.; George T. Wall. Art 
Metal Construction So.; Roy Moreland, Schooley Printing & Station- 
ery Co.; Irving W. Shockley. Samuel Dodsworth Stationery Co.; Kan- 
sas ei Mo., ~y oY of Ei hth District; Jay Wilcox, Schooley Print- 
a * neeeet Co.: iddler, Dougherty Stationery Co., EKan- 
sas Mo.; A. 3 cae beio™ Sengbusch, Sengbusch Self- Closing 
tm " Co. and Dave Neuhaus, manufacturers’ representative. 
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uipment Co., 


Seated at left table—Jack Baney, ay! E Pratt. Kans., 
lieutenant governor. Eighth District: andes, Schooley Printing 
& Stationery Co.; P. L. Willson, ata, City Stationery Co.; Lyle S. 
Turner, W. A. Sheaffer Pen Co.; Ed J. Shelpman, Shelpman’s, Spring- 
field, Mo.; William B. Bohart, Eberhard Faber Pencil Co.; John D. 
Lathrop, F. S. Webster Co.; Fred E. Piaff. Omaha Printing Co.. 
Omaha, Nebr., lieutenant governor Ei hth District; Ray ©. Eline 
orang Stationery Co., Kansas City. Mo.; F. A. ‘Art’ Reed, Latsch 
Bros. =e Lincoln, Nebr., general chalemen of convention; W. F. 
““Bill’’ Cromwell, Eaton Paper Corp., and Robert H. Krohne. Ameri- 
can Lead Pencil Co. Seated, right table—Don F. Brown, Rader Office 
Equip. Co., Omaha. Nebr.; A. D. “Al’’ Lent. The Carter's Ink Co.: 
Vaughan T. Williams Schooley Printing & Stationery Co., secretary 
Eighth District; J. J. ‘Jimmy’ O’Brien, Boorum & Pease Co.; James 
R. Lang, Junction City Office Supply Co., Junction City. Kans., and 
Leonard B. Wilcox. Roberts Printing & Stationery Co., Hutchinson, Kans. 
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4900 Installation by Dancker & Sellew, Inc., N.Y.C. 
lhe $900 Groupe 08 


... Still setting the pace for high-quality modernism in Office 


|! 29E 5 Furniture . . . with twelve different units from which to com- 
pose functional and harmonizing settings . . . with twelve 
y distinctive features of construction . . . assures the Office- 
vy, 
: 7 “ 12) Planner of a thoroughly successful and satisfactory selection. 
~ 9 10 i 


lIlustrated above: Model 4927 Executive Conference Desk. Size of Top: 76” x 39”. Base: 60” x 30”. Adjustable Height. 
Finished in Smooth-to-Touch, Hard-to-Wear, Lustrous Walnut.The hit of the NOFA Show in Beautiful Palomino Finish. 


Standard FURNITURE COMPANY _ HERKIMER, NEW YORK 





WE ARE PROUD TO BE REPRESENTED BY LEADING OFFICE EQUIPMENT BUSINESSMEN THROUGHOUT THE UNITED STATES. CONSULT YOUR LOCAL 
REPRESENTATIVE OR WRITE DIRECT TO US FOR INFORMATION. 





9¢'3 net standard untess ca Manufactured by the Standard Furniture Company, Herkimer, N. Y. 
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FIRE CAUSES HEAVY LOSS TO ZELLER FIRM, 
DES MOINES STATIONERY COMPANY 

Mr. and Mrs. Frank Zeller, owners of the Des Moines 
Stationery Company in Des Moines, Iowa, were enjoy- 
ing a well-earned Florida vacation when word reached 
them that a devastating fire had engulfed their place 
of business on Sunday night, March 12. 

The fire, preceded by a minor explosion, destroyed 
the Zeller store, damaged an adjoining motion picture 
theater, and spread to a hotel roof before being con- 
trolled. 

Damage was estimated at more than $200,000 by fire 
department officials. 

The fire is believed to have started in the basement 
of the Des Moines Stationery Company. At the height 
of the fire, the roof of the firm building plunged 
through the second and first floors into the basement. 
Owners of the building were the 40 & 8, fun-making 
organization of the American Legion, who purchased 
it six years ago at a cost of $90,000. 

Preliminary estimates of the merchandise loss of the 
Zellers were from $70,000 to $100,000. 

Upon receipt of word of the stationers’ loss, many of 
their sources of supply offered them priority service 
and any other assistance within their means. 

- <> © 


NAMES TOP MEN FOR NSA CONVENTION 
President Earl Kochheiser of the National Stationers 
Association has appointed his chairman and co-chair- 
man of the Forty-fourth Annual Convention to be held 

at the Stevens Hotel in Chicago September 24-28. 
The general chairman is to be Russell E. Ragan. 























RUSSELL E. RAGAN R. A. MAISH. JR. 


American Pad & Paper Company, 333 N. Michigan Ave., 
Chicago. Rus served ably as co-chairman in 1949. 

His co-chairman is to be R. A. Maish, Jr., Dennison 
Manufacturing Company, 62 E. Randolph St., Chicago 

Like Mr. Ragan, Ralph has given freely of his time 
and talents to make previous conventions successful. 

0 es 

FRANK BRADLEY RETURNS TO POMERANTZ 

A. Pomerantz & Company of Philadelphia has an- 
nounced the addition of Frank Bradley to the sales 
staff. Mr. Bradley’s return to Pomerantz was in the 
nature of a homecoming after an absence of 15 years 
During that time, he had been associated with the 
Hoskin’s Company, also of Philadelphia 
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ADDINGTON HEADS ART METAL DEALER SALES 

L. R. Addington, widely known in the system selling 
field for more than 20 years, was recently appointed 
manager of dealer sales for Art Metal Construction 
Company. Since 1944 he had charge of the operations 
of Wabash Filing Supplies, Inc., Wabash, Ind., an Art 
Metal subsidiary, being appointed president and gen- 
eral manager. 

For a number of years, Mr. Addington was located 
in Detroit as branch manager of an old-established 











L. R. ADDINGTON 


manufacturer and was recognized for his success in 
the training of branch and dealer salesmen in systems 
selling methods. A native of Tennessee, he was edu- 
cated at Clarkson College of Technology, Potsdam, 
N. Y., where he studied civil engineering. 

Mr. Addington is currently engaged in attending 
NSA meetings as a member of the traveling troupe, 
speaking on the subject, “Training Salesmen to Sell.” 


Oe —2- 


BARCO FIRM ACQUIRES WAREHOUSE 

A four-story building for warehouse space has been 
acquired by the Barco Office Equipment and Supply 
Company, whose retail store and offices are at 1400 
Grand Ave., Kansas City, Mo. The building is located 
at 906-10 E. Nineteenth St., and has approximately 
33,000 square feet of space. It will be used by the 
Barco Company for storage and shipping, and receiv- 
ing of office desks, chairs, furniture and other sup- 
plies. 

The company’s present warehouse is at 1225 Union 
Ave., where only 15,000 square feet of space is on 
three floors. The change will give the office equip- 
ment firm more than double warehouse capacity. 

President of the Barco firm is Hayman Barewin. 
Roger K. Garver is vice-president and S. Greenebaum 
is secretary.—_GET 

—- 


NATIONAL OFFICE EQUIPMENT COMPANY FORMED 
Nathan Levy, operating under his own name since 
1929 as a purchaser and distributor of surplus office 
furniture and equipment, has established the Na- 
tional Office Equipment Company at 487 Broadway, 
New York, N. Y. Associated with Mr. Levy is his 
brother, Irving. Both new and used business ma- 
chines and office furniture are handled. 
1950 
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RIBBONS + CARBONS 


; 
A show that more secretaries prefer 


QUEEN typewriter ribbons, carbon papers, 
and hectograph carbons. Send for FREE 
sample today . . . let your secretary test 
and agree! See the difference yourself. 
State amount of copies you make and 
brand of typewriter. 


Inked Ribbons e@ Carbon Papers 
Master Units e Hectograph Carbons 
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RIBBON & CARBON CO., INC. 


Executive Offices 






742-760 Wythe Avenue Brooklyn 11, New York 


Factories: Brooklyn, New York and Chicago, IIlinois 
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J. K. GILL COMPANY EXPANDS 
In a new expansion move, the J. K. Gill Company 
of Portland, Ore. and Seattle, Wash., is erecting a 
new warehouse building with full facilities in the 
Guilds Lake area of Portland. This represents an in- 
vestment of $250,000. 
Announcement of the move was made by George 


Hailing, general manager of the pioneer stationery 
firm. 
The 2.65-acre site for the new building has been 


staked off on Southwest Industrial Ave. near 28th 
Ave., a plot which is contiguous to the plant now 
being erected for the Pacific Northwest Ford Tractor 
Company in Portland. 

Some 60,000 square feet of floor space will be avail- 
able in the new warehouse structure that will be 
devoted to the wholesale departments of the Gill firm. 
Furthermore, there will be facilities for ingoing and 
outgoing merchandise since the structure will have 
covered unloading docks for rail and truck shipments 

When the warehouse is ready for occupancy some 
time later this year, some 20,000 square feet of floor 
space in the Gill ten-story building at Southwest 
Fifth Ave. and Stark St., now used for storage, will 
be liberated for retail activities and enlargement of 
merchandising operations. 

Building of the new structure will make possible 
consolidation of many articles now in storage space 
under lease in various Portland buildings.—CML 


—- ¢ 


CARTER’S INK OPENS EASTERN SALES OFFICE 

As another step in an expansion program, The Car- 
ter’s Ink Company announces the opening of a new 
eastern sales office on the twenty-seventh floor in the 
Woolworth Building, New York City. Jerome J. Savage 
is the eastern sales director. 

Orders are to be sent to Eastern Sales Office, Wool- 
worth Building, New York, N. Y. Shipments of mer- 
chandise will continue to be made from the warehouse 
at 434 Broadway and messengers or truckmen are to 
go to that address to pick up call orders. 

Telephone number of the new eastern sales office is 
Canal 6-0716. 


*—-« 





FRIDEN OFFICERS ARE RE-ELECTED 

All Friden officers were re-elected for 1950. They 
are Walter S. Johnson, president; John M. Lund, vice 
president and general manager; Charles T. Gruen- 
hagen, secretary; Wesley Plunkett, treasurer, and P. R. 
Samwell, assistant secretary. 

Directors, also all re-elected, are the officers plus 
J. B. Lewis, M. D. Martenet and Stanley M. Friden. 


—- 


C. MATHEWS DICK, JR. JOINS A. B. DICK 

C. Mathews Dick, Jr., recently became associated 
with the personnel relations division of A. B. Dick 
Company. He is a nephew of A. B. Dick, Jr. 

Upon completing his junior year at Harvard Uni- 
versity he left to enter the Navy, and on his return 
from service re-entered the university and graduated 
in February of 1947. His first job was with the In- 
ternational Harvester Company, where he participated 
in their management training program and worked 
in the machine shop and time study departments. Just 
prior to his employment with A. B. Dick he was a 
sales engineer for Union Twist Drill Company. Mr. 
Dick’s initial assignment will involve work on the office 
job-evaluation program, under the direction of Wal- 
ter Heilbuth, manager of personnel research 

— <_< 
GENERAL FIREPROOFING’S LOS ANGELES BRANCH 
HAS ELABORATE DISPLAY, WAREHOUSE 

Perhaps the largest and most elaborate display and 
warehouse of metal business furniture in the world is 
that in General Fireproofing’s Los Angeles branch 
which recently held an official opening in their new 
headquarters. 

Located at 1200 S. Hope St., in the heart of Los An- 
geles, the newly remodeled four-story brick building 
permitted the designing of a large display area con- 
taining better than 5,000 square feet of space. Large 
windows and photomurals, attractive drapes, and 32 
different combinations of colors set off the G-F metal 
business furniture displays effectively. 

Business and sales offices and excellent warehouse 
and shipping facilities are contained in the remainder 
of the building 


A PHOTO TOUR OF THE NEW G-F BRANCH IN LOS ANGELES 


Officially opened January 18-19, the new branch is said to be 
the world’s largest metal office funiture display area and 
warehouse. Upper left: a display of the G-F 1600 line, occu- 
pying inner portion of main display area. Upper right: main 
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display area as seen immediately upon entering. Lower left: 
a display of Super-Filer mechanized filing equipment with 
filing table and chairs. Lower center: Goodform aluminum 
chair display. Lower right: executive Mode-Maker display. 
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CONVERTIBILITY? 


a feature of ““EKeono-form”’ desks 
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MODEL 3333-Z 
“JUNIOR” DOUBLE in 





THE NEW 3000 SERIES 
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HERE ARE FACTS! 























You may se either pedestal beneath our standard No. 3 top, size 58” x 39”, and PRESTO... . 
You have do uble desk for two pe ails FOR THE COST OF ONE .... And YOU SAVE ONE-THIRD 
THE OFI i SPACE. Another example of ECONO-FORM convertibility which affords greater economy 
nd fle cibility of ar ey ss lb 


ECONO-FORM Desks and Tables are sold only through authorized dealerships. Write today for infor- 


“THE WORLDY MO/T VEMATILE DEAK. 














DESIGNED AND 
PRODUCED BY 





2412 PENNSYLVANIA AVE, N.W. « Tel. Di. 6868-69 »* WASH. 7, D.C. 
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DETROIT FIRM PROMOTES THREE 

Alfred J. Mayer, president of the Gregory, Mayer & 
Thom Company of Detroit, Mich., recently announced 
the promotion of three executives to officers of the 
firm. 

George H. Thom, manager of the furniture depart- 
ment, has been chosen vice-president and assistant 
secretary. 

Alfred J. Mayer, Jr., store manager in charge of sta- 
tionery, has been named assistant vice-president. 

George L. Watson, cashier and office manager, has 
been appointed assistant treasurer. 

The company started in business in Detroit more 
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GEORGE H. THOM ALFRED J. MAYER, JR. _ 





———___ 

















GEORGE L. WATSON 


than 50 years ago, with a small store, a small stock 
and a small staff of only ten employees. 

Under the direction of Alfred J. Mayer, president; 
Charles A. H. Thom, vice-president and secretary, and 
Robert W. Hamilton, treasurer, the Gregory, Mayer & 
Thom Company has steadily advanced to a position 
as one of America’s foremost office outfitting concerns. 

The company’s nine-story building on Cadillac 
Square features practically everything in office fur- 
niture and supplies, as well as a large modern print- 
ing plant, and a completely equipped engraving de- 
partment for all types of commercial and social en- 
graving. 

The firm also operates a branch store in Lansing, 
Mich. 

oc ~~ + 


MARSHALL, TEX., FIRM REORGANIZES 

Reorganization of the Demmer Company, Inc., Mar- 
shall, Tex., was recently announced by W. H. (Horace) 
Henderson, new president and general manager. Mr. 
Henderson, now majority stockholder of the firm 
which will continue to operate under the name of 
the Demmer Company, Inc., became president effec- 
tive March 9. A. K. Moore is manager, with Sammy 
Cherry outside salesman and Ned Hewlett as store 
salesman. Mr. Moore and Mr. Hewlett were formerly 
associated with the Demmer Company and Mr. Cherry 
has been with the firm three years. Mrs. Henderson 
will actively assist her husband in the operation of the 
business.—EEG 
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PHOENIX STATIONER JOINS PASADENA FIRM 

A recent announcement at Pasadena, Calif. states 
that Edward R. Harrington has purchased stock of 
Pasadena Stationery & Printing Company, where he 
will share in the management of this long established 
store. “Eddie”, as he is known to his friends, had been 
associated with the Phoenix firm of Heinze, Bowen & 
Harrington for a period of 29 years. His resignation 
was tendered last December and became effective 
February 1, 1950. 

Eddie Harrington is well known among fellow sta- 
tioners, having devoted much time to promoting the 
welfare of the stationers in general, both locally and 
nationally. He attended the last five annual conven- 
tions of the National Stationers Association and most 
of the district conventions for an even longer period. 
As an evidence of the esteem in which he is held by 
District 14 membership, although unable to personally 
attend the district convention at Long Beach, Calif., 
in May of 1949, he was elected district governor for 
1949-1950, in which office he is currently serving. He 
had a great deal to do with bringing the 1950 district 
convention to Phoenix. 

The Pasadena Stationery & Printing Co. has enjoyed 
a long record of service to the community in and 
surrounding Pasadena. Succeeding a pioneer firm of 
social and commercial stationery, printers, and en- 
gravers, it was incorporated in 1907 and has operated 
continuously at the same location ever since. It was 
purchased in 1946 by Ralph Millam and John Wikle of 
Phoenix, Mr. Millam going to Pasadena to be actively 
in charge of that establishment and Mr. Wikle remain- 
ing in Phoenix in like position as to Millam, Wikle 
Stationers & Office Outfitters of Phoenix. The Pasa- 
dent institution occupies three floors with 25-foot 
frontage at 45 E. Colorado St., and 110-foot depth to 
excellent alley back entrance receiving facilities. The 
business embraces a full coverage of commercial and 
social stationery, office furniture, filing equipment and 
supplies, plus a fine job-printing plant. 

The Phoenix store of Millam & Wikle was originally 
established in 1931 by Mr. Millam and operated at first 
under the name Ralph H. Millam. In 1937, Mr. Wikle 
joined the organization and within a few months a 
partnership was formed with name changed to Millam 
& Wikle. A veteran of World War I and a reserve 
army officer since his discharge in late 1918, Mr. Mil- 
lam could sense the approach of World War II even 
before the Pearl Harbor episode and the likelihood of 
his being called into active service. With this in mind, 
it was decided to bring his brother, Clyde Millam, 
into the sales end of the business, which was accom- 
plished in January 1942. Called up in October 1942, it 
was almost exactly 27 years after his first discharge, 
that Mr. Millam was again released by Uncle Sam’s 
Army, having served 37 months this time. 

At this time negotiations were entered into for the 
purchase’ of the Pasadena store and consummated on 
March 1, 1946. At the same time, Clyde Millam was 
made a junior partner of Millam & Wikle and Ralph 
Millam moved to Pasadena to operate the business 
there on April 1, 1946. With Mr. Harrington’s acqui- 
sition of stock in Pasadena Stationery & Printing 
Company, all the stock is owned by Ralph Millam, 
Mr. Wikle and Mr. Harrington. Ownership of the 
Phoenix store remains in Ralph Millam, Mr. Wikle 
and Clyde Millam. 

Mr. Harrington returned to Phoenix in ample time 
to complete final arrangements for District No. 14’s 
annual convention there on April 24-25 to serve in his 
capacity as governor and greet his many friends in 
attendance. He returned to Pasadena immediately 
thereafter and resumed his duties of sharing respon- 
sibility and management of the Pasadena enterprise. 
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F. H. GUNTER OPENS FIRM AT ROLLA, MO. 
Floyd H. Gunter has established a typewriter sales 
and service firm at Rolla, Mo., with Charles McGarl, 
a factory-trained man, in charge of the shop. 
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The “SECRETARY” File No. 470 


Two ball-bearing letter files; four 
4x6 urd drawers (64 capacity); three 
odiustable storage mpartments with safety 
ock. Size, 374% higt 30,” wide, 17%" 
deep. O or Cole gray 


$3,995 


$43.95 


FREE CUTS OR 


37 2" high, 34%” wide, 172” deep 


COLE’S 


Complete filing 
AND 





storage systems 


The “PROFESSIONAL” File No. 870 


Ideal for lawyers, accountants, doctors, and 
business offices. Everything at your finger 
tips. Constructed of heavy gauge steel 
Green or gray. Unit contains: 

® Two legal size, ball-bearing files. 

® Two 5”x8” drawers (3200 card capacity). 
®© Two drawers, 16°x17'%2"x1%". 

® Three adjustable storage compartments 


with lock. 
$4995 


With locks on both legal size drawers... $53.95 





The ““BANKER’S” File no. 473 


The “TREASURER’S” File No. 472 


Contains: Two ball-bearing letter files; two 


4” x 6” card drawers (3200 capacity); 
drawer for cancelled checks; three adjust- 
able storage compartments with safety lock. 
Size, 37%” high, 30%” wide, 17%." deep 


Olive green or Cole gray. 


$3995 


With locks or wers $43.95 


Contains: Three letter files on ball-bearing 
rollers, plus three adjustable storage com- 
partments under lock and key. Size, 374%” 
high, 30%” wide, 17%,” deep. Olive green 
or Cole gray. 


$3995 


With 3-drawer plunger-type lock $46.75 
Also available with legal size drawers 
No. 873 $42.50 
With plunger-type lock which automatically 
locks all 3 drawers $49.30 


Prices 20% higher in Denver and West of Rockies 
PHOTOGRAPHS OF ALL COLE PRODUCTS ARE AVAILABLE ON REQUEST 


ee) i STEEL EQUIPMENT COMPANY 
285 Madison Avenue, 


New York 17, New York 

















FEATURE "COLE" BEST SELLERS | 





STORAGE AND WARDROBE CABINETS 


Reinforced doors have 2-way locking dev 


or Cole gray enamel finish. 


No. 7600 Storage Cabinet, 4 adjustat 
No. 7600R Wardrobe Cabinet hrome 


No. 7600C Combination wardrobe & storage 
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BLUEPRINT CABINET—Drowers on ball 


bearing rollers. Green or Gray 


No. 4030: 5 drawers $86.95; Base, $14 ' 
Inside drawer a6 6w, 2S 6; 2% CD I 
Cabinet size: 40” w, 28” d 15%," h ‘ 
No. 4332: 5 drawers $124.95 | 
Inside drawers: 43” w 2” 4d, 2%" hb : 
Cabinet size: 46% w, 35%" d, 15%," h 
LARGER SIZE AVAILABLE. , 








PORTABLE “JUNIOR” FILE Desk P 
height for both hanging or regular fold- te 
ers. Lock and 2 keys. 30%” high, 24” re 
deep. Olive green or Cole gray finish N 
No. 2654 etter Size $20.00 N 
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STEEL CARD BOX A beautifully 
streamlined steel tickler box for 3x5 
Index Cards. 300 card capacity. Olive 
green or Cole gray finish 

No. C35 $1.25 
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PRICES HIGHER IN ZONES 2 AND 3 


oe) & = i ae i ae ee ee ee ee, ee Oe ee, 
285 Madison Avenue, New York 17, N. Y. 








STEEL CARD CABINET (3 Capacity) 
Green ra 

No wd He ght Widtt ear : 

C3352 3x5 5%, 12-5/16” $5.15 15 
C3462 4x6 6% 4-7/1é 5.90 

C3582 5x8 7%" 18% 8.15 Ne 

C3692 6x9 8%” 20%, 10.15 Ne 





| 






5 IN YOUR ADVERTISING! 








STEEL SAFE—W Y 
$14 alle Pate : 
1.95 
: h 
a 

K PORTABLE DESK FILE 
a Y 
).00 N 








k height; 
and key 


$36.95 
$44.95 








COMBINATION CABINET Top is a 
safety, lock compartment. Bottom is a 


letter size Air-Flo pension file 


Size 30% high, 14%" wide, 28% 
deep. Olive green or Cole gray. 

No. 5002 $42.50 
Walnut or Mahogany $9.00 additional 








CHROME ARMCHAIR—Upholstered in 


viny!-coated mulated leather Triple 
plated chrome finist 31” high, 21” 
wide, 22” deep. Choice of colors 

No. 4000 $39.00 


4-DRAWER “AIR-FLO" FILE—With 
ball-bearing cradle suspension for 
smooth operation. Green or gray. 

Letter Size No. 1004 $59.60 
14%," w, 51%” h, 28%" d 
Legal Size No. 8004 $68.40 
17%" w, 51%” h, 28%" d 
Automatic lock $11.00 additional 
Walnut or Mahogany finish-add $12.00 





ee ee 














TYPEWRITER TABLE All steel table. 
Linoleum top with fine aluminum edging. 
Green or gray finish 254,” high, 29,” 
wide, 15%” deep 


No. 755 $15.00 








STEEL SECURITY BOX 





hy BANKER’S NOTE FILE mproved a aa Ga, ae eae Ge STEEL SECURITY BOX — Sturdy lock 
15 ° de crinkle faich. No. Cl ens ; $13.00 with two keys. 114%,° « 7%" x 4%" 
: eae fia imi cin Meme fell Green crinkle finish. No. C180 $5.50 
- ’ 618.50 No. 1505Y $14.50 Same as above with Yale lock 
No. 180Y $8.50 
FREE PHOTOGRAPHS OF ALL COLE PRODUCTS ARE AVAILABLE ON REQUEST 








COLE 


- ge! 





et ye a, ee ee ee Oo ee -, 
285 Madison Avenue, 


New York 17, N. Y. 
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LETTER SIZE J 


DRAFTS 





LEDGER 
CARDS 


INVOICES 


FREIGHT BILLS 


FOLLOW BLOCKS 


made for any size file 


75¢ 


SANITARY BASES 


for all size files 


$310 


SIZES AND PRICES STURDY CONSTRUCTION — Pront e built of 275 








meas ia — test corrugated fibre board and forced with 
Pe ae FIBRE BOARD STEEL a ee ee oe 5 the Gemmell 
il DRAWER FRONT DRAWER FRONT = at 
Suggested Uses 


a a —— SAVE FLOOR SPACE — Constructed so that they inter 


tletter Size 12% v , E $ $3.00 2101 $3.85 $2 
Letter Size 12% O'/, . f 2.90 ? f 4s k into solid units and stack as higt the ceiling 
tlegal or Cap IS% 65 SIOL. 4 gt ; i Rear 

Invoices 107% 834 24 E109 2.65 091 4 3 ving valuable Ho 
*2 Rows 8x5 Forms 10% 83, E108 95 
*Invoices or 2 Rows 8x5 10%, 83% M 90 QM 

Freight Bills 9\/g 50 

h k | 4: 
irene ac thea 9, | : ~ LOCATE YOUR RECORDS EASILY — No more need of 
toy a epaag ; $ a's . E94M 0: 9S 741M ~ 2.48 ’ ng and fuming. With Pronto files y a jet at 

aq 4 ’ cs 4.4 53> 4 - 4 

*Deposit Slips (2 Rows Bi, 53/, : EBs 2.15 35 : 2.65 ecords just as easily a your reg tive files 
Deposit Slips 3 ; Eg 90 
Tabulating Cards 7%, ) 
*3x5 Cards (3 Rows) 4 45 


4x6 Cards (2 Rows) 12% “ey 1 | 624 2.75 2.65 245L 








*3x5 Cards (2 Rows) 10% 0 BEAUTIFUL APPEARANCE — Pronto files are beautify 
Vouchers (Upright) 5's ‘ E597 2.80 Zl . 

tledger Sheets 9'/2 CY 3.40 17 - appearance, finishea ar ny reen 
tledger Sheets 2% 2'/4 El2 - iM 3 5.70 T ¢ ictive 
*These numbers have removable divide urtit +Pack ' 3 cart t t ; art ffice files. 


Prices 20% higher in Denver and west of the R 


PRONTO FILE CORPORATIONE 





285 Madison Avenue New York 17, N. Y. 


ter Ribbons f 





Watch Your Sales 


Go UF 





when you feature 


WRITE 


WeriTE Carbon Papers and Typewriter Ribbons have an important 














ingredient necessary to bring in the repeat business that means steady 
sales and profits. This ingredient is QUALITY. Office managers recognize 


it in the cleaner carbons and longer wear their office workers obtain 


2 from WRITE Carbon Paper. They like the way WRITE Typewriter Ribbons 
si turn out crisper-looking, uniform letters. 
: Join the profit-wise dealers who are featuring WRITE for bigger «and better profits. 
Es 7 Order WRITE Carbon Papers and Typewriter Ribbons today. 
* Pag 
| 
/ 


Send for samples and discounts 







PROMPT DELIVERIES 






Factory: Bridgeport, Conn. 
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LEDGER and 
JOURNAL SHEETS 


INDEXING 
Stock and 


Special 


VISIBLE FORMS 
Stock and Special 


ALL THESE AND HUNDREDS OF OTHER 
tuled Forms in the broad Master-Craft line, are 
consumed by the purchaser. Therefore the buyer 


automatically needs new supplies at intervals 
throughout the year. 
The dealer with the Exclusive Master-Craft 


Franchise knows that he is going to get this 
repeat business, because this line is his alone in 
his territory. 

The Master-Craft Dealer is assured of a con- 
tinuously increasing, dependable income on Ruled 


Can Be One of Your Best “Repeaters’ 





RING SHEETS 


















Sight Saver 


SPECIAL RULED 
and PRINTED 
FORMS 





MACHINE 
ACCOUNTING FORMS 








COLUMNAR 
PADS and SHEETS 





Forms, and this income is not for just one year 
or two, but as long as he stays in business. 


The Exclusive Franchise on the great Master- 
Craft loose-leaf line is worth Inquire 
about it today. 


) MASTER-CRAFT 


KALAMAZOO, MICHIGAN 


getting. 
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LETTER FILING Ow = oa 
SYSTEMS — Seven - . ; “~ —— - —_A — 
CO , 
ajenye - 
uel CARD FILING 
i SYSTEMS — Three 
npeie 











51 YEARS SERVICE TO AMERICAN BUSINESS 

CARDS 
Plain, Ruled * t\ nie - i 
Special Printed tab 


tet ACCOUNTING 

mit MACHINE FORMS 
wee Stock -— Special 
TH hye 
riireie |: 


i. 6 




















SPACE-SAVER GUIDES 


All Sizes —_S -= 
ee _ : 
’ t \ a . METAL TAB GUIDES 
; Letter and Card Sizes 
FOLDERS 


4 7 Manila & Kraft 
| 167 Stock Items 


Can Represent 50% of Your Business 


BU _— FROM MORE THAN ONE SOURCE ployees learn stock easier. (6) — Line includes 


iay be the reason profit-making filing supplies hundreds of fast-selling repeat items available 
do not represent dollar volume equal to 50° of only from the Shaw-Walker dealers. 
your filing cabinet business. Filing supplies selling rights are immediately 
Here are six basic reasons why Shaw-Walker obtainable in many cities. 
dealers earn these extra profits:— 
. ‘ . , Built Likea 
(1) All filing supplies can be purchased from Skyscraper 





Shaw-Walker. (2) — Extra discounts are earned 
by combining requirements. (3) —Selling is 
easier. Personnel need learn only one sales story. 


GHAW-WALKER 


Home Office ... MUSKEGON, MICH. 








(4) Inventories are simplified. (5) — Em- 





ARGEST E x JSIive MARKERS or OFFICE FURNITURE AND FILING EQUIPMENT N THE WORLD 
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EXPANDING ARROWHEAD OFFICE EQUIPMENT 
TO OPEN NEW STORE AT INDIO 

The expanding Arrowhead Office Equipment Com- 
pany of San Bernardino, Calif., plans to erect a new 
modern store in Indio, Calif., on business property 
just recently purchased. 

In charge of the new store will be Virginia Lem- 
mons, who has been with the company for a number 
of years and is declared to be one of the outstanding 
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ELECTRIC] SHAVER| SERVICE} | 
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NEW BRANCH STORE OF ARROWHEAD OFFICE EQUIP- 
‘ MENT CO., SOON TO BE ERECTED IN INDIO, CALIF. 


office equipment saleswomen in the country, selling 
everything from two-ton safes, bookkeeping and calcu- 
lating machines, to thumbtacks 

The new store will be located in the heart of Indio, 
a city located below sea level and famed for its 
annual Date Festival commemorating the importation 
years ago of the first date trees from Arabia 


Started Firm in 1927 


The Arrowhead Office Equipment Company owned 
by Charles L. Dometrius, a native Californian, has 
been in business since 1927. C. S. Ward, formerly 
with Alexander’s Stationers in Hollywood, is in charge 
of the San Bernardino store, and is directing and 


enlarging the activities of the office supply depart- 
ment. The interior of the San Bernardino store was 
recently remodeled. Vivid wall colors are used to ad- 
vantage, against which are displayed equipment. Until 
a few years ago the company’s principal business was 
the sale of machines, but it has continually expanded 
its lines during the past few years to include a wide 
representation of office furniture, commercial sta- 
tionery, and office supplies. 

The principal store and office of the Arrowhead 
Office Equipment Company is maintained at San 
Bernardino, a city of approximately 60,000. A second 
store is located in Riverside, under the same name 
The company covers the two counties of San Bernar- 
dino and Riverside and renders complete service in 
localities on the two American deserts, the Mojave 
and the Colorado, traveling to points as distant from 
San Bernardino as 250 miles. Three panel trucks are 
kept constantly on the road. 

It is to adequately serve the Coachella Valley and 
the Palm Springs area that the new store is planned 
at Indio. 

Set Up New Branches 

Arrowhead also has two sub branches in Banning 
and Twentynine Palms, with a new branch recently 
set up in Victorville, the “dude ranch capital of the 
United States.” The company owns and operates a San 
Bernardino warehouse where merchandise for various 
stores is warehoused. 

A complete mechanical department is maintained 
by the firm in charge of Edward Tarlan and a mod- 
ern machine bookkeeping department is supervised 
by Shirley M. Pepper. 

Arrowhead was for a number of 
the combined lines of Remington 
It now represents Olivetti credit balance printing 
calculator, Precisa adding machines, SoundScriber 
electronic dictating equipment, Smith-Corona stand- 
ard office typewriters, Steelcase office furniture, Wol- 
ber duplicators, R. C. Allen adding machines, Globe- 
Wernicke office supplies and visible equipment, Elliott 
addressing machines, Carter’s carbon and ribbon sup- 
plies. 

Arrowhead uses intensive direct-by-mail campaigns 
With the addition of the San Bernardino manager, 
C. S. Ward, to this growing organization, the per- 
sonnel now numbers 24, with more to be added when 
the Indio store is completed. 

*——« 
MANHATTAN FIRM IS INCORPORATED 

Articles of incorporation were filed recently for 
Mittag & Methudy, Inc., office machine firm of Man- 


years agent for 
Rand equipment. 


hattan, N. Y. Directors are John S. Coleman and 
Kenneth C. Tiffany of 6071 Second Blvd., Detroit, 
Mich., and Dale Sharp, 1192 Park Ave., New York 
City —EEG. 





NEW QUARTERS OF J. W. CARRELL 
CO. IN FRESNO, CALIF.—Located at 
660 Van Ness Ave., the 12-year-old com- 
pany now has a total of 4000 square 
feet at their disposal. The Carrell com- 
pany has the Fresno agency for the 
Underwood line of typewriters, adding 
machines and accounting machines, as 
well as Rex-O-Graph duplicators and 
Elliott addressing machines. Seven me- 
chanics employed by firm have an ag- 
gregate service experience of 107 years. 
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ZU, ACE / 


The Finest Stapling 
Equipment Ever Built Sane 









er, ° ™ 


Ace Dealers, throughout the world, know from long eee s 
experience that when they sell an Ace Stapler or Ace Ng 
Staples they have won the customer’s lasting con- AS 


fidence and good will. Moreover, Ace Stapling Equip- 
ment assures them rapid turnover, reduces their 
investment to a minimum and brings their customers 
back for other stationery supplies. Yes! Ace Stapling 
Machines and Staples are good will builders. They 
will prove the most valuable asset in your store. 


ACE STANDARD 


Every Ace Machine and every Ace Staple is produced er 
with a degree of skill and watch-like precision un- ACE PILOT 
approached in the history of the stapling industry. 











This fine workmanship, plus the best materials ob- 2 
tainable give to Ace products those smooth, efficient, * 
reliable operation qualities so greatly appreciated by 
those who use them. Rs 
* 
DEALERS! Send today for beautiful counter displays. ACE scour 5 
They boosts sales! Displays are now ready for Ace 
Clipper and Ace Staple Remover. ‘ 
SOLD BY DEALERS ONLY . 
ACE STAPLE REMOVER . 
Cross Sections show how ACE STAPLES are made 
Fig. | ws cross section of on All Fig. 2 Shows the ALL-ROUND wire 
ROUN ee! wire. Ace uses only pre after being treated by the ACE PROCESS 
miv n mode, occurotely This gives moximum strength on the outer 
Rieuin Ondine edge where it is needed most nee STAPLES 4 








ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE «© CHICAGO 13 
IN CANADA @ ACE FASTENER (CANADA) LTD., 1 NOTRE DAME ST., WEST, MONTREAL 
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ANNOUNCE NEW EMPLOYEE OWNERSHIP 
PLAN FOR NATIONAL DESK COMPANY 
Employees are now purchasing a majority interest 
in the assets of the 50-year-old National Desk Com- 
pany, Inc., Herkimer, N. Y. This plan was worked out 


following the decision of David Kramer and his son 
Irving, owners of the company for the past ten years, 
A plan to purchase 
payment 


to retire from active management 


majority assets on a long-term basis was 























C. C. THORNQUIST IRVING KRAMER 
a group representing the 
Everyone of the employees 


submitted to the Kramers by 
employees. It was accepted 


purchased stock in the new company which was 
formed. 
The National Desk Company employees are pur- 


chasing approximately 80 per cent of the stock of the 
newly-formed company. To supplement employee sav- 
ings, the capital needed was furnished through the 
purchases of stock by Herkimer interests and Irving 
Kramer. 

Although retiring from active management and from 
the presidency of the company, Irving Kramer will 
continue to represent the National Desk Company as 
sales agent for the Eastern Seaboard. He will have his 
offices in the Graybar Building in New York 

An announcement of the purchase plan was made 
by Clifford C. Thornquist, the new president, who was 
general manager of the company for several years 
under the Kramer ownership. He is a native of Grand 
Rapids, Mich., and before his association with the Na- 
tional Desk Company, has a record of 20 years in the 
furniture industry with the Luce Furniture Company 
and Stickley Brothers Furniture Company, both of 
Grand Rapids, and the Sturgis Aulsbrook Jones Corpo- 


ration of Sturgis, Mich. During the war, Mr. Thorn- 
quist was appointed wood technologist for the Govern- 
ment, working with the office of the Quartermaster 


General. 


NEW TIME, DATE & 


oo; — + 


NUMBER FIRM FORMED 


Time, Date & Number, Inc., 368 Broadway, New 
York 13, N. Y., is a new firm for marketing certain 
business machines through dealer channels. Chris F. 


vice-president of the Roberts 
and William Indelicato 
Stamp Company, head 
implies, the firm will 
either time, date or 


Bachmann, formerly 
Numbering Machine Company 
president of the Ajax Time 
the new setup. As its name 
handle all kinds of machines that 
number business documents 

The new firm will act sales representa- 
tives for the Ajax Time Stamp Company, who currently 
manufacture check certifiers, daters, num- 
berers and time stamps. In addition to Ajax products, 
TDN will handle the products of manufacturers 
who make time, date and numbering devices 

It is planned to devote facilities to the solution of 
many special problems that constantly occur as indus- 
try seeks to locate the devices with which the new 
firm is acquaifited. Secondly, it is planned to provide 
dealers with a single source for this equipment 

A new catalog illustrating the wide range of equip- 
ment will soon be available to those who write the firm 


aS exciusive 


service 


other 
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BUCKEYE FIRM LEASES CLEVELAND BUILDING 

The Buckeye Office Supply Company has leased the 
entire four-story and basement building at 110 St. Clair 
Avenue N.W., Cleveland, Ohio, for ten years with aggre- 
gate rentals for the term amounting to more than 
$70,000. 

According to Elmer Kral, treasurer and manager, 
Buckeye Office Supply will move into the newly- 
leased structure, following extensive alterations, on or 
about May 1 

‘Our new home will provide nearly four times the 
floor space of our present quarters and enable us to 
carry a greatly expanded line of office supplies, includ- 
ing wood and steel desks, cabinets, chairs and other 
office furniture,” Joseph S. Kral, president of the com- 
pany, said.—GET 

a ae 
ART METAL ANNOUNCES THREE APPOINTMENTS 

The Art Metal Construction Company, Jamestown, 
N. Y., has announced three recent appointments to the 
sales staff 

Roscoe L. Thackery, formerly branch manager of 
the Detroit branch, is now district contract manager 
in the same area, devoting his entire time to the 
development of built-to-order work, both in case work 
and hollow metal and will Art Metal dealers 
built-to-order case work. In his new 


assist 


on projects of 






































BERT H. TOLLEY ROBERT E. BEIMFORD 


the staff of 


position Mr. Thackery is a member of 
Art Metal 


R. W. Clark, vice-president contract sales, 
Construction Company. 

Bert H. Tolley was appointed branch manager of the 
Detroit office according to an announcement by C. H 
Bowen, manager of branch office sales. Formerly sales 
manager and vice-president of Ball Marsh Office Sup- 
ply Company, Jackson, Mich., Mr. Tolley has been in 
the office supply and equipment business since 1932. 

Another appointment is that of Robert E. Beimford 
as branch manager at Cincinnati, Ohio. Mr. Beimford 
is a graduate of the American Institute of Banking at 
Xavier University and has been active in the banking 
and office equipment fields in Cincinnati for about 
20 years 
1950 
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= Why this handsome furniture SELLS FASTER... 
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“ 
THOMAS furniture... 
covered with KALISTRON 
m) When people see these Thomas pieces covered with 
*Kalistron, they're impressed instantly by their out- 
inding beauty 
2 Then you tell them that this beautiful furniture will 
beautiful year alter year—because Kalistron 1s 
made by exclusive Blanchardizing process. Color, 
ised to underside of special vinyl sheeting, won't 
wear, scratches, scuffs o1 spots 
a [hev'll come back for more because Thomas furnt- 
re covered with Kalistron stays so new-looking, 
ins compliments in ofhces and homes. That's why 
I , 
ore and more dealers are turning to Thomas. Send 
full information today; you'll be glad you did. 
‘ 
[ 
A *\Vinner of Modern Plastics 
n Award for furniture 
4 and interior decorating 
d materials. 
d 





7 q ve FURNITURE COMPANY ac: POINT, NORTH CAROLINA 
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NIAGARA DUPLICATOR REORGANIZES; 
NEW INTERESTS PLAN EXPANSION 

The Niagara Duplicator Company, San Francisco, 
Calif., has completed its reorganization plans and is 
ready to enter immediate expansion, P. R. Beutel, the 
new firm president, announced recently. Mr. Beutel 
heads a group of California business men who pur- 
chased all of the assets of the company, which was 
originally established in San Francisco in 1934. Other 
owners interested in the new company are John C 
Wills, vice-president and treasurer; and Ferd Nigra, 
vice-president, inventor and one of the founders of 
the original Niagara Duplicator Company 

Others actively interested in the new company are 
Ralph Johanson, assistant to the president, and N. M 
Bryson, director of sales 

“Sales offices have been opened at 
San Francisco, and the company’s manufacturing 
plant at Concord, Calif., was opened for production 
last week,” stated Mr. Beutel. “During the company’s 
inactivity, orders for Niagara Duplicators and supplies 
were curtailed but shipments are now going forward 
throughout the United States.” 

N. M. Bryson, director of sales, states “Present sales 


725 Second St., 


and service dealers in nearly 200 marketing areas in 
the United States and foreign countries will continue 
to act as exclusive dealers. Just as soon as our plans 
are complete, we will announce an aggressive sales 
expansion and development program aid dealers 
in the sales of our products.” 


to 


a ee 


IBM ANNOUNCES SEVERAL PROMOTIONS 

International Business Machines Corporation re- 
cently announced the following promotions: John M 
Case, manager at White Plains, to special representa- 
tive for banks, located in the company’s World Head- 
quarters Building, 590 Madison Ave 

Robert R. Chase, International time recording divi- 
sion manager in the IBM sales office at 590 Madison 
Ave., to head of national accounts, ITR division. 

James A. Little, special representative for life insur- 
ance companies, to analyst in the market research de- 
partment. 

Philip C. Coulter, assistant electric accounting ma- 
chine manager in Chicago, to special representative for 
life insurance companies, with headquarters at 590 
Madison Ave 








SENSIMATIC 


ACCOUNTING MACHINE 
Never Such @ Machine ot ANY Price! ” 





CHICAGO O.M.A. DISPLAY HOTEL STEVENS, FEB. 27-MARCH 1 


1. Art Metal Construction Co. 
2. Burroughs Adding Machine Co. 


1red in 


1ppe 


3. Friden Calculating Machine Co. 
4. Marshall-Jackson Co. 
Story Ay 


5. National Cash Register Co. 
6. Remington Rand, Inc. 


ril issue, page i 
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FOR THOSE DISTINCTIVE INSTALLATIONS 
“et THAT CALL FOR ‘“‘SOMETHING BETTER’’ 


de- 


na- 
for . 
590 @ Cushion seat upholstered 








chairs of period design mean 


profits for progressive deal- 

ers who “‘sell” the idea that 

well-groomed and correctly J 
appointed offices are a sym- 
bol of successful business. 
The complete B. L. Marble 

‘ line includes outstanding 
cushion seat chairs of var- 


ious types that fully meet 
932% 





the exacting requirements of 





this profitable market. 


996'\ 


@ Many of the finest installations, sold during 
recent months, have used these fine uphol- 
stéred chairs and other top designs selected 














from our complete line 










i) | 


1522'% 





© Jor such an intimate piece of furniture as 2 chair, there is no satisfactory substitute for WOOD! 
THE B. L. MARBLE CHAIR COMPANY 


2 Bedford, Ohio 


OFFICE APPLIANCES, May, 1950 115 











OLSON DIRECTS TYPEWRITER SALES FOR 
R. C. ALLEN BUSINESS MACHINES 
H. Len Olson was appointed sales manager of the 
typewriter division of R. C. Allen Business Machines, 
Inc., as of February 1. He has spent 35 years in the 
typewriter business as salesman, branch manager, and 


















H. LEONARD OLSON 
assistant sales manager: 23 years of his career being 
in the L. C. Smith organization. Mr. Olson has his 
office at the headquarters of the R. C. Allen Type- 
writer Division, which is located at 2715 S. Michigan 
Ave., Chicago. 


2. — it + 


CORRY-JAMESTOWN ANNOUNCES NEW PLANT 
LONG RANGE EXPANSION PROGRAM 

The Corry-Jamestown Manufacturing Corporation 

Corry, Pa., recently announced plans to begin con- 

struction almost immediately on a large new $1,000,000 








DAVID A. HILLSTROM 
desk plant to meet the constantly increasing demands 
for the company’s quality steel desks 
David A. Hillstrom, president of the company which 
manufactures the Steel Age line of steel office appli 
ances, revealed that the desk plant will be the first of 
several units which Corry-Jamestown plans to even 


tually erect on a 200-acre site on the eastern edge 
if Corry 

The new desk plant will be a modern, one-story 
traight-line production unit, 800 feet long and 120 
feet wide. It will have a total floor space of 96,000 


quare feet and will be in operation in 1951 


Other Units Are Planned 
The other units which Corry-Jamestown plans to 
develop on the same site as part of its long range 
expansion program will bring the total eventual floor 


space to 380,000 square feet—all on the same level. 
Mr. Hillstrom said that the modern design of the 
new desk plant will allow sheet steel and other raw 


materials to be unloaded directly from sidings within 
the eastern end of the structure. Carload shipments 
of finished desks will be loaded on an additional spur 
within the west end of the plant. Other shipments 
will be handled by tractor and trailer trucks, employing 
six loading docks within the same end of the plant. 

Sheet steel arriving at the new Steel Age desk plant 

will be delivered to storage piles and then to power 
hears by overhead cranes. Approximately 2,000 piece 
parts will be formed on power shears, punch presses 
and power breaks and stored in skid boxes in side 
bays of the long building. 

From these storage “banks” desk parts will be moved 
to sub-assembly operations by electric trucks to meet 
production schedules. Complete sub-assemblies will be 
carried through degreasing and painting operations by 
overhead cranes. Final assembly, inspection, and pack- 
ing operations will be carried out on floor type roller 
and belt conveyors. 


New Plant to Be Flexible 


Mr. Hillstrom said that the high headroom, wide 
column spacing and modern lighting and ventilation 
will make the plant highly flexible so that the produc- 
tion plan can be modified at any time, either to take 
advantage of the economies of new desk production 
methods or to permit straight line production of any 
of the company’s present line of office furniture. 

The architectural plans for the building have been 
prepared by Walter Kidde Constructors, Inc., New York 
City, but the actual construction will be under the 
direct supervision of Arlo A. Ewing, who became asso- 
ciated with Corry-Jamestown two years ago after long 
and extensive experience in general plant layout and 
construction in the industrial engineering field. 

Construction of the new desk plant will allow Corry- 
Jamestown to devote the full facilities of its present 
plant to the production of Steel Age files and special 
made-to-order work. 


- . —e 


TWO OHIOANS WIN MEXICO TRIP 
Fred R. Truax and Neil V. Neiswander, representa- 
tives of the Columbus (Ohio) office of Remington 
Rand, Inc., received a one-week, all-expense vacation 
in Mexico for outstanding sales achievement during 
the past year. Their awards were announced by W. A 
Dierksen, branch manager. 


———9— 6 
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SKETCH OF NEW CORRY-JAMESTOWN MILLION DOLLAR DESK PLANT 
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DANOS NAMED PROTECTALL SALES MANAGER 

Archie P. Danos has been named sales manager of 
Protectall Safe Corporation, Syracuse, N. Y 

For many years Mr. Danos 
Eberhard Faber Pencil Company in a 


sales 














ARCHIE P. DANOS 


capacity, and more recently was sales manager of the 
General Pencil Company, Jersey City, N. J. 

Widely acquainted with stationers and office equip- 
ment dealers throughout the United States and with 
an extensive background in sales management, Mr 
Danos has already assumed the duties involved in his 
recent appointment and is now engaged in visiting the 
various sales territories of the company to become 
acquainted with the ever-increasing family of Pro 
tectall dealers and salesmen 

© 


GEHRIG NAMED COMPTROLLER OF ENNIS FIRMS 

The Ennis Tag and Salesbook Company and the 
American Carbon Paper Manufacturing Company of 
Ennis, Tex., announce that Leonard Gehrig, C.P.A., 
is returning after an absence of two and a half years 

Garner Dunkerley, Jr., executive vice-president of 
the Ennis companies stated that, beginning about 








j <1 j 


~ LEONARD GEHRIG 


April 15, Mr. Gehrig will serve both companies as 
comptroller, being occupied with finance, including 
costing and co-ordinating of various operations 

Ennis products offer a comprehensive coverage of 
the field of office and school supplies, including tags, 
salesbooks, restaurant checks, stationery merchandise, 
filing supplies, carbon paper and typewriter ribbons 

During the time that he was away from the Ennis 
companies, Mr. Gehrig was in the Dallas offices of the 
international accounting firm of Peat, Marwick, 
Mitchell and Company 

His previous connection in 
of seven years. 


covered a period 


°*—- 
NEW FIRM IS OPENED AT HASTINGS, NEBR. 
The Business Supply C new firm in this 
industry, recently opened 119 N. Denver, Hastings 
Nebr., under the ownership of LaVern Hartman and 


ompany 
mpany 18 a 
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was associated with the 
executive 


Floyd W. Barnes. Lester Sultzer is the sales represen- 
tative. 
The 


new firm is handling typewriters, adding ma- 


chines, duplicators, office furniture and office supplies, 


as well as service for business machines. 


—_—-— — 
MONROE CALCULATING EXPANDING; 
ACQUIRES PHILADELPHIA BUILDING 

Keeping in step with the rapid advancement of the 
need for office machine equipment and the expansion 
in the Philadelphia area of such firms as Remington 
Rand, IBM, Burroughs, R. C. Allen and others, Frank 
G. Binswanger, real estate broker, has announced the 
consummation of a long-term lease with the Monroe 
Calculating Machine Company, Inc., for the four-story 
modernized building at 2216 Walnut St., Philadel- 
phia, Pa. 

Formerly a brownstone residence, the building has 
been completely rebuilt into a modern air-conditioned 
commercial structure, and will be used by Monroe as 
a branch office and sales and showroom, and for the 
warehousing and servicing of business machines. 

Monroe’s main plant and executive offices are lo- 
cated in Orange, N. J. The new and most modern 
office in Philadelphia marks another milestone in a 
steady growth from an original one-room sales office 








EXCUSE >, 





erroneously stated that the net profit of Willson Sta- 
tioners and Envelopes, Ltd., of Canada, in the fiscal 
year ended April 30, 1949, was $10,730. S. J. Vogan, 
vice-president of the Willson organization, writes, “Our 
profits are vastly different from the figure stated in the 
paragraph, being $251,231.32 rather than $10,730.00.” 

How such a wide variance from the fact could have 
been put into print is unexplainable. We apologize sin- 
cerely and venture the hope that this correction an- 
nouncement will undo any harm that may have been 
caused by publishing the misinformation 

The Willson enterprises are manifold and extensive, 
as the following list indicates: Wilson Stationery 
Company, Ltd., Winnipeg Envelopes, Ltd., Silvester & 
Willson, Ltd., Westcraft, Ltd., The Blanchard Station- 
ery Co., Ltd., and Willson Business Machines, Ltd., all 
of Winnipeg: Capital Envelopes, Ltd., of Regina; Hill 
& Willson, Ltd.. Municipal Supplies, Ltd., and Hospital 
Forms, Ltd., all of Calgary: Mitchell-Foley, Ltd., and 
Pioneer Envelopes, Ltd., both of Vancouver; stores at 


Winnipeg, Vancouver, Edmonton, Calgary, Regina, 
Saskatoon, Moose Jaw, Brandon, Fort William and 
Port Arthur; and factories at Winnipeg, Regina and 


Vancouver 
.« 

A news item last month inadvertently located the R. J. 
Ridley Company at Topeka, Kans., instead of at Fargo, 
N. D., where it has been flourishing. Mr. Ridley balks 
at moving his location, saying, “First I am too old to 
pick up and move into a strange territory, even to the 
beautiful and resourceful state and city of Topeka, 
Kans. It would be very hard for me to boost for soft 
winter wheat for which Kansas is famous after boost- 
ing for world-famous North Dakota spring wheat 
Even Kansas cannot bake a good loaf of bread or make 

palatable cake without adding some good old North 
Dakota spring wheat. One more point sways me to 
decide in favor of North Dakota. Did you ever hear of 
any one in Kansas having a deep freeze full of pheas- 
ants and ducks to offer Northwest Travelers unless 
they made a trip to the Dakotas? North Dakota 
has been very good to me and my family. I can think 


of no finer gesture than to let her keep my remains so 


i 


that I can be looking up until eternity at those beau- 


tiful stands of North Dakota wheat and having the 
possibility of a North Dakota hen pheasant make a 
home for her coming brood of chicken ht above 
me ’ 
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A short item on page 233 of the December, 1949, issue | 
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ne ES, smart office managers everywhere know the 
and long-term value of easy-to-work-in surroundings 
and with comfortable, attractive, durable office furniture. 
Invincible “Modernaire’’ steel furniture is just that! 
v. J Desks are adjustable in height — to meet individual 
roc ° . 
+ worker requirements. Drawers are smooth rolling, 
il cS . . . . 
1 to roomy and silent. Tops are non-glare linoleum — cor- 
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soft For better business living — with comfort and in- 
st- creased personnel efficiency — investigate low-cost 
- Invincible “Modernaire’’ Steel Furniture. Write for 
ake . . 
eth complete information. 
r of 
as- 
less 
ink 
or 
iu- 
the REG U.S PAT OFF 


INVINCIBLE METAL FURNITURE CO., MANITOWOC, WIS. 
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_IN THE FACTORY we 
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VISION PROTECTED 
... in the OFFICE 


Barkley Plastic T 


to help office personnel see and work more effi- 
By making Filing and 
Barkley Plastic Tab protects 


ciently and comfortably. 
Finding easier, 
vision in the office. 


Barkley Plastic Tab FILE GUIDES bring greater 
the essential task of filing. 


. speed... efficiency to 
I ipid tempo 
needs Phe 


They're especially designed for the 


accelerated pace of todav’s bu 


clear plastic tab angled for reater visibility helps 
and finding” effortless. Needless to s 
popularity ot these B irkl \ Pl istic Tab | i I Gl IDI . 


from coast 


make “filing 


means plus sales and plus profits for dealers 
to coast. Investigate fine 


BARKLEY dealer. 






Write for Illustrated Literature 


Established 1921 | 


C. L. BARBRLEY & CO. 


Manufacturers of Filing Supplies 


1220 W. Van Buren St. 
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Calendar of 
Industry Activities 
















‘ab was scientifically developed 
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Chicago 7, Ill. 


May 1-2. District No. 12, NSA, St. Francis Hotel, San 
Francisco, Calif. Ray Morgan, Regional Governor, 
Morgan & Barclay Co., San Francisco, Calif 

May 5-6. District No. 11, NSA, The Leopold Hotel, 
Bellingham, Wash. H. Humphrey Griggs, 
Governor, Griggs, Bellingham, Wash. 

May 9-10. District No. 10, NSA, The Broadmoor Ho- 
tel, Colorado Springs, Colo. Adrian Pembroke, Re- 
gional Governor, Pembroke Co., Salt Lake City, Utah. 

May 11-13. District No. 8, NSA, Continental Hotel, 
Kansas City, Mo. J. L. Wren, Regional Governor, House 
of Wren, Oklahoma City, Okla. 

May 15-16. District No. 6, NSA, Moraine Hotel, High- 
land Park, Ill. Ed Shapiro, Regional Governor, Esco 
Stationery Store, Chicago, Ill 

May 17-20. Hotel Sinton, Cincinnati, Ohio—Twenty- 
first annual conference for credit executives associated 
with this industry. Charles Ehlen, secretary of Gibson 
Art Company, Cincinnati, Ohio, national chairman. 

May 19-20. District No. 7, NSA, Nicollet Hotel, Min- 
neapolis, Minn. Bob Jerue, Regional Governor, Mc- 
Clain & Hedman Co., St. Paul, Minn 

May 21-24. National Office Management Association 
convention and exhibit, Cleveland, Ohio. Association 
headquarters, 13 W. Chelten Ave., Philadelphia 44, Pa. 

June 5-6. District No. 1, NSA, Wentworth-by-the 
Sea, Portsmouth, N. H. Horton Frisbie, Regional Gov. 

rnor, Roberts Office Supply Co., Portland, Me. 

June 18-21. National Association of Cost Accountants’ 

nnual National Business Show and convention, Wal- 
dorf-Astoria Hotel, New York, N. Y. Arthur B. Gun- 
iarson, Sec., 505 Park Ave., New York 22, N. Y. 

June 19-20. District No. 3, NSA, Chalfonte-Haddon 
Hall, Atlantic City, N. J. Charles W. Lukens, Regional 
Governor, Yeo & Lukens Co., Philadelphia, Pa 

June 28-July 1. National Office Machine Dealers As- 
sociation 1950 convention, Palmer House, Chicago, Ill 
Jack Weiner, Convention General Chairman, 1520 Bel- 
mont Ave., Chicago 13, IIl. 

September 24-28. NSA Forty-fourth Annual Conven- 
ion and Fourteenth exhibit, The Stevens Hotel, Chi- 
ago, Ill. Paul Burbank, General Manager, 740 Invest- 
ment Building, Washington 5, D. C 

October 23-28. National Business Show Mid-Cen- 
tury Mark of Progress,” Grand Central Palace, New 
York, N. Y. Rudolph Lang, managing director, 30 
Vesey St., New York, N. Y. 


—- 


ROYAL OPENS FIVE ACCOUNTING BRANCHES 

W. H. Parks, comptroller for the Royal Typewriter 
Company, has announced that by June 1 the company 
vill have opened five new accounting branch offices 


The five men promoted to head these billing offices 
cashiers are as follows: E. E. Osenberg, former Chi- 
,O credit manager, to Minneapolis; W. H. Detlefsen, 


former San Francisco assistant cashier, to Denver; 
W. Y. Brayford, former Pittsburgh assistant cashier 
o Detroit; W. J. Paul, former St. Louis assistant 
cashier, to Indianapolis, and H. H. Prescott, former 
Atlanta assistant cashier, to Nashville 

Mr. Osenberg’s and Mr. Detlefsen’s promotions be- 
came effective April 1, Mr. Paul’s becomes effective 
May 1, Mr. Brayford’s and Mr. Prescott’s become ef- 
ctive June | 

Another recent Royal promotion was that of H 
C. Enmark, who was appointed to the position of 

shier for the Cleveland branc!l 
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the ee = aa The saga of the PBSW (Peterson-Brooke-Steiner & Wist) 
rOV 4 SUPPLY and EQUIPMENT COMPANY of Phoenix, Arizona is 


one of the outstanding success stories of our time. Five World War 





S % I veterans, who met as fellow patients in a government hospital for tuber 
al culosis at Prescott, founded the company in 1923 and remain its principals. 
Bi 

Collectively the Five Men had spent over ten years in continuous 
ion hospitalization. Three of them homesteaded raw desert land while still 

a! owe 
nal under medical care. They started business in Prescott, seemingly lacking 

the basic requirements for success—health, experience and money . . . but, 
~4 possessed of indominatable will for re making their lives. 

4 
e€- Hailing from widely scattered areas, with backgrounds and exper 

iences as varied as you can imagine, each one assumed the tasks he could 
k= do bes ogether ney re-gainec wir Nea 1, anc 00 r,00d, Dad and war 
: lo best. Togetl 1 their healel 1 took good, bad and 
Tle ww 
fr years in stride, « irning a proht in all but one. Today, they employ more 
than 100 people and augment their main, state-wide business in Phoenix 
with retail stores in Prescott, Tucson and Yuma 
u 
Or many years lave servec wir Cnents with i yrotec 
ow | PBSW | i cl lient th H-H-M prot 
ol , 
tion equipment They are now alert to the expanded client services offered 
K. § by H-H-M Natural Rotary Record Files, and the new Rigid-Stak Steel 
M Transfer File 
i 
- FIVE Dealers interested in the exclusive H-H-M franchise, that is the com- 

V panion of success, are invited to write about the possibilities tor their 
territories. Ask for a copy of the new sales presentation on N atural Rotary 
Record Filing, “Improve Record Controls and Reduce Costs’. Write today. 
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‘ Builders of the world’s finest Rotory Record Files ©@ Insulated Record 

yi Files @ Steel Transfer Files @ Safes @ Money Chests © Vault Doors ® 
Bank Vault Equipment @ Drive-in Windows @ Night Depoiitories © Stainless 





Stee! Hospital and Building Equipment 
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The 
ADDRESSING 
MACHINE 


Yes sir... if you're interested in profits . rap- 


idly increasing, worthwhile profits get going 


with Weber . . . Now. 


distinct typewritten ad 


x The Weber gives you clear, 
dresses without plates or stencils 

* Each piece is automatically ejected face up as it 1s 
addressed. 

% Will address 1000 to 1500 per hour envelopes, 

post cards and mailing pieces of almost any size. 


% Finger tip control . ad-roll instantly advanced with 


just a flick of the finger 


AND... 


can address direct from file cards and ledger sheets. 


with the new Recordo-Print Adaptor you 


Simply type on special gummed stickers and attach 
to file cards. Insert card in Adaptor, press lever, 
and get distinct typewritten addresses on state- 


ments and envelopes. The Recordo-Print Adaptor 


is only $1.50 extra and you can attach it in 5 


seconds. 


NATIONALLY ADVERTISED 


Week 


American 


Nation's Busi 


Business 


Evening Post—Business 
ness—Dun's Review—The 
—and Television—carry Weber advertising reaching over 


5 million people. Write today for details and discounts 


Saturday 
Rotarian 


WEBER ADDRESSING MACHINE COQ. 


248 W. Central Road, Mt. Prospect, Hil. 
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IN MAY OF 1880, WHEN: 


Stationery exports from New York luded a shipment of 16 
ises of pencils to Japan .. . Boorum & Pease took possession of 
1t 28-34 Reade St., New York, N. Y. . . . Charles T. 
died at his residence in Brooklyn. He was one of 
of the Stationers Board of Trade and was 
many years . John 
Ohio, claimed 
to have the most extensive factory of its kind in the United States. 
The Morgan Envelope 
and inter- 


"iles of the 


new quarters 
Bainbridge, 55 
the original founders 
prominently engaged in the industry for 
Holland, the gold pen manufacturer of Cincinnati, 
He employed a force of 60 employees 
Springfield, Mass., acquired the entire stock 
in Papeterie Company From | 


-ompany, 
ests of the Americ 
American Stationer 


IN MAY OF 1890, WHEN: 


The Office Specialty Manufacturing Comp 
noved to 14 State St....A. A. Weeks 
pleted a new line of bill files and check cancellers 

respondent said: “When the president of the United States 
put his name to the World's Fair bill he signed pretty big 
heck for the City of Chicago.” ... The Thorp & Adams Manu- 
facturing Company, Boston, Mass., brought out new “flat open 
hain back” invoice and stub file book The Cross Pen Com- 
pany, Boston, was making the Peerless standard letter scale 
S. E. & M. Vernon 


From files of the American Stationer 


IN MAY OF 1900, WHEN: 


The ison Manufacturing Company pl 
dditional factory building at Framingham 
Boston, offered a new line 

The Coates Company, Uncasville, Conn 
ttle.” . . . Thirteen of the leading manufactur- 
srs of gold pens in New York City formed the Gold Pen Manu- 
rcturers Association . .. The 425,000th copy of David Harum 
chester, N. vu 


hester, N. Y., 
Gold St., N. Y., com- 
A Chicago 


unnounced a new line of blank books 


unned to erect an 
Mass. Samuel 
of photo books . 

introduced a “non- 


Ward Company, 


was printed Yawman and Erbe Company 
at 907 Arch St., Philadel It was 
German pencil industry had become almost 
1 supply 


pened a new office 

eported that the 

lependent uf Virginia and Florida ced 
From files of the American Stati 


IN MAY OF 1910, WHEN: 


rd Folding typewriter retailed 
deaths of King Edward VII England and Mark 
United States drew editorial comment as did the 
*harles E. Hughes to the Supreme Court The 
plant at Woodstock employees 

und manufacturing record: . . J. C. Phelan, 

was appointed assistant nager of the 

The Carter's mpany dedi- 
Mass , { Office 


including 


mpany .. 


1t Cambridge 


IN MAY OF 1920, WHEN: 


1 large factory addition of the 
Company } ‘agner was 
represent the Joseph Dixon Crucible Company in the 
tory . Walter C s named adver- 
Yawman and Erbe 1 uring Company 

Stationery Association held its annual con- 

lis, Mo. . . . The C. E. Shephard Company 

build a $500,000 1t Long Island City 

of the Marshall Jackson Co rveraged 

Chicago Stationers Bowlin From 


was broken for Shaw 


Muskegon, Mich 


Freemar 


puances 
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IT STAPLES...TACKS...DOES 50 JOBS! 


Cashes in on the trend toward home, school, store, travel 
use for staplers. Does a man-sized job wherever materials 
are to be held together! 


Quality engineered in the Swingline manner of chrome 
finished steel with durable Tenite top, ‘Tot 50°’ is no mere 
gadget. With amazing finger-touch leverage, it WORKS un- 
failingly, fastening up to 20 sheets of paper. 


loads a strip of 50 Genuine ‘‘Tot 50” Staples with the famed 
Swingline Open Channel for split-second loading. Refills 
(packed 1000 in box, 25¢) are another source of repeat 
profit and increased store traffic for you! 


Dramatic, new, sales-making invention... 
Stimulates business...Creates more 7‘ 


50 


viapline Staple 


In 2-tone 
Plastic Gift 


Complete kit 
ic Gi ¢ with 1,000 4 
Box for Purse 9S Genuine ‘Tot me 
and Pocket 50°’ Staples a 







Excise tox included 


MORE THAN A STAPLER, IT’S A BUSINESS-BUILDER! 


ADVERTISED PUBLICIZED TO MILLIONS! 


Featured as a trade, consumer and premium sensation in 
national business and consumer magazines and newspapers! 
Displayed in dynamic self-selling store merchandisers! 
Announced with striking window streamers and local ads! 
“Tot 50° will be the most vigorously promoted stapling kit 


ever produced! 


“Tot 50° will become talked about, wanted, and sold to all 
old customers and countless new ones who otherwise may 
never come into your store — yielding new profits on its own 


sale, developing business on all other merchandise you carry 


ANTICIPATE YOUR NEEDS—PLACE YOUR ORDER—USE THE PROMOTION! 


Place your order for ‘Tot 50” kits... 


in display cartons and counter displays of 12 each 


and the new 1000 


packs of “Tot 50°’ staples together with all promotion materials. Orders given priority shipment according 
to date received. So don’t delay — start cashing in on the extra business this product will create! 


=z SPEED PRODUCTS COMPANY, INC 


LONG ISLAND CITY 1, N. Y 
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ACE FASTENER CORPORATION, 3415 N. ASHLAND 


i f 
A b AVE., CHICAGO 13, ILL.—The c has just i duced 
Ig measure Oo a Mew: Decztccse tame counter 5 i ve = ceikien pricy ia teas 
Eye-Appeal and 
Sales-Appeal 




































































































STRORG 
CAMMING 
Jaws 00 
THE WORK 
EASILY 


MILLIONS WOW IN USE 
bh For Demonstration 















designed to illustrate how the Ace staple remover takes out 
staples without jerking or tugging. The high-gloss finish card 
can be cleaned with a damp cloth. There are spaces for attach- 
ment of two Ace staple removers. These cards are available for 
retailers who write to the company. 




















ARTISTIC DESK PAD & NOVELTY COMPANY, 2703 
BAILEY AVE., BRONX 63, N.Y.—Now available for distribu- 
tion is a new 1950 catalog replete with illustrations of all 
products manufactured by the company. Some pages are in 
four colors and the entire catalog has been designed primarily 
to assist the dealer in sociliting business from the consumer. 
Copies will be mailed upon request. 





AUTOPOINT COMPANY, 1801 FOSTER AVE., CHI- 
CAGO 40, ILL.—A new catalog, No. 50R, is a colorful presen- 
tation of the Autopoint line of pencils, combination sets, pens 
and related products. These items are illustrated, described 


























No. 25 and priced. New items developed by Autopoint are presented. 
TORCHIER 
3 way Mogul sock BANOV-BERNSLEY & COMPANY, 15 W. 17TH ST., 
et. 14"' diameter NEW YORK 11, N. Y.—A new catalog and price list has 
No. 17-C cia” dhemeber ne No. 408 been issued, giving complete illustrations and descriptions of 
COSTUMER right. 14" diam COSTUMER the line of desk sets, desk pads and desk accessories. Addi- 
Sercitie 14" diam eter base—heav 2\/,"" diameter pol tional copies for files and salesmen are available to dealers at 
eter base, heav- ily weighted shed cast aluminum their request. 
ily weighted. |!/)"" ring. Eight hooks 67" 
diameter upright high. Overall height — dol : eee 
4 double hangers 73". i," diameter CRONSTROMS MANUFACTURING COMPANY, 4225 
with finished pro- + all ge HIAWATHA AVYE., MINNEAPOLIS, MINN.—Tke makers | 
tective knobs ping weight approxi of a varied line of metal office specialties have just issued an 
mately 40 Ibs. each illustrated catalog describing multiple letter trays, six-drawer 
filing cabinets, correspondence distributors, sorting and post- 
VALCO products are ing trays, stationery containers, daily reference files, sort-all 
functional as well as beautiful. files, stationery separators, expanding desk drawer trays and 
drop-front card files. Dealers may secure the catalog free 
upon application. 
SMOKING STANDS «+ SAND URNS oo oe 
COSTUMERS ° TORCHIERS DONIE CHAIR & MANUFACTURING COMPANY, INC., 





P.O. BOX 235, GRAPEVINE, TEX.—Catalog No. 250 has 
, ; been issued by this expanding concern, detailing office and 
Send for complete information. school furniture available to the industry. Complete descrip- 


tions and illustrations are carried. 


VA L O COMPANY THE COOKE & COBB COMPANY, 122 E. 23RD ST., 
NEW YORK, N.Y.—An 80th anniversary catalog has been 


presents the com- 


° ° issued. This catalog, colorfully illustrated, 
2937 Sheridan Ave. St. Louis 6, Mo. plete line of expanding files, envelopes, file pockets, wallets 
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Correat Seating 
WOrK... 


Shown here—actually photographed in action 







—is the newest Art Metal Secretarial Posture 


Chair with “Live-Action” back and “Tilt-Action”’ 








seat. Features that banish seating fatigue and 
give your customers new office efficiency. 


To you, the Art Metal Stenographic Posture 





Chair 709-A—newest unit in Art Metal’s com- 






plete line of office seating comfort (other units 


shown here)— means new sales opportunities, 






new profits. Here are all the outstanding advan- 






tages this great new aluminum posture chair 






gives you and your customers 










NEW Art Watal ALUMINUM POSTURE CHAIRS 


“Live-Action” back! It’s self-adjusting to user's move- 
ments. Provides full support in any position. “Live- 
Action” back pivots in special mountings and con- 
forms to the angle of the spine for comfortable 
correct seating 

















Style 707-8 


Clerical Posture Chair 


with arms 


Style 7 
“Tilt-Action” seat! Permits true relaxation, Maintains 
same body angle whether user is in working or 
relaxing position.” Tilt-Action” seat relaxes 2 inches 
from horizontal plane. Rises only slightly at front. 
Follows natural inclination of body. Causes no con- 
stricting pressure back of knees —and allows both 
feet to remain comfortable on floor at all times 


tiling 
“ys Frame! Welded tubular construction, heat treated for 
strength—anodized for permanent finish. 


Secretarial Posture Chair 





Soke Sara Upholstering! Back and seat are contour molded and 
yle ‘ . . 
rd upholstered with Foam Latex and perforated plastic 
4 = * Clerical Posture Chair : ; , 

fabric or your choice of coverings 


Base! Special cone-shaped cantilever center construc- 
tion makes it strongest base made. Swivel bearing 
is permanently lubricated—never requires oil. 

ALL WITH “TILT-ACTION” SEAT AND “LIVE-ACTION” BACK Two inch ball bearing soft rubber casters. Hard 

composition optional. 


ane) Art M\atal 


BUSINESS EQUIPMENT 


For the Finest in Business Equipment... Look to Art Metal! 














and associated products. It contains many items and improve- 
ments in design and construction of other items. The Cooke 
& Cobb Company, founded in 1870, originated expanding 


Quality and Styling 


Goes Modern 





in this 
beautifully 
“roomy” 
upholstered 








products and this catalog is offered to demonstrate how the 
firm has maintained leadership throughout the years with na- 
tionwide distribution through stationery dealers and whole- 
salers. Copies of the catalog are available upon request. 


. . 
chair with 
padded ELLINGSWORTH MANUFACTURING COMPANY, 200 
S. PEORIA.ST., CHICAGO 7, ILL.—As a practical help for 
back No. 480312 purchasing Duo-Tang covers, the company has just released a 
2 


comprehensive catalog presenting the complete line of loose-leaf 


Even those who do not or- 








CHAIRS 


\ 





dinarily like modern designs will like the 
smart lines and comfort of this chair. Built 


for private offices, board and reception 





rooms. Matches modern desk lines. This 





chair (No. 48031, ) and its companion No. covers. In addition to Duo-Tang (wtih built-in fasteners), 


the catalog includes details on personalized, special size and 


4803 are sellers - display them together. pressboard covers, clip folders, double pocket portfolios, Duo- 
: Tang portfolios, Swing-O-Ring and special ring binders. Sam- 

ples of stock used and color swatches together with description 

of the company’s facilities for printing, hot-embossing and 

decorating make this a practical reference manual. Copies are 


For folder available on request. 

HERRING-HALL-MARVIN SAFE COMPANY, HAMIL- 
giving complete TON, OHIO.—A new sales presentation on rotary record 
description of 
this and other 


TAYLOR Chairs 
... AND OPEN 
TERRITORY, 
No. 4803 Write to... 








The*Taylor ChairCompany 


filing equipment, a 20-page brochure, has recently been pub- 
lished. It is written for dealers to use in clinching key sales 
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Give business the habit of following you by handling the 
complete BROWNE-MORSE SUPPLY LINE wien there are gaps in your filing 


supply line, you are throwing your customers at your competitors and they may never come 

back. Carry a full stock of the complete Browne-Morse line and you can fill every 

request. Office managers will form the habit of calling you for everything they want. When 

new equipment is needed, you will be the one to make the sale. 

Your reputation will grow as a complete source of office supplies. This will win new customers and 

they too will get the habit of buying from you when they learn you can supply all their needs. 

Start wooing new business today. Get a copy of the Brown-Morse supply catalog. Better yet, ask to have a 


representative call so you will be ready for the transfer season. 





SIMPLEX INDEX SERVICE MANILA PRESSBOARD CARDS AND VERTICAL 
Alphabetical guides INDEX FOLDERS FOLDERS CARD GUIDES GUIDES 

of heavy grey press- No limit to expan- 38 styles and sizes, 1” and 2” expansion Pe i Tough, wear resist- 
board. Miscellane- sion features or each in a wide foiders and all ptr > Segue <0 vee ant guides made of 
ous folders, heavy classification. Per- choice of weights, standard sizes and yr hi © 4: pressboard or 
blue manila. Name mits maximum provide the right cuts are included in Color of filing card; manila. A size and 
folders come in speed in both filing answer to any fil- this extra-heavy proper guides for type to choose for 
three weigh and finding. ing problem, duty line of folders. any classification. every filing need. 

Architects of Efficiency for America’s Offices » | dreary) 


- cs rae Pg a 


MUSKEGON ro MICHIGAN 





43 YEARS OF LEADERSHIP IN FILING SUPPLIES 
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points. Work comfort and work simplification are featured 
for their contributions to speed, accuracy and economy in hand 
or machine posting, and on reference jobs. The book closes 
with a summary of the equipment and accessories available. A 
copy may be secured by writing on business stationery to the 
systems division of the company, asking for “Improve Record 
Controls and Reduce Costs”, Form No. 830-200. 


ITKIN BROS., INC., 40 E. 41ST ST., NEW YORK 17, 
N. Y.—This firm featuring office furniture, equipment and 
floor covering at two showrooms has issued the first of an in- 
triguing series of mailing pieces with the theme, “Starting From 
Scratch” and telling how office planning services are available. 


JASPER CHAIR COMPANY, JASPER, IND.—A new cat- 
alog No. 49 details the company’s line of chairs for banks, 


asper Dest 


a ee ee 





offices, schools, libraries and public buildings. A complete de- 
scription is given of each chair and the catalog is profusely 
illustrated for the dealers’ information. 


MURPHY-MILLER, INC., OWENSBORO, KY.—"Chairs 
for Everybody” is the message of an elaborate new catalog 
produced by this firm, detailing how “precision mechanism plus 
finest materials total up to perfection in comfort.” Illustrations 
show the chairs in an office or home setting and specifications 
are complete for each. 


ROYAL METAL MANUFACTURING COMPANY, 175 
@ Save Money, N. MICHIGAN AVE., CHICAGO 1, ILL.—A new, dra- 


matically-colored catalog entitled “A Guide to Office Furni- 


Floors, Equipment ture,” shows all of Royal’s office products—chairs, desks, 





. : stools, tables and all the metal accessories. The first three pages ’ 

EYare | Time by using of this 12-page booklet are devoted to an explanation and f 
llustrations of “The Newest Idea in Office Furniture in a 

DARNELL Casters Decade,” a custom satin-chrome finish. 

. 


R. A. STEWART & COMPANY, INC., 80 DUANE ST., ; 
NEW YORK 7, N. Y., have just issued their new 1950 catalog 


s 
2 
Ni 
‘sseeme 
meet 
a 
—— 
ox: 
— = 
| 
s 
5 





DARNELL CORP. LTD. 
LONG BEACH 4. CALIFORNIA 


60 WALKER ST. NEW YORK 13 NY 
36 N. CLINTON. CHICAGO 6 ILL 





No. 96. The 96-page booklet is handsomely illustrated in two 
colors with plastic spiral binding for convenient handling. The 
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CAFETERIA 





OFFICE APPLIANCES, May, 1950 





SEE WHAT WE MEAN 


—" Quality | 


. 
. 
. 
. 





MODEL C-1500A at . 


Busin: SSMEN are quick to recog- 
nize the quality of Harter chairs. One trial convinces 
them that here is a happy blend of luxurious comfort. 


1 fine construction. What's 


handsome appearance, an 
more, they stay convinced. Harter quality insures users 


complete satisfaction year after year after vear. 


These chairs have big, roomy lines for big men 
The seat on both the swivel armchair and side arm 
chair features resilient coil spring construction that’s 
topped with soft padding. The spacious back is fully 
upholstered on both models, with no metal parts 
exposed. Broad and padded arm rests are spaced tat 


apart to provide plenty of “spread” room 


Upholstery choice of leather (corrected top grain 
ot deep buff), mohair fabrics, or plastic-coated fabrics 
Standard upholstery colors are Green, Maroon, or 
Brown—with special colors on request. Baked enam- 
el finish in Metallic Gray, Green, or Brown; also 
Grained Walnut or Grained Mahogany 


® HARTER 


STURGI MicuHIGaAN 
STEEL CHAIRS « POSTURE CHAIRS 





VISIT HARTER AT 


. . M. A, NVENTI MAY 2, 23 4 MUNICIPA AUDITORIUM CLEVELAND, OHIO+ 
BOOTHS 524-525 | N. O co. ON e 2 24 e C L ° 
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most complete and comprehensive catalog ever published by the 
company, it covers the complete field of marking devices, giving 
detailed and illustrations of all the company’s 
products, including a variety of supplies and equipment. Copies 


may be had by writing to the above address. 


specifications 


SAFEGUARD CORPORATION, LANSDALE, PA.—A new 
piece of sales literature is in the form of a mailing piece which 
about the theme, “Doctors say the most probable cause 
s is insecurity.” The Safeguard system of check 


protection is declared to be the logical way to end fears of 


centers 
of such dream 


torgery. 





BUSINESS OPPORTUNITIES 





Expanding North Dakota Firm Wants Additional Lines—Operating an 
1 d equipmer business in Fargo, N. D., since 
I é has added a complete supply department, ir 
g : € if. H a operates a distributor plar 
N t DD tern Minnesota, handling only office specialties 
ks, file ridding machines and portable type 
I xpanded t so function as a manufac 
M Ridley would we t the addition of a few 

in which he known 


Wanted by New Connecticut Firm—Edward Ochman 


Trade Literature 

n., is a new office equipment and supply 

the industry will be appreciated. 
Catalogs Requested by New York Firm.—Nathan Levy, who recentl 
-* Office Equipment Company after about 20 years 
iture and equipment field, asks for catalogs 
types of office machines and furniture. Mailing 

M Levy at 487 Broadway, New York 1 N.Y 
°*— 

WEINER FINDS TELEVISION ADVERTISING PAYS 


Belmont Typewriter Sales & Service, 
ago, I eneral chairman of the 1950 annual 
nventi mittee of the National Office Machine 
Dealers A iation and treasurer of NOMDA, is al- 
ways on the alert for new ways in which to promote 
busin¢ Recently he decided to give television 
whirl and ne up with the assertion, “It pays.” 
Early in March, Mr. Weiner signed a contract with 
4, for three- to five-minute presenta- 
tions evel Tuesday evening at 6:30 and every Mon- 
lay after n at 4:00 o’clock. Live demonstrations, 
contrasted with movie films, are made by Pat 
Banks and John Dunham. Another contract involves 
spot ani ement picturizations every afternoon 
from tw three o’clock, Monday through Friday 
; fferent item is featured, such as porta- 
and st ird typewriters, small addressing ma- 
hin office machine stands, and so 
th. Tir ments, with a small amount down, are 


Jack We 


es a i LLOrs, 


eves that he is the first office ma- 
venture into television advertising 
f his belief is not as important as the 
fa eiecasts are proving profitable. “My 
messages get into homes in a radius of 150 miles 
around C] igo,” he says, “reaching many prospects 
ipon whon lesmen cannot call. The thousands of 
television sets now in operation in the Chicago area 
make telev broadcasts the best means of reaching 
vhole familie mother, father, children, students 

Our presentations have helped to 
ypewriter-conscious. Sales results are 
than from the same amount of money spent 
yVspaper advertising.” 

As proof that selling by television pays, Mr. Weiner 
ays that rge proportion of customers open con- 
ersation We would like to see your TV special.” 

— 
ROYAL EMPLOYEE CELEBRATES 

Charles Winters, purchasing agent for the 


Mr. Weiner beli 


Royal 


Typewriter ‘ pany, recently celebrated his twenty- 
with that organization 
Chairn f the Board Allan A. Ryan presented the 
mpanyj itional gold watch at a ceremony at- 
led bj embers of Royal’s home office 
Start reer with the company as a clerk in 
e pu epartment, Mr. Winters was advanced 
th f assistant purchasing agent in 1928 
410 He to his present job in July, 1932 
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A Cabinet styled for Sales 


Illustrated with 
doors closed is the 
CARDINAL 
Storage or Wardrobe 
Cabinet. Designed 
for many uses, and 
can be used almost 
anywhere, Heavy 
gauge reinforced 
it last- 
ing and durable. 


steel makes 
Also rounded cor- 
ners, three point 
lock, glider bottom, 
semi-flush hinges 
add sales appeal. 





Combination Storage and 
Wardrobe Cabinet 





A Cabinet styled for Profits 


Viewed with doors 
open the 

CARDINAL 
Combination Cabinet 
reveals a practical 

shelving arrangement. 
Within the sturdy 
rame, there are 


four utility shelves, 
a roomy hat shelf 
and large wardrobe 
compartment. Fine 
decorative colors 
may be had, in- 
cluding Olive, 
Green, o1 


with Satin 


Grey, 
chrome 


hardware. 





Write for details and prices. 





Cardinal LZ Ve. 


SOLE DISTRIBUTOR 
5631 W. Medison St.. Chicago 44, Ill. 






131 

















NEVER BEFORE SO MANY 
EYE-OPENING 
SALES-CLINCHING 


FEATURES IN A SINGLE 
PIECE OF OFFICE 
FURNITURE! 
































ALL-STEEL 


@ DESK, FILING CABINET AND STORAGE 
CABINET COMBINED 


e SOLID ALUMINUM SATIN FINISH 
HARDWARE 


e FULL-DEPTH FILING CABINET 
18” x 30” x 24” 
Each drawer glides on 40 ball bearings 


@e STORAGE CABINET 
tw” Y 30” x 24" 


Automobile handle lock and key 


e STURDY STEEL TOP 
50” x 2412” 
(NO BOLTS NECESSARY 


Designed for full utility and space saving 


e CHOICE OF GREY OR GREEN 
in baked-in finish 

















Write for Literature and Price List 


SECT-O-DESK 
SALES CORP. 











350 MORGAN AVENUE 


BROOKLYN 6, N. Y. 


—— 
— — 
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FOURTH ANNUAL NOFA CONVENTION 


(Continued from page 23) 





avoided by the use of intelligent and intensive sales- 
manship. America’s best defense, he said, is its high 
standard of living. Salesmanship can keep that stand- 
ard high 


Product Exposition Is Extensive 
Jumping from 60 to nearly 100 exhibitors is the 
record established by the product exposition phase of 
the convention. Following are descriptions of indi- 
vidual displays 


Aetna Safe Company, New York, NW. W. Feat re we 
oducts made by the firms of Letna s repres 
The following were nm atte nce Morris H. War 
president f Aluminum Seating Corp Lee M. Lowe 
ral sales n nager of the Browne-Morse C« S. K. Has 
prosid t of the Haskell Mat ifacturing ¢ ind E. F 
sal inager of the Me K Steel Sat ( 
‘All Luminum Products, Philadelphia, Pa. ! wer 
ldaway ibles, Snack Pak picnic } foldaw deck hairs 
id Tccmienen Aluminum chairs Bob Coher £ 
" in chares issisted by Geore Cohen, Jos ! eci, Ray 
\ ns and Otto Hoffmar 
all- Steel I. euipens nt, Ine. Aurora, Ill.—The f ew 600 
ind tab bluep! t files f ne cabinets, 
x < abinet clothing locker | deac torage filir 
ilipment was on display J. H. Hartmar vas charge 
sted by Bob Haines, Arnold Anthonser l Fox, B 
) ile! d L. ] Kent 
a De sk Company, High Point, VN. C.— exhibit w 
Type-Master desk with portable typewriter platform 
ipper left r right-hand sectior ind ingle pedestal des} 
Also show! vas the Standardizer ine of desks walnut 
d Softone finishes. Charles E. Hayworth, gene: manage! 
ind J. C. Turner, sales manager, were in chargé ssisted by 
joe Wallace and Hal K. Reynold 
Aluminum Seating Co. Akron, Ohio. Alu in office 
rs consist x of executive etarial and clerical pos 
ire chairs, swivel and side chair e! show M. H. War 
p was assisted | J. Mu i = 4 
H 
art Steel Sales Corp., New York, N. ¥.—Four booths were 
voted t e firm’s display of the llowing products: Ne 
Master Filer line of filing cabinets, No. 2600 Metropol 
erie f commercial filing equipment I st 
or file Systen t No 900 Space-Save! 
the ' ‘ oft storawe | itility ibinets 
LA \ 1 All-In-One series nt at filing 
ize cal ts Also shown we! combinat with tl 
rd cabi t mplete series of card cabinet ystems for! 
types of setups, tabulating card cabinets, document cases 
ck and note files, law blar cabinets and ar ssortme 
f specialty items ot 2 office In ttendance were Irving 
Ml Levy, sales n A yp ne Joseph Burger, president; Sam Katz 
\\ m I I ind Gerard W té A 
Artistic Denk Pad & Novelty Co., Bronx, N. Y.—Completé 
es of | ( desk pads, de sets and des} iccessorle 
er show Also displayed ver wood dé tray cos- 
I et ind chatir its Williar S ! | 





5 


NOFA CONVENTION SPEAKERS 


John Mossman, Desks, Inc., chairman of the first business session. 

V. L. Caldwell, John Wanamaker Co., Philadelphia, Pa., Saturday 

afternoon session chairman. 

Edward Blau. Max Blau & Sons, Newark. N. J., NOFA treas. 

Harry Hofherr, Kendrick Furniture Co., Chicago, Ill., president 

elect, speaking at the Saturday luncheon. 

5S. Ken Davis, W. H. Gunlocke Chair Co., speaker at the Saturday 
afternoon session and moderator of the panel discussion. 

- Lou Mann. Sturgis Posture Chair Co., speaker at the Friday morning 

session and moderator of the panel discussion. 


> Ww 


on 
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re" 


very alert buyer of oflice papers knows 
there is no finer bargain than merchandise 
assuring complete customer satisfaction and 
repeat business. That is the fundamental 
reason Why so many buyers select 
Rockwell-Barnes Ruled Pads. 

Yes, you will find that R-B Ruled Pads 
are manufactured to the same high 
standards which have characterized 
Rockwell-Barnes products for nearly half a 
century. Whatever your needs—legal ruled 
pads, ruled memorandum pads, quad-ruled 
pads, column-ruled statistical pads— you can 
depend on R-B Ruled Pads to provide just 
what you and your customers want. Write or 
wire today for complete details and samples 


of Rockwell-Barnes Ruled Pads. 





sider 
xzturaqcy : . , 
4 Specialists to the Stationer since 1903 
norning 
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Jaffe, Willia P. Corbett and Seymour Geller were charges 
































































Banov-Bernsley & Co., New York, N. Y.—On display was 
the complete line of leather desk accessories, a full line of 
noleum desk pads, open stock ex: tive desk sets and fold 
ng desk pads. Featured was the new desk pad called “Blo: 
; die” made with a new blonde linoleum center t armonize f[ 
with blonde, or Softone furnitur It is mad with top 
‘ grain cowhid panels in 20 decorator olors and matchir 
desk accessories are available. Jack Banov w in charge 
f the display. 
Barealo Mfg. Co., Buffalo, N. Y. The firn ! of execu 
tive reclining chairs was featured here In attendance wer 
t H. W. Koehn, technical adviser nd manager f ffice equip 
ent sale ind H. G. Haynes, sale nager, ! ning chair 
livisior 
Bassick Co., Bridgeport 2, Conn.-On exhit wa tl 
firm’s line of wivel office chair controls as we the con 
lete line of office chair casters gilade esK cup and 
floor protection equipment E. I Wheeler va n charges 


the booth 


Berkey Leather Furniture Corp., New York, N. Y. Dis- 
played were five new styles of tl company’s line in bur- 
hed antique leathers. In charge wa Williar Berkey 
Blanchard Bros. & Lane, Newark, N. J. All types and 
grades of upholstery and table-top leather wa displayed 


here. G. J. Belzel was in charge, assisted by Mr. Gunterberg 


ind Rod Winant 

Bright Chair Co., Ine., New York, N. Y¥.—-An : 
of upholstered leather furniture wa mile including side 
irm, arm revolving and club chairs fas, ecutive posture 
chairs and occasional pieces. Harvey B righ t, MM ix Bright and 
Arthur Bright were in charge 

Browne-Morse Co., Muskegon, Mich.—-Featured here was a 
new desk, tabulating card file, microfilm file, glider file and 
1luminum chairs. Sales Manager UL. M. Lowe was assisted 
by Joe Horness, president, Win Horness and Andy Barber. 


COMFORT- 
Challenger Steel Products Corp., Brooklyn, N. Y.—On ex- 
hibit was the Sect-O-Desk in its many combinations and 
filing equipment of the suspension nd non-suspension types 
In attendance were Ralph Vogel, vic aeons Jack Kraut 
5 i werray sutler 


1les manager, Joe Eckstein and 
Cole Steel Equipment Cow New York, N. Y. Displayed wer: 


nsive line 






ird <« abinets oe ‘abinets, combination desk unit 
treasurer file, banker’s file. professional file and portable 
file Vv. W Scheinman, vice-president, and M. E. Schnall, 


sales manager, were assisted by Vice-presidents Peter W 
Scheinman and S. H. Henning 


Columbia Steel Equipment Co., Philadelphia, Pa.—Showr 

here were the firm's new line of es in the “A”, Apex “B 

and Colonial “C” grades. These lines were in the new 28% 

inch depth with improved drawer operation Also featured 

was a complete line of half and wide sectional equipment 

counter installatior The products were 


together with ; 
acti shown in the standard finishes of olive green, gray, walnut 
ind mahogany. George Ruck, president, and Jack Emhardt 
vice-president and sales manager, were in charge 
) 








Commercial Furniture Co., Chie nzO, ll.—Displayed were 
amples of the La Salle executive " ind Progress groun 
Ir ittendance were W. G. Frenctl H Ww Stringe and L. W 


Wilmoth 
Congress Chair Co., Inc., Brooklyn, N. Y.—Leather furni- 
ture for the office and chairs for the home were featured 
here 4. Catania was in charge of the booth 
Corry-Jamestown Mfg. Corp., Corry. Pa.—Various items in 
the Steel Age line of desks and filine cabinets were ex- 








eS hibited. In_attendance were Ralph E. Larson, W. Bruce 
— Elisworth, Harold W. Edgren, Roy E. Edgren, Maurice R 
Cowan, Charles H. Blad and Henry R. Clark 
Courteraft Mfzx. Co., Cranford, N. J.—Products on display 
neluded Smokomatic pnedestal smoking stands desk ash 
ai en - Oe oo eceivers and desk and portable lamps Modert standard 
Free and easy” is one way to al aaa dade erate diasa tee aiaiand ae en ae 
. . . 2 Dudley Courtenay 
describe the feeling Collier-Keyworth Chair Cramer Posture Chair Co., Inc., Kansas City, Mo.—On dis 
: : 4 play was a complete new. line of side and swivel chairs in 
Controls give through their patented “Equi- iluminum, a new filing stool, stop-step ladders and a com- 
g g patented “Equi plete new line of office machines. In attendance were R_ A 
- > ; ‘ramer Sr R. A ‘ramer, Jr Willian W Sprout Ray 
Balanced” action. An exclusive, outstanding Wanuad. Sr. mek teeter ea , 
. ; > Dealer Sales Co... Flushing, N. Y.—FExhibited were Spin-a- 
Collier-Keyworth feature, it always assures file rotary card file, desk tray, 2-drawer files, roller type 
P, d teel transfer cases, small steel desks, a desk height storage 
*1,° - . binet and steno book and copyholder. Jack Geller was 
smooth-tilting, comfort-controlled motion. ssisted by J. Lonschein. _ : ) oe 
: : Exmeco Coewes Hanover. Pa.—Five basic new designs of 
For all-steel, revolving chair controls... Emeco aluminum office chairs in a variety of type and colors 
of upholstery were shown Ir ttendance were President 
, > , . . . y _— Wilton C. Dinges, Vice-president William Houghland, A. H 
carefully constructed for long-wearing Alexander, Frank A. Miller, C. Stuart Goll, Otto J. Hoffman 
Gus Lefcourt and Stanley Werk ! A 


E xcelle nt Cabinet Works Corp.. Beochiya. N. ¥.—Exhibited y 


satisfaction .. . ultra modern in design 
. vere directors’ tables, Chippenda tables and 1} keases, end | / 
_ Pa 3 ' tables, modern bookcases and turned leg |! cases tele- 
buy Collie r-Keyworth! nhone cabinets. hutch cabinets and wardrob« n Chippen- 
dale, moderr quare line and turned leg. Irvin O. Jacobson 
is assisted by George B. Wr nd Lad. Klimsak 
E secutive Furniture, Ine., Oklahoma City, Okla. J roducts 
vere shown from the three di rent es and include q ex- 
cu e nior executive and ss etarial desks cometh r with 
omplet. nes of matching acce ories in walnut with four 
iffer t f he Cc. M. Herz, pres nt, was in charge 
I ederal KE Equipment Co. W achingtee, D. C.—The attractive 
lay of “Econo-Form” desks les was characterized 





i demonstration of the versatility of tl ne Also on 

iy was the junior doubl: esk whicl ccommodates 

! new sliding stationery mpartment attached to 

ty] ‘ ter pedestals Displa were exhibited in the 

Korina fir es of walnut, oak d mist eray President 

- (harles | Wade, Sales Manager Charles M Featherstone, 





oe aur — pn 
rs Ir and Huel I Morgan were ttendal : 
Bridgeport. Conn. Ferris] 


reeete Busine as seer Co. 
ary file - & x 6 ar ting cards 
nd 


COLLIER-KEYWORTH CO. fe 8e.082"" bret 


n 
in 





/ ‘Futuramie Steel Products Co... Hrooklyn, N. Y. 


a GARDNER, MASSACHUSETTS = 2s 0h ew flice fu e featuring 
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“personalized posture 


1175 SECRETARIAL CHAIR 


No other posture chair in the world 
offers all these wanted features: 


P Distinctive Custom-Satin Chrome design... 
newest advance in office metal furniture in a decade. 


P Extra-wide seat for more comfort. Royal-built, 
luxurious, 20-coil spring unit construction and large 
contour-fitting back give the ultimate in working ease 
and efficiency. 





P Completely adjustable seat and backrest. Simple, 
foolproof handwheel mechanisms accommodate every 
personalized posture requirement. 


r All models upholstered in choice of Royal's 
guaranteed upholstery materials. 


This Authorized Royal Deoler emblem is 
featured in all ROYALCHROME advertising 


ROYAL METAL MANUFACTURING COMPANY 


1755S NORTH MICHIGAN AVENUE + CHICAGO J 
New York * Los Angeles * Preston, Ontario 
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to let this PROFIT opportunity 





@ victor BooK VisiBLe 





Here's on easy chance for profit 

thot yo can handle with no po 

error! A sure assist every time 

handy Victor Book Visible units w 

little sales help from yo add ne 

the th ands of rooters and 

already have 

Let your display and demonstrat 

Visible ceo Let t show your 

how Victor Book Visible can keep tt 

cords neater, more efficient and more effe 
hen point out the ease and 

posting, the easy shift’’ pockef 

“%" protected visible margins, th 

co glance signaling system and the har 

ness and portability of Victor Book Visible 

Hard hitting facts like these w result ir 
and repeat sales, bringing home that 

n of profit to you 


. and to keep thos 
profits coming home 


duce your ¢c 





Victor Sectional way 
Visible system Th } % c = “ 
their busine ectic by ect the > — ge | 
need orises —— : : 
poting fut 

same time c 

profits Your 

sinale-slide stee 

green or standar 

5x3, 6x4 and 8x 


sections which ore 





for size 8x5 


Both styles stack 
famous ‘ 





pockets with f 


margin and pract l. 

this winning ¢ 
“fielding average” 2. 
Envelope enclosures, newspaper mats and displays are available to help you sell. 4 
WRITE FOR FULL INFORMATION ON THESE VICTOR “PROFIT-LINE” ITEMS . | 
‘ 
! 
e. THE VICTOR SAFE & EQUIPMENT CoO., INC. 5 
gS 1 OH, NORTH TONAWANDA a ee on 7 
7 
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' covers 1utomatic metallic roll back 
files, and cabinets Hal Rubenstein, 
Walter, vice-president, were assisted 
Sorial, Jos Lupo and Beverly Tucci 


Gift Craft Leather Ce., Brooklyn, N. Y.—Displayed wer: AROUND 
sets together with cigarette boxes 
ors and desk lighter sets. J. Spencer : 


Glare Machine Products Co. Ine., Far Rockaway, N. Y— 
. be 











rns, coat trees ill racks, wardr« 
er access ries were on display 
iss, president i Raymond Glass 
Gregson Mfg. Co., Liberty, N. C.--Uph¢ tered office chairs 
nd chair units were displayed hers 


(ordor were n cl re 
Gunliocke, W H Chair Co., Wayland, N. Y.--Against 
lling attent to the compreher 


DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 


SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 


Write today | 
for Our 


NEW 1950 


Handsomely 
Illustrated 


CATALOG No. 96 


and 
‘Price List 









H. C. Toussain Central Duplicator & Typewriter Co., Camden 
N. J.: A. E. Wolf and Bill Simpkins, Tiffony Stand Co.; Edward J. 
Toussaint, Central Duplicator & Typewriter Co., Camden, N.]J. 





2. Sid Dembner, Royal Metal Mfg. o.: Jack Levis. Brock Press 
Stamford, Conr Jo J. Hecht, Hy Pels, and Kenneth Kerr, all 
Royal Metal Mig 
Al Marscha! manufacturers’ representative: Joseph Sternberg. 
Saveon Offic« supply Co., Jersey City, N.J.: William Stein, Seymour 
Geller and L. Jaffe, all Artistic Desk Pad & Novelty Co.; A. R. 
Marschall, Jr., manufacturers’ representative. 


' 4. J. ““Lou’’ Mann. Sturgis Posture Chair Co.; Harry Hofherr, Kendrick 
Furniture Co } so, Ill.; William R. Adams, Dubin Co., Inc., 
Philadelphia, Pa Harold L. Bell and Sid Lichtenstein, Sturgis 
Posture Chair A. G. Vollmer, Dubin Co., Inc., Philadelphia. 
Pa.; James J. Gr James J. Grecco Office Equipment & Supplies. (0) 
Norwalk, Cor i i 


Joseph Wallace, Myrtle Desk Co.; David L. Warner, Brenner Desk 
Co., Newark, N.] charles E. Hayworth, Alma Desk Co.; Ben 
Itkin, Itkin Bros Ir New York, N.Y.; W. T. Powell. Myrtle iy (@ 
e 5 I New York, N.Y.; I 5 © 









Desk Co.: Samuel! Itkin, Itkin Bros., Inc James 

- Boling al rh: Pe mt Sooaee & Chair Co.: Gilbert Sternberg 
8 ack “Wal er, E vetty Tucci ‘Harold Rubenstein and J. E. Israel 80 DUANE ST. NEW YORK 7,N Yi 
: all Futuram ee! Products Corp 
: 
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. . - Genuine Leather 


with the famous 
JASPER SEATING label! 


No. 1601 






Good news is 
worth repeating 


e proudly announce the addition of leather to 
the Jasper Seating chair line. No. 1600, No. 1601, No. 
1603, No. 1500, No. 150! and No. 46LR are now 
available in Deep Buff or Top Grain Leather. These 
chairs uphold the tradition that Jasper Seating Co. 
is famous for: Fair Price @ Unequalled Comfort e@ 
Eye Appeal @ Quality Construction and Finish. 

Offered in genuine American black walnut, northern 
birch, and white 
We invite you to drop into our space, 
N.O.M.A. convention in Cleveland, 
May 22-23-24th. 


JASPER SEATING COMPANY 


JASPER INDIANA 


Indiana quartered oak. 
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i ; esident Howard W inlocke vas assisted 
H. G. O'Connor, vice-president; h. ! Dav -presi- 
I ind Representatives W. J. Epke and Russell Goss 
Hanes Desk Co., Mocksville, N. C.--Exhibited here were 
fice desks and tables, knee hole desks, drop leaf tables and 
indergarten Arthur Gordon was in 


tables charge 


Harter Corp., Sturgis, Mich.—This exhibit consisted of a 
irge display iround which were hown various models 
of steel exe itive ind stenographic chairs in posture and 
conventional styles Burnham Matthews, manager of the 
eastern sale di sion, was in charges 

Haskell Mfg. Co... Ine., Pittsburgh, Pa.—Displayed here 
was the Work-F drafting desk and the firm's line of steel 
desks and tabl In attendance vere S K Haskell Sid 
Lichtenstein, Victor C. Corkran and New York representa- 
tives of the Ae a Safe Co 

High Point Bending & Chair Co., Siler City, N. C.--The new 
executive posture chair No. 4858 was featured here in addi- 
on to a new spot chair in top-grain leather and severa 

ern of w i chairs F. J. Boling, president ind J. K 


esident, Were in attendance 
Products, Inec., Richmond Hill, N. Y¥.-—This 
firm’s Grade A line of full progres- 
sive suspension filing cabinets, the popular priced line of 

cabinets and the line of steel and 
Arthur S&S. manager, 


Boling, vice-pr 
Hillside Metal 
splay consisted ol the 
on-suspension desks 
itility cabinets 
vas in charge 
Huntington Chair Corp., Huntington, W. Va.—-Displayed 
vere solid walnut, leather covered chairs and sofas includ- 
ng executive swivel and stenographer's swivel chairs, wal- 

nut bookcases and chests and single and double pedestal oak 

attendance were J. M fachrach, president; B. A 

president and sales manager; Elsie Wessel, 


sales 


Lowel general 


desks In 
Steinberg, vice 


idvertising manager; W. J. Rees, Joseph Senick and Mal 
Uchtman : 
Invincible Metal Furniture Co., W is.—Office 


Manitowoc, 
nters and filing cabi- 


Wallace 


included desks 
were John J. Schulda, Joseph 


furniture on display 
nets In attendance 
ind Karl E, Castl 

Jamestown Lounge Co., Jamestown, N. Y.—(n display here 
vere top-gra eather chairs. Sales Manager A. E. Nelson 
was in charges 

Jasper Chair Co., Jasper, Ind.—Wood and leather uphols- 
tered office chairs were featured here R. J. Freeman and 
Arthur A Zarth were in charge 





r 





Jasper Desk Co., Jasper, Ind.— Office desks and tables as 
vell as other products in the firm’s line were shown. Raphael 


Blessinger, sales and H ,. Clemetsen 


charge 


manager, were in 


Jasper Office Furniture Co., Jasper, Ind. Displayed was 
the firm's new line Office Master Series in a Suntone wal- 

it and Softone oak finish Chairs hown were made by 
the New Indiana Chair Co. Jame Wallace, vice-president, 

id George Wray were assisted by Harry R. Wells 

Jasper Seating, Jasper, Ind. Featured here were office 
chairs. A. F. Krieg was in charge 

Johnson Chair Co., Chicago, Ill.-Featured here was a 


high-grade upholstered revolving chair for top executives or 

the new executive posture chair No. 1738 and a new 
tenographic posture chair with a saddled upholstered seat 
Three other wood and leather upholstered chairs were also 
shown. Sales Manager W. M. Small was in charge of the 


judges, 


booth 
K & K Metal Craft Co., New York, N. Y.—Shown were 
desk sets and accessories made of commercial bronze, hand 


finished, lacquered and baked, and guaranteed non-tarnish- 


ible A 5-piece, 6-piece and executive sets trimmed with 
iluminum were displayed. Bruno Kassner, owner, and Law- 
rence A. Monte, manager, were in charg: 

Keystone Steel Equipment Co., Inc., Philadelphia, Pa.— 


bination file 
Max Block, presi- 
were in charge 


Storage cabinets, new suspension files, and con 
ind storage compartments were featured 
dent, and Harry Block, vice-president 


Lackawanna Leather Co., Hackettstown, N. J.—This dis- 
play featured the firm's new color burnished castilian, 
glazed antique, peerless antique, and Luxor leathers. Don 
H. McCree was in charge, assisted by Wallace H. Good. 

La Salle Products Co., Chicago, Ill. Exhibited here was 
the full line of smokers, costumers, ash trays and sand 


irns. Finishes included chrome, Old English, statuary plated 
nd the new Duranite. E. R. Rodriguez was in charge 
Leopold Co., The, Burlington, la.—-An executive conference 
lesk, a secretarial desk with the new, easy Operating type- 
vriter equipment, and a small telephone stand were shown 
The Milwaukee Chair Company provided the chairs for the 
play. Assisting Robert Fleming and Sterling Lord were 
Stuart Goll and R. B. Booth 
Lexington Metal Products, Inc., Brooklyn, N. Y. 
files, and nor 
1 size files, with and 
tch and lock typewriter and utility ible, a 
transfer file and a steel personal file box Maurice Duchin 
is in charge, assisted by I. Kofm: and Miss S. Malden 
Marble, B. L., Chair Co., Bedford, Ohio.—-On display were 
irrent models of upholstered chair featuring designs for 





I lisplayed 
suspension 
thumb 


steel 


vere j-drawer steel 
type, letter and legal 


] steel 


suspensior 


without 
t 


distinctive executive offices. Also f« ired were stenographi« 
and executive posture chairs with emphasis those with 
soft foan rubber upholstery n ts ind | ks R. N 
‘homas, vice-president in charge f sales, was assisted by 


( B. Shubert and M. V. Folli: 

Mario Manufacturing Co., New York, N. Y. \ iriety of 
eather tooled desk and receptio re imps leather ash 
trays, book end and waste bash vere exhibited Vito 
Russo and Arthur Helmich were in charge ssisted by 
William Martir William Walsh ! Howard Myers 

Meilink Steel Safe Co., Toledo, Ohio.-—Show! were in- 

lated safes and files, visible files, home safe ind security 
hests. S. R. Aker president, was assisted 1 | I Laily 
iles manage! c. CC. Penske ind Rex Dawse 

Metaistand Co., Vhiladetphia, Da. Iexhibite here were 
Hi-Lo typewriter stands larper file ind sto! cabinets 


In attendance were J. W. Golden, J. R. Blum, W. H 


d I. A. Cohe 


Harper 


Milwaukee Chair Company, The, Milwaukee, Wis. lea- 
ired here was firm’s line of } hown together with 
roducts by t Leopold Compa B. Boot New York 
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THE CLEANING AND LUBRICATING TEAM DEVELOPED BY TYPEWRITER MAN 


: 


i TYPE CLEANER 


NOW... 


A complete Typewriter Service 





... right in the Desk Drawer! 





Save Wear, Improve Efficiency with the Cleansing- 
Lubricating Team Perfected by a Typewriter Man... 


SPARKLE BRITE type cleaner SPARK-L-OIL 


Yes, costly repair jobs can be avoided if typewriters are properly cared 
. thoroughly, regularly cleaned and oiled! 

SPARKLE BRITE Type Cleaner is the result of many years’ experience in 
caring for typewriters. The specially balanced formula protects against rust, 
1dds new life to platen, new lustre to chrome and nickel. Nylon brush 
applicator included for speed, thoroughness, economy! 

SPARK-L-OIL is the perfect lubricant for intricate typewriter and 
machine parts. No acids, nothing to congeal or gum. It is easily applied 
vith a special jumbo dropper. Fresh, non-oily odor. 


DEALER INQUIRIES INVITED 


tt Sparkle Brite Corporation 


2602 FERNDALE HOUSTON, TEXAS 
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No. 7710 Swivel 





That dependable old office stand-by, 
the Bank of England chair, has been 
re-designed by BOLING to compliment 
both modern and traditional office 
furniture! 


No. 7711 Arm 


Dealers can confidently look for- 
ward to ever-increasing sales in this 
new concept of the Bank of England 
chair... just one example of the pro- 
gressive design and good construction 
that makes BOLING America’s fastest 
selling chairs. 


“To Sell More Chain... Sell Goling 
eg 
(aes 


High Point Bending & Chair Company of Siler City, N.C 


aa el —_ 


HIGH POINT BENDING & CHAIR CO. 
SILER CITY, NORTH CAROLINA 
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~ ‘ by & St 


it ma is « LOcK 
Martin M. Meoldow Assoc., New York, N. V¥.—Show! 


ts ! the products of 


ny nd the Perfect Rubber 


es tw Vit fixed compart 
ne Tt) 


ivs storing racks 


u. J. S. Furniture Distributors, New YVork, N. ¥.—Featur 


t 


Vas extensive 


Murphy Chatr . Owensboro, Ky. The Part A\ 
\i r St gr of wood sea 
N Tf ipholstered 
Frie« eastel! representat 
Myrtle Desk ¢ High Point, N. C. Featured here wa 
ler! cr ‘ the new fre 
has a nine cl verhang 
d across th 
" conte ‘ ‘ W 7 Powel 
R. Pitt i J eph Wallace 
National Desk Company, Ine., Herkimer, N. ¥.—Displaye 
exe tive desh f period desig 
eneers In t 
t Clifford ‘T 
Rulisor William F. Gigl 
National Plastic Products Co., Odenton, Md.—Nevan 
té dest to] vere features 
Jr New } I fTice ma ge! 
iy ’ r 4 r ~ aT 


ge Treuting 
Nestler-Fields Mfa. Co., Brooklyn, VN. ¥.—(On disp! 
é plated ( é Dr . il 

irns na } odel ist 


I tul cocKtal 


Nucraft Furniture Co., Grand Rapids, Mich.——B« 


Sx 
| ! l 
Parker Ste« Preducts, Inec., Brooklyn, N. Y. Ext 
‘ noir { ré ind \ I 
eg! ut l 
is £ ‘ the vy file-hig! 


E:quipment Co., Philadelphia, Pa. 
et é ther ffice 


Peerless Ste« 


Philadelphia, Pa. 


\ 
I 
* 
Princeton lt pholsxtery Co. Inc. New York, N. Y. 
qluigliey Fur ture Co... Whitesboro, N. ¥. 
Hat \ 
VM. Det 
Ker 
Rishe!l 1K Furniture Co., Williamsport, Pa. 
x 
Riteform hair €Co., Ine. St. Paul, Minn,.—Show 
t f? cr rs 
He 
Rock we / es Co. Chicago, Il. 
I 
Reval Met Mfc. Co. Chieageo, Tl 
Sainhberge 4 Ine New Vork, WN Se 
Seertl k A sons Inc... New York, N. Y. 
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MV 


It was 1881 and the M & V name was 
appearing for the first time on qual- 
ity office supplies. The electric light 
had been invented three years before. 
The Statue of Liberty was three 
years in the future. 





It was a time of great progress. And 
the M & V line progressed. Every new 
year saw new M&YV products and 
each was finer than before. 





Today, as in those early years, the 
search for better ways to make better 
products continues. Even now an 
elaborate modernization program 
is under way at M&V. 


From this program will come still 
better facilities for making still finer 
products. And there will be new 
items to help you serve more cus- 
tomers and serve old customers 
more. Progress is a tradition at 
M&v., 








MITTAG « 
VOLGER, INC. 


Fine Carbon Papers and Inked Ribbons Since 1881 






Park Ridge, New Jersey 


aot °¥ Lee 


ee 





Chair of the Month 


aluminum 
Secretarial | 
posture chair 


@ || FINE CONSTRUCTION 
LASTING COMFORT 
CORRECT POSTURE 

















g) M%o.||s?-500 


Here is the chair that made FINE-REST famous. The 
beautiful, natural satin finish on all aluminum parts, smart 
tailoring along with the fully adjustable features, have 
made the SP-500 one of the most wanted chairs in 
America. 


And remember! There is no finer seating than the foam 
rubber over No-Sag Springs, which are a feature of every 


FINE-REST chair. 
SPECIFICATIONS: 


Height of seat from Height of back 7\/3 
floor... 17" min Width back 2 
Height of seat from Diameter of ba 24 
floor 20°" max Net Weiaht 34 Ib 
Depth of seat 4 Shipping weight 38 Ib 


Width of seat 6 


ALUMINUM SEATING 


17 S$. CHERRY STREET * AKRON 8,OHIO 


Distrébutar AETNA SAFE CO., 46-50 W. 29th ST., N. Y¥. 
“ METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 
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issist lario Scerb« 








Schuster-Geiger, New York, N. ¥ splayed ‘Paint- 
R i Wo irquetry by Mat s Schuste! decora- 
torag ibinet with three I try s x panels, a 
etry inset tal ntique 
r toy i ‘ pickled oak ir ] olstered in cottor 
tweed with : e back rests. Ma as 8S i sident 
assiste Natalie Millhau I ratine litant 
Security Steel Equipment Corp., Avenel, N. J. 4 Crestline 
ther with otl ms t n 
st backer st - 
ty stee pia é la 
I H aG re 
H special ass t t ! lent 
I ( supervis 
Shepherd, N. T., Chair Co., Salt Lake City, Utah.— 
herd s sl vn here w phasis t 
r N S rd 
r Jac H ger, 
er! St irt i 
Shuster, Fried & Golden, New York, N. Y. I tured ere 
the 1 it e Chipps i ne f desk, 
t ibinet. The fi regular é f desks 
lien! v ¢ Nat \ 2 


Sight-Light Sales Div.. Bainbridge, Kimpton & Haupt, 
Inc., New York, N. Y.—Featur: ntem- 


odel Sig All ther 
eT vere ad t \ harge of 
ex \I ville G W r ene! iger is- 
t by G \ 1 Dormoler ( rege Beft 
Sikes Co., Inc., The, Buffalo, N. Y. I itured t new 
] pri l x itiv posture r in genui wainut 
p-grail ther A rotatil lis} y featured the No 
exe it ture chair in r 1 leather with white 
A VI Va W air 
é eat. L S ] é £g was 
irge t by F. J. Bloen t nd W H. K ! Ir 
Stucor Mfg. Co., Brooklyn, N. Y. icts sh luded 
rafting I ture irtists drawing ta S al é blue- 
t cabinet xX iy filing cabinet tracing boards and 
Standard Furniture Co., Herkimer, N. Y. <hibit was 
ex tf the N | I il S7- 
and 
I ha i-type 
V siz } } e were 
Tyr ; NM 
MH. Hi j ul Ge Lv r 
Sturgis Posture Chair Co., Sturgis, Mich.—-Ex tiv ind 
t e « re exhibited here l atte? re J. L 
i pre nt R. M. Matthews tant ale inager; 
B. 7 Harold Bell and Sid Liche t 
faylor Chair Co., Bedford, Ohio.——O xhib was 
e « r : ried line of chair Pre i yseph 
Taylor was in charge, assisted by Vice-president Gordon D 
le ind N York Representati Vl Gera French 
liffany Stand Co., Poplar Bluff, Mo.—Featur here was 
ffany l line portable steel business machine stands 
iding t new model S-PT stand with pan top. William 
Simy I re ] inager, and Arnold Wolf, sales anager, 
in 
Thomas Furniture Co., High Point, N. C.—Several new 
gens were s vn in the firn r which was uy] stered 
Boltaflex Kalistron plastics s well as in top-grain 
i \. Betts, secret&r treasurer nd H. A, 


met ! York represent vere i 
U. S. Electric Supply Co., New York, N. Y. St vn here 


megina cer Welch air i rs GG 


Emerson elect? fal Westclox electric 

ray r struments, MDI ght ar nd Flexo 

amps Partr s Philip Meyersor il Ja Tu er were 
M n J. Meyerson, O Veins M. } Unter- 


ge und Arr 1 Ross 
Valeo Co., St. Louis, Mo.—Prod t st Vv! ided th 
+ y } ‘ 17 * eostun y ‘ j rd + 


“ms vi ii W 
l ype, No. 56-S ¢ 
king st l R. J. Gartner wa hares 

Victor Safe & Equipment Co., Inec., North Tonawanda, 
Y.—On splay were Victor Bestline ste« files, Fire 
Master insulated files, certified safes, certified fir irawers, 
treasure « t lesk trays and vy t record equipment. 
Allan Murray vice-president, was in charge issisted by 
Alex Burkhardt, John Amorosir Chester Sheets, Edward 


rrasse Lewis Watkins, Ed Knapp and Gordon Stewart 
Wells Office Furniture Co., Chicago, Ill.—Featured here 


ne of Aluma-Steé sture-Rite chairs 

irar Sheltmoor fabric ana Eagle-Ottaw genuine 

er l Synchro-Tilt, Postur “ilt and rigid-back 

rs were tressed in the displa hare re Joseph 
Pritchar 1 Harry Adams 

Westcort Co., New York, N. Y.—RHefrigerated ellarettes, 

aluminum la costumers and stands were exhibited. 

Bernard H. Nemlich, Ian H. Nemiich and Mildred S. Zich 

vere in attendance 


———_e—= oe 


DEEMER BUYS WILKES-BARRE BUILDING 

Deemer & Company, Wilkes-Barre, Pa., office equip- 
ment and stationery retailer, has purchased the five- 
story building it occupies at 6 W. Market St., Wilkes- 
Barre. The building was previously owned by the 
B. G. Carpenter estate. The amount involved in the 
transaction was not disclosed. 

Deemer & Company, incorporated in 1913 by H. D. 
Deemer, had its first office in the Second National 
Bank Building. It moved later to 37 W. Market St., 
and in 1919 to its present location.—RCS 
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Regular Repeat 
Orders 


FOR ADDED PROFITS 


a 


_ 


nda, 


re 
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Lithographed forms mean easier selling . . . they’re 
priced right and made to exacting specifications for 
trouble-free operation. Hano registers range from 
the simplest Portable to Refolder-Cashdrawer 
combinations. 

You should sell the complete Hano line of Litho- 
graphed Forms. . . satisfied customers mean repeat 
orders and your own imprint assures you of re- 
peated profits. 

We sell through dealers . . . we invoice you at the 
wholesale price, ship in your name and under 
your labels. 

If you are an established stationer or printer, 
write for details of the most complete line of 
Lithographed Autographic Register Forms, Snap- 
a-parts, Continuous Forms and Devices ever avail- 
able to stationers and dealers. 


Mid-Western and Southern 


Dealers) Wanted 


PHILIP HANO COMPANY, INC. 
HOLYOKE, MASS. 








ANOTHER SWELL 


"BUOGET MARKET “sevice 





“OR Your “sHoRt-ot-° AE” CUSTOMER, , 








la HASKELL PR-JUNIOR 


ALL-STEEL DESK 


Suggested Retail, Zone 1! $3995 


Here it is—a grand fill-in desk that's just what the 


doctor ordered for budget-minded buyers whose 


space is limited! It's another of those wonderful Has- 


kell Specials—which means top all-steel quality at low 


cost, with your ample Haskell profit there, as usual. 


SEND 





36"x 18" top, 29" high 

1 all-purpose drawer, 1 deep file 
drawer 

all-steel construction, welded 
assembly 

gray or green, with matching 
linoleum top 

satin finish hardware, aluminum 
edging. 


TODAY for Floor Samples, Free Mats 
and Sample Mailing Piece! 


ee 


| HASKELL 


HASKELL MANUFACTURING CO., INC. 


207 PENN AVE. ~ 


PITTSBURGH 21, PA. 
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CARL BASLER ENTHUSIASTIC OVER 
NATIONAL BUSINESS SHOW PLANS 

One of the most enthusiastic planners for the next 
Nationa] Business Show—in New York City during the 
week of October 23—is Car] Basler. Section supervisor 
f industrial relations for the United States Rubber 
Company and director of research and study of the 
Office Executives Association New York, Inc., Mr 
Basler is serving on the executive committee of the 
National Business Show 

Mr. Basler, who has been connected with United 
States Rubber Company in the field of office manage- 
since 1930, came by his present position through 
the engineering route. Educated the University of 
Detroit as an industrial engineer, he became interested 
in office management early in his career, because, as he 
says, “it was impossible for me to divorce efficient of- 
fice management from production.’ 

Mr. Basler has given a great deal of his time and 
creative thought to make the coming real 


{ 


ment 


show a 
success 
Interviews Mr. Basler 


Evelyn Lawson, public relations director Crom- 
well Advertising Agency, the account executive of the 
agency that is handling the National Business Show, 
interviewed:Mr. Basler. The interview was called be- 
ause Miss Lawson observed that during committee 
meetings Mr. Basler seemed to have an unusually 
sound and introspective attitude about the coming 
“Mid-Century Mark of Progress’ show 

The first question put to Mr. Basler was, “Why are 
you so interested in the show; what do you think it 
can do for you, your firm and other business organ- 
izations?’ Mr. Basler said, “At this time I don’t want 
to talk about the physical part of the show; that is, 
the exhibitors, the new floor plans, the theories of 
integrated design and the other excellent features that 
are being handled adequately by other committee 
members. I can answer your question best by saying 
that I believe the new National Business Show can 

a sound, inexpensive and efficient medium for the 
xchange of thought among office management. It can 





become an easier way of finding out what the other 
fellow is doing and what new thinking your firms 
must do to keep abreast, if not ahead, in business 
mmpet n 
“Do you Know,” Mr. Basler went on, “a large portion 
I my time spent in reading, attending meetings, 
visits to othe ‘ompanies, and talking with people, not 
ily in my particular field, but allied fields, all for the 
irpose of keeping myself and my management posted 
1 in sensing trends. To perform the day-to-day job 
i then find time for this necessary facto! the job 
4 common problem for anyone in admini strative 
rk 
Talks About Efficiency 
Aside from the obvious fact that all sound business 
is find necessary to keep abreast of the times and 
ends, are there any particular reasons why you, Mr 
Basler, find spending this much time ascertaining the 
erations of other firms justified was the next ques- 
Mr. Basler smiled, “I find it important that I 
willing to spend a great portion of my own time 
naking these inquiries and correlating the results in 
ble material] reports.” He continued, “It is the aim 
f every efficient office to maintain economical methods 
procedure n order to é we n organi- 
I Whe 1 find an eff ffice 1 usually 
i high ir f work ndi f the 
e ls et illy operate e is é the 
ldge \ le for salary be bett lipment 
hous 
Then M Basler wel! N I ffice stands 
ne, ! mpany is ll é I trends 
stab ‘tions of otl é 
( me an exal I Miss Law- 
Sk here Mr. B re ttle 
erview 
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Demonstrate and talk up the advantages of 
the Wolber Copy-rite Liquid Duplicator! Show 
each advantage as a time-saving, cost-cutting, 
or work-reducing IDEA which will insure new 
economies. That's the way you'll SELL Copy- 
rite! Demonstrate and sell these IDEAS to 
every prospect start him thinking . 

and you'll squeeze every sale out of your 
market! e 





oratory Seal 
$369.50—all plus 
Chicago 


WOLBER 


DUPLICATOR AND 
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Model L-50—$124.50 

Other models including electric 
models with Underwriters’ Lab- 
ranging 
tax F.O.B 


SUPPLY CO. 


out of your 
MARKET 


e TIME-SAVING . 


CLopy-rite turns out copies fast! No delays 
waiting for “extra carbon copies.” It zips 
out 60 or more copies per minute. Starts 


instantly without priming. 


COST CUTTING . 
Copy-rite eliminates need for one or 
more typists now making duplicates the 
slow way ... on the typewriter. Copy- 
rite liquid duplicators are so simple any- 


body can use them. 


e WORK REDUCING . 


Copy-rite produces one clean, clear copy. 
face-up, with just one turn of the handle. 


No gadgets to fuss with. 


e MORE ACCURATE WORK . 


Every copy is a faithful, exact duplicate 
of the original. Constantly visible fluid 


supply and gravity fluid-feed assure uni- 


form moistening, perfect copies. 


e VERSATILITY 


up to up to 9x14 


all duplicating jobs. 


1201 Cortland St., Dept. OA 
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Copy-rite handles any size from postcards 
sheets. One Copy-Rite does 


Chicago 14, Ill. 











In the dignified, functional 
offices of the Evansville Federal 


Savings and Loan Association i La 
Froese eee, bate trust us says 
wiltshire modern 


office furniture—Wiltshire 
Modern. 
"We are sincerely trying to help you .. . you can rely on us" . . . That is the impres- 
sion Wiltshire Modern office furniture conveys to customers and it is particularly im- 
portant to businesses such as the Evansville Federal Savings and Loan Association, in 
Evansville, Ind. 
The dignity of Wiltshire Modern invites the trust of all who see it. Its utility, its 
superior functional design are big reasons why Wiltshire Modern is fast selling . .. a 
profit line for dealers who sell it. 





Imperial desks sell faster! One 


— why is oe large display Y 

t in A rican : 
Business. Customers are aoe sold E V A N 3 Vv I L LE 7 ’ | N D | A N A i 
. ee § insist n imperial r 
as MANUFACTURERS OF WOOD OFFICE FURNITURE | 
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Well,” he said, “we try to keep in line—for instance, 
to be facetious, near Y Insurance Company is the X 
Oil Company of Minneola. The employees eat in neigh- 
borhood restaurants. A girl from X Oi] Company an- 
nounces at the lunch counter that the X Oil Company, 
bless their hearts, have proclaimed that every time 
one of the girls gets married they are going to give 
her a complete set of sterling silver for a wedding 
present. Right away the girls from Y Insurance Com- 
pany feel neglected, since when Miss Smith in their 
office got married last. month, everybody had to put 
together for her gift, so then we have to find out— 
does X Oil Company really mean this or is someone 
kidding, and if they do mean it, why? We have to find 
out the thinking behind this generosity on the part of 
X Oil. You see, what one company does, is of vital 
importance all American industry.” 


Best To Exchange Ideas 

‘American industry finds it essential to exchange 
ideas, discuss their research and common problems.” 

Mr. Basler broke down the organization responsible 
for efficient management. He explained that the below 
groups embraced the headings that are common in a 
large office. In the case of smaller organizations, some 
of these departments can be, and are, condensed: 
Planning and administration. 

Personnel administration. 

Methods systems and procedures 
Forms design and control. 
Reproduction. 

6. Records and administration 

7. Communications and transportation. 

8. Machines and equipment. 

“But,” he went on, “to get back to the National Busi- 
ness Show, it is visualized that the executives that 
head up the above groups in office management have 
much in common, and much useful information that 
can be exchanged to mutual advantage, and I believe 
the National Business Show offers a simple, economical 
and effective medium for the exchange of ideas.” 


—- 
JOHN W. MURRAY HEADS BOSTON STATIONERS 
John W. Murray, president of Murray’s Stationery, 
Inc., Medford, Mass., was recently elected president of 
the Boston Stationers Association at the sixty-second 
annual meeting. His active career is reviewed in the 
New England Travelers Club News as follows: 

In association with his family who operate the 
Bunker Hill Press located in Charlestown, Mass., John 
Murray became engaged in the printing and stationery 
business after graduating from Tufts College in 1936. 
When World War II was declared he enlisted in the 
U.S. Navy as apprentice seaman, and was subsequently 
enrolled in Officer Training School at Columbia Uni- 
versity, where he was commissioned ensign. During 
the remainder of the war John served in the Pacific 
Theater of Operations and participated in four of the 
principal invasions 

“Immediately after being released from active duty, 
John and his brother William organized Murray’s Sta- 
tionery Company in Medford, Mass. Recently, the 
Murrays celebrated their fourth anniversary in busi- 
stationers. Starting with one additional 
employee, the Murray brothers now engage a staff of 
17. Last May, Murray’s opened a second retail store 
in Davis Square, Somerville, Mass. However, a most 
untimely fire occurred on last December 5 and com- 
pletely destroyed the stock and fixtures. Up until the 
present time, Murray’s have not attempted to reopen 
the Somerville location. 


—-< 

NORTHWEST TRAVELERS ADD NEW LUNCHEON 

The Northwest Travelers Club has added something 
new for its members in the form of a luncheon meeting 
held the last Saturday of each month at noon. The 
place is the Commerce Club, 328 S. Third St., Minne- 
apolis, Minn 

Travelers in 


tend this 


Or & C DO re 


ness as ret 


the area at that time are invited to at- 
cheon and dealer guests are welcomed 
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Don’t blame the bear... 
blame the chair! 


It’s a Barcalo Executive Reclining Chair ... too much 

temptation for a bear with a three-month sleep in mind 
. or a businessman who wants a place in bis office 

where be can relax. Once he sits down—he's sold ! 


ES, dynamic executives have been known to snooze 

off when they try out a Barcalo Reclining Chair. 
That's pretty good proof of the fact that Barcalo Chairs 
sell themselves. You don't have to explain patented 
“Floating Comfort”, or exclusive Scientific Reclining 
Action that adjusts instantly to any position the body 
desires, from sitting to full reclining. And people fee/ 
their bodies being gently supported at the five vital 
points—you don’t have to draw a picture. Same way 
with the other Barcalo quality features, like genuine 
shredded foam latex seats, and graduated spring tension 
in seats and backs. And handsome Barcalo styling speaks 
for itself, too. 


Want more proof of the Barcalo Reclining Chair's 
“self-starting” sell? Put one out on your sales floor and 
ask customers to try it out. You'll find a rich market 


to exploit . . . wherever you are. 


THE ONLY RECLINING 





CHAIR MADE WITH Sy 
PATENTED . 4 ~~ 
‘FLOATING COMFORT” —j~ J 
REST RELAX 


Executive Chair Division 


BARCALO MANUFACTURING CO. 


166 Chandler St., Buffalo 7, New York 
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The Marking Pencil that 
writes on EVERYTHING! 


¥Y WOOD Y ENAMEL Y RUBBER 
Y METAL YW CELLOPHANEY CANVAS 
Y GLASS Y OILCLOTH Y¥ CARDBOARD 
Y PORCELAIN Y LINOLEUM /Y OILED PAPER 
Y PLASTICS Y CORK VY LEATHER 


USED BY STORES,FACTORIES, OFFICES, HOMES 





EXTRA HEAVY LEADS 
THAT DON’T BREAK 


THE BEST ADVERTISED, 
BIGGEST SELLING MARKING 
PENCIL IN THE WORLD 








RED 
BLUE 
BLACK 
GREEN 
BROWN 
YELLOW 


FAST TURN-OVER MEANS 
BIG PROFITS FOR YOU 


| in 6 cotors 





An EXTRA sleeve in every box of leads 


LISTO PENCIL CORPORATION, Alameda, California 


LISTO PRODUCTS, LTD., Vancouver, B. C., Canada 
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WORKING WITH TEACHERS PAYS DIVIDENDS 


(Continued from page 31) 


every-day use at school. Therefore, there was a need 
for a really dependable product to fill the gap 
Sturgeon’s did this and have gained these people as 
steady customers on the other lines they carry 
The biggest mistake you can make,” Mr. Sturgeon 
said, “is to order short and skimpy. I consider a good 
inventory just like money in the bank. It will always 
Keep and sell later on while you can never make up 
for loss if you run out of something during the rush 
season. It’s a mighty comfortable feeling to know you 
have well-filled shelves when the doors open and the 
crowd of buyers swamp your store.”—LAH 
—-< 
LITTLE ADS GET BIG RESULTS IN BACK-TO- 
SCHOOL SUPPLY MERCHANDISING 
TILIZING a series of “simplified” display newspa- 
per ads which feature merely the store name 
and mention one or two requisites for high school and 
college study is a policy which has paid excellent 
‘sults for Bidgood Stationery Company, Mobile, Ala 
Ads mention simply such items as “ring binders and 


it 





DRAWING SETS 
SCHOOL SUPPLIES 






I IT 


TT, Dowie whee 















TYPICAL NEWSPAPER ADVERTISEMENT IN THE 
EFFECTIVE SERIES USED BY BIDGOOD STATY. CO. 


fillers,’ or “drawing sets—school supplies.” Through 

the back-to-school period, covering approximately six 

weeks, Bidgood Stationery Company will name almost 

all the items which students need for current courses, 

and thus make it easy for students to associate the 

name “Bidgood”’ with essential back-to-school supplies 
oe 


G-W EXPORT MANAGER TO VISIT DEALERS 

As a part of the 1950 sales expansion program, W. F 
Gammage, export manager, The Globe-Wernicke Co., 
Cincinnati, Ohio, planned to visit the company’s deal- 
ers in Haiti, Puerto Rico, Netherlands West Indies, 
Venezuela, Colombia, and Panama during April and 
early May, announced E. G. Rahe, vice-president in 
charge of sales. This trip is part of the general sales 
policy, recently inaugurated by A. C. Howard, president, 
The Globe-Wernicke Co., for personal visits by com- 
pany executives to dealers in order to develop closer 
co-operation and better understanding of mutual prob- 
ms between Globe-Wernicke and their dealer organi- 
itions 

Mr. Gammage will explain to foreign dealers in the 
ireas visited, Globe-Wernicke’s new product design 
program and its part in the company’s general 1950 
ales expansion program. Sales meetings to acquaint 
the dealers’ personnel with the company’s many 
1ew products and to explain the advantages of par- 
ticipating in Globe-Wernicke’s sales expansion pro- 
gram, will be a feature of the tri, 
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by Metalstand 


A full suspension, quality file at sur- 
prisirngly low cost! 22, 20 and 16 gauge 
furniture steel used throughout. Dust- 
proof, enclosed bottom shelf. Full sus- 
pension — 10 rollers to each drawer. 
Handsome cast aluminum hardware. 
Beautiful baked enamel finish—green or 
gray. Also available in Grained Walnut 
and Mahogany. Legal or letter size—2, 
3 or 4 drawers. Style shown here: 4- 
lrawer letter file. Height 52”, depth 
26", width 1442". Drawer clearance 
2%" x 10%” x 25%”. 





’ 
: 


Als 
sw 
vir 


Write today for illustrated circular showing com- 


plete line and prices with dealers’ discounts. 


METALSTAND COMPANY, %c. 


1615 to 1625 MELON STREET 
PHILADELPHIA 30, PENNSYLVANIA 
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TYPEWRITER STAND 


Amazing new device makes raising, lowering 
really easy! Touch right pedal to raise—for 
smooth, swift rolling. Touch left pedal to drop 
and lock into firm typing position. Construc- 
tion: heavy gauge, welded furniture steel—set 
up, ready to use. Two spacious piano-hinged 
side leaves steady, absolutely level 16" x 36" 
working space. Four handsome finishes: walnut, 


maple, gray, green. 
Other style METALSTANDS for every office use. 
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THE TRADE MARK 
that S-P-E-L-L-S 


SUPERI 


Jasper Chair Co. Chairs have Superiority 






stamped on every unit... . Apparent value that 
convinces the “toughest” customer—and the 
“Right” price to satisfy your most budget- 


minded prospect. 


Incorporated is everything to make Jasper Chair 


Co. Chairs the Outstanding BUY of America. 


"Jhe RIGHT CHAIR at the 
RIGHT PRICE’ 





No. 878 RQ 
Solid American Walnut 
Upholstered in Genuine Leather 





BETTER CHAIRS are made of WOOD 











Write for our New 1950 Catalogue 
presenting our complete line of 
Better Chairs 


Line-up with Jasper Chair Co. for Profits 
and Customer satisfaction 


Jasper Chair 
Company 


JASPER, INDIANA 





817R 
Walnut or Mahogany Finish 
Also in Solid Walnut 









REPRESENTATIVES James S. Fowls, (Seuthern) R. A. Browne, ( West) 
327 Sunset Drive, North 209 Marlowe Drive 
Geo. A. Litchfield, Sales Mer S. Petersbers. Florida Oakland. Calif 
Fred Deutsch, (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
$525 Seuthwestern Blvd 6708 Glenwood Ave., Chicage 26 385 Madison Ave 


(Phone ROgers Park 4-3644) New York, N. Y 


Dallas 5, Texas 
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NSA DISTRICT NO. 13 HOLDS REGIONAL 
Continued from page 48) 


expect to make any headway and future progress 
The next guest speaker was Dwight W. Michener, 
Director of Research, Chase National Bank, who spoke 
Busine Our Common Interest.” A series of charts 
in pamphlet form were passed out to his listeners to 
enable them to follow his talk more closely and to 


better comprehend the comparisons he made. Starting 
with the first chart showing the increase in govern- 
held by the banking system each year 


Iiit i c i 

from 1914 to 1950, he took his listeners from chart to 

chart, covering such subjects as increase of loans of 

all commercial banks, liquid assets in hands of the 

public, inde f industrial production, wholesale prices, 
ver of demand deposits, consumer credit, mort- 


gee debt on non-farm homes, U. S. Treasury surplus 
T government debt, U. S. government 
id relative extent of Federal expendi- 


Ti ibst ate his opinion that there is little possi- 
nge in business conditions during the 
rrent year, he gave the following reasons: no indi- 
ng prices of commodities to any great 
tent iyving of goods as fast as they are pro- 
ed tinuation of the housing boom, credit ex- 
pandin i] leposits increasing, and little or no 
ressure t e felt as yet despite our large national 
sion, he warned against what he termed 
he attitude f getting money easily and quickly as 
rea threat to American economy 


= 


Cfhursday P. M.—March 23 
1 was Called to order at 2 o’clock in 
Room by Governor Robert Reichman, 
Moone! I New York, N. Y., who informed his 
yf the difficulties overcome by the 
mmittee rranging a splendid program and took 
ision to express his thanks and appreciation to 
hem. I ving the keynote of the meeting, “Your 
Associati The Continuation School of Business”, he 
“Teamwork” and “Co-operation”, 
ying “We are all pointing toward one goal—pulling 
ether { the welfare of the industry.” He likened 
the 14 NSA regional districts to individual teams 
-operati with each other to form a strong na- 
In a strong plea for new members 
their local and national associations, he 
nted t that there are numerous benefits to be 
meetings and taking an active part 


ne nf €SS10! 


nce me 


dded } rds 


Wine 


The 1 eaker was Richard E. Wahrman, R. E 
Wahrma Ir New York, N. Y., president Stationers 
Associa f New York, who acknowledged greeting 

Gove! Reichman to the stationers of New York 
Declari1 that New York stationers appreciate the 

yportu f meeting with the NSA 13th Regional 
District, | pledged the full support of the Station- 
rs Association of New York at all times. Declaring 

whi ttend the convention are present in one 
mmon interest, the elevation of the industry and 
he betterment of their own business, he could find 
no excuse for those who miss the opportunity to meet 
with eacl ther, exchange ideas and learn something 
beneficial t their businesses. In an earnest plea 
leale in their local and national associations 
ve participation contribute to the 
he called attention to the numerous 
benefit 1ad in so doing. In conclusion, he called 
business conditions with new prob- 
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New demonstrator 
helps roll up caster sales! 


Let your customers roll this attractive Bassick 
‘‘Diamond-Arrow”’ Caster Demonstrator . . . and 
they’ll sell themselves on Bassick’s excellence. 

They’1l see immediately the extremely easy swiv- 
eling action of Bassick’s exclusive two-level, FULL- 
FLOATING, ball-bearing “Diamond-Arrow’’ Casters. 

This unique, sales-making demonstrator features 
three 2 inch Bassick ‘‘Diamond-Arrow’”’ Casters 
mounted on a crystal-clear lucite triangle. 

Though it’s costly for us to produce, we'll gladly 
furnish a demonstrator to any Bassick dealer at 
the nominal charge of $1.00. We know it will prove 
a real money-maker for you. 





for handy, free Catalog No. 137 on 
“FLOOR PROTECTION EQUIP- 
MENT.” And if you want the No. M-515 Caster Dem- 
onstrator, enclose $1.00. THE BASSICK COMPANY, 
Bridgeport 2, Conn. Division of Stewart-Warner . 
In Canada: Bassick Division, Stewart -Warner-Alemite 
Corp., Ltd., Belleville, Ont. 














—— 


Boost “Diamond-Arrow” Casters 
To make chairs roll with ease. 

Every time you sell a set, 

A customer you'll please! 























NATIUNAL 
Uboha 





EXECUTIVE DESK 
No. 6612S 66" x 36 


NATIONAL 


To every executive office this National 
Desk lends an air of distinction, of dig- 
nity and of assurance—the subtle ex- 
pressions of refinement and good taste. 
It is a thoroughbred through and 
through. 

This desk is an outstanding example of 
the craftsmanship which has made 
"National Desks" a 


with everything fine in office furniture. 


name symbolic 


THE NATIONAL DESH COMPANY INC. 


HERKIMER, NEW YORK 


WATCH FOR 
NATIONAL’S NEW 1950 LINE 











lems to be met and overcome, saying, “No longer can 
a dealer expect business to come to him; he now has 
to go out after the business and do a good selling job 
if he is to survive.” The remedy he offered to dealers 
was to join their associations who are endeavoring to 
help them conduct their business ethically and profit- 
ably through product education and sales educational 
programs 
Hear NSA Troupers 

NSA Ear! 
whose addresses are 
District meeting, 


The next two speakers were Troupers 
Kochheiser and Irving Kathman 
story of the Fifth 


series 


reported in the 
the first in the 

Next to address the group was E. M. Stein, pinch- 
hitting for M. A. Veeck, illuminating engineer, Con- 
olidated Edison Company, whose subject was “Proper 
Lighting for Profitable Selling.” Calling attention to 
{ important factors 

selling,” with light the most important factor in 
pointed out that well-lighted stores at- 
tract attention, thus stimulating sales. He stated that 

takes the average person just three seconds to pass 
by an ordinary store window and if his interest is to be 
aroused, it must be done with good lighting effects and 
triking merchandise display. He with the 
aid of colored illustrated slides show a number of 
installations where various forms of lighting fixtures 
Fluorescent 


incandescent lighting 


he fact that “seeing” is one of the 


seeing,” he 


went on 


vere usea ana 


were shown and in some cases they were combined to 
effect. Among the treatments 


produce the desired 


shown were over-all store interiors, exteriors, show- 
cases, ceiling lights, shelving illumination, attractive 
treatment for firm name display and others, all of 


which gave a clean-cut businesslike atmosphere 
The concluding feature of the session was a sound 

motion picture, courtesy of the Miller Printing Machin- 

ery Company, entitled, “Another Man’s Business.” It 


portrayed the manufacture of modern printing presses, 


taking the visitor through the huge Miller plant, show- 
ng each detail of the making of precision parts plus 
the care in inspection and assembly of the Miller 
automatic printing presses 


7 to 10:30 P.M.—March 23 
The second session was opened at 7 o’clock in the 
Richard E. Wahrman 


evening by who presided over a 


hort business meeting of the Stationers Association 
if New York to which both members and non-members 
were invited. One of the highlights of the meeting 


was the offering of dual membership in the Stationers 
New York and the Nationa] Stationers 
Association to dealers at the one-package price of 

President Wahrman, Governor Reichman and 
NSA President Kochheiser spoke of the numerous ad- 
joined both 


was devoted to 


Association 


$50.00 


vantages available to dealers wh associa- 


tions. The balance of the meeting 


open discussion. Before adjourning, Mr. Wahrman 
announced that the annual election of officers will be 


next meeting and appointed the following 
committee: Robert Reichman, Mooney’s 
N. Y.; J. S. Libien, Libien Press, Inc., 
Fred G Geyer 


held at the 
nominating 
Inc... New York 
New York, N. Y and 


Steinhilber 
The second session then got under way with David 
Manley, Modern Stationer, as first speaker. His topic 
New York Retailer Stacks Up,” wherein 


he told of a recent survey of stationery stores made 
himself and several of his associates. The object of 
the survey was to find out whether sale lerks would 
make extra sales. The procedure in each case 
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The right combination to open up new sales... 









1. Highest quality in protective equipment. 
J. Most complete line in the whole field. 
4. Aggressive national advertising behind it. 





A protected territory for each dealer. 









ADVERTISED in 


Business 
Week 


Nation’s 
Business 


National 


Geographic “a matches 






; Dun’s 
If you're looking for a Review are made to 
profitable new line, American Start FIRES, 
Busines 7 
orha 9S VO an s ee }, 
pe ps you ¢ Ete thousands q day in your building! 






Ar ire « m a 
. ud one trneoe — an 
lewtroy muc 
ston v vesandet ‘Then »w much 
usin would y f 
e ke 


qualify for an exclusive 
Mosler franchise. Write 
today for full details. 

The Mosler Safe Company, 
Hamilton, Ohio. 






Imagine y 
> urself with ne brecenahed 






nts fo remuming bu 
8 for colles 








rou our or mean 


ne 
after losing their reco rds Air dies 
e 


Owu 

Id. hea 
trusted + ¥-wall safle cannons 
how ol 


protect records. [) 










~Mosler Safe 4 


veut nm the 













Vat Doers en tat Storage 
Game ot fet ace L — 


Leading the way 
in value and sales... 


Safes 


Money Chests 
Insulated 

Record Containers 
Vault Doors bers ft U.S. a Sra 





Factories: Hamilton, Ohio 
Largest builders of safes and vaults in the world 
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$89.50 plus tax ... No other adding machine 


on the market has so many features and ad 
vantages for so low a price. People everywhere 
are finding the quality-made Swift Adding 
Machine the greatest adding machine buy. 
Contrast the low $89.50 price with that of any 
other machine. The Swift adds up to 10 mil 
lion, has visible adding dials, totals (with 
symbol) and sub-totals in red, 6)4 pounds in 
weight, zipper carrying case and other ad- 


vantages virtually too numerous to mention. 


SUMFT 


BUSINESS MACHINES CORP. 


Great Barrington, Massachusetts 





~ 
<= 
mm 
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Infra-red baking is a fi- 
nal Sturgis finishing touch. 
Metal is first Bonderized, 
then sprayed with enamel, 


then infra-red baked for uni- 
form finish hardness. Result: 
a finish that withstands 
bumps and scratches that 
quickly mar ordinary fin- 
ishes . . . a great Sturgis 


selling point. 


HO Oe AE AP SH HP EP We DP AP re ee Ht HP 


¢$ 
WS POSTURE CHAIR CO. 
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was for the shopper to call at an hour when the clerk 
was not busy, take from his pocket an old mechanical 
pencil and ask for colored leads to fit, which in most 
he clerk supplied without trying to sell a new 
multi-colored pencil or anything else. After the pur- 
chase was made, the shopper picked up and examined 
other items in a leisurely manner on the way out, 
giving the clerk every opportunity to endeavor to 
make another sale. When the survey was completed 


Cases t 


and results tabulated, it was found that in only three 
out of 72 stores visited did the clerks have the initia- 
tive or salesmanship necessary to make that extra sale 
Most showed a lack of interest. In view of these 
conditions which prevail throughout the industry, ac- 
eerding to Mr. Manley, he strongly urged that store 
owners give serious thought to the education of their 


sales clerks both from a product angle and suggestive 
selling 
He was followed by Fred G. Steinhilber, Geyer Pub- 


lications, whose subject was “Mr. Dealer, You Owe It 
to Yourself” in which he endeavored to impress dealers 
with the importance of choosing efficient personnel 
and sales help having the qualities of courtesy and 
helpfulness at all times. He pointed out the advan- 


tages to be had through the use of the many dealer 
helps supplied by manufacturers, such as product edu- 


ition, sales helps and advertising material. In con- 
clusion, he stressed the fact that the selling of addi- 
tional items plays an important part in the successful 
business. At the close of his talk a motion picture 
was shown of a gas station which greatly improved its 
business through the sale of additional articles and 
services which met ready customer acceptance 

Next t ve presented was a melodrama entitled, 
Little N« a skit that caused much laughter. The 
characters were: Pa, Little Nell, Policeman, Villain 


with the played in the order named by Chick 
Shelly, Frank Sheehan, Dave Foster and Paul Mailloux, 


all of Eberhard Faber Pencil Company. The skit was 


well received and the troupe made their exit to the 
ine of tl lerous applause 


rells of Store Modernization 


The last speaker on the program was Charles Tel- 
chin, architect, Telchin & Campanella, whose topic 
was “Store Modernization—1950 Style.” Declaring that 
dealers mu brighten up and modernize their stores 
to meet changing conditions and keep pace with other 

ealers in their locality, he pointed out that by so 
doing the ill attract new customers and bolster up 
the pride of their personnel and sales force, thus in- 
creasing their business. With the use of a large cloth- 
overed board, he proceeded to show and demonstrate 
the complete modernization of the front of a store by 
removin irdboard sections of the old front and 
replacing them with new sections. He then did like- 
vise with a store interior, calling attention to color 
ombinati and effective lighting so arranged as to 
reate an illusion of greater depth, width and height 
A question-and-answer period followed. 

Before irning the meeting, Governor Reichman 
appointe 1e nominating committee as follows: 
Chairm Mortimer H. Chute, Jr., Bainbridge, Kimp- 
ton & Haupt, Inc., New York, N. Y.; Dwight N. Briggs, 
Sun Rubber Company; Louis F. Caracci, The Nor- 
Wood C ny, New York, N. Y.; Louis M. Brown, 
Eberhard Faber Pencil Company, and Henry Frank, 
Henry Frank, Inc., New York, N. Y. 

At 12 p.m. Friday, lunch was served in the Geor- 
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Point by point, the great new 
Sturgis No. 1805 executive pos- 
ture chair shows the quality 
that has made it a best seller 
almost ove rnight: 



















restful spring-back action, with 
adjustable spring tension 
exclusive Sturgis Follow-Flex 
back support 

backrest and spring seat luxuri- 
ously cushioned with new rub- 


ber latex foam 


wide armrests cushioned with 


new rubber latex foam 
streamlined base with con- 
cealed casters 

bonderized metals with durable 
infra-red baked enamel finish 
upholstered in rugged Versi- 
lan, Goodall’s Claremont or 
Bedford Cord, Deep Buff or Top 
Grain Leather. 


POSTURE CHAIR 


STURGIS, MICHIGAN 
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gian Room and at its conclusion Governor Reichman 


introduced the guest speaker, Gene Flack, Sunshine 

it 4 AL | Biscuits, Inc., whose address was entitled, “The Time 

Is Now.” In his usual highly dynamic and dramatic 
NUMB@RING:MAC HING/S manner, Mr. Flack held his audience at a high point 
of interest throughout his entire talk. Calling atten- 
tion to predictions made constantly by economists 


For All Special Requirements some of whom see only doom and disaster ahead while 


others predict prosperity, thereby causing confused 
3 MOVEMENT—5 MOVEMENT thinking all out of proportion to the actual facts, he 
—_9 MOVEMENT—LEVER pointed out that bad times can become a reality if 
MOVEMENT—LEVER NUMBER- people think and talk along those lines. On the other 
ING MACHINES—CARBON hand, if a reasonably optimistic attitude is adopted, 
COPY NUMBERING MACHINES particularly by salespeople, they will go a long way 
—HECTOGRAPH RIBBON MA- toward contributing to the prosperity of their country 
CHINES—DATING MACHINES and the industry they serve. He concluded by giving 
—COMBINED NUMBERING & some reasons for expecting the current year to be a 
DATING MACHINES — PRICE ‘ood business year, covering such factors as our na- 
MARKERS—SPEED SET LOT & tional income, per capita purchasing power, broad dis- 
PIECE NUMBERERS—SPEED SET tribution of national wealth, demand for products, 
YARDAGE MACHINES — SPE. industrial production, increase in population with 
CIAL MACHINES ON PLAT- more family units, lower inventories, abundant credit, 








. FORMS demand for industrial equipment, some increase in 

: 6 . ; exports, very little price decline, employment, strong 

94321 Please give full details and — : gene ' 
banking institutions and government spending 


eee Sepeenae mention reference numbers 
shown below on special requirements. Write for 


‘ridaw « . 9 s > 
latest folders describing all models. Friday—March 24th—2 P.M. 


Four of the five speakers Friday afternoon were NSA 
Troupers Paul Buckwalter, Paul Burbank, Frank Shaw, 


Ref. 
Ref. 123456 10 12345 and L. R. Addington. They were followed by J. S 


AA , ’ 
Libien, Libien Press, Inc., New York, N. Y., who be- 





123456 1 


2 1 654321 cause of the lateness of the hour, spoke briefly on 
8 123455 ‘What the Association Has Meant to a Distributor.” 

- In citing his own case, he declared, he has made many 
? 123456 eS 6 9492 1 friendships all over the country, all valued highly, 
5 12345¢ through his membership in the NSA. He strongly 


ao 


1,:234,56 7 urged dealers who are not members to join their local 


ag a 1 
6 123456 = 
and National Stationers Association, to take advantage 


1 2934 = G 200 54 321 f the numerous benefits available to members, all of 
Fo & JV which are designed to help dealers conduct their busi- 


7 
ness in a more ethical and profitable manner. He called 
8 | 2 3 4 5 6 49 1 AD attention to the satisfaction to be had by attending 
meetings, taking part in the proceedings and of meet- 
D2/1K ing with each other to discuss problems and iron out 
8 12345 6 50 difficulties. In conclusion, he remarked that he was 
sure others can benefit from association work to the 














ame extent that he has. 








Ref. +overnor iC ‘ , -alled ‘the re 
201 T 9) \V M 1 v 1 6 9 A Governol Reic hman then called for the report of the 
t ~~ nominating committee and in response Chairman 

202 1 0) = 1 2 3 siti 4 5 6 Mortimer H. Chute, Jr., Bainbridge, Kimpton & Haupt, 
€ Inc., New York, N. Y., arose and placed in nomination 


203 — 54321 ¥* for re-election to the office of governor, Robert Reich- 
Inc., New York, N. Y. He unani- 


man, Mooney’s, was 
20 


CREDIT 54321 = mously approved. After thanking all chairmen and 


205 34 56 BRANCH | ) 3 ae committees for their part in making the convention a 
JO 201 &dIvVd success, Governor Reichman adjourned the meeting 


> 


206 6 54 1234 More than 225 members, their wives and guests as- 
sr oiiatn = sembled at 7 p.m. to attend the annual banquet held 
Gi o) 4. (C . ‘ ma 7 

207 ce+& (& 3} G3 oe) in the Georgian Room of the Hotel Statler on Friday 


evening. The dinner was preceded by an hour of 
208 Ses ’, 8S cocktails and congenial good fellowship 

FI six NEIGHT t | 

wh ee A bouquet of 18 roses was presented to Mr. and 


209 112131415) Mrs. J. S. Libien in celebration of their eighteenth 


210 Or 49 ~ wedding anniversary 

JAN ke 1945 12345 Genial toastmaster, William H. Greenleaf, Bain- 
bridge, Kimpton & Haupt, Inc., New York, N. Y., then 
proceeded to introduce guests and officers of both na- 
AMERICAN NUMBERING MACHINE co. tional and local associations. The floor was then 
ATLANTIC AND SHEPHERD AVES., BROOKLYN 8, N.Y cleared and the balance of the evening was devoted 
BRANCH 105 WEST MADISON STREET, CHICAGO 2, ILL. to dancing and sociability 
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rim New, Exclusive Selling F € 


be a ADDS YEARS 
bees MORE SERVICE 





= Found only on REMINGTON RAND 


= [0PHfg- ADDING MACHINES 


alnig 
eet 
p90 @ Cushioned Power ...a new, exclusive spring @ Remember TOPflight’s terrific selling features 
mounting—eliminates vibration ... cuts noise © —Cushioned Power—Simplified 10 Key Key- 
the es wear .. . keeps all working parts in board—Rapid Totals and Sub-totals—Easy Mul- 
mat 
Lupt perfect alignment— ADDS EVEN MORE tiplication — $99,999.99 Capacity — plus 
“en YEARS OF SERVICE to the years of trouble- TOPflight’s new low prices make this the fastest 
ani free performance TOPflight always has given. selling line of adding machines on the market! 
ina 
MAIL THE COUPON TODAY FOR COMPLETE INFORMATION! 
he 


: bors s Gentlemen: 


Please send complete information on how the TOPflight Line, 


with exclusive Cushioned Power, can give me more sales and profits. 
Remington Personal Typewriters 











er DEALER | ropfiight Adding Machines hed val Cen 

sis SALES Invincible Supplies 

ain DIVISION | Victor Safe Firm___. —_ ——— 
the? and Equipment Products 

na Address ——— eee 
the 315 FOURTH AVE., NEW YORK 10, N. Y. 

te City lone State a 


meee eee ae eae eee 
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MONTHLY REPORT TO DEALERS OF 


Johnson Chair Company |! 


PUBLISHED EVERY MONTH BY JOHNSON CHAIR COMPANY, 4401 W. NORTH AVENUE, CHICAGO 39, ILLINOIS 





























a Sua iwc 8 ate 
; a. 

Solid WALNUT .- Soli FORT - Solid VALUE 
oO - Solid COM - Soli ALU 
The Nos. 1497LL and 1498LL Chairs are typical good values from the We would like to have you know more about these profit 
new Johnson Chair Company catalog. If you are not selling Johnson makers ... and more about the complete line of new JOHNSON 

Chairs you should compare the values and the sales possibilities they . . 
CHAIRS. It is the line vou should be selling. 


represent. WRITE Johnson Chair Company for full information 
_ WY 
=e = 
No. 1497LL and No. 1498LL CHAIRS 


The Chairs shown are CHIPPENDALE with its wide 
Made of Solid Walnut, upholstered in Top Grain Leather 


appeal, in Johnson high standards of quality. Dealers in all stock colors. Built for unlimited service. 
have experienced a fine sales reaction to this series of , , 

: I : a fi on —— He Height of Back Above Seat 22 in. 
chairs . . . with appealing design, exceptional fine Width Between Aces 10%, in. 
quality plus a definitely favorable price Seating Depth 1854 in. 





1950 Ejighty-Third Year of Johnson Quality Office Chairs y 1950 
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PLOTTS PROMOTED BY SMITH-CORONA 
J. B. Plotts of Smith-Corona’s Houston branch re- 
cently assumed the duties of a home office field repre- 
sentative in the southern half of Texas. 
Twenty-eight years ago, before a Smith-Corona 
branch was set up in Houston, Jeff Plotts entered the 


employ of the Houston Typewriter Exchange, then the | 


agency for both L. C. Smiths and Coronas. 


For the first 12 years he was in the service depart- 


ment, then he switched to sales. Thereafter, he swung 

















J. B. PLOTTS 


back and forth between sales and service—always in 
Texas and always in the typewriter industry, with the 
single exception of a venture into the roofing business 
as an independent contractor; from which he was 
lured by Remington-Rand with the offer of an electric 
supervisorship. This position he held until electric 
supervisors were aboilished by Remington-Rand. 

In his new position Mr. Plotts will cover the territory 


of Smith-Corona’s San Antonio and Houston branches, | 


making his headquarters at the latter office. 
——< - 
AMERICAN STENCIL MAKES AD PLANS 

Plans for an extensive program of national adver- 
tising have been completed by the American Stencil 
Manufacturing Company, of Denver, Colo., manufac- 
turers of Sure-Rite office duplicating film stencils and 
supplies. Ads will be run in 1950 in Business Week, 
Time, Fortune and Newsweek. 

Schedules have been placed on the new Sure-Rite 
Green stencil and the new 999 special quick-drying 
ink which eliminates the need for slip sheeting, 
claimed not to spread or penetrate and will not dry 
on the drum 

Half-column and full column ads are to be placed in 
national publications, supplemented by local dealer 
advertising mats supplied by the manufacturer and 
to be carried in local newspapers in conjunction with 
appearance in national publications. 

—-— — 


FLORIDA FIRM TAKES A NEW LOCATION 


Tyler’s Office Supply, Inc., Haines City, Fla., has | 
announced a new location in the Wray Building on | 


Jones Ave. Moss Supply Company, which formerly 
occupied the spot, has now opened in the Post Office 
Arcade. Simultaneously with the opening in the new 


location, Gene Tyler has announced that Bill Martin, 
formerly with Smith Brothers, will be manager and 
salesman for the Haines City area. He will be assisted 
by Mrs. Fred Wright.—JL 

oe 


HUFF SALES APPOINTS MANAGER 
Stan Ryding of the Ryding Stationery Company, 
Seattle, Wash., was recently appointed sales manager 


of the Huff Sales Company of Seattle. The firm is | 


the exclusive distributor of the Coilette, an automatic 


cord coiler that prevents telephone and other electric 
‘cords from becoming entangled 
For a free sample, dealers should address inquiries 


to the Huff Sales Company, 911 Western Ave., Seattle, 
Wash 
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PROTECTALL 
covers the market — 
80% of the safes sold 
by major manufactur- 
ers are “C” Label 
safes. 


PROTECTALL 


specializes on “C” 
Label safes — exclu- 
sively. Protection from 
fires up to 1700° for 





PROTECTALL 


offers a complete line. 
Seven, fastest selling 
sizes; modern, stream- 
lined; three colors. No 
costly inventory of 
slow moving sizes and 
labels. Minimizes re- 
quired floor space and 
excessive stock. 


PROTECTALL offers three most popu- 
lar size money chests that may be used 
as individual units or built into PRO- 
TECTALL Safes; or reinforced concrete 
blocks . . . a new, low-priced wall safe 
. . « and the Little Giant, economical 
fire chest for home and office. 


PROTECTALL is easy to sell — you 


don’t need to be an expert to sell 
PROTECTALL. 


Immediate delivery . . . direct 
shipment to your customers if required. 


Write today for the PROTECTALL Story. 
More profit to you with PROTECTALL. 







926 South Salina Street 
Syracuse, New York 








PROTECTALL SAFE CORPORATION 




















TYPEWRITER @ TABULATING 
ADDRESSOGRAPH e@ TIME STAMP 
BOOKKEEPING MACH. @ ADDING MACH. 


CARBON PAPERS 


TYPEWRITER e@ BILLING 
FAN-FOLD @ PENCIL 
CARBON JACKETS @ REGISTER ROLLS 


HECTOGRAPH SUPPLIES 


CARBONS e@ MASTER UNITS 
RIBBONS @ DUPLICATING FLUID 
HAND-CLEAN CREAM @ CORRECTION PENCILS 


COLL, “ASSURES YOU 


INCREASED SALES 
AND VALUE 


| Codlo~\ "FG. Corr. 


564 W. Monroe St. 401 Wood St. 270 Lafayette St. 
Chicago 6, Hl. Pittsburgh 22, Pa. New York 12, N.Y. 
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FATHER’S DAY GIFTS ARE IN 
STATIONERS’ STOCKS 


N BELLINGHAM, Wash., the Merchants Association 
got out a special Father’s Day poster. In order to 


1< 


make all the young people conscious of the date, the 
third Sunday in June, an art contest was arranged 
which all pupils of the public, private and parochial 
high schools were eligible to enter, three cash prizes 
being offered for the best poster. The winning one was 
half blue, half white. On the lower half was a grotesque 
red-faced dad. On the upper half in bold letters were 
the words ‘‘Father’s Day, June 19th.” At the bottom “In 
Bellingham you'll find just the gift you want for Dad.” 
This poster was used in the windows of all the leading 
stores ten days in advance, making the entire com- 
munity Father’s Day conscious. The ten best posters 
were exhibited in the windows of Wahls, stationers and 








FATHER’S DAY DISPLAY AT WAHL'S, BELLINGHAM. WASH. 


office outfitters. Their Father’s Day window had a blue 
background, and in a big gold frame was a portrait of 
a father of the Gay Nineties. On the wall were cards 

Father’s Day greeting, and scattered through the 
window were books, both fiction and non-fiction, pen 
and pencil sets, portfolios, letter baskets and boxes of 
commercial stationery 

Loman & Hanford, Seattle, Wash., had a pair of win- 
lows. On the wall of the first was a card, “Are you 
stumped for a Father’s Day gift and then listed a 
number of appropriate ones. On a platform in the cen- 
ter was a big stump, and on this, the platform and 
the floor were many little articles of leather, poker 
chips, games, bill folds, fountain pens, stationery, desk 

ts, cigarette cases and lighters. A number of the late 
ooks were shown, and at one side was the cutout of a 
reading the popular book, “Father of the Bride.” 


Aiki 


iad 
The second window showed on the wall a half circle of 
hair pads with the card, “A good cushion makes a 
chair more comfortable, and the long work day seems 
so much shorter.” On the floor were a number of steel 
‘ard and file cabinets, and wooden files for recipes and 
other uses. A third window called attention to cameras 
ind photo supplies for father 

Belcher and Schact, Long Beach, Calif., arranged a 
lisplay with a green screen in the background, and 
palm fronds for decoration. To the wall were fastened 
1 number of boxes of commercial and typewriter paper 
At one side was an open mail box, in which were a 
number of cards and letters. On a long green bench 
vere open boxes of stationery, pen and pencil sets, and 
lesk sets, with the card “Tops for Pops on June 19th.” 
Another window, backed with light green, with green 
ferns in the corners, had a desert landscape on an 
easel. On the floor and on a bench were complete paint 


kits, colored crayons, paint tubes, and books on oils, 
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At the —* 


HUMp | 
of the day 


Three o'clock... the hump of the day. That's 


when good tools make such a difference, in the 
plant or in the office. And Multiple-15 desks are 








the best of efficient office tools. Their standard- 
ized dimensions save floor space yet give more 
efficient working areas. Standardized parts allow 
quick easy rearrangement of drawers to suit new 


requirements. And Multiple-15 desks are smart 


YWt— and colorful. The Multiple-15 principle is new! 
yyy ly The greatest improvement in desks since the in- 


, vention of drawers. For tops in smartness and 
tilly Ky efficiency—see Multiple-15 desks. 











Write today for ‘Tooling 
Up Your Office.’’ 24 
pages. A new concept in 
office equipment. 














rs o\ 
STrTEELLASE 
Busiriess Equip err 


Desks, chairs, files—featured by the leading dealer in your city. 


METAL OFFICE FURNITURE COM 
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\28,293,118+2 Reasons Why 
Clary is Building Bigger Dealer Profits 


























] reason A-PLENTY for soaring prof- 2 BUT, DEALERS get the revolutionary 28,293,118 people read Clary ad- 
its would be the Clary products Clary Franchise, too! It gives cash vertising in The Post and Collier’s. 
themselves. The wonderful line of and trade discounts, a sales bonus. This is the big reason why more 
Clary Adding Machines and Clary plus substantial profit-sharing on people are buying more Clary ma- 


Cash Registers... over-quota sales! chines then ever. 


WRITE TODAY FOR MORE INFORMATION ABOUT THE WONDERFUL CLARY FRANCHISE! 


Clary does yourworkiaster 


CLARY MULTIPLIER CORPORATION, SAN GABRIEL, CALIFORNIA 


162 OFFICE APPLIANCES, May, 1950 














SE! 
=2) 


INIA 


950 


water colors, pastel painting and drawing. A card ad- 
vised, “Tops for the Artistic Pop.” 

The May Company, Los Angeles, had a series of small 
windows, in each of which was a dead branch sus- 
pended from the ceiling, and at the base a pottery dog, 
each of a different breed, and a card “For his master 
on Father’s Day.”’ From the branches hung many little 
gifts and others were shown on the floor. One window 
featured alligator and ostrich bill folds; another sta- 
tionery and fountain pens, a third, portable typewrit- 
ers; and a fourth, desk sets, desk clocks, calendars and 
book ends. In the office supplies section was a long 
table, on which many masculine gifts were shown, over 
t being a big arch on which was inscribed “For Dad 
First Class Male.”—-WBS 

AR 
MAC LEOD GIVEN UNDERWOOD POST 

Norman D. MacLeod has been appointed regional 
manager of Underwood Corporation with headquarters 
in Boston, Mass., where he will direct the sales and 


service activities for all the company’s products in 
northern New England. In making this announcement, 
W. P. Arnold, vice-president and general sales man- 











NORMAN D. MacLEOD 


ager, als ited that Clarence H. Prentice, who served 

Boston manager for many years, has been trans- 
ferred to duties in the company’s eastern district. 

Mr. MacLeod, who joined Underwood as a salesman 
in Boston in 1922, was later made manager of the 
Worcester, Mass., office. In 1936, he was promoted to 
sales manager of the supply division, and after suc- 
cessful management of that national operation, was 
advanced 1 ales manager of the adding machine 
division in 1940. In 1942 he was appointed assistant 
district mai er in Washington, and later served in 
the United States Army as a major. Following his war 
service, he returned to Washington, where he con- 
tinued until his present assignment. 

—- — 
HARTLE BECOMES IBM AKRON MANAGER 

C. J. Hartle, salesman for the International Business 
Machines Corporation for 17 years, has come to Akron 


Ohio, from Baltimore to become manager of the Akron 
offices of the firm, succeeding Clarence W. Christman 


who retired April 1 after 37 years of service with the 


firm, 21 of them in Akron. 
Mr. Christman was a member of 14 of the company’s 
100 Per Cent Clubs, a past president of the National 
Association of Cost Accountants, and a former mayor | 
f Gloria Glens at near-by Chippewa Lake. His son, 
Donald C salesman in the Akron office.—AK 
—-_- — 


WILLIAMSONS OPEN MALONE, N. Y., FIRM 
Carl F. Williamson and his wife have formally opened 
the Williamson Office Supply Company at 25 Elm St., 
Malone, N. Y., in newly renovated quarters. The Wil- 


liamsons will carry a full line of office equipment, in- 
luding typewriters, adding machines and filing cab- 
nets 

Mr. Williamson was a partner in the Central Book 
Store for 16 years and has been in the office supply 
usiness fot e past 16 years.—_GET 
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MARGINAL 
PUNCHED 


FORMS 





Continuous forms with \%” marginal holes have long presented 
an inadequately solved binding problem. Now, for the first time, 
these forms can be bound just as easily and economically as 
any other. 

With CESCO’S NEW “Thin-Post” Binder, additional punching is 
no longer required; for its 4%" posts accommodate the very holes 
used on the various aligning devices. The Dual-Loc Mechanism is 
part of each binder, providing smooth, unfailing and secure keyless 
operation. 


YOUR CUSTOMERS HAVE AN IMMEDIATE NEED FOR 
THE “THIN-POST” BINDER. ASK THEM AND DiI6- 
COVER THE EXCELLENT MARKET FOR YOURSELF. 


SEND FOR LITERATURE AND PRICE LIST TODAY! 


THE C. E. SHEPPARD COMPANY 


44.07 TWENTY-FIRST STREET 
LONG ISLAND CITY 1, N. Y. 
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Office Appearance 


Fords Up 


WITH THE NEW FIXTURES 
CHROME 


Utility Chair 











RECEPTION 
ROOM 


7 
PRIVATE OFFICE 


CONFERENCE 
ROOM, etc. 











There is no finer utility chair than this new Fixtures 
creation. It assures your customers correct posture, sit- 
ting comfort and scientific relaxation. Plus handsome 
Queen Ann design, highly polished chrome legs, extra 
heavily padded seat and curved back upholstered in 
duracraft design Duran plastic available in red, blue, 
brown, green, yellow, ivory, coral, biege, black, 
chartreuse. 


Wynene sockettes on each leg prevent skidding, noise 
and floor marring. 


Packed, set-up 2 to a carton, shipping wt 
per carton. 


Note fish-tail 
construction on 
back of chair— 
tube ends are 
compressed to fit 
flush against back. 


/ 


WRITE TODAY FOR CATALOG AND DEALER DISCOUNTS 


FIXTURES MFG. CORP. 


310 BLUE RIDGE e CLIFTON 9034 
KANSAS CITY 3, MISSOURI 





164 


VILLAGE STATIONERS, LIBERTYVILLE, 
FINDS NEW LOCATION IS PROFITABLE 

The Village Stationers, a division of The Village 
Press, Inc., in Libertyville, Ill., has taken the big step 
in the stationery and office supplies and equipment 
business. It has obtained a top traffic location and 
doubled its inventory. 

Two years ago, 30-year-old John L. Swan joined 35- 
year-old John O. Pyle, Jr., in The Village Press, Inc., 
a combination job printing, stationery and office sup- 
plies and equipment enterprise 

Swan had been employed in the purchasing depart- 
ment of a Libertyville manufacturer. Pyle was formerly 
director of security for the Manhattan Project’s Metal- 
lurgical Laboratory at The University of Chicago dur- 
ing the war 

When Swan and Pyle joined forces, The Village Press, 
Inc, had a single location—at 124 East Church St., in 
the Chicago suburb, across from the local telephone 
company office. The Press owned the building, a single- 





GRAND OPENING—tThe scene during grand opening late in 
March of the Village Stationers, Libertyville, Ill. Selling floor 
space is approximately 100 feet deep and 20 feet wide. Fix- 
tures are painted a pleasant tan. At the rear is an office, 
20 x 20 feet, for mimeographing, addressing and storage. A 
rear entrance opens onto a large public parking lot. 


story-with-a-basement cement block structure approx- 
imately 50 feet deep by 30 feet wide. The front 20 
feet of the street floor was occupied by the stationery 
and office supply business, the back 30 feet and the 
basement by the printing department 


In Unique Business Section 


Church street is a block south and the Press build- 
ing a half-block east of the heart of the Libertyville 
business section. The Libertyville business area is 
unique in that it is concentrated on the two sides of 
historical old Milwaukee avenue, the original Chicago- 
Milwaukee trail, for no more than two and a half 
blocks. While Libertyville itself boasts but 4,000 resi- 
dents, it is in the heart of central Lake County, IIli- 
nois, a rich farming and manufacturing center served 
by excellent roads. 

Pyle and Swan thought that there was a possibility 
of the business section breaking out of its concentrated 
location and spreading east on Church St. There even 
was talk of the property between Milwaukee avenue 
and the telephone company being used for stores. So 
the young men purchased two lots at the rear of their 
building when the opportunity presented itself, for 
expansion purposes. 

But, lo, the telephone company obtained the prop- 
erty that might house additional retail stores, and built 
a large new building to house the automatic dial-sys- 
tem telephone equipment that has just been put into 
service. In the estimation of Pyle and Swan, that 
knocked out any hope of increased foot traffic 

Consequently, when a local department store moved 
into premises formerly occupied by a food chain store 
that had built its own new structure, Swan started 
negotiations to get The Village Stationers up on “the 
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Fix- 
fice, | 

A 

Design proportioned and efficiently planned to meet 

‘Ox- | the demand for better office equipment in the medium- 

20 price field, Security presents the ‘4 Leg LINE.” 
the Specifications: Square edge top with conventional beaded 

7 binding available in gray, green, grained walnut or 

mahogany bronze hardware on green, walnut or 
mahogany aluminum on gray unless otherwise 

ild- : specified desks available with or without back 

ille panel general lock in center drawer. 

is Here is every fine feature of a top grade desk . 
3 Ol oan PLUS the fine design and superior workmanship : 
calf 1 of a Security product. : 
ant 2400 a LINE TO BUND ON 

: R * 
[li- 
ved SECURITY STEEL EQUIPMENT CORPORATION 
lity AVENEL, NEW JERSEY 
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When is 4 
greater than 400? 


a //; 


All the Dealers in a certain city sell ribbons 
and carbons to some 400 moderate-sized 
accounts. 


There are 4 big industrial accounts in that 
town which no Dealer sells. These 4 
“biggies” buy twice as much carbon as all 
the other accounts combined. 











The Dealer doesn’t get a look in—the excuse 
being that 1). the accounts are too large and 
2). they require specialized service . . 


| 
carbon 











| pa DC I | “scientific” knowledge which must come di- 


Select or 


rect from the factory. 


We at PEERLESS-IMPERIAL feel that 
| no account is too large for our Dealers. Also, 
- WH that “specialized” service is mostly hokum. 


z . To offset this situation, we offer our 
All you now need do to service your customers | Hii Dealers— 

with the proper sheet of carbon paper for their +, | 1). “Factory Cooperation” which makes 
work is to ascertain the weight of copy paper 4 them competitive in bidding for the 
big, profitable carbon business. 


aa 2). The PEERLESS CARBON SELECTOR 
‘ which takes the mystery out of carbon 
book, on which you will see printed all the infor- ormation Cut } selling. This easy - o - use, fact- 
mation you need to give your customers the a? HII crammed manual makes every sales- 
carbon paper that will do the best job for them. a mes I man a specialist. With it, you can 

: answer any question about carbons 
as easily as looking up a phone num- 
ber. Send for your FREE copy today. 
If your factory sources give you less 
than what we offer, you’d be wise to 
join the PEERLESS-IMPERIAL 
family. 


“A Great Name in Carbo” Kibbons, FET ECS-IMPERIAL CO., INC. 


carbons, spirit and gelatin duplicating 

; ; General Office and Factory: 28 Peerless Place, Newark 5, New Jersey 
carbons, master units, carbon ribbons, New York City and Export Dept., 321 Broadway, New York 7 
Chicago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 





customer uses to make carbon copies. 


Then turn to the same weight copy paper in this 





SO USE IT USE IT OFTEN USE IT PROFITARLY 

















carbon rolls for every business need. 
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OFFICE 


venus e very middle of its busy two and a half 
cks of a e business. And he succeeded. He found 
tore-hobby shop proprietor willing to 
department store location. Further, 
it matters to permit him to sublet from 


the department store, then lease for a term of years 
+} 


iilding’s owners and, finally, obtained suf- 
store fixtures at moderate cost to serve his 
1 operation’s needs 

Stage a Grand Opening 

In late March, The Village Stationers staged its grand 
ypening ir 525 N. Milwaukee Ave. location. Early 
the week of the opening Pyle and Swan sent out 


invitations to all of the local businessmen and partic- 


rly to the industrial accounts, inviting them to “a 


sneak preview, just like they do in the movies,” on a 


Thursday evening. “Come, see our new store,” the 
“You can’t buy anything, even if 
1 want t n this preview evening. But we hope you 


in 400 persons attended the preview! Punch 


was server Colorful marking crayons were given to 


handy telephone memo pads to 
continued Friday and Friday evening 
) al time for Libertyville stores to be open), and 
Saturday. School children passed around the word, 
nd Swal ind up giving away nearly 1,000 marking 


Busine is been excellent,” Swan said. “I am 

ertain that we made a sound step. We’ve expanded 
inventory—carry a really complete line of busi- 

office supplies, appliances and equip- 
nent, including furniture, stationery, greeting cards, 
1. rental library, party paper goods, children’s and some 
idults’ books and a few gifts. We do mimeographic 
na aaare I too 

Swan | wo full-time and one part-time girls 
hi spends as much time outside of the 
tore as pr le, selling the mailing lists and servicing 
1! St ‘counts. 
Pyle has expanded the printing 
1 of the E. Church St. building 


facilities to occupy 


We've loing quite a little printing for Chicago 
firms as well as for local accounts,” he said, “and we’ve 
needed a tional space terribly. Now we have it, and 
an do a h better job of turning out work effi- 

iently 

Both you men feel that their business is as it 
hould be: the printing operation is in the “manufac- 
turing r of the community and the stationery 
tore is it top traffic location 


pi 





PRIZE-WINNING CATCH.—A certificate was awarded to Mr. 
and Mrs. Richar 
delphia, for 
Acapulco, Mexi 
couple visited Floyd Ransom, prominent office equipment 
dealer of Mex City 


d D. Pomerantz of A. Pomerantz & Co., Phila- 
itching this eight-foot, six-inch, 90-lb. sailfish at 
on Feb. 20, 1950. While in Mexico, the 
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HIGGINS 


Drawing Inks 
Draw. Customers 


7) to YOU 


HIGGINS 


“An people wt 


THE QuAtity oF HIGGINS... 


the consistency of greater adyértising ... build your sales 
. your profits. The strong consumer acceptance of 


Higgins Inks carries many anartists’ supply department. 


Link your sales 


of Higgins Drawing Inks to Higgins Vegetable Glue, the 
super crafts adhesive . . . also to related Higgins accesso- 
ries which sell themselves... . ,.ell each other . . . for your 
increased profits. 


TABL!I 


| 
HIGGINS E\h G0. LN. 


271 NENTH STREET, BROOKLYN 15, -. ) 
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The Toledo Metal Furniture Co. 
PRESENTS 


Little Dandy 


Typewriter Stands 








No. 671-LSX 


TWO SIZES 
With or without side leaves 
With or without locking device 
FIVE-PLY WOOD TOPS 


and side leaves 


COLD ROLLED STEEL 
bases 


Our name is your guide to 
quality 


IMMEDIATE SHIPMENT 
Send for catalog and price list 


The Toledo Metal 
Furniture Co. 


1001 Hastings St. ° Toledo 7, Ohio 











168 


SHEPHERD GOES INTO NEW CHICAGO FACTORY 

The N. T. Shepherd Chair Company, entering its 
eleventh year since entering the metal posture chair 
field in 1939, is erecting a new factory in Chicago. An 
increased demand for Shepherd chairs, according to 
N. T. Shepherd, president, required additional manu- 
facturing space and more efficient facilities. The new 
factory with modern machinery and equipment will 
mean increased production, better dealer service and 
faster deliveries, he states. 

In the new plant are provided the facilities neces- 
sary for the development of additional chairs such as 
side chairs, side arm chairs and arm swivels, thus 
rounding out the Shepherd line 

Thanking the dealers for their continued support, 
President Shepherd says, “In our new home, we will 
strive to merit a continuation of this support.” 

The executive and sales office of the firm is located 
at Salt Lake City, Utah, P. O. Box 1656 

- 


FIRST INTERNATIONAL TRADE FAIR COMING 
TO CHICAGO; OUR INDUSTRY TO JOIN 
Producers of the world’s goods will be able August 
7-20 to present their products before buyers of the 
world under the most favorable conditions for business 

transactions 

The First United States International Trade Fair 
will be held in Chicago at this time. Manufactured 
goods, raw materials and semi-processed products of 
the world will be displayed 

Businessmen from more than 35 nations have taken 
space for exhibits in the Navy Pier, the Arena, the 
Coliseum and the Livestock Amphitheater. It will be 
one of the largest trade shows ever held indoors. 
Nearly 450,000 square feet of exhibit space already has 
been signed up. 

This industry will participate in the exposition. Ex- 
hibits of office equipment and furniture at the Navy 
Pier will include these divisions: office furniture, busi- 
ness machines including typewriters, duplicators, cal- 
culators, bookkeeping and billing machines, and so 
forth; stationery and supplies; sundries; office systems. 

Members of the advisory staff include Thomas J. 
Watson, president of International Business Machines 
Corporation, and Charles P. Peirce, president of Peirce 
Wire Recorder Corporation. 

The Marking Devices Association is encouraging its 
350 member firms to exhibit. This movement is spear- 
headed by the C. H. Hanson Company, the Marsh 
Stencil Machine Company, James H. Matthews & 
Company and M. E. Cunningham & Company. 

Among the firms of this industry listed among the 
exhibitors already signed up is A. B. Dick Company 

— —< 
PORTABLE TYPEWRITERS DISPLAYED ON 
EVERY DESK HELP SALES OF BOTH 

A simple merchandising idea which has helped to 
accelerate the sale of both portable typewriters and 
office desks has been developed in the office furniture 
annex of Capital Office Equipment Company in Talla- 
hassee, Fla 

Under the plan, a new portable typewriter, open 
and supplied with a sheet of paper, is invariably dis- 
played on every desk in the step-down annex, to the 
left of the main stationery store. Likewise supplied 
are extra sheets of paper. eraser, and so forth. 

Thus, whenever a potential office desk purchaser, or 
portable typewriter purchaser is ushered into the an- 
nex, he has a chance to become “exposed” to either 
the desk or typewriter, along with whichever item 
brought his original interest —RAL 

- + 
VICTOR REDUCES PRICES ON FILING SUPPLIES 

The Victor Safe and Equipment Company, Inc., 
North Tonawanda, N. Y., recently announced reduced 
prices on its line of filing systems and supplies. New 
price lists have been mailed to all regular Victor deal- 
ers. Additional copies are available upon request. 
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Ladder Type 
Front Frame 


MAES, 


i 
Sy 


Spot Welded Tenon 
Joints 
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Heavy Ball Bearing Suspensions 
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Cover wondlor why 
STEEL AGE 
Why 


| Suan? 


Steet Ace files have a reputation for looking and acting 
like new after years of hard service. These sturdy, durable 
files are designed and built for just that sort of service— 


by mastercraftsmen who take pride in achieving the 


ultimate in modern file construction. STEEL AGE files 
have strong ladder-type front frames, spot welded tenon 
joints and extra reinforcement channels. This means 


more over-all rigidity and a perfectly aligned frame for 
the flawless operation of the famous Street Ace full 
progressive ball bearing Cradle suspension. 

It costs us more to build files this sturdily but it 
pays off in the offices of America in longer service and 
hetter service. This built-in durability is one more reason 
why people everywhere say, “Sell StEEL AGE and you sell 


fi} ; 


: o 
the best in steel office furniture! 


CORRY—JAMESTOWN 
MANUFACTURING CORPORATION * CORRY 
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This Colonial Desk, No. 2F60, built by Jasper Desk Co. follows the tradi- 


——EE 


tional pattern of turned leg styling with recessed center legs. No effort has 





been spared to make the Colonial Desk outstanding in every respect. Four 


sizes are available to meet any office need 66” x 34”-—-60” x 34” 
54” x 32”—-48” x 26”. Genuine walnut tops, drawer fronts and panels 
help to create maximum eye-appeal and “buy-appeal.” Yes . . . here’s 


another Jasper Desk that anyone in business would be proud to own. 


A COMPLETE LINE OF DESKS FOR EVERY OFFICE NEED 


(Wa the JASPER DESK Company 


JASPER, INDIANA 
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UNDERWOOD NAMES SCHENECTADY MANAGER 

W. M. Osterhout has been appointed manager at 
the Schenectady, N. Y., branch office of Underwood 
Corporation, according to an announcement by W. F. 
Arnold, vice-president and general sales manager. 























Mr. Osterh« was an adding machine and account- 
1 
' 
| 
W. M. OSTERHOUT 
ing machin sales representative prior to his present 
assignmen His headquarters are at 150 Barrett St., 
in Schenectady, where he will direct the sales and 
service activities of the typewriter, adding machine, 
accounting machine and supply divisions in the Sche- 
nectady area 
—-< 
ADOPT MAYLINE AS NEW TRADEMARK 
The Engineering Manufacturing Company of She- 
boygan, Wis., announces a change in its tradename to 
' Mayline This company was formerly known under 
the traden “Seco” and “Esco.” The well-known 
trademark man at the drafting board has been 
etained 


Because 


ifacturers 


conflicting tradenames of other man- 
inge in this company’s tradename was 





NEW MAYLINE TRADEMARK 


| y fx54 
ASCU il 44h LU 


ecidec ( [It was felt that a new name would bet- 
disting nd identify the company’s line of high 
lality dra room furniture and equipment. A 
areful s¢ a name which was both fitting and 
ermane!} ‘“onducted during the past two years. 
The trade Mayline” has been registered with the 
. S. Pate Office to insure permanency. 
The ne lename will be applied to all products 


ure 
note 


advertising. It is requested that 
of this tradename change for 

tion of the products produced by the 
facturing Company 


ll dealers make 


—— 


KEYS ON PARADE AT PLASTIC SHOW 


Electric Mat turing Company, Inc., San Fran- 
isco, Cal iding manufacturer of keys for office 
machines in exhibit at the National Plastics Ex- 
osition hel n the Navy Pier, Chicago, March 27 to 
30 inclusive background was 46 large photographs 
showing vari makes and modeis of typewriters, add- 


ng macnine 


registers 


ilculators, check protectors and cash 
lipped with two-color moulded plastic 
ired in the plant of the San Francisco 
inters in front of the photographs were 


keys manufa 


oncern (I 





about 25 office machines on which the Electric com- 
pany’s key i be seen and demonstrated. A large 
quantity ample bags showing keys in various 
shapes, size d colors was provided and distributed 
among interested visitors 
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which the hangers 


_ Write for illustrated lit- 
_ erature on the complete 








America’s Most Successful Dealers 
Sell ATLAS VERTICAL FILES for 
Stencils and Plates 


JUMBO MODEL 1400 


The two-drawer upright 
Jumbo has an outer 
case constructed of ex- 
tra heavy gauge steel. 
The two pw are 
equipped with ballbear- 
ing suspensions and a 
separate frame of 
heavy gauge steel with 
smooth runners upon 


glide. 


line. 


ATLAS STENCIL AND 
PLATE HANGERS 
The Stencils and Plates 
hang vertically (one or two to each hanger), free from 

damage by folding, creasing, wrinkling or sticking. 
Adjustable visible Atlas Index save time by locating sten- 
cil or plate immediately. 





= oe = 


eve Cater 





Atias Spring Clip Hangers (PSC Series) fie vertically stubless stencils and pilates, 
stencils in file wrappers, x-rays, photographic films, ete. 





Atlas Double Stencil Hangers (DSH) with locking lug, file stencils vertically 





Atias Plate Hangers (SH Series) file vertically metal or paper offset plates and masters. 


See Atlas Vertical Filing Systems at 
the NOMA Exhibit Booth 521. 





STENCIL FILES COMPANY 


LAN D ° 


STREET ADDRESS : 1662 E. 118TH ST. 


(om. mm? 
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Sell 
ONGHORN 


CARBON PAPERS 


It’s the letters that stay home—the ones that go in the 































files—that make repeat business for wholesale and retail 
houses that carry Longhorn Wax Back Carbon and 


Longhorn Plasti-Carbo: 


Those file copies are cleat and sharp .. . legible 
and smudgeless... when they're made with 
Longhorn. They are a permanent record of 
good carbon paper performance ind that’s 


what brings re-orders 


Longhorn Carbons are premium quality and carry pre- 


. 1 | 
mium profits... at a surprisingly reason ible price. A 
special Amco process el mil tes Cul n kes these fine 
carbons lie flat and roll easily into the typewriter with 


out slipping. They produce more good copies—and that 


means more good bu 





Longhorn Corbon Papers are avail 


WR ITE able in 3 weights; standard colors 
for the etter and legal sizes; 4 finishes 
COMPLETE AMCO CATALOG! 


° sca Carbons Let “ae Quote 








. 

© Pencil and One-Time Carbons 

© Spirit and Hecto Carbons arge act business! Any 

© Duplicator Stencils and Inks ze any 9r—any weight— 
any finish—any quantity! 










AMERICAN CARBON PAPER 


General Offices and Factory: Ennis, Texas 












DISTRICT NO. 5 STARTS NSA REGIONALS 


(Continued from page 45) 





Mr. Buckwalter traced the transformation of the 
economy in this country from free enterprise toward 
increasing government controls. The situation devel- 
oped out of the fact that the free economy idea grew 
too fast so that the stage is now set for contractions. 
The economic principle that distribution of wealth 
should be on the basis of need is finding expression 
in increased participation of employee groups in the 
affairs of private industry. The union movement is 
strong and is going forward along planned path- 
ways. It is only by looking at these facts with abso- 
lute honesty that businessmen of today will be able 
to continue profitable distribution of merchandise 

With the use of charts and illuminated illustra- 
tions, Mr. Buckwalter revealed the customer of today 
and tomorrow and showed how he might be served 
effectively and profitably 


Dealers Should Sponsor Sales Training 


Another Paul—Paul Burbank, general manager of 
the National Stationers Association—was the next 
speaker. In order to reach the current market, Mr. 
Burbank said in his discussion, “The Stationer’s 
World,” the stationer must create an up-to-date at- 
mosphere in his store, offer a wide choice of mer- 
chandise, employ efficient salespeople, and merge all 
those factors under a unified program of operation. 
Achieving the goal will require careful study of the 
needs and potentials of outside salesmen as well as 
store clerks. It will also require study of economic 
and political forces in order to make the best use 
of market information and product knowledge. An 
excellent means of acquiring product knowledge is 
offered by the NSA Product Training program. At 
this point, Mr. Burbank gave a complete outline of 
the ways in which the training booklets could be used 
to best advantage. In answer to the query, “What 
is the Value of Training?,’ Mr. Burbank said, “It 
brings dollar sales increases, builds confidence, and 
makes better stationers.” 

Next to address the group was H. A. Moffitt, su- 
perintendent, Station Service & Freight Claim Pre- 
vention, Chesapeake & Ohio Railway Company, who 
spoke on the subject, “The American Railroads—Their 
Problems of Freight Claim Prevention and Packag- 
ing.” Mr. Moffitt outlined some of the problems en- 
countered and referred to the methods developed to 
solve them. Manufacturers as shippers and dealers 
as receivers were interested in the comments made 
and were pleased to learn of the steps being taken 
to improve conditions 








Big Business in Greeting Cards 


Frank Shaw, Rust Craft Publishers, was the next 
speaker. On the subject, “Are You Securing Your 
Potential in Greeting Cards?” he informed his listen- 
ers that retail sales in the greeting card industry 
had reached a peak of $200 million in 1949. To re- 
veal it as a profitable business, he gave a number 

facts and figures. In urging the active promotion 
of greeting cards by stationers, he pointed out that 
though they were low in unit price, they produce 
a large total volume of business at a good profit. 

“Training Salesmen to Sell according to L. R. 
Addington, manager of dealer sales, Art Metal Con- 
struction Company, last speaker of the morning, is 
one of the most important things that dealers can 
do. Top management, in his opinion, must take up 
the challenge of making salesmen more effective or 
of being responsible for the failure of sales person- 
nel to sell up to market potentials. The opportuni- 


t 


ties, as Mr. Addington outlined them, are tremendous. 
The 134 million office workers, the decentralization 
of industry, the new enterprises and several other 


actors add up to greater chances than ever before 
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NEW FEATURES 
DESIGNED TO 
OUT-PERFORM 
ANY DUPLICATOR 
ANY TIME AND 
ANY WHERE 
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/PEED-O-PRINT (CANADA) LTD. 
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Iii POST CARD TO LEGAL SIZE 


AUTOMATIC FEED 
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the sure-fire Pa 
Stapler that can’t miss... Nae 






STAINLESS 
STEEL CAP 











‘am STAPLERS BRING YOU 
___ STAPLE REPEAT BUSINESS 


NEW P-22 HAND STAPLER NEW G IMPROVED #105 STANDARD STAPLER 
Streamlined Beauty with Bulldog Performance 















Heavy Duty Industrial Plier Type 





Reaches into “Hard-To-Get-At" Places Stapler - Tacker - Plier . 
Loads 150 Staples Temporary and Permanent Stitch tA 
Same Machine Takes 2 Size Staples—4”, 5/16” Fastens Up To 40 Sheets of Paper -. 
Reach 21.” Reach 23%," .. . Weight 11 oz Sy. 
All Steel Construction—All Chrome Finish Loads 105 Standard Staples 2” x 44” ~ 
NEW T-32 GUN TACKER NEW #202 STANDARD STAPLER a 
Automatically Shoots A Staple Wherever A Tack Can Rugged Beauty Stapler For Heavy Commercial Use La 
Be Driven Combination Stapler and Tacker re 

Replaces Hammer and Tacks at Trigger Rate Speed Temporary and Permanent Stitch e | 
Same Machine Takes 3 Size Staples—3/16", 4%", 5/16” Fastens Up To 40 Sheets of Paper rs 
All Steel Construction—All Chrome Finish Reach 334” Weight 16 oz - 
Loads 150 Staples Loads 210 Standard Staples ¥%2” x %4” 

P| 

Send for our New Catalog Sheets—Be sure you're om our Mailing Lists @ 

= | 


ATTRACTIVE WINDOW DISPLAY POSTERS ARE WAITING FOR YOU 
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nen. If they can be taught to rec- 


ognize and analyze office work problems, their as- 
sistance in arriving at solutions will get them the 
business 

As a conclusion to his address, Mr. Addington 


offered the following ten steps to better selling: 
1. Hold regular 
customer’s history record. 3 


sales training sessions. 2. Keep a 
Follow up quotations. 


4. Prepare adequate proposals. 5. Keep mailing lists 
up-to-date Train representatives how to use 
demonstrations. 7. Convince salesmen that they must 
serve custome! 8. Make honest and earnest inquir- 
ies as to mers’ needs. 9. Engage in creative 
selling. 10. Assign territories on the basis of number 
of office kers 

Gov. May took over as presiding officer and called 
upon Bruce Gregory, W. B. Gregory & Sons, Inc., 
Detroit, Mich., to make his report as chairman of 
the nominating committee. Don Crile, Office Equip- 
ment Company, Canton, Ohio, was nominated and 
unanimously elected. Mr. Crile made a brief ac- 
ceptance speech and, after the awarding of some 
special prizes, the session was adjourned. 


—— 


FIFTH DISTRICT TRAVELERS MEET, ELECT 
The annu meeting of the Fifth District Travelers 
Club was held March 20 at the Greenbrier Hotel, White 
Sulphur Springs, W. Va. Chet Harper, Wilson Jones 


Company, president of the club, called the meeting to 
order. Reports of the several chapters of the club were 
given by their representatives covering outings, social 
affairs and Christmas parties. Some of these events 
were held )-operation with local stationers. Jack 


Clark, W. A. Sheaffer Pen Company and vice-president 
of NSA in charge of the field division, made a brief talk 
recommending that any non-members present join 
NSA as field members. Paul Burbank, NSA’s general 
manager, thanked the travelers for their good work in 
promoting the regional meeting. District 5, he said, was 


outstanding and will yield better results in the future 
Expressions thanks were extended to Chet Harper 
for his good work as president, to George Long and his 


constructive work in promoting the con- 
vention, an all 1949 officers 

In the els yn which followed, George Long, manu- 
facturers’ representative, was selected for the office of 
president; Bill Kane, Oxford Filing Supply Company, 
vice-president; Art Frey, manufacturers’ representa- 
tive, secretary; Frank Willenborg, Willenborg Station- 
ery & Printing Company, Cincinnati, treasurer. 

Heads of local chapters are as follows: Tommy 
Thompson, Eagle Pencil Company, Columbus; Ray- 
mond Carrey, Esterbrook Pen Company, Indianapolis; 
Floyd Zinkhon, American Pencil Company, Cincinnati; 
Scott Purvis, Joseph Dixon Crucible Company, Detroit; 
William K Oxford Filing Supply Company, Cleve- 


land 


committee 


—¢ 
MANHATTAN OFFICE EQUIPMENT COMPLETES 
PURCHASE OF 31 CARLOADS FURNITURE 


Manhatt Office Equipment Company, 630 New 
York Ave., N. W., Washington, -D. C., announces the 
‘onclusion of e of the largest purchases in its busi- 
ness experience. Through Desks, Inc., the firm pur- 
*hased 3,301 pieces of office furniture belonging to 
Mutual Life Insurance Company, N. Y. Replacements 
by Mutual made it possible for Manhattan to receive 


possession of the 31 carloads, including 1,645 desks 
rhe merchandise will be available for sale as of May 3, 
shipped from New York, N. Y 

°—- © 


NEW STORE FOR LEESBURG, VA. 


Lawson Cowart, who for the past year has been op- 
erating a store in Hamilton, Va., recently opened a 
new office store in Leesburg, Va. Located on 
King Street, the new firm carries office accessories, 
including typewriters, adding machines, desks, chairs, 


filing cases 


and greetl 


full line of office record supplies 
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Office Machine Dealers: 


Sapand Profitably! 


STOCK THE HART 
MIMEOGRAPH LINE 


Here's a line you can add that is “depression proof”. 
Mimeographs are in demand when other office ma- 
chine sales drag. Hart makes everything you need 
for a substantial Mimeograph and Supply Business. 





3 HART MIMEOGRAPH MODELS 
IN “VOLUME SALE” PRICE RANGES 
For Superior Mimeo work requiring Hairline Registration 
. Model 249 (pictured above) $139.50 plus tax. 


For Simplified Mimeographing . Model 149, $89.50 plus tax. 
For Economical Mimeographing . Model 49, $59.50 plus tex. 


AND HERE’S THE BALANCE OF THE LINE: 


DRAWING SCOPES 
MIMEO STANDS AND MIMEO CABINETS 


STENCILS GRADED INKS 
CLEANERS HART BRUSHES 
SUPPLIES COUNTERS 


STYLI, LETTERING & DESIGN GUIDES 


ALL BEAUTIFULLY PACKAGED! 


New Electrical Models Coming! Catalogs, Stuffers, Mats 
and Promotional Ideas Furnished! Liberal Discounts! 





REPRESENTATION 
WANTED! 
WRITE FOR HART H AR 
SALES PLAN! ; 
. Tiltiiiait! Lat) tL 
SOME TERRITORIES OPEN and supplies 
bd HART MANUFA T RING 
NATIONALLY ADVERTISED ST. PAUL 4, MINN 


TO THE TRADE 





175 

















pt Many > 


ae as Fie“ 
a 


Exclusive Canadian Distributor 
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NOMDA NEWS 
(Continued from page 80) 


expressed the desire for just this sort of opportunity to 
bring their service staffs to a central location to be 
instructed in up-to-date procedure in an efficient 
manner that would normally take several days,” he 
said 

>_< 


NOMDA ANNOUNCES AWARDS FOR LOCALS 

As a means of properly recognizing the efforts of 
the various locals throughout the country, the board 
of directors of the National Office Machine Dealers As- 
sociation at its meeting in Fort Worth, Tex., in Feb- 
ruary, voted to present at each annual convention a 
number of awards to locals for progress shown each 
year. Three awards will be given as follows 

1. To the local showing the greatest over-all prog- 
ress 

2. To the local attaining the greatest achievement 

3. To the local showing the largest percentage of in- 
crease in membership. 

“Each local is constantly building and devising 
means and methods of becoming better and stronger,” 
stated Harold Mann, executive secretary of NOMDA, 
‘So the board felt that recognition should be given 
to such efforts. The members and officers work very 
hard all year—cevoting much time, effort and many 
times money to help the organization grow and pros- 
per and through these awards the results achieved will 
be brought to the attention of the membership as a 
whole.” 

As the information on ideas used is gathered from 
each local it will in turn be sent to other locals, en- 
abling NOMDA headquarters to act as a clearing house 
for all good and successful ideas. These awards are a 
part of NOMDA’S plan to assist locals in their efforts 
to build stronger ties within their memberships and to 
become a more vital part of each dealer’s business life 
As long as no one local has a corner on all the good 
ideas for its growth and prosperity, the spreading of 
ideas will have a stimulating effect on their program 
of activities each year. 


—-_ <« 


PRESIDENT TRUMAN ASKED TO PROCLAIM 
NATIONAL OFFICE MACHINES WEEK 

The National Office Machine Dealers Association has 
asked President Truman to proclaim the first week in 
October each year as “National Office Machines Week.” 

Such a request went to the president in a letter dated 
March 30 and signed by NOMDA Officers Gordon E 
Miller, president, Los Angeles; E. J. Toussaint, vice- 
president, Camden, N. J.; Liston Jackson, secretary 
Fort Worth, Tex.; and Jack Weiner, treasurer, Chicago, 
Ill. 

Following is the text of the letter 
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WELLS 


Ameoncas Bost Soller 
Amencas Best Buy 





now...more than 
ever the chairs 
that like to be 
COMPARED! 








WELLS POSTURE-RITE 


No. 3271 
So MUCH for so /ittle 











WELLS pays 
the Freight 


. . write for details. 
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CORPORATION 


WELLS complete 
catalog ready 


1S ~~ «GENERAL OFFICES 
| 725 S$. LA SALLE ST. 
_ CHICAGO 5, ILLINOIS 
1s ae ° 
TELEPHONE 
HARRISON 7.1100 








Sales ag 


Scusscly Products have | nd 


This trio of GUSSCO Products has established a year in 
and year out record for making filing and finding easier, 
quicker and surer. One or all of these fast selling items can 
The sale of 


be used in every office where your men call. 


one leads to the sale of others. 


THE HANGING FOLDER WITH | 
ADJUSTABLE METAL TAB 


Guide-O-folders increase the speed and ac- 





curacy of filing and finding. All weight of | 





the folders and contents is suspended on 
the steel side frames, eliminating all the 
pulling and tugging usually encountered by 
file clerks in filing and finding. The adijust- 
able metal tabs make them readily adapt- 


Dealers who have taken advantage of the special sales 
appeal of this group and have given them some sales im- 


able to every filing system. 


petus have enjoyed a consistently good profit. The same 









sales opportunity is yours for a minimum of effort. Put a 
little sales push behind this trio of GUSSCO Products and 


you too will reap a handsome profit. 


e Write or wire today 


for your copy of the 
NEW GUSSCO CATALOG! 


Trademark 


TRANSFILE 
STEEL FRONT FIBRE BOARD FILES 


Offer the low cost method of housing semi-permanent and permanent 
records in an accessible, tip of the finger way. Made of fibre board, 
they are so reinforced by steel that all the weight of drawer and con- 
tents is supported on steel. Drawers slide in and out with surprising 
ease. They can be interlocked and stacked as high and wide as de- 
sired. No tools or nuts or bolts are required. A size for every card 
Roller bearing drawer suspension available 





FILING SUPPLIES 


The perfect combination of quality, 
economy and service has long been 
a profit producer for dealers who 
standardize on the GUSSCO com- 
plete line of filing supplies. You, 
too, can make selling 


GUSSCO supplies. 


GUIDE SYSTEM & SUPPLY CO. 


NEW YORK 13, N. Y. 
— GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 


and record requirement. 
on the De Luxe style. 


3 STYLES - 


money 


13 SIZES 


335 CANAL STREET 


WEST COAST REPS. 
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‘s economy by office machines, would be 


NOW I I RE BE IT RESOLVED that we humbly 
tit ent of the United States, Mr. Harry § 
the first week in October each vear as 


“NATIONAL OFFICE MACHINES 


ON, we, the officers of the National Office 
sociation, hopefully and expectantly affix 
his, the 30th day of March, 1950 
Very respectfully yours 
‘AL OFFICE MACHINE DEALERS ASSO 
. —_— oo = 
UNDERWOOD MAKES TWO APPOINTMENTS 
W. F. Arnold, vice-president and general sales man- 
ager of Underwood Corporation, has announced the 
appointment of two branch office managers. 
Blake Barnes has been appointed manager at Cum- 


4 




















a — 
i 
VITH 
‘AB 
and ac 
eight of 
ded on 
all the 
ered by 
. adjust 
adapt 
A. R. JOHNS BLAKE BARNES 
berland, M and A. R. Johns at Hamilton, Ohio. 
Both men have had a number of years’ service with 
Underwo 
> ee 
GUNLOCKE EMPLOYEES GET A BARBERSHOP 
A unique departure in factory conveniences is that 
recently inaugurated by W. H. Gunlocke Chair Com- 
pany, Wayland, N. Y., where a barbershop has been 
opened in the plant. It was found that with 400 
employees working nine hours a day, 50 hours a week, 
t 
: 
GUNLOCKE’S NEW BARBER SHOP FOR EMPLOYEES 
that they ittle time to spare to wait in a barber- 
: shop for a bi-weekly haircut. Thus, a-complete barber- 


shop wa lilt in the plant, even to the striped barber 


pole. The 
and pay 
their res 


have their hair cut by appointment, 
ular charge. However they are paid 
wages for the time involved, on a prac- 


tical application of the old remark, “It grows on the 
company time, so let’s cut it on company time.” 
¢ 3 


INCORPORATE HEMPSTEAD, N. Y., FIRM 
Franklin Square Typewriter Company, Inc., was re- 
cently incorporated at Hempstead, N. Y. Directors are 
Gunther E. Hertwig, 222 Fenworth Blvd., Franklin 
Square, N. Y., and Harry Korbel and Blanche Korbel, 
both of 90-17 9lst Ave., Woodhaven, N. Y.—EEG 
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the cconomi4Ov 


Something new has been added to the Alma 
1100 Series — a shaped top with rounded 
corners — and more care than ever to con- 
struction qualities. that make it the choice of 
business men who are committed to a policy 
of Wise Economy. 

The new 1100 — Economizer Series — is 
now in production, a complete line of match- 
ing pieces to correspond with the old 1100. 
Order a stock of the Economizer today — 


your key to more new business. 








Better DESKS ARE MADE OF WOOD 
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NEW IDEAS 


TO HELP INCREASE 
YOUR SALES 










Reduces Noise 
Increases Efficiency 
£W.A. ROWLES COMPANY 





5 LIKE TYPING on A CUSHION OF AiR” 
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Sell new typing speed—improved efficiency 





prevents scratching 


FOR COMPLETE !NFORMATION, PRICES 
COUNTS, WRITE DIRECT TO 





Fast Turnover—Bigger Profits 


MASTERMADE 
CORK TYPEWRITER 


Every Office Is a Prospect 


PAD 


less mistakes 


with the new MASTERMADE CORK TYPEWRITER 


PAD. Absorbs clatter and noise of every office machine 
and cushions the vibration. Made of genuine cork, a natural 
cushion composed of millions of cells filled with air. Ma- 
chines actually “float on air.’’ Entire pad treated to prevent 
slipping. Pad is very resilient, flexible, washable and will 
not absorb dirt, dust or grime. Carton in bright colors 


V4" tan cork, Size 11°’x13” 
Suggested Retail $1.00 






etter desk 
Personalize 
Letters are 
plastic cover 
ided bottom 


Change-A-Name 
DESK NAME PLATE oR I 
Suggested Retail $3.75 
A luxurious, “expensive-lookins hangeable 
sign that you can offer at a pr can aff 
each sign with plastic letters in a few minutes 
44," high and covered with unbreakable Lucite 
Base selected hardwood finishe walnut. Pa 


AND  ODIS- 


UW. AROULES CO. 


PRRLIBGTOSN WMEVGHTS. 
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BARKLEY PLASTIC TAB WITH NEW SLANT 

C. L. Barkley & Company has introduced a valuable, 
new application for their Barkley plastic tab. The 
unit illustrated has been designed to facilitate fil- 
ing and finding and thus contribute toward greater 
office efficiency. The pressboard on which the tab is 
mounted quickly slides behind the drawer label leav- 
ing the Barkley plastic tab securely exposed to view 





BARKLEY’S NEW PLASTIC TAB 


This crystal clear plastic tab angled for greater visi- 
bility also magnifies the copy on the insert. Thus of- 
fice personnel can effortlessly read the contents of 
even the bottom files without bending, squatting or 
stooping. 

In the opinion of the company, this new application 
of the Barkley plastic tab has all the requisites nec- 


essary to the dealer in “opening doors”... in render- 
ing service to old as well as new customers. It is eco- 
nomical in price ... it has intrinsic merit that can 


be proven in a jiffy. Complete information may be 
secured by addressing C. L. Barkley & Co., 1220 W. Van 
Buren St., Chicago, IIl. 
SS 

ROYAL METAL ANNOUNCES APPOINTMENTS 

A number of recent appointments are announced 
by the Royal Metal Manufacturing Company of Chi- 
cago. These include the naming of Arch G. Halsall 
aS sales manager of the Mississippi, Arkansas and 
Louisiana district. Paul Schaum has been appointed 
to succeed his father, the late Louis Schaum, as Royal 
Metal representative in the western Pennsylvania, 
eastern Ohio and West Virginia territory. J. R. Gross- 
man has been named sales representative for Royal 
Metal to cover Wyoming, Utah, Colorado and New 
Mexico territory. He is replacing Charles Blick, who 
is now New England representative 

—- 


LYNDE SELDEN ELECTED UNDERWOOD DIRECTOR 

Lynde Selden was recently elected to the board of 
directors of Underwood Corporation, it was announced 
by L. C. Stowell, president, at the company’s fortieth 
annual meeting in New York. Mr. Selden, who resides 
in East Portchester, is vice-chairman of the American 
Express Company in New York 

The other directors who were re-elected are J. G 
Bradley, Morgan B. Brainard, Robert L. Clarkson, Harry 
M. Durning, John M. Hancock, Louis G. Julihn, John H 
Keating, Evander B. Schley, Reeve Schley, Leon C. Sto- 
well, Philip D. Wagoner, Maurice Wertheim and Albert 
H. Wiggin 
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WHEREVER 


BETTER FURN Saiki 


IS USED 


ine of exclusive wood furniture 

i ed in leading offices, banks and insti- 
everywhere where better fur- 

required. Proved versatility by 

t handles—from a single piece to 

a complete installation ... Outstanding for 
» understand the dealer’s prob- 

t that “discriminating executive”, 
“hard-time” customer. SCERBO 

extra something to help close a 

hat extra margin of profit. Ask 


about our special order work to meet your 


QD istinctjve SPMOLSTERED FURNITURE 
“TO SUIL EVERY PURPOSE 


OUR COLORFUL ILLUSTRATED SF... 


WRITE FOR 






























925 CLUB CHAIR 


WHATEVER THE OCCASION — WHATEVER THE 
JOB ... whether it’s Offices, Banks, Boardrooms or 
institutions ... you'll find a SCERBO distinctive leather 
upholstered furniture creation ready to fill the bill 
(dependably and economically). Distinctive styling and 
individuality backed by almost 50 years of “know how” 
with a complete understanding of dealers problems is 
the keynote of our success. Let our expert craftsmen 
work from your specifications. 
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EILIN 


Tew | | 
VIS-REC 


SAFES 


Here’s the sane way to get safe- 


me 
“Witt wae 





ECR 


we tee eee” Pe 











keeping for those valuable records ie a | 
whose loss might well ruin a busi- see fe | 
ness ... the business of one of your > | 
customers! This specially designed rr « sry 
Meilink-built unit bears the SMNA == =F . 

Certified One-Hour C Label... = * 
PLUS the exclusive Balanced- “ Kp F 


Receding-Door with finger-tip con- 
trol. No side-brackets or supports. 
The door extends into an 8” to 22” 
working ledge. It’s scheduled to be 
a “Best Seller’ for every Dealer! 
Write for details. 








—=—=—=_ 


Meilink Vis-Rec Safes 
are also available in 
double units with inde- 
pendent doors...ona 
single, sturdy steel 
' base. More units may 
be added as required. Meilink Vis-Rec Safes will 
, easily handle ALL standard 
|) visible files. Built with Meilink | 
Y big-safe features, handsomely | 
a finished in wrinkle grey or 
| green (optional). Sturdy bases 


| Ly IMMEDIATE DELIVERY! to match. 











MEILINK STEEL SAFE CO. + Toledo 6, Ohio 
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NEWS NOTES FROM THE MARITIME PROVINCES 





Wm. McNulty, Correspondent 


The street floor quarters of the St. John, N. B 
branch of tl Underwood Company, Ltd., are being 


completel modeled, renovated and refixtured. The 
location the corner of Union St. and Hazen 
Ave., and been used by Underwood for about a 
lozen yeal 1s a showroom for typewriters, adding 
machines filing systems. While the permanent | 
quarters are undergoing the revamping, temporary 


utilized immediately above the show- 
layout will include a good-sized show- 


space has been 
room. The 


room, offices, workshop and storage, J. Edmund Cole 

is branch manager 
* * * 

Camille H. Landry, 28, who died recently when 


trapped in railroad box car at Hamilton, Ont., was 


Halif 


from N. S. He had been employed by a 
Toronto office appliance firm for about nine months 
His parents reside in Halifax. Called to a burning box 
ar, Hamilton firemen found the bodies of Landry and 
companion burned to death in a carload of crude | 
ibber. The door was locked 
7” : 7 
A man with a penchant for stealing typewriters went 
) jail recently for a three months’ term, after plead- 
guilty to two theft charges. He had stolen a type- 


yriter from Underwood Company, Ltd., and another 
from Marshall-Stevens, Ltd., both of St. John, N. B. 
The two machines had been stolen within two days 
In pleading for leniency, the man, 40, giving the name 
if William Smith, claimed he never does anything 
vrong when sober. Believing he could take a drink of 
call it enough, he has now become 
policy is not for him. Just as soon as he 
liquid dynamite, he feels the urge to 
put the swipe on typewriters. He was sentenced to 
three months on each charge but the terms will be 


aniitin 
en ly 


liquor and then 
onvinced thi 


absorvps a IIttlh 


. a + 
satson, 69, a native of England, who for 30 | 
perator of a used variety store in Halifax, 
‘ special attention to office appliances, 
fes and filing systems, died recently at Toronto, Ont 
1 § m Halifax to Toronto to visit relatives 
bout three months prior to his death and following 
wife. In ill health about two years, 
he had been taken with a stroke about ten days before 
had retired from business about 
was a member of the Halifax city 
yuncil for veral years, and a defeated mayoralty 
1943. While an alderman, he exposed 
idition he city home, leading a successful battle 
the cou for improvement at the home 
>—- - 


E. Bert 


t > 
son 


vO yeal He 


PENCIL MAKER SEES GOOD YEAR AHEAD 
Conditi k good for a busy and prosperous year 
the stationery and art goods trade this year, accord- 





ng to Rayn i J. Urmston, president of J. S. Staedt- | 
er, Inc., New York pencil manufacturers and import- | 
Mr. 1 ton reports that he bases his optimistic 

ecast 01 observations and conversations with 
ealer ent coast-to-coast trip, calling on re- 
iilers states. He says that he was particu- 
arly impress« by the number of dealers who say 
heir cust ers are showing increasing interest in 
fine-qualit mported lines. 

—- 

BRIGGS JOINS BUFFALO BUSINESS FORMS 

Robert M. Briggs, previously associated with the | 
Internat Business Machines Corporation. has 
joined Buffalo Business Forms as manager of the firm’s 
tabulat division. The Buffalo concern is ex- | 

nding i es in that field and the position is a 
f é vi Briggs formerly was sales representa 

e in Buff in IBM’s accounting machine division 
GET 
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profits by stock- 
ing KIL-KLATTER 
typewriter pads 
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Cc > 
urrent KIL KLATTER Advertisement 


In addition to consistent advertising in leading magazines, 
directed to office managers, stenographers and typists, 
KIL-KLATTER has these free sales aids available: 


Catalog cuts 

Newspaper mats 

Two-color envelope enclosures 
Counter cards 


Order KIL-KLATTER typewriter pads today —and don't forget 
to request the free sales aids that will bring you added profits. 


AMERICAN HAIR and FELT CO. 


Dept. B-505, Merchandise Mart 
Chicago 54, Ill. 
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SENG gx SERVICE 


FATIGUE -REDUCING! 


Seng Style V Chair Action Control 


Here's chair action that allows natural and re- 
laxing shifting of body weight for maximum work- 
ing comfort on all swivel-tilt office chairs. It's 
the SENG Style V Low Fulcrum Heavy Duty 
Chair Action Control! 


Readily adjustable for tilt tension and seat 
height, the SENG precision-tested low fulcrum 
control provides a smooth, balanced gliding tilt 
action, comfortable and secure . . . without wob- 
ble, jar or squeak. And it maintains this effi- 
ciency for the life of your chair. 


Be sure SENG Chair Action Controls are on 


your office chairs. It's the best way to satisfac- 
tion and repeat sales. 


i = 


1450 N. Dayton Street - 
SENG QUALITY PROTECTS YOUR REPUTATION 


Chicago 22, Illinois 





184 





NEWS NOTES FROM NSA DISTRICT NO. 5 


H. M. Donisthorpe, Correspondent 


The Fifth District Travelers Club held a meeting 
Monday morning, March 20, at the regional conven- 
tion. Chet Harper, Wilson Jones Company, presided. 
A report was called for from each of the five chapters. 
Mr. Carey, Esterbrook Pen Company, reported for In- 
dianapolis. Scott Purvis, Joseph Dixon Crucible Com- 
pany, gave the Detroit report; John Long, manufac- 
turers’ representative, reported for Cincinnati; H. M. 
Donisthorpe, Ace Fastener Corporation, reported for 
Columbus, and William Kane, Oxford Filing Supply 
Company, Inc., gave the report for the Cleveland 
chapter. Vice-president Jack Clark, W. A. Sheaffer Pen 
Company, made a few remarks and also a few remarks 
were made by Paul Burbank, NSA general manager. 
Pat Patterson, Speed Products Company, Inc., was 
among the missing from the convention because of 
being confined to the hospital 

x ” * 

Mrs. W. J. Carroll, wife of Dixie Carroll, Eberhard 
Faber Pencil Company, is in the hospital in Cleveland. 
* : « 

The Buckeye Office Supply Company, Cleveland, will 
move into a new location May i. They tell me it is 

going to be a swell setup. 
- . . 

George Long, our newly-elected president of the 
Fifth District Travelers Club is giving a $15 hat to 
the member getting the most new members for our 
traveler’s club. That is something to work for, fel- 
lows. 

” - » 

Don Urton, Urton Office Supply, Hamilton, Ohio, 
died March 22. I have none of the particulars, but 
this must have been quite sudden 

* * * 

Stanley M. Yates, the former president of Yates, 
Burns & Harris, Detroit, has started a “solo” venture 
in The Yates Office Supply, 3120 Grand River, Detroit, 
Mich. He will feature nationally-advertised brands 
of office supplies and equipment. He has many good 
friends in this industry, inasmuch as he has been in 
this business over 25 years. 

* ” © 

Miss McCormick has opened a 
E. McCormick Office Supplies, St 


= 


new store, Frances 
Albans, W. Va 


ROYAL PROMOTES THREE 

W. H. Beckwith, sales manager, portable division, 
Royal Typewriter Company, has announced several 
advancements within his portable organization. 

J. J. Konrath, former portable district representa- 
tive at Dallas, covering Texas and Oklahoma, has been 
elevated to the position of southwestern portable re- 
gional manager and will be headquartered at Kansas 
City. Mr. Konrath personally will cover the Kansas- 
Missouri-Oklahoma territory and will supervise the 
southwestern portable territories 

Kenneth Clark, formerly portable district represen- 
tative in the Memphis-New Orleans territory, has been 
promoted to cover the Texas territory and will be 
headquartered at Dallas. 

Stanley Mazur, portable district representative for- 
merly at Pittsburgh, has been advanced to cover the 
Michigan, northern Indiana and northern Ohio ter- 
ritory and is headquartered at Detroit. 

—- - 
VICTOR ADDING OPENS TOLEDO BRANCH 

Victor Adding Machine Company has opened a new 
Toledo, Ohio, branch sales and service agency at 520 
Junction Ave., the fourth the company has established 
in the country under a long-range expansion program. 
Thomas D. Clark, a Victor employee in Chicago and 


Milwaukee for ten years, has been named manager 
of the Toledo operation.—AK 
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Turn Prospects into Profit 


ces ith . LEOPOLD'S 
wit . profit-building 


m <opo/d Office Furniture miso mctetes 








in 1950 includes 


7 
ral 

e * Dominant advertising 
La- % There are so many sound selling reasons for Leopold ° in American Business 
en ff furniture that prospects seem, just naturally, to ° magazine 
re- 
sas nto profit e * A detailed sales 
iS- promotion plan for dealers 
he e fact is, with Leopold, your prospects profit, too— 2 

i * » 
increased office productivity, improved morale, e A complete line of 
n- : effective dealer helps 
on employee turnover e 
be ° 
re reasons that make sales that explain why 

yr many Leopold dealers are office furniture headquarters + 
he communities ° 
= 

° 
ew 
20 | THE é&o COMPANY 
ed 
m 





nd BURLINGTON, IOWA 


rer 
MEMBER OF THE WOOD OFFICE FURNITURE INSTITUTE 
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the line of fine Business Efficiency Furniture 


EFFICIENCY SERIES 


COMPACT MULTIPLE-DRAWER UNITS 


| 
i 
| 





* tools, 
Poss of electr 














; 
’ 






GRAY or GREEN 





featuring FUTURAMIC 
BEAUTY-SAFE CORNERS 


Do away with clothing snags 
and painful injuries! 


These finely built filing cabinets are essential 
needs. Perfect for storing records, invoices, can- 


celled checks, catalogs, samples, mechanical parts, 


cuts and auto accessories. Constructed throughout 


ically welded heavy-gauge steel. 


NO INSIDE LIST 
NO DRAWERS DIMENSIONS HIGH WIDE DEEP PRICE 
912 9 9x3 2"'x12” 37%" 1034” 13%" $25.95 
916 9 9° x312"'x16" 3712" 1034” 172" 30.35 
1812 18 9° x3 2"’x12” 372" 201%" 13%" 33.95 
1816 18 9°’ x3 2"'x 16" 3742" 2012" 17" 43.95 
2712 27 9°'«32"'x 12” 37" — 1312” 39.95 
2716 27 9° x3 2"'x 16” 37%" 30” 17" 49.95 
RECEPTIONIST 
SOVEREIGN and 
VERSATILE SALESMEN’S 
UNIT DESK 
List Price—$34.95 List Price—$42.95 





37¥2"" H x 24" Wx 17” D 


Planned for maximum compactness, it has a remarkable capacity for its size 
9" x 31/2" x 16" easy-sliding drawers provide convenient filing space for records 
cancelled checks, mechanical or other items. Shelf area has lock-and-key-equipped 
door for protection of office supplies and other materials against the possibility of 
petty pilferage. Two shelves are easily adjustable. Constructed throughout of 
heavy-gauge electrically welded steel. Dimensions: 37!/2"' high, 24" wide, !7!/ 
deep. List Price—$34.95. 





36” W x 22” Dx 29" H 


Constructed throughout of electrically welded 
heavy gauge steel—single pedestal, 3 drawer 
Vg'' thick linoleum top—adjustable height 
29" to 31" rounded corners for safety and 
beauty—exclusive with Futuramic—Finish— 


Gray and olive green. 


FUTURAMIC STEEL PRODUCTS CORPORATION 


1400 ATLANTIC AVENUE 


A COMPLETE SET OF CATALOG SHEETS 


186 


BROOKLYN, NEW YORK 


SENT UPON REQUEST 
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STATIONERS 12:30 CLUB NEWS NOTES 
Arthur Robinson \ was tendered a gala surprise party 


in celebr n of the twenty-fifth birthday of his 
Simax St ery C ompany The employees presented 
wit! tiful bronze plaque in commemora- 
> r * 
April | important dates in store for Bain- 
dge, K & Haupt. On April 28 Mortimer 
Chute yv ice a big birthday cake and on April 
29 Mel Wheeler was to observe his twentieth wedding 
niver 
> ” > 
rhe Stat rs 12:30 Club summer outing has been 
et for 7 vy, June 29, at the N.Y.A.C. Travers 
[sland } lub. Tickets will sell for $10 per per- 
son and e luncheon, dinner, refreshments and 
T ré 
> > * 


Mr. and Mrs. Thomas Battista of the Thomson Com- 


any obs¢ heir thirty-fifth wedding anniversary 
\ " 
> . * 

The W Manufacturing Company, Inc., of 
White P N. Y., has appointed the C. & E. Sales 
Company lusive representatives for the states 
f New Y New Jersey and Connecticut. 

These e taken from Stationery Whitems, ed- 
ted by G D. White, Acco Products, 24-16 Bridge 
a Soul Island City 1, N. Y 

ome 
ROC KWI LL-BARNES APPOINTS WARNER 
Rockws Barnes Company recently appointed Rob- 
Wa handle sales in Wisconsin, northern 








ROBERT WARNER 


Michiga rt of Chicago. Mr. Warner was for- 
nerly a with Equitable Life Assurance Society 
ind Tim«e He saw service in the U.S. Navy during 
World W nd makes his home in Highland Park, 
—- 
KIPLINGER MAGAZINE LAUDS A. J. WRIGHT 
The M ie of Changing Times, the Kiplinger 
[agazil ed a complimentary reference to A. J. 
Wright of M eapolis, Minn., in an article, “Salesman 
Build \ Machine.” This reveals how Mr. 
Wright a mail-order problem and created a 
ne ing the Master Addresser Company. 
e spiri ‘ principle was used and the maga- 
neé \ 3) J Wright’s) ingenuity in turning a 
bler set has built a brand-new economic 
e profitable than the selling of spe- 
ble be.” 
—- 


S30STON FIRM WANTS NOTE OF ADDRESS 
rde firms sending trade literature may 


ect their mailing pieces, Industrial Sta- 
ner y, 261 Franklin St., Boston 10, Mass., 
ts tl te that the firm is now located at 
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Your Entering Wedge to 
the sale of SYSTEMS! 


a we ; 
3 «WS 


2Vv 3 


24 30 «PTD 


















It’s an easy step from the sale of these 
Signals to a sale of Systems! The two are 
close “relations”! And no sales of Systems 
is complete without Cook’s File Signals. 


Attached to file cards or ledger sheets, 
these signals segregate important groups 
of facts for instant reference—saving hours 
of valuable time in busy offices. Made of 
spring steel in 12 non-chipping colors. Types 
for all filing systems. Will remain clean and 
bright under all conditions of dampness 
Easy to attach, relocate, remove—yet they 
always stay put. 


FREE TO DEALERS: We will send you 
cards of actual Signals for each of your 
salesmen. You’ll find it the best “sales 
starter” they ever carried! 


THE H. C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


“ONE HUNDRED PERCENT DEALER PROTECTION” 
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POTLATCHING yittt"” 
REGON HRAILERAVELERS 


Wilson G. Turner, Correspondent 


Al Tredway, formerly the buyer for Trick & Murray 
of Seattle, Wash., is now associated with the Pioneer 
Printing & Stationery Company of Klamath Falls, Ore 

* - 7 

The university branch of Lowman & Hanford’s of 
Seattle, Wash., had a damaging fire. A great deal of 
merchandise is being disposed of through a fire sale 

a hd + 


The Strawn Company of Boise, Ida., has just moved 
into new quarters across the street. This is all very 
modern and nicely decorated. The company has 
dropped its interests in Nampa, Ida. Mr. Kalbus is 
now the sole owner and will operate the store under 
his name 

> - * 

Mrs. Kershaw of Kershaw’s Stationery Company in 

Spokane, Wash., died on March 29 
: - 

Don True, formerly with John W. Graham’s of 
Spokane, Wash., went to work Monday morning, April 
3, for Columbia Valley Printing & Stationery Com- 
pany, Wenatchee, Wash. Jack Ingle, who took over 
Jim Crowther’s job, will also assume Mr. True’s for- 
mer work 

Stan Ryding of the Ryding Company in Seattle is 
now heading the Huff Sales Company of Seattle as 
sales manager. This firm is to be the sole national 
distributor of Coilette. 

— - - 

WOLBER EL-47 BEARS UNDERWRITERS’ SEAL 

The Wolber Copy-rite EL-47 electrically-operated 
liquid duplicator now bears the Underwriters’ Labora- 
tories seal of approval. Featured in the newly-ap- 
proved duplicator is the automatic cutout, which in- 





WOLBER COPY-RITE EL-47 


stantly shuts current off if more sheets are fed into 
the machine than it is designed to take. Current is 
automatically switched on again when excess sheets 
are removed. This switch is designed to prevent over- 
loads and jams from damaging the motor. Model EL-47 
handles paper stock from post card size to 9 x 14 
inches. Full details may be secured from the manu- 
facturer, Wolber Duplicator & Supply Company, 1201 
Cortland St., Chicago 11, Il 
<>< 
APPOINT SOUNDSCRIBER DISTRIBUTOR 

Dictating & Sound Equipment Company, 45 S. Wash- 
ington St., Wilkes-Barre, Pa., has been appointed dis- 
tributor for SoundScriber electronic disc dictating 
equipment in the area. G. W. Knorr is manager.—RCS 
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From the very first item to 


the present line of over 






3,100 stock items, we have 










concentrated on craftsman- 


ship and the finest quality 









and grades of raw materi- 















als, making our line an out- 





standing quality line. 


We have 5 separate fac- ’ 



































tories for your protection Ml 


and added service. 








Write for our Catalog. 








We also invite your 
inquiries for specially 


made products. 











BANK CASE FILE 


on Sinead MANUFACTURING CO.,INC.- HASTINGS, MINNESOTA 
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SHEPHERD 
Comfortaine POSTURE CHAIRS 


IN NEW HOME 


N. T. SHEPHERD CHAIR COMPANY goes into their 
NEW, MODERN CHICAGO FACTORY May Ist, 1950. 


The steady growth and increased demand for Shepherd chairs require ad- 
ditional manufacturing space and greater manufacturing facilities. The 
new factory with all new modern machinery and equipment not only will 
mean increased production but, will insure better dealer service and faster 


deliveries. 


Executive and Sales Offices—SALT LAKE CITY, UTAH, P. O. Box 1656 


Manufacturine and shippine—Melrose Park (Chicago) III. 
} & & 5 




















THE FINEST STEEL DESK TRAY pricep to 


BOC 


PROFITS: 


















@ UTILITY VALUE . openings front and back 
for single or double desk 
@ COLOR SELECTION hard baked finish in 
Grey, Walnut and Green to match office furniture 
@ GOOD VISIBILITY enter cut-outs for quick 
@ DEEP WALLED . 2/, inch depth allows max- 
mum capacity 
@ STREAMLINED DESIGN sn asset for office 
smartness 
@ DESK PROTECTION rubber feet securely 
eyeletted to tray eliminates desk scratching 
@ SAFETY PRECAUTION smooth-rounded edges 
nsures safety 
‘s b " ; @ EASY ACCESS wide openings for easy-to-get 
to papers 
A gle “4 ode rod @ BETTER CONSTRUCTION ne solid piece of 
w Sy r mM ce teel for greater durabilit 
ay oo or the name 3 FUNCTIONAL | sturdy aluminum posts for 
CRAFT PRODUCTS CO. for stacking into tiers 
the stamp of quality. A wel- AVAILABLE IN LETTER and LEGAL SIZES 
come addition to the office. 








Write for illustrated circulars and complete information on dealers prices and discounts. 





163 PACIFIC ST., BROOKLYN 2, NEW YORK TRIANGLE 5-8831—Dept. A 
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C O U N T E R S with continuous 


Linoleum top to fit any office requirement. Our 
estimating department will gladly assist by pre- 
paring layouts and drawings. 






eo 


PEERLESS STEEL EQUIPMENT COMPANY 


UNRUH AND HASBROOK AVES., PHILADELPHIA 11, PA. 


re yon 
LOS ANGELES CHICAGO ALEN 
PHILIP J. BLAIR CO. H. £. PARLIAMENT Suite. Pty Sock Tower 
1429 S. Los Angeles St. First National Bank Bidg. 130 W. 42nd St. 














For a RELIABLE LINE, SELL... 


SAND URNS—SMOKERS—COAT TREES—WARDROBE RACKS— 


WALL RACKS—UMBRELLA STANDS Etc. @ CARRY NO INVENTORY 





























; \A 77 @ SHIPMENTS MADE IN 24 HOURS 
Sg @ WE MAKE DROP SHIPMENTS 
Se 
bd | SEND FOR OUR 
LATEST CATALOG 
— joa 
‘ 2 





No. 226 WALL RACK No. 3% WARDROBE RACK No. 910 3 


GLARO MACHINE PRODUCTS COMPANY 
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NEWS NOTES FROM NSA DISTRICT NO. 8 


E. J. Mitchell, Correspondent 





Unavailable are the words with which to pay fitting 
tribute to the memory of one of the grandest old 
gentlemen our industry has ever known, William E. 
“Bill’ Smith, who left this life for one of everlasting 
peace last March 8. So much will be printed in the 
journals of the trade that it will suffice here to state 
that Bill will be greatly missed by hundreds of friends 
whom he has befriended and wisely guided on his 
journey through a very full life. Our deepest sympa- 
thies were with his bereaved daughters and business 
associates, though we all could not join the throngs 
to pay homage in person. Lost to us is the flesh, but 
never the memory, of the finest of the finest 

7 a. - 


Mr. and Mrs. Jess A. Peck of the Springfield Station- 
ery Company, Springfield, Ill., spent two March weeks 
visiting the paying tellers at Hot Springs, Ark. Why 
sell office equipment? 

* * + 

It was good news to many office furniture dealers to 
learn that the three Jasper, Ind., desk factories 
Hoosier Desk Company, Jasper Desk Company and Jas- 
per Office Furniture Company—resumed partial opera- 
tions late in February, after some three months’ idle- 
ness due to strikes. Still not too much production, but 
a little is better than none 


ao . . 


Two of our better known old friends have been suf- 
fering hospitalization and discomforts lately Bill 
Bond of Roberts Printing & Stationery Company, 
Hutchinson, Kans., underwent an operation in March 
for relief from some of his worries and has come 
through with flying colors. Bill Klump of the Paul 
McCollem organization in Kansas City, Mo., has been 
critically ill for several weeks and, at this writing, has 
shown little improvement. Our very best wishes to 
you, Bill, for your early recovery 

+. ” . 

Of interest to many of the Midwest travelers who 
journey to the north, is the news of the progress of 
one of our old friends in the person of Phil Ackerman, 
director of product application at Farnham Stationery 
& School Supply Company, Minneapolis, who has be- 
come such an orator and instructor in the uses and 
applications of the products of our trade that he was 
invited to address classes of the University of Minne- 
sota schoo] of business on the five basic methods of 
filing. His two-hour lecture was of such value that the 
university highly complimented his knowledge and 
ability in a letter of thanks to Arthur Walker, Farn- 
ham’s president 

« * * 

Our congratulations to Frank Rutherford and Rus- 
sell Nelson of the new Kansas City firm of Ruther- 
ford Office Supplies, Inc., who opened for business 
March 1 at 1014 McGee St. in Kansas City. Both 
men are former salesmen for Schooley’s of Kansas 
City and plan to show a full line of office supplies 
and equipment 

. > 

Coming as a distinct shock to most of us was the 
news of the passing on March 12 of Chet Smith of 
Kansas City, Kans. Chet had been one of the promi- 
nent salesmen of the carbon paper and ribbon indus- 
try for many years, resigning about a year ago to 
operate a retail grocery firm near his home. Surviv- 
ing are his widow, two sons, two daughters and two 
grandchildren 

bn. he 

Flying to Chicago from their respective territories 
for the services for Bill Smith on March 11 were Dan 
MacDougall of Stationers Loose Leaf Company, and 
Karl Castle of Invincible Metal Furniture Company 
and Smead Manufacturing Company Others from 
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ata -Rac 


FOR CATALOGS & BOOKS 


A NEW HEAVY-DUTY RACK that improves 
office efficiency and desk appearance... 
gives you volume sales and attractive profits! 










Here's a new desk rack that has been especially designed to take care of 
heavy books — catalogs, phone directories, and other important items 
of this nature. Its eight 2-inch compartments, each one indexed, keeps them 
at your fingertips for easy, instant reference. 

Moreover, the Cata-RacK’s all-steel riveted and welded construction 
stands up under years of hard wear. Handles permit easy moving and 
rubber feet protect the desk. 

Not only does the Cata-RacK help organize work and keep desks free 
from clutter at the office — it also is ideal for home use to hold record 
albums, sheet music, and other household objects. 

Available in steel-gray or green finish. Price only $6.95 subject to 
your regular trade discount. Stock up on fast-moving Cata-RacK today, 
Send for blotter C-15 and catalog sheets C-150. 


Sengbusch Self-Closing Inkstand Co. 


350 SENGBUSCH BUILDING © MILWAUKEE 3, WISCONSIN 











LOOKING FOR A Money- Maker? 
Here it is - ROCKET SOFA NO. R-33 


(Club Chair, 2-Place Settee, and 3-Piece Sectional to Match) 


Honestly, here's an ‘‘Eye-Catcher"’ beauty that cludes many styles of sofas, settees, sectionals, 
sells almost on sight. Upholstered throughout in and chairs and gives you the same high quality 
Boltaflex, the finest material of its kind. Avail- that has made Stanley Fine Leather Furniture a 
able in many solid colors, pastels, and a variety national favorite. Show a Rocket and it sells 
of combinations of the new multi-color prints itself, even against tough price competition. 
and smooth-finish Boltaflex. The Rocket Line in- Write today for prices and color samples. 


J 


TANLEY 









STANLEY 


MANUFACTURING COMPANY 








2310 N. Main Street Fort Worth 6, Texas 
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PRINTING CALCULATORS IT y-Wal POSITIVE ACTION + RAPID MULTIPLICATION OR DIVISION 
a = . 











ELECTRIC OR HAND-OPERATED ELECTRIC AUTOMATIC SHIFT AND MULTIPLY KEY 


VISIBLE ADDING WHEELS ADDS UP PRINTED PROOF + SUB-TOTAL KEY + VISIBLE PRINTING 


= 


DIRECT SUBTRACTION + ONE-POSITION BACK SPACER 














AUTOMATIC RIBBON REVERSE 





igo) - 
AUTOMATIC TOTALS ds tt IN FACT...EVERYTHING TO MEET ALL COMPETITION 


Barrett 
GRAYTOWNIS 


MODEL B-I192E 




























OTHER MODELS: 





Saatiiham,| ° BI8—8 Column Hand Operated 
SALES e BI92—9 Column Hand Operated 


AGENCY @ 931AE—10 Column Electric 
PLAN! 














BARRETT ADDING MACHINE DIVISION 
LANSTON MONOTYPE MACHINE COMPANY 
24th at Locust Street Philadelphia 3, Penna. 





Valuable Information, 
Available FREE 


To Office Machine Dealers Only 


e Allowance Schedule & Age List For All Makes of Typewriters. 

e Dealers Wholesale Office Machines Price List. 

e New General Catalog “A” of Office Machine Tools and Supplies. 
e Ship-Ward News. 


These Booklets are issued To Help Office Machine Dealers Increase Their Sales and 
Profits. If You Are An Office Machine Dealer. Send For Your Copies Today. Get 


Your Name On Our Mailing List For Future Issues. 








SHipMAN-Warpb Mee. Co. 


WORLD WIDE DISTRIBUTORS OF TYPEWRITERS — PARTS — PLATENS — TOOLS — SHOP EQUIPMENT AND SUPPLIES 


PH. DElaware 7-1090 325 N. WELLS STREET, CHICAGO 10, ILLINOIS CABLE—“SHIPWARD” 
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it of Chicago included George Schumacher of Siekert 


& Baum Stationery Company, and Bill Jarchow of 
H. H. West Company, both Milwaukee firms. 
- . ” 
fom Seward, Speed Products Company representa- 
ve who had planned to move his headquarters from 
Kansas City St. Louis, has re-established himself 
625 E. Armour Blvd. in Kansas City, from where 
he will cover his midwestern territory. 


> * * 


Laurel Lou, one of the twin daughters of Mrs. Roy 
S. Moreland, Lake Lotowana, near Kansas City, Mo., 


surprised her parents on January 8 by announcing 
her wedding on that date to Preston Ray Rape of 
near-by Kansas City. The parents were vacationing 
in Florida and plans had been under way for the 


wedding to be held after their return, but the “kids” 
had other ideas. These twins have been an interest- 


ing attraction at the Kansas City regional meetings 

for several years. All good wishes to the young couple. 
= a > 

Enroute home from their Florida vacation, the 

Moreland pent a short two days with friends in 

St. Louis about mid-February. Roy looked much im- 

proved in health and spirit, and seemed ready to re- 

sume his heavy duties upon his return to the Schooley 
establishme in Kansas City. 
. ” . 

The wedding on February 18 in Kansas City of 


James R. McCollem, son of the Paul R. McCollems, 
and Miss Gloria June Heffley, daughter of Mrs. Wal- 
ter G. Heffley of Kansas City, as announced in the 
March issue, was a gala event with many out-of-town 
guests. It was a beautiful wedding followed by a 


large reception at one of the city’s exclusive country 
lubs. Immediately following the reception the couple 
left for an extended honeymoon in California. 

- = - 

Walter Kane, the National Blank Book ambassador, 
has been back on the job this past month following a 
long siege due to a broken ankle. He is still wear- 
ng a cane, however. Kane with a cane is something. 


al * * 


E. R. Stafford and R. R. “Bob” Sanders, president 
ind vice-president of Stafford & Sanders Office Sup- 


ply, Springfield, Ark., have acquired full control of the 
daily Springfield News. Plans are under way for ex- 
pansion of their office supply department and their 
vertising campaign 
7 a > 


Louis Moles, M. & F. Office & School Supply, Har- 
rison, Ark., recently recovered from a long siege fol- 
lowing an eration and is again covering his usual 

> * > 

Mr. and Mrs. Charlie Heilager, Conway Book Store, 
Conway, Ark., enjoyed a well-earned vacation in New 


Orleans early this year, while Mr. and Mrs. J. P. 
Shafner of Shafner’s Printing & Stationery Company, 
Rogers, Ark., hied themselves off to Florida for a 
onth of f, fishing and sun-tanning. 
> = = 

Bob James of James Brothers Office Supply, North 

ittle Rock, Ark., has resigned from Underwood Cor- 
poration and is devoting his full time to the business 
he and hi rother Bill started three years ago. 

> = * 

The sad news of the recent passing of the mother 

Walter Ruedy of S. G. Adams Company, St. Louis, 

iched ently 

. * , 

Mr. and Mrs. Francis K. Adams of S. G. Adams 
Company, St. Louis, took off via plane on March 17 
for sevel weeks in Hawaii, from where they re- 

irned to § Francisco by boat late in April. 

7 > > 
We ol ecently learned tl 


it Homer S. Jacquin, 
] 


lg 
juin & Company, Peoria, Ill., has been confined 
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Smart Dealers 
recognize the wis 
dom of consolidat 


ing thei pu rchases. 


Ordering from one 
source of supply 
stimulates your 


ry: 8 Creer: Bale! profits. 


It is the sure 
road to success. 
e 


Manila Folders 


Kraft Folders 
Vertical Guides 
Card Guides 
Pits (:> at OB ak 
Letter Trays 


Card Trays 


Stationery Racks 
» 


WRITE FOR COMPLETE PRICE LIS? 
IMPERIAL METHODS CO. 
FOREST PARK, ILLINOIS 





195 












HFEFANY. .. the 


office machine stands 
that sell themselves! 








Model "'S" 





Model "'S-Biller” 


TIFFANY stands have sold themselves to executives and office workers 
all over America . . . not by boastful advertising claims, but by claims 
backed by proof in performance! For example: Exclusive TIFFANY 
features assure sturdy, non-creep, sway-proof service ... help eliminate 
machine noises and vibrations as well as operator fatigue .. . provide 
easy and safe portability . . . high or low drop-leaf arrangement on 
either side of the stand ... "on the level performance’ with compen- 
sations for uneven floor surfaces . . . protection against tripping and 
snagging hosiery . . . a firm foundation for almost all makes and types 
of business machines. All of which speeds up office routine, saves 


time, cuts costs . . . makes TIFFANY the stands that sell themselves! 


COMPELLING NATIONAL ADVERTIS 
ING, in such magazines as NATION'S 
BUSINESS, DUN'S REVIEW, FORTUNE 
and other important publications, is 
telling TIFFANY'S story of superiority 
to millions of potential customers 

pre-selling them fot the TIFFANY dealers 





Dirraxy STAND CO. * POPLAR BLUFF, MO. 
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to his home for several weeks with a heart ailment, 
leaving his brother Bill and Hugh Reeves dividing 
his business responsibilities. 

o * . 

A. S. “Al” Perry, Jr., John Rolson, John Chowning 
and Thane Noel, all Carpenter Paper Company repre- 
sentatives, met recently in Oklahoma City with Ed 
Sweeney, the firm’s general manager and Ralph R. 
Moses, director of sales, for a good old-fashioned 
sales meeting. Tom McKee, for many years the man- 
ager of the fine paper division in Oklahoma City, 
who is well known to many midwestern members, has 
been transfered to the sales department of the San 
Francisco branch of Carpenter Paper Company. All 
of the best of the best to Tom, who will be greatly 
missed by the many travelers who have been calling 
on him these past years. 

» 4 . 

George Desmond of Independence, Mo., the Victor 
Safe & Equipment representative in these parts, was 
busily engaged with his St. Louis trade in March, 
writing lots of orders, we hope. Harold Hoffman, the 
Smead Manufacturing Company executive, was among 
those busy persons in attendance at the National 
Wholesale Stationers Association meeting in New 
York earlier this year, where he held a meeting with 
several of his eastern representatives. Mr. and Mrs. 
Dan MacDougall and your correspondent spent a very 
enjoyable week end in March at the beautiful farm 
home of the Hoffmans, near Hastings, Minn 

* © 

Among those attending the National Office Furni- 
ture Association exhibits at New York’s Commodore 
Hotel were Powell Adams, Harold Duffy and Walter 
Weihe of the S. G. Adams Company, St. Louis. They 
reported an excellent, interesting and educational 
display of varied office furniture pieces and acces- 
sories 

* cd - 

Other St. Louis visitors in March included George 
Cormack, the new Wilson Jones representative in 
that area, and Fred Pitt, manufacturers’ agent. These 
two are old friends and it is hoped they found time 
for a reunion during their stay in the Missouri me- 
tropolis 

. ~~ *. 

Fred C. Schaefer, vice-president of Sanford Ink 
Company, Chicago, who makes his home in St. Paul, 
Minn., was reported as having undergone an eye op- 
eration to remove a cataract during March. Fred 
spends a good part of his time in Chicago, but had 
this work done at a St. Paul hospital. The Vic Lydons 
(Mary Valleau, daughter of Bob and Clara) are an- 
ticipating an addition about Seventh Regional con- 
vention time. Grandpa Valleau and his lovely wife 
spent several weeks of March’s terrible Twin City 
weather sun-tanning in Florida, as did the Arthur 
(Farnham) Walkers. We had a nice visit in March 
with Jerry Smith, former Midwest member and ex- 
Parker Pen representative who is living in Minneapolis 
and represents All-Steel Equipment, Inc., and Harter 
Corporation. Jerry is very happy in his new work and 
surroundings 

* 4 * 

A. E. Schneider, the office supply and equipment 
man of Marshall, Mo., recently moved to more spa- 
cious quarters where he can better display his mer- 
chandise and better serve his customers. Starting in 
this business six years ago, Mr. Schneider has de- 
veloped a wide reputation for fine lines of merchan- 
dise and super-service. A brother, Joe Schneider, op- 
erates a branch store in Warrensburg, Mo., not too 
far from headquarters 

Two hundred and seventy-one years in the station- 
ery business is the total for six members of the 
Stationers Association of Greater St. Louis. Harley J. 
Wantz spent 18 years with B. F. Wade Company, To- 
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IS 
STILL 
THE LEADER! 

STILL 
COMPLETELY GUARANTEED! 
STILL 
THE ONLY TRIMMING BOARD 


With the Exclusive Patented, Finger- 
Tip Controlled Paper Guide! 


Priced To Sell at a Worthwhile Profit! 





Blade Sizes __ List Prices 






. = No. 3—101%”" $5.00 The “Precise” has all those selling features that produce sure- 

ae No. 4—12%” 7.00 fire sales plus a mark-up for a handsome profit. Just check 

2,327 No. 5—1519” . 14.00 these features with any other board; the finest of steel blades, 

2,435,559 No. 6 18 P 20.00 jasts indefinitely; cuts and trims most anything up to %” thick 
No. 7—241%4 30.00 . ogg 

- and more; white scales, in sixteenths on real black back- 


West of Rockies ground, speed accuracy and cutting time; only the finest sea- 
4dd 10% to List. — - 

soned hardwood used throughout; models 5, 6 and 7 have spe- 
cial safety spring. That’s looks, quality and utility you can 
really sell. 
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KEEP YOUR STOCK UP—ORDER YOUR NEEDS TODAY! 
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Dept. A, 28 N. Loomis St. Chicago 7, Illinois 











NO 845 


” ‘Bidjerent, Lusuniens ont Giuimialle Borkey 


1950 CATALOG AVAILABLE One of the Newer Siyles by 


- Walker 5-6506-7 - Cable Address: Berkhides, 


4 N k 12, N. 
BERKEY LEATHER FURNITURE CORP. CALIFORNIA SHOWROOM AND WARENOUSE 2436-42 EAST 8th STREET, LOS ANoties 





OFFICE APPLIANCES, May, 1950 197 





A NEW 


REG.U.S.PAT. OFF 


FAU 


Ye" POST BINDER 


for 
MARGINAL 


unching 
P * 





QUALITY BUILT 
By 


STATIONERS 
LOOSE LEAF CO 


MILWAUKEE 1, 524 N. Broadway 
NEW YORK 3, 114-116 E. I3th St. 


@ A limited number of Faultless general line dealerships are available in 


@ The Faultless M-P storage binder answers 
the need for an efficient method of binding the 
detached continuous forms from pin feed machines. 
8 inch 


diameter posts accurately fit the marginal holes or 


Designed expressly for this purpose, its | 


Zip punching used by the aligning devices. Binding 


and storage of these sheets is now easy — without 


additional punching and perforating. 





WRITE FOR 
DESCRIPTIVE FOLDER 




















certain areas to qualified retail stationers Write for dealership information. | 
THE NEW WS BEA 
Tj Pre 
— ey OFFICE PRINTING AT ITS FINEST! 
empo Duplicator i 4 Ze @ Here’s a machine that delivers 
£ Wy, a better duplic: ating results than you 
\ 

ALL-ELECTRIC - q ever dreamed possib le Ic $s tod ay "s 
ii MOst progressive ac lvancement in 










Built-in Tempo 
interleaver 


Push Button 
Control 


New Paper 
Feed Principle 


198 


a 





Metered 
Ink Control 


office prinung — with outstand ing 
— 4! features that give automatic and 


{ complete control of paper, ink,and 


copy during the entire operation. 


Write for Illustrated Folder 





oN x - | 


3| | 
> MILO HARDING! 


COMPANY 


ESTABLISHED 1904 





| 
| 
| 
| 
os Angeles 15, | 


432 West Pico Boulevard @ | 


317 Third Avenue @ Pittsburgh 22, 
| 
| 


| Mokers of the famous 


| Tempo Film Stencil 


Automatic 
Paper Stacker 








OFFICE APPLIANCES, 


May, 


1950 





ledo, Ohio, before joining the Skinner & Kennedy 
Stationery Company, St. Louis, in 1910, where he is 
still manager of the stationery department. Our own 
Billie Schmiederer served Sieber & Trussell Manu- 
facturing Company for seven loyal years before taking 
his “temporary” position at Buxton & Skinner Print- 
ing & Stationery Company in 1904, where he is man- 
ager of the stationery department. Alex J. Bartens 
gave his first four years of business life to the old 


J. L. Boland Stationery Company, St. Louis, where | 


the Blackwell-Wielandy Company started from, be- 
fore accepting a job with Shallcross Printing & Sta- 
tionery Company, back in 1904. Al is vice-president 
and manager of his firm now, as well as president 
of the local stationers’ group. Chester A. Kennedy 
comes in about here with 41 years to his credit at 


William J. Kennedy Stationery Company,.of which | 


he is vice-president and stationery manager. But 
here is the surprise to many of his friends in the 
industry—Walter Ruedy, manager of the stationery 
department at S. G. Adams Company, St. Louis, is 
still with the firm which gave him his first job in 
business, after 40 years of loyal effort. The baby of 
the group celebrated his fiftieth birthday anniver- 
sary in March and has spent 29 years with Comfort 


Printing & Stationery Company, except for three | 


years serving Uncle Sam in the late war. He is Bob 
Comfort, manager of the stationery department. 

This interesting record caused us to look further 
and we found a few office furniture men who should 
be proud of their many years in that end of the 
industry, namely: Dave Row, who entered the employ 
of Buxton & Skinner Printing & Stationery Company 
in the year 1902—48 years ago. He is now manager 
of the firm’s very fine office furniture department. A 
little later, along came Edward A. Holscher who got 
under way selling high-grade office furniture in 1905 
and now heads his own firm, E. A. Holscher Office 
Furniture Company, in St. Louis. Upon his discharge 
from World War I, Walter Weihe came to S. G. Adams 
Company in 1918. He had four years with the St. 
Louis branch of The Globe-Wernicke Company and 
the old Conrades Manufacturing Co., St. Louis, prior 
to that war. Walter is the present manager of the 
Adams company office furniture department. After 
Peter A. Hoffman of Hastings, Minn., looks over this 
list, he will find fond memories creeping into his mind 
Pete knew all these grand gentlemen 

* * > 

An old-fashioned, western-style chuck wagon buffet 
dinner will be held on Thursday, May 11, 6:30 p.m. 
at the Hotel Continental Sky Room, Kansas City, 
Mo., to usher in the spring business convention of 
he Eighth Region NSA. Square dancing for all and 
square dance exhibitions. Real western music by a 
famous array of artists. Bring your square dance 
costumes and your high-heeled boots. Lots of good 
eats and cocktails. A reasonable dinner charge will 
cover everything. Advance tickets may be had from 
Al Lent, The Carter’s Ink Company, 309 E. 10th St.., 
Kansas City 6, Mo., or from committee in lobby of 
hotel all afternoon on Thursday 

a 7 * 


Governor J. L. Wren, Jr., of the Eighth Region and 
President Bill Pickering of the Midwest Travelers 
Club called their committees together at the Conti- 
nental Hotel, Kansas City, on Saturday, March 25, 
for final reports on accomplishments and further 
efforts relating to the Eighth Region convention to 
be held May 11, 12 and 13. Some 32 persons were 


on hand. There will be a roster of all registrations 
compiled during the convention for distribution each 
day, according to General Convention Chairman Art 


Reed of Latsch Brothers. Paul Baird, arrangements 
ommittee chairman and head of Geo. E. Baird & 
Son, Stationers, reported all arrangements with the 


onvention hotel have been completed as to meeting 
ms, meals and banquet and that extra banquet 
tickets will be available for $6.00 each, plus tax. One 


OFFICE APPLIANCES, May, 1950 








The ~ Successor to the Fan” 


REG. NO. 395746 





The 
Hottest 
Line 
for Cool 
Comfort 


FIFTEEN 
DIFFERENT 
MODELS 





REGAL-AIRE 


There's simply no comparison . . . KISCO 
CIRCULAR Air Circulators are far and 
away out in front with smart styling, 
superior metal construction, dependable 

performance .. . and val- 


ues which lead the field. COCKTAIL TABLE 





5 Year 
(uarantee 


WINDOW FAN 





a 


rage * 


PKISCO COMPANY inc. 





e 


lean 


= 


199 











STRONG: 
TOUGH: 


WE say so and YOU will agree when you 
have tried the NEW STORMS CAMEO X-TRA 
Ribbon. 

Here is a ribbon that can really take it and 
at the same time give beautiful sharp, clean 
impressions, 

STORMS CAMEO X-TRA is just the ribbon 
you need for heavy duty requirements without 
sacrificing quality of results. 


STORMS CAMEO X-TRA is a MUST for Ele 
tromatic and other electric typewriters. Excel- 
lent too for Elliott-Fisher and Fanfold billers. 


REMEMBER: You change ribbons less often 

when you change to STORMS CAMEO X-TRA. 
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standing product. Address Dept. C. 


Manufacturers of ‘‘The Complete Line’’ 


HM. STORMS 
| = Company 
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banquet ticket will be issued with each registration. 
The convention registration fee will be $15.00 for 
men and $7.50 for ladies. 

Miss Vivian Fairow, Geo. E. Baird & Son, in charge 
of hotel room reservations, reported heavy advance 
reservations with ample rooms still available in near- 
by hotels. Special badges will be issued to all dealers’ 
salespeople whose names have been submitted prior to 
the opening of the convention without necessity of 
their registration. Jos. D. Landes of Schooley’s, who 
is chairman of the speakers’ committee, reported the 
program completed and a time schedule set to in- 
clude the NSA Troupe and several guest speakers 
The various convention committees will make their 
reports at the Friday afternoon session so that the 
incoming governor may be presented at the banquet 
Friday evening. Ray Clines, registrution committee, 
is all set to be on hand early to see that everyone 
registers beginning at 4 p.m. Thursday afternoon at 
the Continental Hotel. Fred E. Pfaff, chairman of 
publicity, assures that ample publicity will be given 
through some six or eight mailings. Jack Baney’s 
reception committee will be on hand at the conven- 
tion hotel in ample time to greet and guide all visitors 

Dan MacDougall, golf chairman, informs us that 
the Hill Crest Country Club, near Kansas City, will 
be hosts to those wishing to play golf Thursday after- 
noon. It is requested that all players start before 
12 noon so they may be back to the hotel early. Dave 
Neuhaus, chairman of Midwest Travelers ladies com- 
mittee, has fine entertainment and prizes lined up 
for their parties, which it is claimed will be the 
finest ever. Geo. Wall of Art Metal Construction 
Company will be in charge of the House of Friend- 
hi»v, which will orerate a short while Thursday eve- 
ning, and after the banquet until the destivities close 
on Friday. The “Round-Up” dinner Thursday evening 
will be in chrage of Al Lent, The Carter’s Ink Com- 
pany, and Tom Seward, Speed Products Company, 
chairman and co-chairman, respectively, and this will 
be a really gala event. Bring your Wild West cos- 
tumes and join in the fun. Tickets for this party are 
$3.75 each. The Midwest Travelers Club has assessed 
each member $10.00 for the entertainment and House 
of Friendship and Dan MacDougall, secretary-treas- 
urer, asks each member for advance payment of this 
assessment and $2.00 to cover 1950 dues 

—— 
UNDERWOOD APPOINTS SMITH AT SPRINGFIELD 

W. F. Arnold, vice-president and general sales man- 
ager of the Underwood Corporation, has announced 














K. M. SMITH 


the appointment of K. M. Smith as manager at the 
Springfield, Ill., branch office. 

Mr. Smith, who joined Underwood in 1941, was a 
sales representative prior to his present assignment 
His headquarters are at 313 E. Monroe St. in Spring- 
field, where he will direct the sales and service activi- 
ties of the typewriter, adding machine, accounting 
machine and supply divisions in the Springfield area 
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Automatic Roller Release. Eliminates Smudged 
Sheets. 
Automatic Counter. Counts only printed sheets. 


Enclosed Drum. Automatic Inking. 
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Automatic Feed. 
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CANADIAN NEWS NOTES 


a, | 


S. J. Luddington, Correspondent 


The metl peration of the 70 credit bureaus 
1 Canad re affiliated as the Associated Credit 
Bureaus of ¢ la, was most interestingly described 
by A. D. Sincl secretary-treasurer, Credit Bureau 
f Ottawa and Hull, to members of the Ottawa branch, 
National Of! Management Association. He said, 
Today we a great extent in a credit economy 
i all pl f credit are today on the increase.” 
. : - 

The Hay ery Company, Ltd., with head office 
London ated more than a quarter of a cen- UNDERWRITER APPROVED 
iry in the fie in western Ontario, is now employing 
taff of 7 le in its store, on the road and driv- 
ge truck ed with orders to be delivered. The firm 
headed by J. B. Hay, president, who has been with 
e stations ffice supply industry for a lifetime 

rhe pur n the hands of J. B. Hay, Jr. 


* > 
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tablishe than 100 years, is the Don Valley LIST PRICE 
Paper Ci established in 1826, eight years before No. 4900 
roronto be rporation. Toronto is celebrating 
116th ry this year only $ 95 
The cl h will be used by future mayors to ies hth 
nify tl ition, also contains the names of 
ich we tationery manufacturing and supply 
ms ; Brothers, Ltd. (1846); Copp, Clark 
Company, I 1841); W. J. Gage and Company 
$4 vi ick Bros. and Rutter, Ltd. (1848) 
The Mat} lunter Office Equipment, Sarnia, Ont 
tn , , ee ee OF ORDER YOUR SAMPLE LAMPS TODAY. 
new and enlarged premises at 125 
1 Fi Sarnia. In addition to a complete 
_ e of F: uators, Smith-Corona office ma- 
1 I hs adding machines, the firm stocks 
; nplet typewriters and stationery supplies 
4 » 2 Baked Enamel on Bonder- LIST =—_ oy a 
; , 1 : . . : . ; : volt, cycle 
; The E iness Supply Company, with offices ised Stest fer Losting : 
| ao . - om “ie, , eo on Finish 5 Height; 11% 
tore King St. W., Chatham, and 12 Talbot ° ' 
- ne Piece Shade, Rolled Length: 20 
W., Le Ont., recently attained the fifth Ed 
4 ‘ +1, H ain . " ge Weight 84 
of j e in the office-outfit ing and supply Instant Starting Switch less ibs. pocked 
in¢ iness was founded by three ex- Each Lomp corries Under- bulb 
the ——_— , : Individvel 
ervicemé three partners are Everett Smith, writers’ Label cartons 
resident mpany; Roy Kipping, secretary- 
Ray Ulch, vice-president. All saw serv- 
th Canadian Air Force during the 
Ww UNEQUALLED EYE APPEAL .. . UNEQUALLED 
os = , LIGHT APPEAL . . . UNEQUALLED PRICE APPEAL 
Kenners ( Book Shop owned and operated 
Stanley Blowes and located at 38 Wellington St. 
tford, ‘ established a typewriter servicing Here is the answer to the demond for a superior quality Fluorescent 
t epartment ction with its business. The firm Desk Lomp priced within the reach of millions. Nothing hos been 
; Pre I remington and all other office 
4 i¢ sacrificed to produce the highest quolity fluorescent desk lamp on 
| > = = 
4 ; a : , the morket todoy. No dealer con offord to miss this opportunity 
i Supplies, 279 Front St., Belleville 
: ypointed dealer in that city and 
: Rand adding machines "4 
j ‘ 
j = ‘ WATCH your soles volume 
Ltd., 310 Spadina Ave., Toronto 


{ go up when you display 


for a two-story plant addition to | 
on Mendota Rd., Etobicoke, a 


b te f Toronto 


this Lamp. It will increase 
store traffic and stimulate 
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C. Vernon Nobbs, representative for Luckett Loose 




















I hard Faber Pencil Company, Can- | 
Lt I in western Canada since 1929 is | 
elli ese two widely known companies in | 
( nly. The increasing business in ¢) 0 ) 
, ty The increasing business in | MATT AE Mme amet ee Ue 
properly. Walter Craig is now ELKHART, INDIANA 
three Prairie Provinces, and as far 
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LITTLE Quality Carbons eo 
and Ribbons build dealer S58 
PRESTIGE — guarantees San 
. . ~t 

maximum service and satis- on = a 
faction to the user. i) 
<= 
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LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY-TWO YEARS con- 
stant adherence to the 
above policy has created 
confidence and good will 
which means much more 
to our dealers than price 
and selling promises. 


Write for details and samples. 
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east as the head of the Great Lakes. Mr. Craig started 
in 1913 in the Toronto order department of the firm. 
He rose to the position of manager of that department. 
His present headquarters are at 52 Albert St., Win- 
nipeg 

* * * 

Typewriters may now have an indicator that enables 
the typist to get even margins at the bottom of type- 
written sheets, due to the invention of a satisfactory 
device by C. W. Klement of 178 Janette Ave., Windsor, 
Ont. When the operator of a typewriter equipped with 
the new invention comes within an inch and a half 
of the bottom of the page, a small electric light at- 
tached to the carriage of the machine will flash 

The Venus Pencil Company, Ltd., 37 Hanna Ave., 
Toronto, plans to erect a one-sto plant and office 
buildings in Etobicoke Township on the western limits 
of the city of Toronto. 

* ” = 

Ditto of Canada, Ltd., 310 Spadina Ave., Toronto, 
makers of duplicators, is planning the construction of 
a plant addition on Mendota Rd., Etobicoke, a suburb 
to the west of Toronto. 

x - ~ 

International Business Machines Company, Ltd., 36 
King St. E., Toronto, is considering the erection of a 
modern manufacturing plant on Don Mills Rd., in the 
township of North York, on the northern border of 
Toronto 


* « * 

Changes in salesmen’s territory have been made 
recently by the L. E. Waterman Company, Ltd., Mont- 
real, Hugh L. Kennedy, sales manager, reports. George 


M. Watson, now Waterman’s representative in the 
Niagara Peninsula and southwestern Ontario territory, 
was sales supervisor of General Foods, Ltd., immedi- 
ately prior to his new position. He is located in Lon- 
don. Leo A. Love, who has been on the firm’s sales 
staff for more than 15 years, is now representative 
in downtown Toronto and Hamilton. Findlay D. Chis- 
holm, with 40 years service in the Waterman firm 
sales department, has been appointed to a higher 
position with the Toronto office for promotion of the 
office’s facilities and service to dealers in Ontario 
Walter R. Kemp has taken over as representative for 
the firm in suburban Toronto, central and northern 
Ontario. He has represented the firm in the Maritime 
Provinces and southwestern Ontario following much 
experience in the sales department at the head office 
and factory in St. Lambert, Que 
- * * 

The Fastener Corporation, Chicago 14, Ill., has placed 
on the Canadian market a fountain-pen size Duo-Fast 
pocket stapler, weighing less than two ounces and 
holding 100 staples. Distributor in Canada is Canadian 
Staples, Ltd., Toronto 4 

E. F. “Ed” Waller has been appointed provincial 
ales manager of the typewriter division of Underwood, 
Ltd., for Quebec province, with Lorne White as sales 
representative attached to the same division. Mr 
Waller has had 40 consecutive years’ experience in 
the typewriter field while Mr. White has been nearly a 
quarter of a century in the office equipment industry 


~ * - 
Montreal Stationers were told at a meeting held 
recently at the Berkley hotel, Montreal, by Mayor 


Romuald Bourque of Outremont, Que., that “The fu- 
ture of Canada belongs to all Canadians, regardless 
of race, color or creed. It belongs to the poor as well 
as those raised in the lap of luxury.” He urged that 


the responsibility of Canada’s future be shifted to the 
houlders of younger citizens 
a > > 

Eugene Charters of Charters & Charters, Ltd., Mont- 


real, strongly advised members of the Montreal Sta- 
tioners’ Association during a most interesting address 


that success in any industry as well as theirs, is based 
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IT'S “BOUND TO HOLD” ¥ WITH MARKWELL! 





PLEASE WRITE today FOR CATALOG & DEALER DISCOUNTS 


MARKWELL MFG. CO., INC. > 200 HUDSON ST. . NEW YORK 13, N. Y. 





Don't Offend Customers With C. O.* 


Delighted customers will sing their praises of a cleaned type- % Cleaning Odor—the unnecessary 
writer having a soft clean scent rather than the unpleasant odor evil of office machine cleaning. 


of a cleaning fluid. 


MAKES A DIFFERENCE c. O. IS EASY TO OVERCOME 
[he subconscious reaction to a pleasantly scented You can do something about that Cleaning Odor 
machine will make the operator more pleased with no matter what kind of cleaning solution you use. 
your overhauling and repairing. 


The Answer is Perfume Oil 


ADD IT TO YOUR RINSE USE IT AS A SPRAY 
Add |/, pint perfume oil to 30 gallons of your clean- Add |/, pint perfume oil to 30 gallons of fine oil for 
ing rinsé¢ final-after cleaning spray. 


6 Different Scents: Carnation—Lilac— Bouquet—Magnolia—Garden—Outdoor 


For perfume oil and complete office machine cleaning supplies, contact: 


AMES SUPPLY COMPANY 


CHICAGO NEW YORK CITY SAN FRANCISCO DALLAS ATLANTA LOS ANGELES 
4WwW.R t 37 Murray St 583 Market St 913'/, Commerce St 191 Cain St... N.W 417 Wall St 
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THERE IS ONLY ONE “Expanding & Compressing” 
tile-—and it's made by AUTOMATIC! 








Automatic originated and pioneered the Expanding and Compressing file drawer over Hit 
20 years ago! And today Automatic files, through constant improvement, offer in ‘ 
addition to this feature the finest, and strongest construction—plus these 


ADVANTAGES: 


1. Greatest usable capacity of any file! 












2. Extremely low cost per filing inch. 





3. Fire Protection of papers, guides and folders— 
through Compression. 






4. Greatest utility and convenience—through 
Expansion. 






5. Fastest filing and reference time. 







These are but a few of the reasons why AUTOMATIC dealers are realizing 
FULL PROFITS by eliminating all competition. 


















ORDERS FOR ALL STANDARD ITEMS FILLED FROM STOCK 


“Only AUTOMATIC gives Expansion and Compression” 


AUTOMATIC FILE & INDEX CO. 


: Chicago, Illinois 














A few of the many styles in 
America’s finest quality erasers 
—for every erasing requirement. 


WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey 
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fair prices to the public, a fair margin of profit e when Y° 









. nc 
the dealer and fair wages to our employees. orld ot dittere 
* * * yhere aw : 
; ; - : , " Why '5 Units 
rhe first monthly meeting of the National Office Rose master io 
fanageme! Association, Qttawa Chapter, held re- insist OF _ out ghinking E 
ly in the Chateau Laurier, Ottawa, was addressed “ experienc® n ust one g° 
kers. They were Ross Jacques, Crane pecause all © acentrated ° 
inter, on “Office Layout;” Arthur Sinclair, manager earch Ore ° 
Credit Burea ff Ottawa and Hull, on “What the our res nt 
Credit Bureau Does in Your Community;” Ernest * velop Carbo 
Wardle, comptroller, Keyes Supply Company, on “the Constan : Duplicating 
ses] Palke 1 _— ” : t 
Salesman Talks to Management,” and W. K. Ruther- rovemen 
ford, dire r of the National Employment Services imp ¢ Units- 
f Canada, on that organization and maste 
President W. J. Tate opened the meeting, which was 
hen most capably directed by J. R. Collacott, pro- 
ram direct s lant 
= * > 
The premises of H. H. Douglas & Company, sta- nice 
ners, Prince George, B. C., are to be rebuilt fol- 
wing a fire which totally destroyed same. 
- > > 
Fabien Dawson was recently elected head of the 
Montreal Stationers’ Association for the present year. e 
Other office include Ed. Gariepy and E. Roberts, 
ice-presidents; A. Toupin, secretary, and R. L. War- 
ner, club representative. The group meets each 
Wednesday at Queen’s Hotel, Montreal. \\\ es* 
= * > 
tolla L. Crain, president of R. L. Crain, Ltd., Ottawa, \\\\ 
Ont., reported at the annual meeting of the firm held 
recently in that city, that continuous business form 
ales reached a record volume during 1949. Net earn- 
ings showed improvement, he said, with profits, after 
providing for all charges, amounting to $107,650, an . 
nerease of $54,388 over 1948. 
os 4 the widely 
MILO HARDING CO. APPOINTS COLEMAN that © iginate tic Coating 
F.C. “Speed” Coleman’s appointment as eastern sales iy wos R cu ” Metal ic mat 
nager has just been announced by Milo M. Harding, te TA- hat keePs hon 
dent of the Milo Harding Company of Los Angeles, acceP - lied for) ' ; longet runs; 
( — hing leo" ive Jom #0" 
° , e 
mae impressions: we ‘ 
arper . offse 
reining, pleedind SEALED 
stain ’ * 
ROSE thot _ n exclusive 
<= proot Sides 
e- 
Smudg 
qure 
SE feo es the 
a E that ago wate 
os STAI 
ir is R 
nol 9 \icating 
sensatior syre f sistant OUP 
istU ; 
wont - and aster units 
carbon 
sist © rison. 
- . - in 4e no comp? 
F. C. “SPEED” COLEMAN ghere > saester Units 
printed Mos 
Plain ond in Cordon 
Calif irers of Tempo stencil duplicating ma- Gpirit ond i purple, Red Green) 
hines and ipplies {in Block, we 
. : ; \\ 
Mr. C 20 years of practical experience in the Hektowrite - neil 
eld of supplies will be of help and benefit spirit TeletyP 
the many Tempo dealers in the eastern territory Hand (rom 
hom he wi e contacting. Duplicating 
Mr. Col ill be located at the eastern division 
ffice of the M Harding Company in Pittsburgh, Pa 
Al - = 
KILAND APPOINTED UNDERWOOD DISTRIBUTOR 
Earl F. K i, proprietor of Kiland’s Office Ma- Write today for prices 
line Fal N. D., was recently appointed by the d furth f ti 
lerwood ¢ ration as exclusive distributor in the and turiner intormation 
ea for 1 id typewriters, Sundstrand adding to Dep't A, 
ind accountil! machines and Elliott-Fisher account- 
g machi! He is also installing a complete line of 
“ily 0) :10)) an an 3ON MANUF 13:0). [emote mmm i le 
ffice supplit 1a factory-trained mechanic is avail- RIBBON CARBON MANUFACTURING C ‘ 
ible for rv r and maintenance service on all makes GENERAL OFFICES & FACTORY »* ELIZABETH 4. N. J 


OFFICE APPLIANCES, May, 1950 207 














re you in MW 
usiness show? 


Ty die fastest and most 
economical way to reach 
the people who will buy 
your equipment! 


The NEW 1950 NATIONAL 
BUSINESS SHOW is 
truly o MID- CENTURY 

MARK OF PROGRESS 


a the 

innovations is the 
EDUCATION RESEARCH 
PROGRAM to improve 
the application and use 
of modern business 
equipment... 

Top flight authorities on 
business equipment and its 
operation will join hands 
with outstanding 
educators to pool 

their thinking 

towards greater 
business efficiency. 


Oct. 23 — Oct. 28 
1950 





Operated for you and your 
customers, by your customers 
on a non-profit basis 


THE 1950 NATIONAL 





UR 





GRAND CENTRAL PALACE 
Lexington Avenue between 46th & 47th Streets 


For information — write Rudolph long, Managing Director, 
Notional Business Show Co., 30 Vesey S!t., New York 7. N.Y 
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REM-RAND ACQUIRES ELECTRONIC BRAIN FIRM 
Development of the “electronic brain,’”’ mathematical 
miracle-worker that can do the most complicated prob- 
lems in computation and recording in a split second, 
has taken a long step toward commercial use with the 
acquisition of the Eckert-Mauchly Computer Company 
of Philadelphia by Remington Rand, Inc 
Announcement of the purchase of more than 95 per 
cent of the stock of the Philadelphia company, whose 
founders, Dr. John W. Mauchly and J. Presper Eckert, 
former University of Pennsylvania physicists, origi- 
nated the “electronic brain,” was made by James H 
Rand, president and board chairman of Remington 
Rand, Inc 
The company, one of the world’s largest manufac- 
irers of business recording and computing machines 





INSPECT UNIVAC—Dr. John W. Mauchly (left) 
and Prof. J. Presper Eckert (right), inventors of 
the Univac Electronic Computer inspect the 
“mercury memory” assembly of the Univac 
with Lt. Gen. Leslie R. Groves, U.S.A. (retired), 
Remington Rand's vice-president and direc 
tor of the company’s Laboratory for Advanced 
Research, South Norwalk, Conn. 


immediately began plans for developing the amazing 
mathematical marvels for use by business concerns re- 
quiring large amounts of computing and recording 
Have Developed “Univac” 
important of the new Eckert-Mauchly 
electronic brains” is the “Univac,” a compact unit in 
contrast to other “mechanical brains’ which are 
sprawling 30-ton giants. The “Univac,” in addition to 
using electronic principles to perform mathematical 
miracles faster than any previous machine, also has a 
‘memory,’ and sorts and records the information it 
processes through its “electronic brain 

It can solve almost any conceivable problem from the 
simplest business arithmetic to the most complex prob- 
lems in ballistics, actuarial statistics, astronomy, aero- 
nautical engineering and even nuclear physics 

Analysis of costs has not been made, but it is antici- 
pated the complete unit will be brought within the 
range of insurance companies, large department stores 
research groups and other businesses doing large vol- 
ume calculating and recording 

The addition of these new electronic computers to 
Remington Rand’s widely diversified line of business 
machines places the company in an outstanding posi 
tion in the application of electronic principles to scien- 
tific research and the business calculating-recording 
field, according to Mr. Rand 


The most 


Operate as a Subsidiary 


Eckert-Mauchly which will be operated as a subsid- 
of Remington Rand, augments the extensive re- 
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IT’S another CLIX best-seller. 
paper punch for home, office or factory. Ideal 


A personal 


for punching tickets, tags, restaurant checks 
for paper, light cardboard, etc. Light pres- 


sure of thumb punches clean ™% inch hole, 4 


inch from binding edge. Packed 24 in counter 


display carton. Retails at 50 cents. 


Order from your wholesaler 
*By the nke f the popular CLIX 


three-? er 4 binder punch 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 


WESTERN REP.—HARRY HENKEL ASSOC 
West v Mart, 1355 Market St., San Francisco 

















Here’s your chance for 
quick sales at a good 
profit. We are ready to 
fill at once almost any 
requirements for Monroe 
Adding-Calculators. 

Such popular and quick- 
selling Monroe models 
as K, KA, MA, and LA are 
available in reasonable 
quantities, both select 
rough and rebuilt; 
shipments guaranteed. 


(3 
Wi 
Jf 





Write for further information 


/ 


stating your needs. 


ae 
CALCULATOR EQUIPMENT CORP. 


Orange, New Jersey, U.S. A. 


A. 
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GREATEST 
SALES C* 


r 


sING TOOL 


EVER OFFERED! 






















Checkwriter 
Volume and Profits 
Upped by Dealers 
= Who Use lt 


rae 
spEepRite 
ALBUM of 
EVIDENCE 


Brand new! Startling! As a 
dealers’ sales aid “The Speedrite Al- 
bum of Evidence” hits prospects 
right between the eyes. Drives home 
vital need of Checkwriter in every 
business. Proves forcefully dangers 
of unprotected checks. As one 
dealer said: “There's a sales training 
course in every album.” It works! 
Let us tell you how you can make 
sales — and long profits — with it. 


Hh Webi 


ADORESS: 40 MT. HOPE AVENUE 


‘COLUMIALE MABON COMPANY 


5150 Church St sk ok | . phone Skok 
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WHEAVY GAUGE STEEL. HAMMERED SILVER FINISH For INDEXES. it’s AIGNER 


CASH, BOND UTILITY BOXES 
AHE O- offers these services: 


e CELLULOIDING «+ REINFORCING 
¢ PUNCHING ¢ PRINTING 






; beans P 
A complete line of stock indexes, A 









Popular Styles 


ind insertable 


No. 10 SERIES—4 Styles All £, ie 
No. 910—Key Lock, No Tray rom On 
No. 1910—Key Lock, 6 comp. nD _}: . 
steel tray xe ible S urce 


No. 910CL—Comb. lock, no tray 

No 1910CL—Comb lock, 6 

comp. steel tray S ; | F d 
n 

No. 23 SERIES—4 Styles pecia exes 

No. 923—Key lock, no tray 


No. 1923—Key lock, 6 comp We can give you prompt 











ee steel tray service on special indexes 

10 SERIES  size11% «622% No e280 - ons wah ow for catalogs, sales manuals, 
ge yaa : price books. After special- 

izing in the index field for 

All boxes are individually 40 years, we are equipped 

boxed. to index all printed ma- 


Aigner Index Co. 


terial. Two plants to serve 
WRITE FOR GF you 97 Reade St., N. Y. 13, N. Y. 





ILLUSTRATED CATALOG 








ENTRAL 








CAN COMPANY 
2415 WEST 19TH ST 
CHICAGO 







AP PRODUCTS |-eatse cee 





Export Representatives 
; 








ba Vy 














v —____._._.,| FRAZAR & CO., 50 CHURCH STREET, } A. 
. Ni Hill 
23 SERIES Size: 1119 x 6 x 4% ey NEW YORK 7, em WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 














STREAMLINED FOR GREATER EFFICIENCY 


THE Remington... 
DRI-KWIK een 


STAMP PAD 






SPECIAL OFFERING OF 
BRAND NEW 
GOVERNMENT SURPLUS 
LINE-A-TIMES 





ALL 
a PACKED IN ORIGINAL 
SPECIAL FEATURES CARTONS 
OF STAMP PAD BOX: 
1. Cellophane wrapping insures freshness of Pad—your guar- Limited Quantity 
antee of a new stamp pad 
Zz. a in 1 (2% on ) and No. 2 (414x614 he most Offer Subject to Prior Sale 
vow gh meg _— peace mane oe vent pad cover from Size Model Orig. Price Our List Price 
Extended ~4 on the cover for fingertip contr n opening iz Standard 31.50 14.00 
Insert board keeps insice of your pad clean 16" Standard 34.50 19.50 
SPECIAL FEATURES OF DRI-KWIK INK: 30"" ites 43.50 25.00 


1. Odorless 


2. Instant drying when stamped nk remains moist in the 
pad when not in use 


3. Brilliant five colors, Red, Black, \ B , Green Rebuilt Models Also Available 


For Performance, Style and Your Satisfaction 


Order Dri-Kwik Stamp Peds and Inks Todoy INTERNATIONAL OFFICE APPLIANCES, Inc. 
FULTON Marking Equipment Co. 29-31 E. 22nd St., New York 10, N. Y., ORegon 4-6400 


82 Fulton Street Elizabeth 1, New Jersey cable: ADDBOOKAL 


Generous Dealer Discounts—Quantity Prices 
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ment that has already been accom- 


shed by iboratories in the field of electronics,”’ 
Rand announcing the purchase. “The de- 
ment it field carried on by our Laboratory for 


Advanced Scientific Research at South Norwalk, Conn 
ted with the knowledge and experience 











ire acquiring in the new company.” 
Remington Rand research is under the direction of 
Lt. Gen. Le R. Groves, wartime head of the 
omic bon ect and vice-president of Remington 
Rand, whi -ordinate the activities of Eckert- 
Mauchly wi e assistance of Dr. Mauchly and Pro- 
sor Ecke1 members of their scientific staff. 
This me! ill combine the vast business machine | 
xperience of Remington Rand and the advanced high- | 
specialize skills and technique of the Ecker- 
fauchly s¢ ; 
The “Univa electronic calculator is not only cap- 
le of addi ibtracting, multiplying and dividing 
incredi es of speed, but can take square and 
The operat f the machine is based on a combina- 
yn of mag! recording tape, which feeds “instruc- fe a. 
and into the machine from a device not O_O toneserner 
nlike an ry typewriter, and an electronic cal- PT rrr rey 
ting n hanism which turns out the answers and 
and the resulting information 
Be 
WELLS EXHIBIT FEATURES DURAN “JUMBO” 
Jumpi! iously on a Masland Duran-covered 
Wells office the Masland Duraleather Company’s P 
Jumbo” | e his debut in the office furnishings wtth the 
i. Att t National Stationers Convention in 
hicago, “J performed for several days at the VELL W B X 
Wells Off i niture Company exhibit, attracting 


CI lay 


Maslal lanized pachyderm jumps mechani- tiae! 


that simulates a 175-pound per- 





You save in many ways when you! 
stock the Oakville YELLOW BOX 

LINE! 

You save time and slash handling 

costs because you can get all your 

paper fastening devices in one 

shipment, from one reliable 


source, with one invoice. 

You save sales effort because 

Oakville’s high quality perform 

ance has built a wide reputation (9 SD 
and acceptance. And the familiar (o/ 


YELLOW BOXES really move off 


the shelves! 


You save money all around 





because you build your business 





JOE PRITCHARD OF WELLS OFFICE FURNITURE CO. on the firm foundation ol 
WITH MASLAND DURALEATHER. TESTING DEVICE Oakville’s time tested quality. 
ting 18 times a minute. Testing the STANDARDIZE ON THE 
nd wearability of Masland Duran YELLOW BOX LINE — 
: ry, Jumbo bounced on a Wells IT’S PACKED WITH PROFITS! 
nea imes before the convention's close 
the ph Jumbo” is shown, temporarily at 
ith W President Joseph W. Pritchard 
I M iraleather Company created its ele- 





unt exhil t year to demonstrate dramatically PANY DIVISION 
rugged eability of Duran on all types of fur- HVILLE COM 


since toured the country, jump- 





Du ered chairs at conventions, shows 
é a er eon “eo +> Phead Waterbury 20, Connecticut 
record han 200,000 jumps before being , "4 
Sate ge mes ie “seca: os “ig NEW YORK + PHILADELPHIA © BOSTON 
o- ( , - : ; f — , ( arg on CHICAGO « SAN Anco oR: 
Well ired came through he test com- in CANADA, Brown Bros., LID., te 
has the Duran upholstery in : Fo Set eT) 


re “Jumbo” has performed 
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_. AND NOW IT’S PATENTED 
fuller Thted*elbEe 


NO STENCILS—NO PLATES 
NO RIBBONS—NO INK 








(Plus Fed. Tax and Supplies) 


made the first spirit 


THE FIRST—Master Addresser 
process addresser less than two years ago Today, approx- 
imately 25,000 firms and organizations, large and small, 
have adopted this simple, low-cost means of addressing. 


Did you get your share of this profitable business? 


THE FINEST—Compare the new Model 40 Master Ad- 
dresser with any low cost addresser of any type. Notice 
the deep throat, the adjustable Margin Guide, metered 
If vou sell 


fluid control, and automatic tape movement 
Master Addresser, you sell the finest. 


IT’S NATIONALLY ADVERTISED EVERY MONTH— 
Look for Master Addresser ads appearing this month in 
SATURDAY EVENING POST, May 13, NATION’S 
BUSINESS, ROTARIAN. National every 


month to help your sales. 


adt ertisineg 


AND NOW IT’S PATENTED — We are 


been granted us on the 


happy to an- 
nounce that patents have now 
being taken to protect the 
Master 


Master Addresser. Steps are 


mutual interests of ourselves and our Addresser 


dealers. 


he famous Model 25 $9 45° 


The original spirit-process addresser 
at the same low price. 


(Plus Fed. Tax 
and Supplies) 


Write for details and dealer discounts 


fledl@r rhtdretd2e C2 


6500-D West Lake Street, Minneapolis 16, Minnesota 
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PACIFIC NORTHWEST NOTES 


C. M. Litteljohn, Correspondent 


John D. Carter has been appointed as the new man- 
ager of International Business Machines Sales & Serv- 
ice in Portland, Ore., after having been previously the 
electric accounting machine manager in the Oregon 
metropolis. He joined the IBM organization in 1927, 
and served in various capacities in Boston and San 
Francisco until he was appointed electric accounting 
machine manager in Portland, Ore., in 1936 

* > ” 

The firm formerly known as Blackburn Sales Com- 
pany, now renamed more appropriately Blackburn 
Office Equipment, has moved to a fine new home with 
extensive facilities at 1223 Commercial St., Bellingham, 
Wash., where diversified displays of office furniture, 
business machines and stationery supplies are paraded 
The company has been named an authorized dealer 
in Bellingham of products of Remington Rand. 

” os a 

Richard G. Montgomery, long in the stationery busi- 
ness in Portland, and for many years an executive of 
the J. K. Gill Company of that city, and now an adver- 
tising man there, has accepted the 1950 Portland spon- 
sorship of the National Recreation Association to help 
in the study and planning of play and recreational 
needs 

t a ” 

New electronic business machines of latest type are 
being installed in a program of time faciities in the 
City-County Building of Seattle by the International 
Business Machines Corporation, Seattle 

-_ * & 

With special facilities and technique, Leonard L. 
Lawson teaches typing to the blind at the University 
Adult Education Center, Seattle. Having taught Miss 
Merry Bredenberg, she has qualified as a typist at the 
Veterans’ Consulting Center of the University of 
Washington, Seattle, rattling off 80 words per minute 
on her typewriter despite her blindness. She types 
from sound dictation on a mechanical transcriber. 
When a mistake occurs, she counts carefully to where 
it is, and then spaces back on the typewriter to correct 
it. Measuring the height of the letter with the first 
two fingers of her left hand, she then erases the mis- 
take. Finally, for clean copy, the blind girl spaces to 
the left and lightly types over a few words before the 
mistake 


* a ~ 


Filing an amendment to its incorporation papers, 
the Spokane Office Supply Company of Spokane, 
Wash., has changed the address of its registered office 
to 916 W. Riverside Ave., Spokane 

- * + 

The new business education library of the University 
of Washington at Seattle, Wash., was recently pre- 
sented with a $250 check from the Seattle chapter of 
the National Office Management Association. E. Roy 
Glomstad, chapter president, points out that the money 
is for the purchase of books on office management 

° . . 

Providing a new basic business in stationery and 
school supplies for the Capitol Hill district of Seattle, 
Jack Cohen and Neale Ireland have gone into busi- 
ness under the title “Economy Sundries” with many 
other lines at 435 15th Ave., North Seattle, where they 
have thoroughly remodeled and re-equipped the 
premises 


” ~ ~~ 

Fire in the collegiate district store of Lowman & 
Hanford Company at 4559 University Way, Seattle, 
Wash., recently did more than $1,000 damage to that 
retail stationery and school supply The fire 
originated in a near-by restaurant, and spread into the 
stationery stocks of Lowman’s as well as into an adja- 
cent establishment 


store 


7 - - 


The Western Audograph has recently opened new 
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The 
New 


MP jj 


ALUMINUM S~ 
SHEET 
HOLDERS 


Lowest prices in the market for aluminum 
sheet holders of comparable quality because 
of new simplified MP construction Heavy 
gauge lifetime aluminum Satin finish 
2 heavy springs 
Clean, light, practically 
For bills of lading, memos 
4 standard sizes—lega!l 


Strong piano wire hinge 
hold paper firm 
ndestructible 
nvoices, etc 
iote, pad. 


letter 





MP's HANDY 
ALUMINUM 
. CLIP BOARD 


| To features—iow in price 


in 
1 Thousands already sold. Heavy 
3 gauge alum u utiful 

ft sat finis 4 stondard 


sizes (specials made to order) 
rs. A good deal for deaiers. 
hsiad Write TODAY! 


METAL PRODUCTS ENGINEERING INC. 


4000 Long Beach Avenue FS Los Angeles 11, Calif. 
Write for information about famous MP Coin Changers 


‘ 


~e, 


Dealers! 





The New CHECKMATE CHECKWRITER 
Featuring RIBBON INKING 


Twenty-five years of ex- 
perience in the Check- 
writer field are back of 
the designing and engi- 
neering of the Check- 


mate. 


AT: 


PLUS EXCISE TAX 
* 







Franchises for ex- 
clusive territory 
available. 


Write for 
DISTRIBUTOR 
OR 
DEALERSHIP 
INFORMATION 
s 
@ The , kwriter with automatic ribbon feed in the low 
@ Write 8 hecks on one ribbon. Ribbon change easier than 
es all type bars—perfect alignment of numerals 
@ Ar t of eck in bold figures at top of face plate 
@ Weight—7 it for ease of handling 
e " 
@2 Y« nect guarantee 
ec x 3'/,"" x 6Y/,"". 


CHECKMATE SALES CORP. 
508 FRONT ST. TOLEDO 5, OHIO 





COMPLETE @)\ COVERAGE 





everything 
imaginable in Carbon Papers and Inked Ribbons for the 


So typical of the "U. S. Line”... 


dealer .. . and at prices that allow you real profits! 


General Offices & Plant 
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U. S. TYPEWRITER RIBBON MFG. CO. A 
621-623 CHERRY STREET 
PHILA. 6, PENNA. 
Established 1895 


INTERCOM 


Years ahead of its time 
in operation and design! 






Write For Catalogue E-8 


SEE IT AT 


THE NOMA SHOW 


MUNICIPAL AUDITORIUM 
CLEVELAND, OHIO 


MAY 22-24, BOOTH NO. 408-10 











EXECUTONE INC., 417 Lexington Ave., N. Y. C 
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OF THE FIELD 
FORZ@ YEARS! 


\eader 





There’s no chair that can match the 30 year 
record of Viking Indestructible Folding Chair. 
Quality — built right in — has 

kept Viking out in front 
through 30 years of use 
and abuse. Viking was the 

first — the original all- 
steel folding chair and it’s 
still first today ... in 
quality and in value! 


e ‘Indestructible’ quality 
heavy channel steel 

frame heavy gauge 
slat and back stand up 
to rugged use 

e Fast, easy folding—can't 
stock, bind or pinch... 
opens or closes in a 
second, 

e Fold flat stacks high 
without risk of tipping. 

e Full-back rest safe for 
young or old... . real 
comfort. 

e Viking’s superior con- 
struction is guaranteed 
for 5 years! 










MAPLE CITY STAMPING CO. 


700 Park Ave. @ Peoria, tllinois 








oleh 


THE AUTOMATIC 
TELEPHONE CORD COILER 







Telephone wires auto | 
matically curl into | 
place and out of the 
way with Coilette. 











Dealers! Write 
for a free sample 
and discount schedule 


95¢ 





A sure fire sales getter 
with a long profit 
margin. Needed on 
every cord. 





Distributed exclusively by The Huff Sales Company 
911 Western Ave. Seattle, Washington 








\ ff 








The Neus 
BOSTON 


PENGIL 
SHARPENERS 


The Beautiful Streamlined Boston Self-Feeder No. 4 





It feeds itself automatically— it feeds 
Send for our new catalog today. 


is shown below. 
your cash register! 





C. HOWARD HUNT 
PEN CO. 
CAMDEN 1, N. J. 








Jhe New 








‘THE MACHINE TO COUNT ON" 





RSHIF 


ABLI 
ADDS e« SUBTRACTS e MULTIPLIES 
Dual purpose operating keys—Non-add and electric correction k« 
No idle strokes—Rubber cushioned mechanism and fast unidi 
rectional main shaft for long life, speedy and quiet operation 
Quick and easy repairs through simplified assembly in sectior 
Rubber roller feet permit moving without lifting 


Compare Prices and Performance! 


Ivan _ omy inc. 


210 FIFTH AVENUE, NEW YORK 10, N. Y. 


SOLE DISTRIBUTORS FOR U.S.A 
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ules and e offices at 1017 S. W. Washington St., | 
P tla Ure 
o > . 
Fairchild vith a complete line of school supplies, 
1 every kind of variety merchandise, has 


ecently be pened at 3503 E. 45th St., in the uni- 
versity di t of Seattle, Wash 
> * 2 


Thomas M. Pelly, head of Lowman & Hanford Com- 


iny, Seattle, will head a special delegation of busi- 
essmen of § tle to the May 1-2-3 annual convention 
the Cl er of Commerce of the United States, 
be he nation’s capital 
. o + 

W. H. Petit, Jr., of the Clary Multiplier Corporation 
it 2719 Se Ave., Seattle, is a new member of the 
Seattle C of Commerce 

> . * 

The D 1 Co. of Jamaica, N. Y., has appointed 
the Publi rvice Company of 3108 S. E. 50th Ave. 
Portland re to be the distributor in Oregon for 
the new de es of this business machine company, 
Dictos Detective, which sets off a fire alarm 
bell up r flame in the office building or homes 

——« 
WRIGHT COMPANY TAKES NEW LOCATION 

The Wri Company, manufacturer of the Wright 
luplicator moved from 1330 Quincy St., N. E., to 
new and n n factory quarters at 302 Oak St., Min- 
neapolis, Minn., where more than twice as much floor 
pace is « ied and a considerable amount of new 
equipment been installed. Additional space also is 
ivailable lick expansion needed for the manu- 

ture il contemplated new products, one of 

hich innounced in the next issue of OFFICE 
APPLIANCI I Wright Company announces that it 
S j S. patent on the unique moisten- 


nas just recel' aw 
( yn its duplicating machine. 
ee 


CLARY GOES TO ITALY 






| a! lt 


<< 


A $100,000 
one of th« 
the war, was 


shipment of Clary adding machines, said to be 
largest single shipments of office equipment since 
dispatched to Italy, March 31. Manufactured 


by Clary Multiplier Corp., the machines were purchased 
with ECA funds for use in Italian government offices. The 
shipment ned 341] all-electric adding machines of large 
capacity t le of handling foreign currencies totaling in 
the billions t to right are Dr. Mario Ungaro, Italian vice- 
consul I Angeles: Hugh L. Clary. president of Clary 
Multiplier Corp.; Stanley T. Olafson, world-trade manager 
of Los Angeles Chamber of Commerce, and E. R. Gould, ex- 
port manager of Clary, starting the shipment on its way. 
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COMPLETE CATALOG 


Availablee 


Bigger ... Better... 
New lines added .. . 
Showing the most com- 
plete line of MARK- 
ING DEVICES and 
SUPPLIES we have 


ever offered. 
Write fora 
copy on your 


letterhead 





— al 
————— AS ater . 
FF 
-——_ . 


MARKING DEVICES 


DomMESTIC & EXPORT TRADE 














Line Daters and Numberers, Die Plate 
Daters, Self-Inking Stamps, Time Stamps, 
Stamp Pads and Inks, Notary Seals, Stamp 
Racks, Rubber Type Sets, Sign Markers. 


Brass and Fibre Checks, Corrugated Box 
Dies, Badges, ete. 


ConsouipaTeD STAMP Mrs. Co., Inc. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 
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LARGE PROPTS! 


With the new Liberty Wetal-Ainged 
Loose Leal Storage Binder 









Nothing compares 
with this new, neat 
aluminum hinged 
Storage Binder 





Note the compact 
book-like form. Rounded 
corners. No protruding 

posts or parts 


STORAGE BINDERS 





Turn this new metal hinged Liberty Loose Leaf 
Storage Binder into your newest money maker. 
Lay it side by side with other binders and 
compare. There is nothing like it. In a few 
short months it has been hailed with enthu 
siasm by dealers and consumers alike for its 
neatness, its rigidity, jts low cost. 


Covers are smooth brown Masonite Presd 
wood. Aluminum (piano type) hinges are riveted 
to covers. The new binders have the same fool 
proof Liberty Telescoping Self-Locking posts 
Multiple punching enables you to carry a 
shorter line, for one binder fits several sheets 
the same size but with different post hole 
centers. Stock 12 sizes and you carry the 
complete line. 


Write today for details—prices, discounts 
catalog and advertising helps. 


BANKERS BOX COMPANY 


Scace 1918 


7120 SOUTH DEARBORN STREET CHICAGO 5, ILLINOIS 
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NEWS NOTES FROM NSA DISTRICT 7 


Al Nordstrom, Correspondent 





The Northwest Travelers held their regular monthly 
meeting at the Commerce Club on Saturday, March 
25. Present were Jack Guntrum, vice-president, and 
Harry “Bo” Bergquist, secretary-treasurer, Jack Berry, 
Rip Lydon, Arnold Berglund, Ivan Cornelius, Ed Wil- 
liamson, Elmer Rossin, Bert Ertl, Charley Cordray, 
Merrill Hasty, Jim Welsh, Hank Huette, Ray Rudie, 
Paul Struck, Vern McCann, Al Nordstrom, and the 
newest member of the club, Paul Ulwelling, who is 
taking Jim Welsh’s old territory with Speed Products 
Company 

Dealers present were Art Strand and Gordie Wenell 
of Bertelson Brothers, Art Grayston and Wally Hubbs 
of Thomas and Grayston, E. Mortimer Hansen of Miller 
Davis, and old old friend and former stationer, Albert 
(Jack) Goldman, who is now in the upper brackets of 
income tax payers. Jack recently returned from a 
month’s vacation in California. 

- * . 

The Howard Schaubs left on March 31 for sunny 
California and expected to be gone for several weeks 
7 ” «“ 

We talked to Fred Schaefer, who recently underwent 
a cataract operation, and he says the surgeon did a 
wonderful job. Fred expected to be around visiting 

the trade in April 
* ~ * 

E. Mortimer will from now on be known as “Lucky’ 
Hanson, according to Art Grayston, the Baker Build- 
ing stationer. Incidentally, Art is looking forward toa 
visit from Ev Byers, the Davenport office equipment 
tycoon, during the regional meeting in May 

- a 

Phil Ackerman, director of product application 
at Farnham’s in Minneapolis, gave a talk on filing 
procedures at the University of Minnesota School of 
Business, a recital that was so well thought of that 
Phil is quite in demand for talks on this subject. In 
fact, he has been asked to repeat his performance for 
the next semester. Why not use Phil at some of our 
regional meetings? 

> & ” 

Cliff Cody of the C. F. Cody Company of Dubuque, 
Iowa, and Mrs. Cody spent a pleasant ten days at 
Phoenix, Ariz., during March. Bill Zoeckler of Zoeck- 
ler’s in Davenport was also a winter resident at Tucson 
and reported back in Davenport during March with as 
fine a coat of tan as has ever been shown in the 
Quad Cities. 

- * > 

Plans for the convention program have been prac- 
tically completed under the, leadership of Bob Jerue, 
governor of NSA District No. 7. The Travelers golf 
party will be held on Thursday, May 18, and those of 
the conventioners who desire to play are requested 
to get in touch with Stan Griebel, who is chairman of 
this committee, or his assistant divot-digger, Merrill J. 
Hasty of Wayzata, Minn. In the event you are unable 
to contact these two worthies, the club secretary will 
be glad to furnish information as to the tee-off or 
the nineteenth-hole hour. 

* te - 

Karl Keisel, Chicago manager and for many years 
a representative of The Carter’s Ink Company in the 
carbon and ribbon department, but now retired and 
living the life of Riley, postcarded his old friend and 
game of chance cohort, E. M. Mortimer “Lucky” Han- 
sen, that South America is a wonderful country 

> * 

Arnie Berglund is entered in the Midwest Masters 
bridge tournament, but up to press time we haven't 
learned how Arnie rates with the “Goren” who was 
also present. That other well known pencil man and 
bridge expert, “Eagle” Schutz, says he can hardly wait 
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MANHATTAN BUYS 
17 FLOORS OF 


EXTRA OFFICE FURNITURE 


ON THE SPOT SALE! Must be sold in 
| 60 days (MAY 3rd to JUNE 30th) 


pp 








31 CARLOADS of used office furniture of every description. 


This is the sale you have been waiting for. Goods now in 
daily use available after May 3rd. We are pleased to an- 
nounce we have secured these goods from one of the leading 
New York ance firms, 3,301 pieces. 

1,650 DESKS, including flat top all sizes, 150 secretarial, 240 
typewriter desks, 90°, Mahogany: balance Oak and Walnut; 
Standard Desk Co. manufacture. 750 tables, detachable legs 
36 to 96 inches 

200 STATIONERY and SUPPLY CABINETS, Shaw-Walker 
72" x 36" x 24". 800 bookcases, double door with glass front 
bookcases, 400 lockers, Hart & Hutchinson, Durabilt, and 
Berger. Ma ty with keys, all in good condition. 

135 COSTUMERS. We offer all this merchandise at lowest 
prices 


* Send for Catalog MK, full description with prices. 
ALL GOODS SUBJECT TO PRIOR SALE . WRITE TODAY 


MANHATTAN OFFICE EQUIPMENT CO. 


639 New York Ave. N. W., Washington, D. C. 


Maurice (Carload) Kressin, General Manager 














HIGHER QUALITY — LOWER PRICES 
Steel STORAGE, WARDROBE AND 
COMBINATION CABINETS, ALSO 
SECTIONAL BOOKCASES AND 


STEEL TRANSFER FILES 





LEGAL & LETTER SIZES. 
Made in Specia res as 
Re 

ior 

ed 

king 

wir ED er 

aie 

Als 





Write for latest catalog and NEW Dealer price list. 


I A 4 t 
Manufacturers of Steel Office Equipment 


54-60 COLUMBIA STREET * BROOKLYN 2, NEW YORK 



















CLAR-O:TYPE 


ES 
MAM PING TIDY! 


Clean up your correspond- 
ence with CLAR-O-TYPE! It 
sharpens dull, ink-clogged 
type, gives impressions that 
are clear, crisp and readable. 
Quick — thorough — non- 
inflammable. The sturdy 
dauber eliminates brush- 
ing and spattering. 
CLAR-O-TYPE evaporates 
slower, giving more clean- 
ings per bottle, so lasts Jonger 
and is more economical. 





THE CLAROTYPE CO., INC 
261 Broadway, New York 7 





STEEL PRODUCTS INC. 


7 
The Original Fiberok 
Advance in Value—Lower Price 
THE BEST FIBEROK BASKET EVER MADE 
MANY STYLES AND SIZES 
A Steady Profit Field 
in an 
Ever Growing Market 





No. 2-42 No. 9-200 


Send for Description and Price List 


IMMEDIATE DELIVERY ALL NUMBERS 





Wholesale Stationers 
218 GREENWICH ST. NEW YORK 6&, N. Y. 





| 


BAINBRIDGE, KIMPTON & HAUPT, INC. 


Metal Side Seam-Steel Top Rim-Steel Bottom | 
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STAND-ard of EXCELLENCE 


“SMO-KING” No. 11 


Here is a smoker we re as 
proud to show you as you will 
be to best 
tomer. It features typical 
“SMO-KING” beauty and 
value—plus: NESTLER- 


FIELDS famous guarantee of 


quality. 


“SMO-KING” No. 11 Available 


in beautiful English Bronze plate 


show your cus- 


with contrasting highlights, or in 





gleaming plated chromium finish 
weighted 


steel; 


Immediate Delivery on heavy gauge 
base: 11” dia.; 11” tray with 8’ 
amber glass; ht.: 26”; wt.: 13 Ibs. 
Dealer’s Net cost: $4.75. 
Packep Set-Up, Two to a CARTON 


Literature on “SMO-KING” quality 


line on request. 


“SMO-KING” 


Designed and Manufactured by 
NESTLER-FIELDS MFG. CO., INC. 


602 WYTHE AVE, B’KLYN 11, NY 





Member of NOFA 


NEw TAPERED PANELS 
@CURVED EDGES 











desk pads for modern desks 


A new series in 2 sizes... 


color or Jaspe linoleum centers . . . 


your choice of solid 
choice of 
straight edges or curved edges .. . top grain cow- 
hide tapered panels with gold tooled design. 
Modern styling for the new style desks . . . an 
essential for your furniture department. 

No. shown is No. 38250, 27'2x38'4 outside measure, 
list price $20.00. Your choice of brown, 
maroon. 


CHICAGO Desk PAD COMPANY inc. 


9 N. JEFFERSON ST. CHICAGO 


green or 
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Al Real Classic in Leather 


fr’ 





made BETTER LOOKING 
made STRONGER 
made MORE SALABLE 


Only a short time in production and without exaggeration 


the dealer acceptance has been tremendous. Available in a 


wide range of fine leathers and colors 


Write for complete catalog and prices 


NORTHWEST LEATHER GOODS CO. 


711 W. Lake St. Chicago 6, Ill. 
















best 
non-suspension 
file made 


Legal and Letter Sizes 
2, 3 and 4 drawers 
With or without lock 


Note these Features 


@ Fully Closed Bottoms With Gliders 


@ Hardened Ball Bearing Rollers . . . 
. « « On BOTH Drawers and Case. 


@ Drawers “‘Drop”’ Into Closed Position 
@ Heavier Weight Steel Used. Rigid 
@ Spot-Welded Throughout. Fine 
Workmanship. 
@ Genuine BAKED ENAMEL—Green 
or Gray. 
@ Chrome Hardware. 
@ Larger Filing Capacity. 
@ Positive Lock Compressor 
@ Guaranteed Satisfaction or Return 





Write for Our Catalog No. 16 
A complete line of SAFES and MONEY CHESTS 


UARDSMAN SAFE COMPANY 


John Robertson 


La Porte, Indiana 
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tackle t Dixon cardmaster. What a twosome this 


would be i nasta! Take your choice. 
— ‘ > 
The office! nd members of the Northwest Travelers 
Club take t pportunity to express to the family of 
William E. Smith, past president of the Northwest 
ravelers C their most sincere sympathy in Mr 
+} - 
—- 


RADER JOINS ACME VISIBLE RECORDS 
Norval B. Rader, a 20-year veteran in the air line 











ales field, h been appointed a special representative 
f Acme Visible Records, Inc., Chicago, it was an- 
nounced recently by K. K. Knickerbocker, president. 
Mr. Rade 1 native of Washington state and gradu- 
te of the University of Washington, recently resigned 
| 
i 
NORVAL B. RADER 
om the Uni Air Lines to take his new post, after 
0 years witl company. Starting as a salesman in 
San Franci served in various managerial capaci- 
ies at Oak] Portland and New York before becom- 
yr eastern ! nal manager of traffic and sales for 
United at in 1947. During the war, he was on 
tive dut Marine major in the Pacific 


°—-« 





IMMEDIATE SERVICE 
AT ATTRACTIVE PRICES 


\ | a: oe Se F 


RECENT ATLAS STENCIL FILE INSTALLATION AT OHIO MANUFACTURING 
RUBBER co WILLOUGHBY, OHIO—The various sales of COMPANY 


these Atlas Jumbo Model 1400 files were made by Duplicator 
Sales & Servi Inc., Cleveland, Ohio, over a period of nine 900 East 35th Street Chicaao 139, Illinoi 
months. Th nstallation holds more than 4000 stencils. 
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A PRACTICAL REFERENCE 
MANUAL OF A COMPLETE 
1950 LINE 








DU O-TANG 
ALY 


CATALOG AND PRICE LIST 


Now Ee llingsworth presents a new catalog featuring the com- 
plete line of attractive and popular Duo-Tang Loose Leaf 
Included 


are details on regular stock covers, sper ial size covers, s« hool 


Covers, the original cover with built-in fasteners 
supplies, clip folders, ete.. together with description of the 
company’s facilities for printing, stamping, embossing and 
decorating. Coupled with samples of stock and color swatches, 
this catalog provides a practical reference manual for both 
users and suppliers. 


Write today for your FREI copy of this 


new and helpful aid 


Write for samples and prices. 


Mingo | 


200 So. Peoria Street, Chicago 7, Illinois 
Printing * Stamping * Embossing * Silk Screening 
Spraying and Rubbing * Varnishing * Plastic Coating 
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TEXAS TRAVELERS NOTES 


Virginia Leonard, Correspondent 


The travelers lost one of their dearest and best 
friends in the passing on March 8 of Uncle Bill Smith. 
That grand old gentleman of Ace Fastener will be long 
remembered 

. + + 

J. L. Fowler, formerly with The House of Wren in 
Oklahoma City, is the new buyer at Fulton Stationery 
Company in Houston 

om ” oo 

D. L. Wise, who for the past two years has been asso- 
ciated with Carpenter Paper Company in Houston, is 
now back at American Printing Company in Galveston 
as buyer for the stationery department 

. a 7 

We are grieved to learn of the auto accident in Feb- 
ruary which took the life of C. J. Ellis’ son and only 
child. Mr. Ellis is with Hixon & Ellis in Tyler, Tex 

+ ” ~ 


John R. Lamond is now representing the General 
Pencil Company and the Heyer Corporation, covering 
Texas, Oklahoma and Arkansas. John’s wife, Mrs. Belle 
Lamond, is taking over complete charge of Tala Enter- 
prises, an advertising service 

- * ” 

Don’t get into a canasta game with Mac McDaniel, 
manufacturers’ representative. That man’s just plain 
lucky and I should know 

. ” * 

Charles Lee, sales manager for Heyer Corporation ol 
Chicago, has just made his first trip into Texas and 
found the fishing at Corpus Christi plenty good. He 
claims to have caught five drum, the smallest of which 
weighed 42 pounds. Sounds like he’d make a good 
Texan! 


? 
i 


* * x 

Stayton Office Supply in Wichita Falls, Tex., has 
moved to 816 Eighth St., where they really have a nice- 
looking store 

” * ” 

H. I. Tate of Commercial Dispatch, Columbia, Miss 
and Mrs. Tate have returned from Florida, where they 
enjoyed an early spring vacation 

* ” - 

The Thatcher Printing Company of Plainview, Tex 
firm name has been changed to Eaton & Sudduth Sta 
tioners 

7 . e 

I surely enjoyed the opportunity to attend the tea 
given by the Dallas travelers’ wives at the lovely Ward 
Silliman home in Dallas, March 15. About 25 attended 
this pre-convention tea. Mrs. Jack Fleming and Mrs. 
Doyle May were co-hostesses with Mrs. Silliman 

os * a 

Hugh Lindsay, former buyer at Lindsay Printing & 
Supply Company, Shreveport, La., has replaced Lloyd 
Birdwell at Carpenter Paper Company. Mr. Birdwell 
recently resigned to assume an active partnership in 
Kibler Typewriter & Office Supply Company at Denton, 
Tex 

+ . s 

H. T. Vivien has resigned as manage! 
Store in Port Arthur, Tex. 

. . . 


of Harris Book 


The firm name of Dorsey-Reno Company, Dallas, has 
been changed to Ray Dorsey Compan 
. * o 


A 


is no longer in 


Bales Office Supply of Walters, Okla 
business 
~ * o 
Treher Firmin, formerly of Firmin-Greer in Texar- 
kana, is the new manager of the stationery department 
at J. S. Barnett, Inc., Waco, Tex 
ae . > 
As if Jack Fleming (Vance K. Miller Company, Dal- 
las) wasn’t busy enough, what with the various travel- 
1950 
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DOMORE CHAIR COMPANY, INC., 501 FRANKLIN ST., 


NEV-R-KURL 


CARBON PAPER 


NO SMUDGES e 
NO WAX TO SLIP 


Try These Tests Today! 


NO CURL 


rd across the face of 
sheet of NEV-R-KURL carbon paper, roll 
encil into a tight tube 


n fingers 
backing 
itself right out 
! je or wrinkle with 
R sheet will produce up 


Try these tests with 
You will appreciate 
witch to NEV-R-KURL 


PROCESS CO., INC. 
192 MILL ST., ROCHESTER, 14, N.Y. 
L. A. PHILLIPS. President 
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ELKHART, INDIANA 























Famous Gits Slide-Blade Knife — perfect handy- 


knife for pocket or purse — for home, school, 
office or tool kit. Now available in dozen lots 
mounted on an eye-appecling display for counter, 


wall or wire. A traffic stopper that stimulates 


impulse buying! 
QUALITY FOR A PRICE 
* Razor Steel Blade — Very Sharp 
* Opens Easily With One Hand 
* Locks Safely in 5 Positions 
* Durable Plastic Handle 
* Eye-appealing Lustrous Colors 


Here’s a merchandising GIES 


unit that does a real 
selling job all year long. 
You'll find it pays to 
keep plenty of them on 
hand! Order NOW from 
your jobber or direct. 








La Salle SMOKERS 
ASH TRAYS, SAND URNS & COSTUMERS 


Designed Especially for Office Use 


New Low Prices 
NO. 160—$7 LIST NO. 150—$10 LIST 


in the beautiful New Duranite English 
Bronze introduced at recent National 


Office Furniture Show. 


All LA SALLE Smok- 
ers and Ash Trays 
now available in this 
new English Bronze 
finish, as well as in 
Satin and Polished 
Chrome. 





All No. 150 and No 
160 Smokers now 
equipped with new 
improved, wide- 
lipped glass liners. 





No. 160-medium sized, No. 150-heavy duty, 
sturdy construction, 8%, substantial 11 in. base, 
in. base, 6 inch amber heavily weighted. 8 in. 
glass tiner. tIndividu- amber glass liner. tn- 
ally boxed dividually boxed. 


Write for Prices and Iilustrated Folder 


La Salle Products Ca. 


2216 N. CLYBOURN AVE. CHICAGO 14, ILL. 
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4664 W. HURON ST., CHICAGO 44, ILL 


Manufacturers of the famous GITS 
Flashlights, Games, Savings Banks, 
Protect-O-Shields, Switch Plotes, Etc 


CANADIAN DISTRIBUTOR: Myer Bald, Lid., 69 York St., Toronto 


















No. D-451 
Salesmaster 






Write for free illustrated brochure 
on complete SKYLINER line. 


orna-metal products co. 


2412 So. Seventh St. « St. Louis 4, Mo. 








Ehrlich Designed 


HIGH GRADE 


LEATHER UPHOLSTERED 


OFFICE CHAIRS 
DAVENPORTS 
AND RELATED FURNITURE 


Immediate Delivery 
Reasonable Prices 
Satisfaction Guaranteed 






No. 940-P. 
20"' between arms 
27" overall width 


20" height from 
seat adjustable 


21" sitting depth 
27" overall depth 
35" overall height 


Write for Photos 
of Entire Line 
and Dealer's 
Price List. 


GRAND RAPIDS 


LEATHER FURNITURE CO. 
201-207 Front Avenue, NW. Grand Rapids 4, Mich. 
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quality 
-———- performance 
THE BENTSON 


‘Gop-Flite 


3200 Series FILE 


Guaranteed long-lasting perform- 
ance is the only proof of master 
craftsmanship. Bentson Top-Flite 
filing cabinets have a reputation 
for highest quality performance 
through the years . . . effortless 
operation, enduring beauty, rigid 
stability. This high standard of 
dependability means satisfied cus- 
tomers and more business for you. 











lf you haven't received your con- 
venient file folder of BENTSON 
catalogs, write for it today. 


| “The Line of Most Assistance” 


(She BENTSON MFG. CO. 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT 
AURORA . ILLINOIS 

















A NEW SERVICE CHAIR MAT SIZE 
CREATED FOR THE MODERN DESK 


34” Lip 
Greater 
Foot Space 










5 Colors 


EXECUTIVE MAT 
No. 1502—48’x54” 


Protects carpets. Covers worn spots. Made of durable 
Tempered fibre. Also available—Standard size 36" x 48". 
Colors: Brown, Green, Black, Maroon and Silver Gray. 


3 SHIPPING POINTS 
Long Island, N. Y. * Chicago, Ill. «© Laurel, Miss. 


WeEoODALL [NDUSTRIES [NC. 





3500 OAKTON ST. = cricago Telephone co 7-2600 SKOKIE, ILL. 
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etting moved into that lovely new 
ilea Lane in Dallas, that was a jury 
his desk 

* 7 7 


Miss Jackie Matthews is a new employee at Victoria 
pewriter pany in Victoria, Tex 

> 
BRAND NAMES HONORED 


THREI 
ra umes, identifying stationery and store 


Three 


juipment } icts, were cited on April 5 with Brand 

Names F*% n’s “Certificate of Public Service” at 

e Fifth A | Brand Names Day in New York City 

the Wald Astoria Hotel. The three brand names 

e “Nati Standard,” and “Gibson,” represent- 
271 col ve years of service to the consumer. 

S. C. All esident of The National Cash Register 


Ohio, received a golden anniversary 
the brand name “National,” which has 
ified registers for 66 consecutive years. 

I vice-president of Boorum & Pease 
klyn, N. Y., received a centennial anni- 
ite” for the brand name “Standard,” 

1 record-keeping items for 105 con- 


division sales manager of The Gib- 
Cincinnati, Ohio, received a centen- 
Certificate of Public Service” for the 
which has identified greeting 


nam Gibson,” 


—-> © 
APPOINTS C & E SALES COMPANY 
ind Joseph Eckstein of the C & E 
140 W. 42nd St., New York 18, N. Y.., 
ere recent] inted by Walz Manufacturing Com- 
co Ill., as sales representatives for Walz 
re-resist irity chests and other Walz office 
pme! The new representatives will cover 
t York, New Jersey and Connecticut 
°—-< 


TWO TAPEX WINDOW DISPLAYS 


 Sjepearacs 
Ta 27 
tape Without 

touching it! 


me os 


sspensest B applies! it cots 
ver touch the 
ter 


tape, 





Pictured are current window displays at Gimbel’s (above) 
and Dennison’s in New York City, featuring the new Tapex 
zutomatic tape applier. Displays were timed to coincide with 
newspaper advertising by the city’s major department stores. 
Tapex recently, dispenses and applies cellophane 

one-hand motion, cutting it at any desired 
ifacturer is Tapematic Corp., Newark. N. J. 


introad 
tape with a 
length. Th 
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We Specialize Tn Your 


UNUSUAL 


Enuelo ee Needs 


Sank Exuclopes 


FOR EVERY BANKING 
NEED 






















*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bank Filing Envelopes 





Write for Prices and Samples 


For Seeds, Samples of 

Grain, Ore and Sand, | 

Machine Parts, Jewelry, 
Etc. 

*Metal Fold Envelopes 

*Inter-Fold Seal Styles 

*Gummed Seal Flaps 


Jus crt rs 
o 








Currency Gift 
Envelopes 


ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday 
*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sta- 
tionery Stores 


Designs 








Write for Prices and Samples 
Open End Filing 
Envelopes 
DURABILITY FOR 


PERMANENT FILING 


*Flat and Expanding Styles 
*Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 


lustrits 








Passe Sook Covers 


MADE TO STAND LONG, 
HARD USE 


*Used by Financial !nstitutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Jackets 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 


*An Excellent Advertising Me- 
dia for donation to Schools. 


Write for Prices and Samples 


/ preva 
oclhetn toles— 
ENVELOPE Ci COMPANY 


= Sy" ov 





— 


5) tm “ 
- 
. - 


anwvw@leenre 


SAINT PAUL 


CHICAGO 
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PARK PRODUCTS CO. 


SMOKERS 
with the famous 


CADET TRAP DOOR 













CADET 





Chromium plated top 
and base of best qual- No. 170 
ity steel, finished in 
Bronze, Grey or Black. Chromium 
Bail handle. Weighted Cocktail 
base resists tipping. 
Height 25!/", Diam. Tray— 
top 5%", Diam. base 13” diameter 
VY", Weight 5!/, Ib. * 
Lever on either side 
pate Pet door. Di- individually 
rec rive action. 
Odorless. Heavy metal packaged 
CADET liner F.0.B 
No. 70 Chicago 
Packed 6 to a carton. $795 
F.0.B. CHICAGO 
$495 each 
each Suggested 
SUGGESTED LIST PRICE List Price 


Write for illustrated Literature and Dealer's Discounts. 


PARK PRODUCTS CO. 


111 NO. MARION ST., OAK PARK, ILL. 











NUMBERING MACHINES 
DRI-FLO MARKING 


PLATES 
BASE-LOCK TYPE 
MACHINES e« N 


An all-purpose numbering 
machine. Has automatic 
three movement action: 
consecutive, duplicate, repeat. 
Write for catalog “E" 

on complete line. 





1875-1950 


Three quarters of 
a century § service 


WM.A. FORCE & COMPANY 
NCORPORATED 


NEW YORK 13 





| tor of Hart Business Supplies of Prescott, 


Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


Programs for the annual Fourteenth District regional 
convention of the National Stationers Association to be 
held April 24 and 25 at the Hotel Westward Ho, 618 
North Central Avenue, Phoenix, Ariz., at this writing 
have been mailed to members of the association. The 
two days’ program has been carefully planned and 
gives promise of being one of the best in the associa- 
tion’s history 

Generous contributions from members of the Golden 
State Traveler’s Club have made possible the Monday 
luncheon and the Friendship Hour. 

” * 

R. E. Larson, formerly office manager of the Robert 
L. Parker Company, 1837 S. Main St., Los Angeles, has 
opened the Concordia Supply Company at 137 N. Gar- 
field Ave., Alhambra. Mr. Larson still retains his asso- 
ciation with the Parker Company as its treasurer. 

The Concordia Company has the Rex-O-graph deal- 
ership in the Pasadena and San Gabriel Valley areas 
and caters particularly to the needs of churches, carry- 
ing a full line of textbooks, maps, stencils and dupli- 
cating machines 

o ~ > 

The Underwood Corporation, 733 S. Spring St., Los 
Angeles, announces the appointment of Bert Schone- 
berger of Prescott, Ariz., as sales agent for typewriters 
and adding machines and dealer for Underwood port- 
ables. On February 1 Mr. Schoneberger became proprie- 
a firm which 
was also an Underwood representative. Mr. Schone- 
berger is now operating the business under the name of 
Bert Schoneberger Business Supplies and Equipment 
Company. 


Besides office machine equipment he carries “Y and 


| E” furniture and supplies and Hallmark cards. 


Prior to buying the Hart Business Supplies, he was 
manager for Peterson, Brook and Steiner, Phoenix, Ariz 
. * a 

Robert L. Parker, proprietor of the Robert L. Parker 
Company, 1837 S. Main St., Los Angeles, died suddenly 
February 15. Although failing in health for some time, 
Mr. Parker was usually at the office and had been at 
work the day before his passing. He had been in busi- 
ness in Los Angeles for the past 19 years. 

Mr. Parker leaves his widow, two daughters, Mrs 
Gretchen Staple and Mrs. Jean P. Tharp, and a son, 
Robert L. Parker Jr., patent attorney for the James B 
Christie Company, Pasadena. 

. . - 

Blake Lockard, secretary of the Stationers Associa- 
tion of Southern California, 215 W. Seventh St., an- 
nounces the opening of the following new stores in the 
Los Angeles area: The Curtis Randall Stationery Com- 
pany, 406 W. Valley Blvd., El Monte, V. E. Gustafson, 
proprietor; The Dodd Stationery and Gift Mart, 1113 
Main St., Delano, Calif., proprietors, Mr. and Mrs. Carl 
Dodd; The Stationery Studio, 290 Forest Ave., Laguna 
Beach, proprietor, Andrew W. Crawford; Douglas Sta- 
tionery and Office Supply, 5825 S. Broadway, Los Ange- 
les, Kenneth D. Robinson, proprietor; Richards Gift 
Shop, 11977 E. Firestone Blvd., Norwalk 

= . . 

H. Skolnick, proprietor of the Alan Desk and Safe 
Company at 916 S. Main St., Los Angeles, announces 
the appointment of his son-in-law, Frank Tucker, as 
salesman for the company. For the past two years, Mr 
and Mrs. Tucker have made their home in Torrington 


Wyo 
s . . 
Clem Enyeart has been appointed head of the San 
OFFICE APPLIANCES, May, 1950 





iil ALITY vs PRICE INCREASED PROFITS For You 


with the 
new, E20y-to-Sell 


INGENTO 


Good lamps 
are not cheap 





Cheap lamps 
are not good 





UALITY TRIMMER 
QUALITY is Q 
| remembered e SINGLE-CON- . 
| long after TROL PAPER GUIDE 
. 
the price is e GOLDEN-LAC- 
| forgotten QUERED HANDLE 
4200 Series MIDCO desk lamp BRASS-PLATED FIT- 
/ 7 Lhe and 2-Tube Models TINGS Aa - a 
© TEMPERED TOOL “Wag 
MIDCO Lamps are unsurpassed in quality, lighting effi- STEEL CUTTING 
ciency, and value; a product that creates good will and EDGES 
goed protte—a goed Une Sip pee. Now you can sell more Ingento Trimmers than ever! 
Many new outstanding features make them the finest 
Send for des ptive literature on the mee complete line trimming boards on the market. Sizes: 6, 8, 10, 12. 
of fine ] ty portable fluorescent lamps for offices. 15. 18. 24 and 30 inches. For complete informa- 


tion see your jobber or write today. Dept. 50A. 


MIDWEST NATURLITE COMPANY 
igh aera cansee es a 1>)3-Vantel (ele) Matt] 1m areon 





8318 Birkhoff Ave., Chicago 20, Ill. 














Easy to Sell— Profitable to Handle 
The 


S (} Trade Mark 
of 


Quality 


Manufacturers of: 


e CLIP BOARDS-Wood & Presdwood 
A ready seller e CLIP BOARD ASSORTMENT 


with 10” eye 


$1575 e ARCH BOARDS & FILES 
TAX EXTRA ad wooD DESK TRA YS 
e BLACK BOARDS 
lomond tor the SITE-IN Copter Becnwes ° CHAIR MATS 


olumns of figures. Self-contained, all s 


Requires no installation or service 
| © ARM RESTS 


for copying from wider sheets 


















15° extension eye guide $1.10 
20° extension eye guide $1.25 — For Information Write — 


For f t r jiscount, efc., write to 


RITE-LINE CORPORATION -~ 10725 [5th St., N. W., Washington 5, D. C. M | 
al § T E P E MANUFACTURING CO. 


RITE-LINE COPYHOLDER 2830 ROBERTA DALLAS 16, TEXAS 


~ 
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ACCOBIND 
FOLDERS 





-ACCO PRODUCTS, Inc. 


Ogdensburg, N. Y. 





‘DAV-SON 


The Standard of 
Bulletin Board 
Quality 


For Pinning Up Announcements, 
Photographs, Letters, etc. 





e Indoor and Outdoor Styles 

e Hardwood or Metal Frames 

e With or Without Locking Glass Doors 
e Many Sizes in Stock 





Dav-Son Changeable Letter Direc- 
tories For Lobby, Office or Outdoor 
Use. 


e Wide Variety of Styles and Sizes 

e Glass Enclosed Front 

e Hardwood or Metal Frames 

e Highest Quality Felt Background in 
Choice of Several Colors 

e Many Letter Styles and Sizes 


INFORMATION 





Dav-Son Name Plates For 
Desk, Door or Wall Mounting 
e Choice of Matching Wood Bases 





tea 


WRITE TODAY FOR FULL 
PARTICULARS AND PRICES 


e Names May Be Changed at Low Cost 











for Security—Utility 


1. STRENGTH 
tom, heavy gauge steel. 


Interlocking corners, reinforced bot- 


2. EYE APPEAL Finished in attractive colors. (,rav 
and Green Hammer-kraft, and Olive Green smooth 
finish. 


3. CHOICE OF LOCKS —Padlock type latch lock. 


Cabinet or Sesamee Combination. 
4. ASSORTMENT OF SIZES \ size for every need. 


* Quality Product Priced Right. 
or catalogue and prices today. 


AIRLINE 


WAREHOUSE POINT ° 


Send 


MANUFACTURING 
COMPANY 
OF CONNECTICUT 


CONNECTICUT 
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8. DAVIUPORT & SON.1NG. 
311 N. DESPLAINES ST., CHICAGO 6G, ILL. 


MANUFACTURERS OF BULLETIN BOARDS FOR EVERY NEED 





Makers of famous Moore 
Picture Hangers & Push-Pins 


MOORE PUSH-PIN CO. 


113-25 BERKLEY ST. Since /9OO PHILADELPHIA 44, PA 
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Francisco a 
Corporation 
Mr. Enys¢ 
juipment 
ime with 

pany an 
San Francisc 


bus Ave. to 


na 
U 


Paul Jones, | 


hine Cort 


Harold Mackin, | 


rn California 
Hotel, Los Al 


Gene Hart, 
\T 


AqaqaiIng WN 


1 to pe ne 


Gordon E. Miller, 


Mr. Hart 


est are beil 


C. J. Cronin 
Hitchcock 
Wholesale 
ral Ave Crit 
4. R. Bright, 


iT f Ol 


OFFICE 


iled to be 


APPLIANCES, 


if the Cummins Business Machine 
Chicago. 
been associated with the 
the Burroughs Adding Machine Com- 
National Cash Register Company. The 
office has been moved from 1175 Colum- 
Market St. 
of the Cummins Business Ma- 
was a recent Los Angeles visitor. He 
West Coast the early part of 


y inp ? 

esiaent 
the 
he 


7 > . 
yublicity director for the 1950 South- 
Business Show to be held at the Biltmore 
ele April 25-28, reports that all the 
exhibits has been taken. There will 
tors and the Hnes shown will be more 
they were last year, he says. Several 
their first appearance at a business 


in charge is at this writing negotiat- 
on television. If the plans go 
ipated, the Los Angeles show will be 
of the kind to be televised, ac- 


now 


event 
Kiln 
. : 7 
rietor of the Hart Typewriter and 
Company, 1259 S. La Brea Ave., and 
rer of the Southern California Office 
Association, at this writing reports 
g made for a joint meeting of the 
ithern associations on April 15. 
the March meeting of the Southern 


rnia OMDA, held at the Roger Young Auditorium 


Rev. Kenneth Carlson, pastor of 

dist Church of Santa Monica. Rev 

of Minneapolis, has been invited to 

eakers at the National OMDA Conven- 

Chicago in June, and will accompany 
national president, to Chicago. 

announces that plans for an essay con- 


office | 
ustry for many years, having spent some 





nade by the southern association. The | 


Why Patronize the Independent 


. - > 
ffice furniture dealers who specialize in 
should benefit by the facts in the fol- 
ement, which appeared in the Los An- 
March 30. 
of Schools A. J. Stoddard yesterday 
fourth emergency building program and 


srooms are scheduled for completion | 


y program will add 254 classrooms at 
100. Together with ten new elementary 
opened in the fall, they will 

390 pupils and reduce the number of 

lay sessions to a minimum, he said. 
pointed out that with completion of 
‘hool district will have added 1,694 
vith seats for 58,290 pupils since he 
erintendent in 1948. School enrollment 
658 in the same period.” 
. * > 
om near-by San Francisco and Leslie 
Angeles are now proprietors of the 
riter Rebuilding Company, 109 S. Cen- 
ile. They work in conjunction with 
roprietor of right’s Typewriter Ex- 
me address 

ho was formerly at 604 S. Brand Blvd 

ypewriter painting for both the whole- 


ra 


Li uit 
Mr. Hitchcock and Mr. Bright have al] 


riter field for more than 40 years 

- > > 
Typewriter Company, 303 S. San Fer- 
nk, on March 20 moved into a new 
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Private HOMES 
NEED SENTRY’S 
“ON-SPOT” PROTECTION 


Thousands of homekeepers in cities, towns, 
and on farms easily recognize the high 
value of Sentry's 24-hour on-the-spot pro- 
tection for valuables. Dealers only need 
tell them how Sentry eliminates fuss, bother 
and cost of safe deposit boxes. Show how 
roomy interior of Sentry permits safekeep- 
ing of valuables. Show how Sentry's ex- 
clusive construction 

features and bottom- 

of-market price make 

it the best safe buy in 

the nation. You'll sell 

a lot of safes. 


Dimensions 
inside, 15x12x12' 
Outside, 242x172x17\, 


” t 
I's 
VPRUSH-PUNNETT CO 


SENTRY 6545 West Avenue, Rochester 11, 1 i 


SAFES 








STURDY Steel CABINETS 





STORAGE—WARDROBE—COMBINATIONS 
COUNTER AND DESK HIGH UTILITY AND SMALL 
PARTS UNITS. NON-SUSPENSION LEGAL AND 
LETTER FILES. 


Illustrated Literature and Price Lists Available. 


KEYSTONE STEEL EQUIPMENT CO., INC. 


15 LOMBARD ST. PHILADELPHIA 47, PA. 
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FOAM RUBBER 
CHAIR CUSHIONS 


SPREE 
‘Perfect’ . 
FEATURING 


GOODYEAR AIRFOAM 

a 

EXECUTIVE 
STYLE 


IN THREE 
SIZES 





’ 


Covered with velour—fibre & velour—also corduroy & 
fibre in 2" thickness with boxed edges. 


"A } hd FOAM RUBBER 


CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubbe: 
having thousands of air cells 
that breathe with every move. 

Colors: Brown, Green. Sizes: 
7" x 18°—I5" 2 17" —14/,," 
x i5'/,". 





Write for New Illustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 Philadelphia 24, Pa. 





Joslin Eclipse 


PRECISION TIME STAMP 










FOUR STAR 

SUPERIORITY 

*% 40 Hour Precision 
Clock Movement 


*% Jeweled Balance 
Clock Movement 


% Patented Universal 
Joint Absorbs Shock 


% One year guarantee 





= ee, F 

yu te 
Sdie!N\2 
im) 






GIVES YOU SALES AD- 
VANTAGES THAT BOOST 
VOLUME AND PROFITS 


MICHIGAN 


MANISTEE 














We proudly announce the NEW 








DUPLICATING INK 


Perfect Results = From the originators of 


1. No slip sheeting. Mini- ° e ° 
mum penetration. homogenized duplicating 
2. No clogging of cylinder. ° ° 
3. Nohardeningofthepad. inks comes an entirely 
4. Does not destroy sten- ° ° ° 
cils. new ink—nine years in 
5. For open or closed cyl- . 
inders. the making. 
6. In any climate. 
7. Black, sharp copy. Available in 
8. Stencils an A POUND or HALF-POUND Cans 


cleansed with warm 
water. Canode Rapid Dry is the latest 
pp me egg | os evry addition to their regular line of 
Rapid Dry Ink as listed Homogenized Inks. 
above—. 
Manufactured by 


INK SPECIALTIES COMPANY 


INCORPORATED 
523 N. HALSTED STREET e@ CHICAGO 22, ILLINOIS 
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lf its from 


en 
Its Right ! 


REGAL TYPEWRITER COMPANY, INC. 





200 HUDSON ST NEW YORK 13, N. Y. 
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store at 430 N. San Fernando Rd. The company was 
ormerly known as the Snyder Typewriter Company 
Fred J. Snyder the proprietor 

rhe pre ers are Mr. and Mrs. H. A. Townsend. 
The new three times larger than the former 
ne. The entire front is of glass from the roof to the 
floor. The lls are pale green, harmonizing nicely 

th the green tile flooring. The ceiling is buff and the 

elvins nishings are of blond wood. Fluores- 
ent lighti been installed 

Thre howcases are used for stationery and 
reeting These lines have just been added 

Step-up display cases originated by Mr. Townsend 

t only afford increased display areas but have stor- 
ee compa ts with sliding doors 


> * o 

Douglas Holman, proprietor of the Los Angeles Desk 
‘ompany, 94 Main St., and Mrs. Holman are com- 
pl for their annual vacation and fishing trip 
rther1 intry. One and one-half weeks will 
McKenzie River and three weeks at 
Ontario, Canada. They will make the 
ip by au opping at Salt Lake, Zion, Yellow- 

National Parks 


i a » 


( 


Paul R. Reed the Henley Typewriter Company, 
6771 Hollyv Bivd., at this writing is spending two 
Mr. Reed plans to return from 
icat hortly after Easter 

. - > 


. na + D | 
VECKS al I I ~~ Ings 


niture dealers from Los Angeles who 
national convention held in New 
Art Willis, president of the Southern 
Furniture Association, Mrs. Ann 
Schacker, Herman Klein, Louis Gold, Louis Polonski, 
nd Walter McMahan. 
Mr. Willi one of the prize-winners, receiving a 
hair wh ) be shipped from the East to Los 
Angele H he discovered while talking to dele- 
t the vention that problems confronting 
are the same as those confronting 
rs in all rts of the country. He pronounced the 
uccess. The April 3 meeting of the 
Office Furniture Association was 
i] to reports by those who attended the 
itional ion in New York, according to Mr 


ittenaed U! ecent 
York Cl 


Callfornl: O 


onventio1 
Southern California 


n ove! 


0 <M 
GILBERT PAPER OFFERS PORTFOLIO 
An attractive and useful new sample portfolio of 
iality papers has just been announced by the 
mpany, Menasha, Wis 
was designed to answer the requests 
Gilbert ples which are being received from 
tional advertising in Fortune, Business Week and 
he! bli ions. The complete line of new-cotton- 
fibre Gilbert quality papers is represented, with full 
x 1l-ir mple sheets of bonds, vellums, onion- 
light hts, writings, ledgers, bristols, safety 
covers. A short description and 
of each type of paper is printed 
ne pr ver 


hure is available free on request to 


ipers al manuscript 


printer for ready reference in the 
ion of fine writing and record papers in the new- 


<_ ¢ 
HEADS RADEL LEATHER SALES 
ment of Dale J. McKnight as sales 
f tl Radel Leather Manufacturing Com- 
N rk, N. J., well-known tanners of furni- 
re al bile leathers since 1898, has been 
inced the firm. He succeeds R. H. Cudlipp, 
ha etil iue to ill health 
well known in the furniture trade 
ighout e East, and served the industry for many 
ervice with the armed forces during 


McKNIGHT 


a 
Tl} 
A iit 
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Company, and will prove useful to 








B automatic instantaneous 
cannot skip or repeat 


@ both hands free 
for the work 


no hand or foot levers 
no motor 


@ plug in anywhere 


@ automatic 
electric 
stapling 














SIMPLY insert the work . . 


. stapling 
Cuts lost motion in busy offices 
..+ Speeds up output in commercial departments. 


is automatic! 


Standard staples. Saves untold time and labor. 
Staplex Company, 70 Jay Street, Brooklyn 1, N. Y. 


“fasten it the modern 


O/IIEX 


MAR * 






















Die) ives-ease- 
jas) of Visibilit 


Ve eee 














AUTOMATIC COIN WRAPPERS 


Stationers! It’s your Line. Exclusively! 
Steel-Strong” Products are sold through Stationers and 
Office Supply Dealers only. le have no retail salesmen to 
pirate your customers and cash in on your missionary work. 








Write for libera) discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller's Moisteners 
Manual Coin Counters 
Currency Racks 


Coin Wrappers 
Bill Straps 

Coin Bags 
Currency Bags 
Draw String Bags 
Metal Clasp Bags Wrapper Cabinets 
Night De tory Bags Sorting Trays 
Linen Shipping Tags Coin diorage Trays 

Downey Change Trays 





HANNIBAL, MO. 


THE C. L. DOWNEY CO. 
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[your CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 
INTO YOUR.STORE! 








We have broken all precedent with the 


acture and production of a dealer file 


manuf a complete line of 


and display unit to handle 

CLEARTYPE MAPS. 
Ask for details a 

unit, help you to advertise and 


to YOU. 


bout how we install this 
bring PROFITS 


Reply Dept. A-1 


AMERICAN MAP COMPANY, INC. 
16 East 42 St. N.Y. 17, N.Y. 




















STEEL SHELVING 


Shelving for every stock and 
storeroom use. Ruggedly con- 
structed and easy to assemble, 


Remle. BIN UNITS 


For display or storage of all 
types of parts and small pack- 
aged items. Adjustable to meet 
your individual needs. 


Rome. RUNTS 


Our most popular line of all- 
steel compartment shelving 
and bin units—only 39” high. 


WRITE FOR DEALER FACTS 


Rew Se CORPORATION 


54th & CENTER ST., WEST 
MILWAUKEE 10, WISCONSIN 
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PASSED 





HARRY A. WAY 
Harry A. Way, executive secretary of the Royal Type- 


| writer Company, Inc., died on March 22, at the age of 


61, of a heart ailment at his home at 840 S. Long 
Beach Ave., Freeport, L. I. 

Mr. Way had served with Royal for 33 years. He 
joined the typewriter company as a collection corres- 











THE LATE HARRY A. WAY 


pondent in the field department in 1917 and was named 


| assistant credit manager in 1918. 


In March, 1921, Mr. Way was promoted to assistant 
secretary of the company. Five years later, he was ele- 
vated to executive secretary, the position he filled for 
the last 24 years. The widow, Hazel, and a son, Harry 


E., survive. 
+ - - 


HERBERT S. GILBERT 
Herbert S. Gilbert, who for most of his business 
career was active in the sale of typewriters, died March 


| 22 in Evanston, Ill. He was buried in Utica, Ill., which 


is located between LaSalle and Ottawa and opposite 
Starved Rock. Mr. Gilbert is survived by his widow, 
Jane 

Bert Gilbert, as the trade knew him, was connected 
with L. C. Smith & Corona Typewriters, Inc., for a 
quarter of a century, 20 years of that time being 
spent as manager of the Chicago office. After a ven- 
ture of several years in real estate he became a spe- 
cial accounts salesman for Remington Rand, Inc. He 
was immensely successful and one time had the dis- 
tinction of selling 2,000 typewriters to a single cus- 


| tomer without a trade-in. He was an authority on 


Starved Rock and the surrounding area and knew 
many interesting places in the park and nearby that 
most tourists never found. He leaves an excellent rec- 
ord of accomplishment. 


+ + + 


EDMOND J. HUOTT 
Edmond J. Huott, 75, president of Frank A. Weeks 
Manufacturing Company, stationers at 115 Worth St.. 
New York, N. Y., died March 25 in Frances Schervier 
Hospital. 
The decedent was a-member of the National Whole- 
sale Stationers Association and National Retail Station- 


| ers Association. 


A daughter, Sister Mary Emanuel, of the Nursing Sis- 
ters of the Sick Poor, survives. 


ok + 


WALTER GREIG 
Walter Greig, 83, retired general manager of the 
American Salesbook Company, died in Niagara Falls, 
N. Y., March 14. He came to Niagara Falls in 1883 
and joined Carter & Company, which later became 
American Salesbook Company, and now is the Moore 
Business Forms, Inc. He was associated with the firm 
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OF 


4 Post drafting table 


A DUCTS (TS 


62 Years Ago KOH-I-NOOR 
made the FIRST Drawing Pencil. . . in 
17 DEGREES, 6B to 9H. Since that time 
no other pencils have approached Koh 
I-Noor’s Record for Unfailing Uniform 
Performance. 


Drawer Units! 











No Matter What Your Requirements .. . 
you will find a KOH-I-NOOR 
Product to satisfy you completely. 


DRAWING PENCILS 
COPYING PENCILS 


. WRITING PENCILS 
Available » 6m CHECKING PENCILS 





Cut drafting production cost. Keep equipment within 
draftsman’s reach. Provide an active file for tracings 





by adding one or more of the following drawer units 


to your table 





A unit of 2 tool drawers and 1 shallow drawer. 
: COLORED PENCILS 
A unit of 2 tool drawers and 3 shallow drawers. No. 1600 KOH-I-NOOR OFTICE PENCILS 
A unit of 5 shallow drawers only. Polycolor Pencils ART PENCILS 
— : with IMPORTED Leads HOLDERS LEADS 
Write for literature and dealer discounts. 


in 66 colors PENHOLDERS 


The RIGHT pencil for the RIGHT job 


ENGINEERING MANUFACTURING CO. he, 


625 NORTH COMMERCE STREET SHEBOYGAN, wis. |"! Ne 














FOX PRESENTS 


er y \ 
JOIN THE GOOD/YEAR 


OPPORTUNITY A. 


Molded 
RUBBER 
2” FOAM FILLED CUSHIONS 


Regular Dealer Discount 
302% VELOUR & PANAMA REVERSE 








Invest in 


U. S. 








A $7.50 B $7.00 C $6.50 

402% FRIZETTE & PANAMA REVERSE 

A $7.00 B $6.50 C $5.80 
A 17x19” B 15x17” C 14x15” 


GEO. E. FOX & CO. FOX 


317 N. Wells St.. 
Chicago 10. Ill., U.S.A. 





BONDS 
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HERE’S 
HOW 
10 


SELL 
A MAN! 


Thousands of office-working men need MORE 
than a steno’s chair, LESS than an executive 
model. Fritz-Cross Model 150-L was designed 
specifically for those men— it’s man-sized and 
brute-strong, and built for masculine comfort 
and pride. Like all F-C chairs, it's handsomely 
finished in a smart range of colors and uphol- 
sterings .. . a worthy member of a chair-line 
that builds sales and'profits in any competition! 


THE FRITZ-CROSS COMPANY 


300 East Fourth Street 








St. Paul 1, Minnesota 


BUSINESS-CARD FILE 


(T WW Ww YXyY2 
OP \ R\S 


C\M \N 










Cada 


3x5 AND 4x6 
ALUMINUM 
CARD FILES 


ADD TO YOUR PROFIT WITH THIS LINE 
OF HOME-O-NIZE SMALL FILING UNITS 


Good design and quality are two reasons why Home-O-Nize 
Aluminum Card Files are finding acceptance from more and 
more dealers. Now a new file has been added—-THE BUSI- 


NESS CARD FILE. A practical convenience that fills many 
uses in addition to filing of caller's 





business cards. Write for special in- A 4 
—_— (e”« al 
troductory offer. Ask for catalog sheets ‘ op ( 


on H-O-N products. 
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This 
STEEL 


STORAGE | 
CABINET 


(OR WARDROBE) 


will Sell 
on Sight! 


Here’s a show 
piece of practical 
value with quick 
turnover and 
priced right for 
good profit. 
Made of heavy gauge steel with four adjustable 
shelves and a three-way lock in handle. 





Finished in olive green or gray baked enamel. In 
two sizes — 
36” wide, 18" deep and either 72 or 78” high. 
Shipping weight 150 pounds. 


Equally serviceable as a Cabinet or wardrobe. 


MIDWEST 








METAL MANUFACTURING CO. 
1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 











300 New ITEMs 


IN A SINGLE YEAR 


In a single year Office Appliances announced some 300 


items in the section devoted to new machines and devices. 


Usually this information is given before the items appear 





on the market and always in advance of most sources of 


such news. It is not uncommon for a dealer to tell us that 





| some of his best selling lines have been secured from 
| seeing the things in Office Appliances. Many readers 
| say this section in itself is worth the subscription cost, not 
| 


to mention all the other features. 





if you want to keep in touch with the activities of the 
office equipment industry, there is no better way to do it 
than by entering a subscription to Office Appliances. 


Write for subscription rates | 
and specimen copy. | 





The Office Appliance Company 


600 W. Jacksen Bivd. Chicage 6, U.S.A. 
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for 46 years 
retirement 


Mr. Greig 


was general manager at the time of 


former city councilman and was 


long a leader i ivic affairs—GET 
- F- + 
ROY H. CHARLTON 
Roy H. Charlton, 60, treasurer of Filing Equipment 
Bureau, Ih Boston, Mass., died recently at his home 


in Wellesley, Ma 

Surviving 1 widow, Ruth; a daughter, Mrs. James 
C. Greeley of Honolulu; a son, Robert W. of Wellesley; 
two brothers, Garfield L., and Harry E., and four sisters, 
Mrs. Walter I. Gerold, Mrs. Henry Bradford and Grace 
and Beatrice Charlton.—VNV 


Se ee 
4 4 ‘ 


DOUGLAS C. INGELLS 

65, died recently in Dayton, Ohio, 
] kegon, Mich. Before coming to Day- 

5 years a he was district manager for the Bur- 

is Addi Machine Company at Battle Creek, 

manager for the Burroughs com- 

1y at Abiler Tex. In Dayton he was a salesman 
t] Distributing Company. His wife, a 
brothers survive.—AK 

le cle ole 

s 


4 4 


(KIM) HARRISON 

rison, 33, advertising manager of 
Envelope Company, Inc., St. Paul, 
on March 24 
widow, Doris, a 


Douglas C. Ingells 


iste! nree 


HARRY 
Harry (Kil Har 
the Northern State 


mHurviving re rie 


daughter, Julie 


CHARLES E. MILLER 
M r, 80, Toledo, Ohio, for many years 
1e old Conklin Pen Company there, 
recent i heart attack, leaving his widow, a 


ind I AK 


oe -< -< 
4 a 4 


PSYCHOLOGY SELLS ADDRESSING MACHINE 

4 clever m« ff stimulating interest in small 

‘ard addressing machines has been 
Office Supply Company, Mont- 


ind-operate 
leveloped by Dixie 
omery, Al: 
The han units have been incor- 
rted lisplay window used by the store 
ir juction to the market three years 
ter what the purpose may be of a 
win play, there are always bound to be 
t of hand postcard addressing ma- 


i-operated 


The psych | “twist” which has helped the store 
shov ety of cards at the front of the win- 


the names of local business firms. 


tee 


MONROE’S ANNUAL REPORT IS DIFFERENT 
The annu eport of the Monroe Calculating Ma- 
ne Com] Orange, N. J., is designed primarily for 
wn or: n, the men and women who make 


ned to enhance employee knowl- 
ge andc tion 
This speci issue of “Keynote” stresses “We did 
ng 1949, for instance: We made a profit; 
protect we served business everywhere; we 
rood The “we” refers to each person 
make e Monroe organization 
the year ended December 31, 1949, 
pared to $1,608,425 for the previous 
ommon stock were $2.50 per share 
) $2.00 per share for 1948 
color, the easy-to-analyze 
slant toward the employees’ par- 
‘ess of the company make this re- 
one in American business 


Graphic |} l ise of 


OFFICE APPLIANCES, May, 1950 


The explanations of where the | 


(4 
Paper (Wipe 
iA) 


ARMA! 


PITTSBURGH CUT WIRE CO. 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 


TRIANGLES 


Quality Engineered -- from 
‘ the Big C-THRU Selection of 


Drawing and Ruling Devices 










CLEAR TRIANGLE—with finger 
lift of sturdy transporent plas- 
tic, acrylic and vinyl. 4 to 18 
inches. 


ee 
bitritih the - 

















CALIBRATED TRIANGLE — 
Complete many tasks without 


ADJUSTABLE TRIANGLE — Per- 
mits tracing any angle from 
0° to 90°. Has 


mony vses. stopping to change instruments. 


SEND FOR COMPLETE C-THRU CATALOG 


RULERS - TRIABGLES - SAVIGATIONAL (ESTROMERTS - STERCILS « PROTRACTORS - OTHER DEVICES 


Vs linyurty 


HARTFORD, CONN., U. S. A. 





233 














STATIONERY RACKS 


ALL STEEL 


A Quality Product 





e Keeps Many Different Forms Handy 
e Fits Standard Size Desk Drawers 
e Five Stationery Compartments 
e Two Envelope Compartments 
. 90—8 %g""x21"x3 1%". No. 9OL—97’ 

for No. 10 Env. 

Individually Cartomed—Six per shipping carton 

Approximately Six Pounds Each 


GOODFREND METAL PRODUCTS 


6852 Indiana Avenue Chicago 37, Illinois 


1’x3% ‘ 











Smartly Styled-High Quality 
BRIEF BAGS 
ZIPPER RING BINDERS 
BUSINESS CASES 


Available in a range of grades from Highest Quality to 
Popular Priced Items for Salesmen, Executives and Students. 





FOLDING BRIEF BAG 
with 3 expanding pockets 
17x12'/4x6 inches 


Send for Catalog and Dealers’ Prices 


CHICAGO SADDLERY CO. 


105 SO. JEFFERSON ST. . CHICAGO 6, ILL. 
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CORPORATION REPORTS AND 
FINANCIAL NOTES 





Addressograph- Multigraph Company, Cleveland, , ome. Net | f 
six mon ended January 31, 1950—the first hal ts current fiscal 
year imbed to $2,392.67 or $3.17 a share fr $1,023,576 or §2 
a share in the rresponding period of 1949 President George ( 
Brainard told stockholders in the firm's interim 1 that net ale 
including Canadian, advanced to $21,750,388 from $20,( i7 a ir ear 

AK 

American Hair & Feit Company——This compan floor covering divisiot 
of which is addressed at the Merchandise Mart, Chicago 54, Lil, in annual 
report to the stockholders shows net sales for the ilendar year 1949 were 
$11,770,527, as compared with an all-time high of $15,4 ) for the pre 
eding year Although sales for 1949 showed a decline f approximately 
44 per cent they were ibstantially equal to sales for the calendar ye 
1947, which was the previ highest sales year i the histo yf the 
ompany During 1949, however, the gross profit margin was seriously 
iffected by hanging raw material market price which together with 
increases other cost nd expenses caused tl margin to decline to 
16.29 per cent, whicl the lowest profit margin experienced e the 
calendar year 1938, The final net profit of $590,560 for 1949 represer $3.04 
per share of common stock as compared with $7. r share t is 

Burroughs Adding Machine Company, Detroit, Mich.—-Total reve f 


sjurroughs Adding Machine Company during 1949 declined as the mp 





completed its task of filling the orders which had accumulated immedi 
ately following the war, according to the Burroughs annual report mailed 
to the company’s stockholders and employees Except for orders fron 
foreign countries and those for machines not idaptable me 
production, the company was in a normal delivery position by the end 


tockholders and employee 


the year In his letter } 
that this «de ne in revenue I 


Burroughs’ president, pointed out 


higher costs of operati resulted in reduced profit for } Year 
Burroughs net profits ir 49 were 9 per cent of total revenue pa i 
with 16 per cent in 1941 and 13 per cent in 1948, the report state Wag 
and salaries of employees were 64 per cent of 1949 revenue « pared 
with 61 per cent in 1948. Cost of materials and services was 18 per cent 
f revenue in 1949 « pared with 15 per cent the year before; taxes were 
/ per cent compared wit! 0 per cent in 1948; and the cost of r ar 
exhaustion of facilitic vas 2 per cent compared wit} per cent 48 
Dennison Manufacturing Company, Framingham, Mass.— Th: 
ports earnings for 1949 of $1.714,000, or $2.95 per common share rhi 
mpares with $1,903,000 and $3.33 in 1948. Devaluation of the Canadia 
dollar caused a bookkeeping loss of $100,000, accounting for about half 
of the drop in earning Sales were $28,775,000 in 49. as compared wit} 
$29,124,000 in 1948 Orders received, however were per cent ahead f 
last year After the payment of dividends f $8.00 per shar t 
debenture stock and $1.00 per share on the commor tocks, $972,000 of 
earnings were reinvested in the business and used to increase working 
apital and to acquire ‘ machinery and equip! t 


Pett & Tarrant Manufacturing Company, {Grooms 22, 00.—R. J. K 


president, announced to stockholders Mar t net profit f 49 
was $280,780 or $.52 per share on sales of $7.08 gainst $ per 
share n sales of $12,423,752 in 1948. Divider f $1.00 per share ere 
paid in 1949 as compared with $3.00 per share {8 Foreig f 
exceeded expectations and the demand is st great es being 

irge by Import license signments 

General Fireproofing Company, Youngstown, Ohio —s khold | 
proved a plan to split the company’s stock tw f ne at their nnu 
meeting March 27 Company's common stock w be nerea f 
¥00. OOM hares of no par value stock to 1.000.001 , ' 
Holders of the 23,68 tstanding shares wi get ‘ si f \ 
stock for each old share they now own, some time fore June Shar 
} | 1180 approves the company's actior gotiating Sli 
mont} inimum pension for employees with the I ted Steelw 

America The plan imilar to pensions effect in basi tee 4 
welfar rance plat 1 for jointly by emy e€ nd tl 

ils being put into effect Directors voted t 7 
Marcel { I t kK é February 24 AK 


Marchant Calculating Machine Company, Cetians 8, Calif.—Sal f the 


company declined last yea the sales dip ma tur 

normal conditions, the fir said. In 1948, sales had set an all-time peak 
Export sales in 1949 were hampered by dollar rest tions and currency 
devaluations but were second highest in the fir tory. Gross profit 
n 1949 was $9,537,005, compared to $11,420,482 ji 48. Com share 
earnings were $5.40, compared to $5.96 and d paid 

share were $2.25, compare to $2.50 


Minnesota Mining & Manufacturing Company, St. Paul, Minn. Net 


sales for 1949 reached an all-time high, according to the firm annua 
report The figure was $114,925,274, an increase of 1 e tl ix ! 
ver the previous re rd f $108,.246,410 set ir 4S Net incor ifter 
taxes amounted to $1 8,176, up about two million over last year's profit 
if $15,234,756. Earnings per share of commor were listed at $7.60, 
compared to $6.51 it 48. The company paid tock 
of $2.60 pe hare for tl ear, an increase of 5 ent ver the previous 
veal 

Pitney Bowes, Inc., Stamford, Conn.New re I ules, profit ind 
profit-sharing, and new high levels of employr t nd payr were 
attained by Pitney-Bowes, Inc. in 1949, according to the postage met 
mpar thirtieth annual report, mailed March to 7,000 stockholders 
ind 2,700 employees 

The company earned a net profit of $1,717,062 or f rental and ser t 
income amounting to $18,466,654 Last year net fit was $1,54 
Tt gross income was up 15 per cent over 1948 nd profit . en 
L per ent 

Net earnings, after provision for preferred d ends, were t 
$1.69 per common share ympared with $1.54 last year, and re ted 
1.3 cents on each dollar of gross income, as against ¥.7 cent 948 
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RO 
Buckeve 


CARBON PAPERS 


CARBON ROLLS 
TYPEWRITER RIBBONS 


H=ECTOGRAPH CARBON 


ASK US PAPER 
ABOUT SPIRIT HECTOGRAPH 
NYLON MASTER UNITS 
RIBBONS SPIRIT HECTOGRAPH 


FLUID 


HECTOGRAPH HAND 
CLEANSING CREAM 


DUPLICATING INK 





She 


BUCKEYE RIBBON AND CARBON CO. 


CLEVELAND, OHIO e« U.S.A. 
MANUFACTURERS 



























if it’s money worries that make 
you act peculiar, like on the day 
before pay day when your pockets 


are empty, here’s YOUR OPPOR- 
TUNITY to get on the sunny side of 
life. Save the simple, trouble-free 
way—with U. S. Savings Bonds. 
Automatic savings through the 
Payroll Savings Plan where you 
work, or, if self-employed, the Bond- 
a-Month Plan where you bank, is a 
sure cure for the between pay day 
‘heebie-jeebies."" And—your money 
GROWS—S for every $3 you in 
vest, In ten short years. 

U.S. Treasury Department 





2 At EE * a 
Uncle Sam Says 
* - a 
| JOIN TODAY ; 
fr SECURITY [= 
TOMORROW [yO 
PAYROLL 2g 
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MAN 
TODAY THE BUSINESS 
STEERS TO suCCESS WITH 


|MPORTANT POINTS ON 
STATISTICAL CHARTS 
AND MAPS 





GEORGE B. GRAFF CO., 





ey AMERICA WITH ONLY THE 


GRAFFCO MAPTACKS MARKING 


A THOUSAND YEARS AGO 
THE VIKINGS SAILED TO 


STARS TO GUIDE THEM. 









“A 


es 


MAPTACKS 
and SIGNALS 


CAMBRIDGE 40, MASS. 
















< QO 






xa THIS ANG, 


‘ 







WITH SMOOTH HARD 
TEMPERED HARDBOARD CHAIR MATS 
OVER HEAVY CARPETS—ROUGH FLOORS 
5 COLORS—ALL STYLES—PROMPT DELIVERY 
INC. 


@ BROWN 
@ GREEN 


CIRCULAR—PRICES 
UPON REQUEST 





@ MAROON 
@ BLACK 
@ GREY 





jury 
a0 
BOrrrs 


ia 


R 


HARDBOARD FABRICATORS, 


I 
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ONE OF 
MANY 
HIGH GRADE KK PUNCHES 


For offices, railroads, factories, stores 


All dies are 
made of best 
cerboa steel 
ced teat 






May be had to punch !/," to !/,"" round holes, assorted and 
special designs. No. 2 shown is made in |'/," reach. Also made 
in 1!/,", 2" and 3" reach. Other punches with reaches up to 
6". XL Punches may be had with gauges, counters and special 
equipment. Write for circular. 








THE HOGGSON & PETTIS MFG. CO., 141T Brewery St., New Haven 7, Conn. 

















ATTENTION DEALER SALESMEN 


Calling on Banks @ Building & Loans Ass‘ns. @ Furniture 
@ Radio @ Appliance Stores 





eck cCovERSs 


eae avizeo cH 
PERSON eTs 
STATEMENT suees passBooKs 
vines PASSBOOKS MACHINE POST 
SA STRA 
ass oKs ere R 
LOAN PASSBO wRaPPeE 
COMMERCIAE x CASES COIN PULED FORMS 
POCKET © ENVELOPES EDGER CARDS 
passso SIME SAVERS 


Lies 
Deter paannoon® 
Perrer WALLETS 





Tae 


t Willi lSeriwe Dae 536 BROADWAY NEW YORK 12, N. Y. 


1270 Ontario Street Cleveland 13, Olio cam! DEALERS! send for latest catalogue now! 





THE Best ONLY 





e If you want the best . 

Business Card Stock an: 

Cases, remember we 

a originators of the Tne 
Card and have been supp i 

ing the trade since 1902. 





e Carried by the followin pa 






per merchants Detroit , Patrick Pape 
New York City, Allan & Gra 
Pittsburgh, Chatfield & Woo Grand Rapids, Carpenter Paper 

Co. Loose-leaf envelopes, punched; card-cases, any 
Cincinnati, The Chatfield l'a Housto © 


size; menu covers; factory record protectors: tag 
holders: bill-fold envelopes: stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need 
Write us for details. 


Markilo Company, Mfrs. 


3633 S. Racine Ave. Chicago 9, U. S. A 


MEER SP eee pee EEELEEEEL LEE ELE LLY 


ATTACH TYPEWRITERS SCIENTIFICALLY 
REDUCE NOISE & VIBRATION 


WITH 


NOISELESS AUTOMATICS 


A superior way of attaching typewriters to desks, tables and 
stands. The typewr iter is safely spring locked in place, yet a 
flick of the fingers permits it to be lifted or moved for cleaning 
dusti ng or repairs 

Built in sound and shock absorbing cushions reduce noise and 
vibration to a minimum 


per 


Samples on request. 


The John B. Wiggins Company 
634 S. Federal St. * Chicago 5, Ill. 











4 


oe ee "ss ee "se 


“The Miracle Writing Instrument” 


® Nationally advertised 
® Available in 2 sizes— ‘Pocket’ & ‘King Size”’ 






@ Flo-master Inks now packaged in self-dispensing 


containers f 
@ FREE — Counter and Window Displays, consumer £ 
folders, mats, etc. ; 
For the full story, write to Cushman & Denison 
N. Y 


Mfg. Co., 135 W. 23rd St., N. Y 













- 
- 
P Installed quickly and easily, they greatly benefit the typist, type ” 
writer and desk 
1 Use Noiseless Automatics to solve your attaching and noise re ” 
f ducing problems. They Satisfy “ 
Hl py Vittles fy Write for literature & further inf at , 
= SPEED KEY CORPORATION "a 
FOUNTNBRUSH : 268 Chauncey Street Brooklyn 33, N.Y. - 
. 


eee eee EEE PREP REE EES ESE EE ES EE ES 
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Have You Investigated ... 
the SALES PROFITS 
from the New and basically 
REVOLUTIONARY 


AGNE~DE 





CARD SYSTEM 


BUSINESS EFFICIENCY AIDS 


BOX 258-A SKOKIE, ILL. 











THE HANDY NEW 


ia Memo-foll 


All-steel construction, Gray or 
Green Hammerloid finish—No 
parts to break or lose or get out 
order—Rubber Cushion Sup- 
ports—3 13/16" wide by 
W/4 long 

Uses regular Add- 
ing Machine Rolls, 
about 250 
ft. Conve- 
nient Pencil 
Holder cen- 
tered in 
Roll. 














of 


LIST PRICE 
$1.25 Complete 
Extra Rolls 25c¢ each 


Send for Literature 


GRAN-ADELL MFG. CO. 


BELMONT AVE * CHICAGO 13, ILLINOIS 


and Dealer's Prices 


1846 W 
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THE KING 


OF ALL CHAIRS 


America’s most comfort- 
able true posture chair. 
Cast aluminum base 2” 
ball bearing casters, fin- 
ger-tip fully adjustable, 
no tools required; up- 
holstered in finest fabrics 
im all popular rs. For 
prices and literature write 
KING POSTURE CHAIR CO. 


953 So 
Pasadena 2, Calif 


Raymond Ave 





1950 


the NEW, IMPROVED ‘“ecamrest” 


Pat. Ne. 0144,677, other Patents Pend ‘ 





® ideal for 


- . « Raise the headpiece to any desired 


© PLANTS 

© OFFICES 

: —_ position . . . it will automatically stay at 
e HOTELS that position . . . To release the “Magic- 
© GAME ROOMS 

© DENS Hold,”’ raise the headpiece all the way. 


eNIGHT CLUBS 
@ TERMINALS 

® DOCTORS 

e GYMS 

® INSTITUTIONS 


It can then be lowered to the ‘flat’ posi- 
tion. Available in the finest plastic mate- 
rials in a wide variety of colors. Show 
Leisurest for extra sales!!! 


WRITE FOR OUR NEW 1950 CATALOG OF LEATHER FURNITURE 











SERIES of 
DESK NAME 
PLATES 


Large assortment. 
Plastic and Walnut. 
Standard and custom made. Insert type. 
Names interchangeable. A name plate 
for every type of desk, e.g., gold on blue plastic 
for grey desks, etc. Door plates. Office stick-out 
signs. Gold stamping. Plastic fabrications. Write for descriptive 
list of our many model desk name plates today. 


PLASTIC & WOOD PRODUCTS CO. 
18229 W. McNichols Rd. Detroit 19, Michigan 


(Anything in BRONZE, plaques especially 
from the WALTER E. KUTCH CO. at the same address) 















No. 890 Letter size, A to Z index, 16 divisions 
No. 89! Letter size, | to 31 index, 31 divisions 


Write for discounts and prices on 8 Box Files, also 
new catalog of Amfile complete line 


AMBERG FILE & INDEX CO., 1608 Duane, Kankakee, Ill. 


’ 
' 
' 





LETTER BOX FILE 


An Amfile adaptation of an old-timer. Stands 
upright or lays flat. Has dozens of uses on 
desk or work table. 
Covered with marble 
paper, plain orange 
back. Strong suit-case 
catch. Pull tab at 
back. 








Ouality 
OFFICE FURNITURE 


at Low Cost 


OFFICE AND TYPEWRITER DESKS 
COSTUMERS 


in Mahogany, Walnut or Oak 
PROMPT DELIVERY GUARANTEED 
Write for Illustrated Catalog of Our Complete Line 


McLEOD furniture Company 


1359 N. NORTH BRANCH ST. CHICAGO 22, ILL. 
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’ ee ° ...a quality 
streamiine 
roduct at an 
filing by ADVANCE | | “2 have produ 
No. 105 Letter Size amazing 
portable File | | BINDER | tow price! 
25 AZ Best-A-File har ging folders — orig ty be 
anon, Bergh yy - gy} styles of Ring and os 
ied igs felling costes know-how | eine | 
Zan be. shipped. by Par cel oy White for Gree Catalog 
‘ ADVANCE INDUSTRIES > STANDARD LOOSE LEAF & BINDERY CO. 
1900 So. California Ave. Chicago 8, III. 1717-19 S. HALSTED ST. x CHICAGO &, ILLINOIS 


























' ROLLING STORE LADDERS 


MODERN “A” Type Ladders ° Library Ladders 
BAIL 





For use with Filing Cabi- 
nets and Shelving, in Of 








FOR fices, Vaults and Store 
rooms 
OLDER Made of Oak and Birch 
n a variety of heights 
UNDERWOOD and styles, with wheels 
Ball in writing position ? TYPEWRITERS and Automatic Safety 
Brakes. 
(Replaces old paper-finge 


Installed in 5 minutes. All carriage ; fonaiilie up to 18 
EVERY UNDERWOOD SHOULD HAVE ONE 


Install Modern Bails and you wil! sell more typewriters at better prices 
BAILS PRICED LOW—PROFITS GOOD 


Send for Folder 
and prices 











WESTERN PATENT ACCESSORIES CO straign ice Style Manufactured by i 
ALSO DISTRIBUTED BY AMES SUPPLY COMPANY | D. COTTE RMA 4535 N. Ravenswood Ave. 
6611 SUNSET BLVD. LOS ANGELES 28, CALIF. Bex CHICAGO 40 








i fae RE 













MARTENS FI stesert seit secuity SDD 
TYPE CLEANER §::) pom | 


* Lock prevents misuse of 
Safeguard Instant Check- | 





THE writer by unauthorized 
PERFECT FLUID atesessast 
AND NEW 
PATENTED 
APPLICATOR 





Dealers—Request 
sample and full details 
on your ——— 











Safeguard Corp. LanspAte, pa. 
THE MARTENS TYPE CLEANER CO. Safeguard International—3312 Lancaster Ave., Phila. 4 


DIAMOND POINT 2, N. Y. 


LES 
os 
oO P 


eyrer! 





















i 
aclelia: SEAT MORE PEOPLE 
OF TOPS WITH MORE LEG ROOM! 


Automatic Lock Secures Legs § 
in Place . . . Won't 
Collapse 


MIDWEST FOLDING PRODUCTS 


1844 WEST 14th STREET © ile lcleme mam So), leih) 





WORLD WIDE SERVICE—HIGHEST QUALITY PRODUCTS 


WRITE FOR OUR LATEST CATALOG 
INTERNATIONAL CASH REGISTER PARTS COMPANY 


s to Chicago Cash Register Parts C< 









2810 W. ADDISON ST. CHICAGO 18, ILL. 
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QUALITY 
TYPEWRITER 
TABLES 


No. 2700— Made of 
finest Oak & Birch 
lumber. Standard of- 
fice furniture finishes. 


Prompt Delivery 
LIST PRICE 
$13.90 each 

less our usual dealer 
discount 


Write for Catalog 
of Complete Line 





PHONE CABINETS—OFFICE TABLES 


DORO MFG. CO. 7ahICAGO 10) ILLINOIS. 














The Original 
SINGLE - FLUID 


Ink Eradicator 







@ INK-OUT contains no free acid, 
leaves no brown stains. 
@ INK-OUT makes permanent eradica- 


ta tions quickly with one application. 
é @ INK-OUT removes ink, iodine, fruit 
: and medicine stains from paper, 
hands and clothing. 


CARDINELL CORPORATION 


& SALESMEN! 
ieee (1960 1880). 


Different? — Yes — but 
xactly alike in their 
dependence upon 
BEACH’S 
‘COMMON SENSE” 
EXPENSE BOOKS 


MONTCLAIR. NEW JERSEY 












to keep track of their 
ng expenses. 


‘Beach Publishing Co. Bj 
7338 Woodward Ave. Se 
Detroit 2, Mich. 











DAYTON STENCIL 
WORKS CO. *oiic™ 
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MR. DEALER... 
DON’T LOSE THOSE ORDERS 
NEEDLESSLY! 


IT COSTS YOU LESS TO DRAW 
FROM OUR LARGE STOCK OF 
WOOD AND STEEL 
DESKS - CHAIRS - FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 
IMMEDIATE SHIPMENTS 


Write or call for complete information, 
prices and dealer discounts 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 
74 Broad St., New York 4, N. Y. Bowling Green 9-8231 
Southern Wareh Mi i, Florida 











Oxford 


Your filing supply specialists 
MANUFACTURERS OF 


P ENDAFLEX = the hanging folder 








OXFORD FILING SUPPLY CO., INC., Garden City, N. Y. 













Sell ONE Draftsman 
and You’ll SELL THEM ALL! 


Yes... place one CRAMER 
STANDING-SITTING CHAIR 
In A Drafting Department. 
The Chair Will Sell Itself Plus — 
@ STENOGRAPHIC CHAIRS 

@ FACTORY CHAIRS 
@ AND OTHER MODELS 


POSTURE CHAIR CO., INC. 
1205 CHARLOTTE 
KANSAS CITY 6, MISSOURI 


1D 
| aii tipalle 
a WALZ “ac 


WRITE 
FOR 
CATALOG 























SELF-RELEASING L 
CHEMICAL PROTECTION 
Customer —— Special high 
Rich 
sitver- grey ‘steel casing — full 
hinge—tumbler lock. Luxurious- 
ly lined. 


WALZ MANUFACTURING CO. 3 SIZES: 


808 SO. HARVEY AVE. OAK PARK, 111. $10.95 
$is.so _t!ST 
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$22.50 PRICE 
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Give to Conquer 


HE fight is on to save more lives in 1950! 
Now is the time to back science to the hilt 


in its battle against cancer. 


Important gains have already been made. 
Last year, 67,000 men, women and children 
were rescued from death by cancer. Many 
more can be saved—if you resolve to save them 


—if you strike back at cancer. 


Give! Give your dimes and quarters and 
dollars. More treatment facilities are needed, 


more skilled physicians, more medical equip- 
ment and laboratories. The success of great 
research and educational programs depends 


on your support. 


Your contribution to the American Cancer 
Society supports these vital efforts. It helps 
guard your neighbor, yourself, your loved 
ones. So this year, strike back at cancer... 
Give more than before ... Give as generously 


as you can. 


AMERICAN CANCER SOCIETY 


OFFICE APPLIANCES, May, 1950 





COSTS SO LITTLE...WEIGHS SO LITTLE... 
»-eSO EASY AND FAST TO USE! 
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Profit with this brand 
new UNDERWOOD 
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for volume sales! 


What a selling story you have! ... 

The latest model Underwood Portable! 
Bargain-priced! Duo-Tone Finish! Smart 
Carrying Case! Underwood Features! 
Finger-Form Keys . 

And the new “Family Keyboard” that 
makes the LEADER ideal for every family 
need, Show Father how he has all the com- 
monly used business symbols such as: $, &, 
%, *, etc. Then point out how Junior and 
Sister can improve their homework with 
the LEADER. They even have all the fun- 
damental arithmetical symbols: , 

, and the degree mark (°), while Mother 
has the run of the keyboard for recipes 
and correspondence. 


What a bargain the LEADER is .. . for 


the whole family to enjoy! 

Everybody's reading about the new 
Underwood LEADER in national and 
scholastic publications. 

Be sure you are ready to se// . . . when 
your customers come in to buy! 


Underwood Corporation 


Portable Typewriter Division 


One Park Avenue New York 16, N. Y. 


GET AHEAD IN PORTABLE TYPEWRITER SALES 





NEW LOW PRICE and 
““FAMILY KEYBOARD“ 
make the LEADER the 
best portable typewriter buy 
now on the market. 
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UNDERWOOD 





IT PAYS TO PROMOTE UNDERWOOD 





